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How One Dealer Boosted His Sales 
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cided that he would buy some red paint and brighten 
up the barn. 
While talking about paint for the barn this lum- 
berman was busy sizing up the situation, and he said 
there was little demand rin building to the farmer, ‘‘For a few dollars more I can sell you 
material carries with it a suggestion that may be enough paint to take care of these other outbuild- 
helpful to dealers in other communities. ings. I notice that you need some posts for your 
In this town there were two lumber yards, and in fence, and you ought to have a few boards to build 
one year only two new homes had been sold in that some watering troughs.” Then he began to talk to 
town—one by each dealer. About this time one of the farmer about paint for his house, and before he 
the dealers received from a Minneapolis concern a left he had taken an order for paint for the barn, the 
letter full of ideas on sales promotion. Among other outbuildings and for the house, and at the same time 
suggestions was this, “You can’t get very far in your had sold him some fence posts and a small jag of 
business by selling only one small house a year. You lumber for some necessary repairs. 
will have to put in more time thinking about remod- Next he drove to a farm about two miles away. 
eling the old houses in your community, and getting Being a prairie country, houses could be seen a long 
them painted and dressed up. You had better take distance apart. When he engaged this farmer in 
on a line of paint, devote yourself to repairs, encour- conversation, he remarked, “By the way, your neigh- 
age folks to remodel and to dress up and improve the _ bor’s place down the road is going to look mighty 
appearance of their property.” nice when he gets his house painted white and his 
This gave the young lumberman an idea, so he put barn painted red. It’s going to look fine from up 
in a line of paint and then started out to sell it, and here. It will show up in great shape and will really 
at the same time make it the basis of increasing his make a very handsome appearance.” The farmer 
lumber sales. First, he got in his flivver and drove immediately became interested and said, “Is Jenkins 
out into the country to call on an old farmer to whom’ going to paint his barn and house?” The lumber- 
he had sold a barn bill three years before. He said man replied, “Yes, I have just sold him the paint. 
to the farmer, “You built this barn three years ago You ought to have your barn and house painted too.” 
at a cost of iaiat $3,000. You can’t replace it today This put the farmer to thinking, with the result that 
for much less than $4,000 and you ought to see that he decided if his neighbor was able to paint he could 
it is kept in good shape and is given a chance to’ do the same, and gave the lumberman an order for 
vender you long service. In fact, you ought to paint paint for his buildings. 
it. Without paint it will depreciate, but if given a Here again the lumberman repeated his plan of 
good coat of paint now, it will be as good as new and’ checking up on needed repairs, and here, too, he 
it will save you a thousand dollars. You have had __ sold a few posts and a little jag of lumber for some 
some bad crop years and probably you will not be in necessary repair work. He kept this up and as a 
pcesition for a long time to build a new barn, but I _ result in one month he sold over $700 worth of paint 
cai sell you enough paint for about $25 to paint this and in addition had increased his lumber sales to a 
barn.” The old farmer became interested and de- remarkable degree. 
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7aiHE story of how an enterprising retail 
lumber yard manager in a North Dakota 
town boosted his sales at a time when no 
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To Get Business, Go Out and Dig It Up! 
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DoYou non Cute over open” 


If so you are probably wondering to what use they 
can be put—how they can be made to bring in an 
income. Some of your lands may have valuable 
second-growth timber which is growing fast enough 
to warrant holding for the future. Other parts 
of your holdings may have agricultural possibilities 
or recreational value. Still others may be value- 
less. Let us go over your holdings, separate the 
sheep from the goats, make recommendations for 
the future and put your land affairs on a business 
basis. 




















A conference involves neither cost nor obligation. 


Banzhaf Watson Inc. 


Forest Engineers 
Milwaukee New Orleans 


Official Foresters—Northern Hemlock and Hardwood Mfg’s Assoc. 
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Certified _. 



























A system of continuous inspection during manufac- 
ture assures exact, unvarying uniformity for “Everlast- 
ing’”’ flooring. Operators are provided with gauges to 
check down to a hair’s breadth the width, thickness, 
tongue and groove. You can select any piece of “Ever- 
lasting” flooring from any bundle and find that it 
matches perfectly, side and end, any other piece from 
any other bundle. 


Nichols & Cox Lumber Co., Grand Rapids, Michigan 


Center of fine wood working 
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HARDWOOD FLOORING 
OAK - MAPLE - BEECH - BIRCH 











See us for Michigan Hardwoods, 


Values You Can 
Depend Upon 


The men behind the Cadillac-Soo 
mill have been actively engaged in 
manufacturing Michigan’s finest 
lumber for more than a quarter of a 
century. Their names have been 
associated with some of the greatest 
lumbering achievements in and 
around Cadillac. 


It is only natural, therefore, that 
this mill—one of the finest hard- 
wood mills in America—should be 
manufacturing finest quality lumber. 


Hemlock and Pine. 





i (|Win aN 1 
{6 
cto 


fil| W 


wn gill 
“ill pt wifi 













DILLAC-S00 


LUMBER COMPANY 
Cadillac , Michigan 


W.L. SAUNDERS JosePn MURPHY CcT.MITCHELL 


President ¢ Presiden Treasurer 
GEORGE BROWN C. A. SAUNDERS J.L.COLBY 
Secretary Jen. Mgr. Seles Mgr 


Manufacturing 


Fine Quality 
Hardwood Stock 


We have never cut finer 
quality logs than we are 
putting through our mill 
right now. 

With a fairly g00d quan- 
tity of stock in yard in pro- 
cess of seasoning we can 
meet the needs of buyers 
who are in the market for 
partly dry stock or who are 
buying for future delivery. 


Good manufacture is as- 
sured all who specify 
Underwood stock. 
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Timber Tax Reform Essential Part of Forestry Program 


XPENDITURES BY BOTH State and Federal authorities, as 
well as by the smaller local self governing bodies, always keep 
pace with the prosperity of the people, if not a few steps 

ahead; and just now the situation is peculiar in that local and State 
taxes, levied more directly by the people themselves, remain higher 
than those imposed by their Federal representatives. Not only 
have the customary taxes been increased but new forms of taxa- 
tion have been devised. It appears to be true that, no matter how 
the governing body may be chosen or constituted, its members are 
always on a hunt for more revenue and more ways to expend it. 
erhaps there is no such thing as scientific taxation, or at least 
there is small hope that it will be adopted by all the taxing bodies; 
but the situation is such today as to excite the interest if not the 
€ars of taxpayers, for it is no unusual thing for taxes to be so 
levied as to burden one group for the benefit of another. 








Timber taxes when levied annually on the basis of assessed tim- 
ber values are not only inequitable and burdensome to timber 
owners, but they are an obstacle to reforestation. This fact was 
quickly recognized when tree growing was realized as a necessity, 
and as a consequence practically all the State forestry laws have 
included changes in timber taxing methods. But while a severance 
tax is equitable to the extent that it relieves timber from tax until 
cut, it is inequitable to the extent that it taxes one commodity or 
group for the relief of another. While lumbering ought to make its 
proper contribution to the costs of government, a considerable part 
of the revenue derived from timber taxation ought to be applied to 
the protection of forests from fire, because fire protection is fully as 
important a factor in promoting reforestation as is tax relief. 

Merely shifting taxes from one group to another or changing them 
from one form to another will not bring the desired relief; what is 
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needed is greater economy in public expenditure. Not only should 
the activities of government be more restricted, but there should 
be greater efficiency in the performance of essential public services. 
It is conceivable that a reduction in the number of tax fixing bodies 
and in the number of revenue disbursing bureaus and departments 
would simplify the taxpayer’s task of learning what becomes of his 
tax money. The greatest obstacle to tax reduction is the existence 
of enthusiasts of various kinds, each of whom concentrates his 
efforts upon securing the particular public service or expenditure in 
which he is interested. It is the aggregate of public expenditures 
that breaks the taxpayers’ backs, and it is the aggregate of tax- 
payers that imposes the burdens from which all suffer. 





‘Sixty Years of Lumber Retailing 


XACTLY AS THE BUILDING of a home is the most impor- 
tant step in giving security and permanence to family life 
so is the supplying of building materials the most important 

factor in the building up of a community. Furnishing the materials 
for a single home may of itself appear to be a slight contribution 
to community building, but when such service is continued over 
many decades and is multiplied by hundreds or even thousands 
the lumberman’s part in community building is abundantly demon- 
strated. It inevitably happens in so long a period of community 
service that the function of the purveyor of building materials 
grows and expands until it comprehends friendly advice, financial 
aid and many other services not “nominated in the bond.” Rightly 
conceived, the business of distributing building materials at retail 
becomes a means not only of realizing a profit but of building 
character in a community. 

Sixty years in the history of the world is a short period, but in 
the life of a retail lumber concern in the United States it may cover 
the development of a community from a crude frontier settlement 
served by ox teams to a splendid metropolis with every kind of 
transportation from railroads to airplane and every mode of com- 
munication from the pony express to the radio. To participate in 
and contribute largely to such a development is a distinction to be 
proud of, and when successive generations of a single family, each 
in its own way, perpetuate a business, enlarge its functions, mul- 
tiply its activities and extend its service, the achievement is so 
noteworthy as to command wide interest. 

A celebration held at San Antonio, Tex., last week brought to the 
attention of the people of that city the fact that Ed Steves & Sons 
had been supplying the community with building materials and 
performing other worthy services to its people for a decade more 
than a half century; in fact, from the time it was a tiny Mexican 
village to the present day when it is the metropolis of a great 
State. Not only has this enterprising concern perpetuated its ex- 
istence during that period, but it has grown, expanded and improved 
its equipment, its stocks and its methods in a manner that is com- 
mensurate with the needs of the community; the splendid de- 
velopment of San Antonio is reflected in the development of Ed 
Steves & Sons. 

The report of the Steves celebration given elsewhere in this paper 
should be read with interest by all lumbermen, but the experience 
of the Steves family ought to have special significance to lumber- 
men and their sons, for it shows the fine opportunities open to 
those who supply the materials of construction. Not only so, it 
shows that the lumber business is a good place to start from if 
the young lumberman sees fit to make a venture in other fields. 
In fact, the son of a lumberman is an especially fortunate youth 
in that the relations of the business to all that is solid, permanent 
and respectable in the community are such as to give him many 
contacts that should prove invaluable to him in making his start 
in business or professional life. 

Lumbering, perhaps, as often as any industry engages the serv- 
ices of successive generations of “lumber families,” and as a con- 
sequence there exists in the industry a pride in its achievements 
as well as a determination that its future shall be as worthy as its 
past. In no other industry are such vast changes inevitable, and 
therefore in no other are there so many opportunities for winning 
wealth and distinction through the display of enterprise and initi- 
ative and the application of industry. In commemorating their 
sixty years of service Ed Steves & Sons have emphasized the im- 
portance of community service in promoting business success at 
the same time that they have shown in an instructive way the suc- 
cessive steps by which a great business may be built up by honesty, 
industry and frugality. The members of the concern have good 
reason to be proud of its past; it has the foundation for even 
greater achievements in the future. The participation of other 
business men in their celebration shows that they have won what 
is the most valuable of possessions—the esteem of their fellows 
with whom they have been associated throughout their lives. 





Wood Excels Steel for Dwellings 


EAKNESS IN DEFENSE invites attack, and such weakness 
W in the case of the lumber industry is not due to the lack of 
wood’s merits, but to failure to assert them vigorously, 
Wood is so much better than any other material for so many pur- 
poses that it should inspire enthusiasm in every person who cuts 
or sells lumber. Lately, there have been renewed efforts to get 
steel used for home building. Steel houses have been built and 
exhibited, and they have received a great deal of attention from the 
press; but they are in no way superior to wooden houses and in 
many ways they suffer in comparison with frame dwellings. 


Certainly, all lumbermen and most other persons know the de- 
fects of steel for building purposes. It is so untractable that it 
must be fabricated, cut to length exactly and bored, at the mill, 
This involves either exorbitant cost for special work or a standard- 
ization in form of structure that eliminates all opportunity for the 
display of taste or individuality. It also forbids remodeling and 
repair. Steel is so good a conductor of heat that a steel house in- 
evitably would be hot in summer and cold in winter. It is vibrant 
and therefore noisy. Being cold, it condenses the moisture from 
the air and is always damp and sure to rust. It resists combustion 
but quickly bends under the application of heat, so that it has no 
advantage over wood in case of fire. 


Wood is the most tractable of materials; it can be cut, sawed, 
planed, bored, nailed, and even when bent it returns to its former 
shape. It is light and strong, and it is a poor conductor of heat, 
so that it is cool in summer and warm in winter. It does not con- 
dense the moisture of the air, it does not rust and it is easily pro- 
tected from decay, and at the same time it is changed and beauti- 
fied by paint. A board, a plank or a timber, having served one 
purpose, is readily adaptable to another; all that is needed is a 
saw to shorten or narrow it or a hammer and nails to splice and 
lengthen it. The same care that is needed to protect household 
furnishings from fire will protect the wooden house from fire, and 
often the furnishings are worth as much as the dwelling itself. 


Lumbermen ought to exhibit the courage of their convictions 
with regard to the merits of wood as a building material, and in 
justice to the manifold excellences of the material they produce and 
sell they ought to know the merits of wood so well and assert them 
so vigorously on every proper occasion that there remains no sug- 
gestion of weakness in defense, and therefore no encouragement 
for the intrusion of inferior materials. 





Training Youth for Future Leadership 


WISE MAN LONG AGO remarked that whenever he met a fine 
brightfaced boy he was tempted to tip his hat to him, because 
he realized that such boys were destined to become the leaders 

of the future. To recognize this fitness for leadership in the boy 
was merely to anticipate the homage that ultimately would be shown 
him because of his ability and service to the public when he had 
reached maturity. 


Most fathers and certainly all real mothers early discover in their 
children qualities and capabilities transcending those possessed by 
the offspring of others. To some extent it is probably true that 
most fathers and mothers have dreams of future success and great- 
ness for their children; but it too often happens that father or 
mother fails to lay the foundation for signal achievement by their 
children. In theory at least the aim and purpose of society should 
be to make each generation a little wiser and a little better than the 
generation before. It should be the aim of each parent to insure 
for his child not only more success than he himself has achieved, 
but success of a finer sort. ; 

It is easy to believe or to find justification for the prevalent belief 
that the present generation of young people is “going to the dogs,” 
but when it is recalled that the same has been thought and pre- 
dicted of many previous generations there is reason for taking @ 
new inventory of the situation. There have been times in the his- 
tory of other countries, and perhaps in the history of the United 
States, when society was in a much worse way than it now Is, and 
when the facilities for saving it were nowhere near so numerous 
and accessible as they now are. Not only so, but it is doubtful if 
there has been any time in the world’s history when so many forces 
as now were working effectively for the betterment of society; and 
this is asserted notwithstanding the prevalent pessimism among the 
middle aged and older with respect to the manners and morals of 
present day youth. ; 

Probably, the most potent influences ever exerted for the right up- 
bringing of youth are those of contact and association with persons 
of mature years. Every boy can remember men and women who 
took an interest in him, who respected his views, encouraged him to 
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express them and who found time to tell him of his capabilities and 
the opportunities open to him. Sometimes this man or woman has 
been a parent; sometimes it has been a teacher; sometimes a min- 
ister; sometimes merely a chum’s father or mother or just‘a man 
or a woman who found pleasure and made it a business to take an 


interest in boys and girls. 


Altogether too many men and women who despair of modern 
youth have lost contact with the present generation; indeed, they 
may be said to have lost interest in them, because they see and know 
only their faults and are unaware of their virtues, which outnumber 
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Lumber Movement Ahead of Year Ago 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., June 3.—Again last 
week the organized lumber industry of the 
United States reported a substantial margin of 
gain over the corresponding week of 1925, even 
with fewer mills reporting. This being the last 
full week in May, which is the climax month of 
the lumber industry, leaves May, 1926, well in 
advance of May, 1925. Lumbermen are as 
much at sea as they were a week ago to ex- 
plain the extraordinary height of the seasonal 
peak, except on the theory of revival of con- 
sumption in the smaller cities and towns and 
the country. No intelligent comparison of last 
week with the preceding week can be made on 
account of the fact that Monday being a holi- 
day, many mills were unable to get their re- 
ports to the National Lumber Manufacturers’ 
Association here in time for compilation today. 
But telegraphic reports received from 371 of 
the larger softwood mills showed that the in- 
dustry was keeping up the high level of activ- 
ity that has characterized it for several weeks. 
Reports were received by telegraph from 127 
of the chief hardwood mills, of which approxi- 
mately 35 mills failed to report on account of 
the holiday, but the inference is that there was 
no great change in the hardwood industry. 

Reports from the Southern Pine Association 
were not received in time for publication in this 
department. For the 106 West Coast mills the 
unfilled orders were 410,894,727 feet, as against 
431,883,356 feet for 109 mills a week earlier. 
Altogether the 359 comparable reporting soft- 
wood mills had shipments 97 percent, and or- 
ders 96 percent of actual production. For the 
southern pine mills these percentages were re- 
spectively 107 and 106; and for the West Coast 
mills, 99 and 91 percent. Of the reporting 
mills, the 329 with an established normal pro- 
duction for the week of 225,427,079 feet, gave 
actual production 106 percent, shipments, 105 
percent, and orders 102 percent thereof. 

The figures for last week, the week before 
with revised figures of 403 mills, and the same 
week last year when 385 mills reported, follow: 
Production—277 ,462,624 feet, against 293,524,- 
827 feet the week before and 256,638,966 feet 
last year. Shipments—268,852,027 feet, against 
312,789,517. feet the week before, and 262,- 
488,808 feet last year. Orders—266,879,695 
feet, against 288,366,565 feet the week before, 
and 249,154,190 feet last year. 

The following revised figures compare the 
softwood movement of the eight regional asso- 
lations for the first twenty-one weeks of this 
year with the same period of 1925: Produc- 
tion—5,275,067,064 feet, against 5,209,157,766 
feet last year. Shipments—5,502,697,096 feet, 
against 5,290,095,784 feet. Orders—5,493,- 
138,360 feet, against 5,158,640,633 feet. 

‘The West Coast Lumbermen’s Association 
wires that new business for the 106 mills re- 
porting for the week ended May 29 was 9 per- 
cent below production, and shipments were 1 
percent below production. Of all new business 
taken during the week, 36 percent was for fu- 
ture water delivery, amounting to 37,022,898 
feet, of which 29,953,156 feet was for domestic 
cargo delivery, and 7,069,742 feet for export. 

ew business by rail amounted to 60,944,542 
feet, or 59 percent of the week’s new business. 
Thirty-nine percent of the week’s shipments 
moved by water, amounting to 43,964,224 feet, 





with their elders. 


their faults vastly. There is nothing finer than friendship and com- 
radeship between mother and daughter and between father and son; 
and there is no other agency that will do so much to insure right 
living and right thinking among young folks as such comradeship 
Certainly, all the gain from such a relationship 


does not fall to the youth; for association with the young is the only 
means yet discovered for perpetuating the viewpoint of youth. 
Young folks do not resent the advances of older persons who under- 
stand them; they do resent the assumed superiority of wisdom and 
morals of their elders. 


of which 28,834,806 feet moved coastwise and 
intereoastal, and 15,129,418 feet export. Rail 
shipments totaled 63,250,023 feet, or 56 per- 
cent of the week’s shipments, and local deliv- 
eries, 5,531,130 feet. Unshipped domestic cargo 
orders totaled 126,291,949 feet; foreign, 132,- 
144,188 feet, and rail trade, 152,458,590 feet. 

Few changes in operating schedules of fir 
logging camps and sawmills were reported, ac- 
cording to the Four L employment service. 
Logging camps and sawmills in the Grays Har- 
bor district are operating at usual schedules. 
Woods operations in the Inland Empire are 30 
to 40 percent under normal, and running with 
a very light labor turnover. Most pine saw- 
mills are cutting on schedules that have held for 
several weeks past, although the tendency is 
toward lessened production. Some planing de- 
partments are working a short week, while 
others are still working full time. 

The Western Pine Manufacturers’ Associa- 
tion reported production about the same, a 
nominal decrease in shipments, and new busi- 
ness well in advance of that reported the previ- 


_ ous week. 


The California White & Sugar Pine Manu- 
facturers’ Association, with four fewer mills 








Most men live in the past, some 
in the present, and a few in the 
future. 








reporting, showed considerable decrease in pro- 
duction, a slight increase in shipments and a 
50 percent increase in new business. 

The California Redwood Association reported 
production about the same, a substantial in- 
crease in shipments, and a marked increase in 
new business. 

The Northern Pine Manufacturers’ Associa- 
tion, with one less mill reporting, showed some 
increase in production, shipments about the 
same, and a big decrease in new business. 

The Northern Hemlock & Hardwood Manu- 
facturers’ Association (in its softwood produc- 
tion), with six fewer mills reporting, showed 
considerable decrease in production, and some 
decreases in shipments and new business. 

The hardwood mills of the Northern Hemlock 
& Hardwood Manufacturers’ Association re- 
ported from 14 mills production as 3,917,000 
feet; shipments, 1,947,000 feet, and orders, 
2,778,000 feet. 

The Hardwood Manufacturers’ Institute re- 
ported from 113 units production as 17,596,520 
feet; shipments, 16,163,905 feet, and orders, 
17,292,797 feet. The normal production of 
these units is 20,163,000 feet. 

For the last twenty-one weeks all hardwood 
mills reporting to the National Lumber Manu- 
facturers’ Association gave production 587,- 
522,655 feet; shipments, 557,625,919 feet, and 
orders, 567,128,571 feet. 

[Barometers of the Southern Pine Associa- 
tion and the Southern Cypress Manufacturers’ 
Association appear on page 50.—EbITor. | 


[Special telegram to AMERICAN LUMBERMAN] 

NorFoLkK, VA., June 3.—For the week ended 
May 29, forty-two mills reporting to the North 
Carolina Pine Association, and having a normal 
production figure of 12,156,000 feet, manufac- 
tured 8,668,267 feet, shipped 9,350,783 feet, and 
booked orders for 7,341,545 feet. 


Per Capita Payment for Indian Timber 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., June 2.—The Depart- 

ment of the Interior announces a per capita 

payment of $100 to the Menominee Indian tribe 

of Wisconsin. The distribution will go to 1,890 

Indians and will aggregate $189,000. The money 

used for the payment accrued from timber 

activities on the reservation. The distribution 
is being made at this time to assist the Indians 
in their industrial activities. 


To Continue Waste Prevention Contest 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., June 2.—The National 

Lumber Manufacturers’ Association makes for- 

mal announcement that the $2,000 prize Na- 

tional waste prevention contest will be con- 
tinued another year and will be supplemented 
by several regional contests, with suitable addi- 
tional prizes for the best entries submitted, as 
recommended by the waste prevention commit- 
tee at the annual meeting. Entries in the Na- 
tional contest must be in not later than March 

1, 1927. Entries in the regional contests prob- 

ably will be required Feb. 1, but not later than 

March 1. Plans for the regional contests will 

be announced by the regional associations of 

lumber manufacturers. 

No awards will be made without a thorough 
investigation by the contest committees, and 
then not until they are satisfied that the entry 
is practical and applicable to logging or milling 
operations in one or more important lumbering 
regions of the country. 


Southern Pine Mill Prices 


{Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., June 3.—Following are 
f. o. b. mill prices, May 27 to 31, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 


Sap Flooring Common Boards, S2S 


Edge grain— or S4S 
1x3” B&better....$73.50.. 1x 8” No. 1..020. $33.00 
Flat grain— Ss ee Sa 23.00 
1x4” B&better .. 47.25 oT oS 15.25 
1x4” No. 2 com.. 19.50 See. 2: Bawwsen 53.26 
1x6” No. 2 com.. 22.50 Rte” Be. Bs veces 21.25 


1x6” No. 3 com.. 17.00 Longleaf Timbers, 848, 


Dimension, 2x4”, 16’ 20’ and’ Under 
PC wie ee e-akieas $26.00 8”-and under....$21.00 
et ae 23.50 Se” avsiscewanete 29.00 


*Announcement is made that the price quoted 
last week for longleaf timbers, S4S, 20’ and 
under, 12” was erroneous and should have been 
$31.50. 


Reassigns Case for Hearing 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., June 2.—The Interstate 
Commerce Commission has reassigned for hear- 
ing at its offices here Docket No. 18,017—A. C. 
Dutton Lumber Corporation vs. New York, New 
Haven & Hartford Railroad Co. et al. This pro- 
ceeding was assigned for hearing at Providence, 
R. I., on June 14. It will be heard here by 
Examiner J. E. Smith, beginning at 10 a. m., 
eastern standard time, July 7. 


Tue 159 NATIONAL forests in the United 
States and Canada contain 557,000,000,000 feet 
of merchantable saw timber. The north Pacific 
district of Oregon and Washington contains 
217,000,000,000 feet of this amount. 
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Retail and Millwork Accounting 


Not being satisfied with our present system for 
handling daily charges, we are anxious to learn 
something of the experience of others and the 
systems used by them in handling the details of 
charges in a retail lumber and building supply 
business, including special millwork and other 
items manufactured by the seller. We are inter- 
ested in the method of handling both of the two 
major kinds of sales; namely, the straight retail, 
wherein the transaction is handled as a unit all 
the way through, and the so called estimate which 
is subdivided and delivered over periods of time 
running frequently for several months. We wish 
to know the most approved method of entering, 
billing, pricing and checking extensions on the 
straight retail business and disposing of the deliv- 
erles made from day to day on estimate.—INQuIRY 
No. 1,758. 

[This inquiry comes from a West Virginia 
building supply concern. The name of the in- 
quirer will be furnished on request.—EbiTonr. ] 


Lumber and Building Supply Dealer 


At a recent meeting of lumber dealers the ques- 
tion came up as to what constituted a lumberman 
or building material dealer, and there seemed to 
be such a divided opinion that a committee was 
appointed, of which the undersigned is a member, 
to ascertain and offer to the lumbermen a defini- 
tion as to what in their opinion constituted a 
legitimate lumber dealer or building material 
dealer. 

After thinking this matter over I decided that 
this committee needs help in arriving at a just 
definition, and would kindly request that you give 
us such information as you may be able on this 
subject. 

The intention of doing this is so that the organ- 
ized lumber dealers may indicate to jobbers, manu- 
facturers and others just what in the eyes of the 
trade constitutes a legitimate account for them 
to solicit.—Inquiry No, 1,756. 


[This inquiry comes from the manager of 
a wholesale and retail building supply company 
in the Southwest. It is believed that associa- 
tions of retailers and the lumber trade gen- 
erally have agreed that the legitimate dealer 
entitled to membership in the retail associations, 
and to the privileges usually enjoyed by dis- 
tributers of building materials at retail, should 
possess the following qualifications: 


1.—Shall have an established place of busi- 
ness; that is, an office, a warehouse, stock shed 
or storage shed, and the usual facilities for 
doing business at retail. 


2.—Shall have a stock of lumber or other 
building materials of varied assortment and 
in quantities that permit supplying the needs 
of miscellaneous buyers in amounts commensu- 
rate with their ordinary needs. 


3.—Shall offer for sale and sell to would-be 
buyers in the quantities and for the purposes 
that the materials are commonly used; in other 
words, shall make the stocks available to the 
public and whosoever may apply, so that the 
yard or office shall be commonly thought of and 
resorted to as a source of supply of building 
materials by anybody in the community who 
may be in need of them. 


The first qualification, of course, eliminates 
the casual buyer or ‘‘snow bird’’ who may use 
part of his spare time or certain seasons of the 
year to buy and sell without in fact establish- 
ing a community facility and performing a 
community service. 

The second qualification involves something 
of mora! and financial responsibility as well as 
ability to perform a needed service which shall 
be permanent and continuous. 

The third qualification is designed to make 
the distribution of building material to the pub- 
lic in general the principal function; rather 
than a mere incident or side issue to the main 
activity, which may be construction or use in 
further manufacture. 

Every attempt to define the term ‘‘lumber’’ 
or ‘‘ building material’’ dealers must take into 
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consideration the fact that the distribution of 
building materials in quantities suited to the 
needs of the public generally, is an indis- 
pensable community service. The matter can 
not be considered wholly from the viewpoint 
of a person whose activites may be under con- 
sideration. It follows, of course, that the in- 
dividual or the concern that comes within the 
definitions already given, still has a wide range 
and a long road to go in extending his service 
to the community, and what may be properly 
defined as ‘‘legitimate lumber or building ma- 
terial dealers,’’ may still differ as do the stars 
in their glory. That is to say, after the retail 
dealer has fulfilled all the requirements set forth 
in the foregoing definition, he still has a vast 
field for the exercise of his ingenuity, his initia- 
tive and enterprise in promoting the sale of 
building material in his community.—EpirTor. ] 


Tupelo Box Shook for Export 


We should deem it a favor if you would kindly 
put us into touch with a responsible firm of 
agents for, or manufacturers of, box shook from 
tupelo timber. We take the liberty of enclosing 
four copies of blueprints covering full particulars 
of our requirements.—INQuIRY No. 1,757. 


[This inquiry comes from Great Britain, 
With it were enclosed blueprints showing the 
dimension of the box shook as well as par- 
ticulars regarding the hand holes. The in- 
quiry is published for the benefit of readers 
of the AMERICAN LUMBERMAN who desire to 
get in touch with this inquirer. The blue- 
prints received will be supplied to those who 
respond to the inquiry in the order in which 


requests reach the AMERICAN LUMBERMAN.— 
EpITor. } 


Tabasco and Other Mahoganies 


Today one of our customers telephoned us ask- 
ing if we could furnish Tabasco mahogany. We 
are not versed on mahoganies, and to our recollec- 
tion have never heard the term “Tabasco” applied 
to this wood before. 

Can you tell us if there is a species of this 
name? If so, where it is produced; and do you 
know of any importers in position to furnish it?~ 
Inquiry No. 1,759. 

[This inquiry comes from a Pennsylvania 
lumber concern. Mahogany is a name that has 
been applied to many kinds of wood. It has 
been said that over sixty different species of 
timber have at one time or another been put 
on the market under the name of mahogany, 
Some are closely related to the true mahogany, 
and others merely resemble it. The family to 
which the mahogany tree belongs is the Me- 
liaceae. The genus is Swietenia, of which there 
are only five species. Mahogany bears many 
names, chiefly those of the localities in which 
the wood is produced, or the ports from which 
it is shipped. Thus Tabasco, a state in Mexico, 
supplies the socalled Tabasco mahogany, and 
various other localities in Central America and 
nearby countries produce mahogany that is 
marketed under the name of locality from 
which it is sent. The same is true of African 
‘*mahogany,’’ this being marketed as Benin, 
Lagos, Grand Bassam, Sassandra, Bathurst, As- 
sinee, Axim ete. 

Most of the concerns dealing in fine, fancy 
and cabinet woods, handle mahogany and the 
various woods that resemble it.—Eprror. ] 
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Cobb & Jones, lumber 

dealers of Waterloo, Iowa, 
have dissolved. 


A Michigan man is mak- 
ing a secretary which shall 
exhibit, in its construction, the 
different kinds of woods used 
for cabinet work grown in that 
State. The lot includes fif- 


ty-three varieties. 


* 8s *& 


The meeting of pine land 
owners held in Lansing a short 
time ago, was for the purpose 
of perfecting a permanent or- 
ganization for the prevention 
of the destruction of pine, and 
for mutual protection. The 
primary object of the meeting 
was to organize for protection 
from the unjust and unequal 
taxation of some resident pine 
land owners in the northern 
and sparsely settled counties 
of the State, where lumbering 
is largely conducted. In the 
articles of association and by- 
laws presented to the meeting, 
this object was not specifically 
stated and the discussion, 
which occupied the greater 
part of the afternoon, was 
mainly confined to embodying 
this idea as the primary and 
chief object of the association 
in the by-laws. A large pro- 





portion of those present fa- 
vored an organization without 
this specific object being un- 
derstood, the management of 
the association being left to 
an executive committee. 


* * . 
Saginaw, Mich.—That the 


incoming season will be a 
good one for sales need not 
be doubted as everything indi- 
cates that large sales will be 
frequent as the spring opens. 
Yesterday the writer was 
shown a letter received by 
one of the river inspectors in 
Saginaw City from a large 
manufacturing establishment 
in this State requesting him to 
buy an unlimited amount of 
common lumber, dry at $14 a 
thousand. The firm wants as 
soon as possible not less than 


1,500,000 feet. 
s 8 ® 


Views of Charles Merrill & 
Co., East Saginaw, Mich., on a 
proposed national lumber as- 
sociation, are stated in a letter 
to the editor as follows: “We 
do not think that any consid- 
erable benefit would result 
from a national convention of 
lumbermen; it is true that a 


better acquaintance with each 
other would be pleasant and 
perhaps a gain would be made 





in the use of uniform technical 
phrases, but inspection is a 
matter that can not be regu- 
lated by written rules, as any- 
one can ascertain by trying to 
make them. It is and can only 
be a matter of practical experi- 
ence and good judgment. As 
to terms of credit, we think 
they will always depend upon 
the condition of the market at 
the time the trades are made. 
The production of lumber can 
be so easily stimulated that a 
rise in price, that would insure 
a good profit, always results in 
over production, and we fail to 
see how a national convention 
could regulate the market.” 


It is stated that certain par- 
ties in Minneapolis, Minn. 
have formed a lumber syndi- 
cate and bought up all the 
lumber in that market, 
amounting to about 110,000,- 
000 feet, with a view of hold- 
ing it for a rise. We recol- 
lect that a heavy lumber syn- 
dicate in the East came to 
grief last year because its 
load was heavier than it cou 
carry. But as stocks are con- 
siderably smaller this year 
and the prospective deman 
greater, the Minnesota bull 
movement may possibly suc 
ceed. 
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Southern Pine Sure to Show Greater Strength 


Southern pine mills during the four weeks ended May 28 
booked orders for about fifteen million feet more than they pro- 
duced, and shipments in that period were about twenty-seven 
million feet ahead of production. Output, however, has been 
gaining, as good weather has stimulated logging, mill operations 
and shipping. For this reason, recent bookings compared un- 
favorably with the output, being around one percent below dur- 
ing the week ended May 21, but average bookings during that 
week were larger than the average production for any week 
since late in February. In the week ended May 28 the book- 
ings, however, were almost six percent ahead of the cut. 


That the market fundamentally is in strong position can be 
realized when it is remembered that whereas production for the 
first five months of 1925 was about sixty-five million feet ahead 
of orders, in the first five months of this year orders exceeded 
the cut by over sixty million feet. 

The excess of current production over orders is not, more- 
over, as large as appears from statistics of reporting large mills, 
for in interior districts farm work is drawing much labor from 
the small mills and causing numerous shutdowns. 

Eagerness to build up order files, however, is causing price 
weakness in some items, for pine is meeting severe competition 
from fir in its more distant markets, especially the north At- 
lantic seaboard. Florida yards are not buying much, though 
sales are reducing their stocks, but building in other parts of 
the South is becoming quite active, there being good call from 
Alabama, Mississippi and the Texas Panhandle. City build- 
ing demand in the middle West has eased off a little, but pros- 
pects are that it will increase, and will be supplemented by 
enlarged demand from country points as spring field work is 
completed. The urgency of requests for shipment points to an 
early strengthening of the market. 


Northern Hardwood Mills Do Big Week’s Business 


Northern hardwood mills reported a large volume of business 
during the week ended May 22, which averaged 204,000 feet a 
mill against 124,000 feet the week before. There are indica- 
tions, however, that some of the business may have been placed 
at slight concessions. The list on beech is about $5 off, and soft 
elm in 10/4 and thicker has been reduced the same amount, 
while No. 3 hard maple flooring stock has been cut $2. Stocks 
have been increasing, production for May being about ten mil- 
lion feet above shipments or bookings, but output has probably 
started its seasonal decline. 

Building trades demand is increasing considerably, though 
individual orders continue small. Call for flooring can not 
be called active, and orders from the factories are for necessities 
only, but few buildings reach the flooring stage so early in the 
season. Box and crating grades are moving well. Sales to the 
automotive industry are well maintained, for some car and 
body makers have had to increase schedules to meet the belated 
orders that were withheld during bad weather. Takings of the 
furniture industry have been larger, and early expansion in 
these is expected. 


Southern Hardwood Sales Show Considerable Increase 


The curtailment of running time at many southern hardwood 
mills is not having much effect on production figures, output 
for the first three weeks of May being respectively 87, 86 and 
85 percent of normal, these being some of the highest per- 
centages on record. Percentages for the first four months of 
this year, January to April, were 77, 85, 82 and 80. 

Orders have shown considerable gains in the last couple of 
weeks. Not since the middle of March have average bookings 
per unit equaled those for the three weeks ended May 1, 15 and 


Lumber Statistics Appear on Pages 50 and 51; 


22—those for the week ended May 8 showed the effects of the 
British strike. Price weakness is therefore not due to lack of 
new business, but to the increase in mill output. 


The market, however, appears to be reaching greater stabil- 
ity. While bargain hunters have been finding weak spots, 
manufacturers are showing more courage in sticking to their 
lists, and there is a noticeable narrowing in the range of quota- 
tions that indicates a turn toward strength. Much depends on 
production, and the majority of manufacturers realize the folly 
of increasing this beyond the market’s needs. Buyers are 
awake to the possibility of higher prices, and keep in close 
touch with the market through inquiries. 


Shortleaf Movement Is Gaining; Outlook Improved 


North Carolina pine mills report a good demand from the 
southern States, and May sales have shown a good increase 
over April. But production is also heavier, so that prices have 
not recovered from their low levels, though many of the mills 
are taking a firmer attitude. Georgia roofer mills are very 
active also. Most orders are for mixed cars on which quick 
delivery is wanted, and volume of inquiry is increasing. 


The Arkansas soft pine movement has made expansion 
within the last couple of weeks. Retail demand has shown a 
gratifying improvement, prompt loading of orders is requested, 
and inquiry is in greater volume. Sales to industrial users 
and railroads continue rather light, but inquiry is promising. 
Concessions have been withdrawn and advances are expected. 


Coast Mills Puzzled by Condition of Fir Market 


The condition of the fir market was the subject of a discus- 
sion by the Tacoma lumber clubmen last week, but all confessed 
their inability to find a satisfactory explanation of its weak- 
ness. Production for the first twenty-one weeks of 1926 was 
a million feet less than for the same period of 1925, and the 
large mills sold one hundred six million feet more, indicating 
a much stronger statistical position. It might be suggested, 
however, that small non-reporting mills are offering a good 
deal of lumber, but it is said that perhaps a third of these 
high-cost producers are unable to operate at present price 
levels. One of the largest operators on the Coast has, however, 
concluded that there is overproduction, especially of logs, and 
has announced a curtailment schedule, Fire hazard will close 
many camps in June, and their closing may affect the opera- 
tions of tidewater plants. 

The Atlantic coast continues to receive heavier consignment 
shipments than it can readily absorb, though consumption is 
increasing and better market conditions are being established. 
The effect of heavy cargo shipments from British Columbia to 
the eastern seaboard seems to deserve more study from the 
American industry, however. California building is taking 
on activity, and yard sales are increasing. But evidently that 
State is not yet a satisfactory market for side-cut, ready dis- 
posal of which makes special cutting attractive to the mills. 
Timbers are in heavy demand, and hard to place. Mill stocks 
of yard items are low and broken, but prices are far from firm 
or satisfactory. _Middlewestern rail business appears to be 
increasing, 106 mills during the week ended May 29 booking 
two million feet more than 109 did the previous week. As was 
to be expected, export for the week ended May 29 was not 
maintained on the high level of the preceding week. 

There seems every reason for believing that California and 
the Atlantic seaboard will absorb large amounts in the im- 
mediate future. City building in the middlewestern market 
is recovering from the handicaps imposed by bad weather and 
labor difficulties, and farm demand in this territory will reach 
large volume by fall and should soon begin to make itself felt. 


Market Prices and Reports on Pages 86 to 96 
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Striking Examples of the Permanence and 


Adaptability of Wood 


A representative of the AmerIcAN LuM- 
BERMAN desiring to find examples of out-of- 
the-ordinary uses, and of the longevity of 
wood, spent a day last week browsing around 
the suburban districts of Chicago with a 
camera. An interurban train carried us to 
Warrenville, about 30 miles west of Chicago. 

Warrenville is a small, peaceful village 
which has not yet been marred by real estate 
subdivisions. It is picturesquely located on a 
small stream, and many spreading shade trees 
line its several streets. There is little busi- 
ness of any kind in the village, and most peo- 
ple who live there work in Wheaton and other 
neighboring towns. 

In that little town, we ran across an inter- 
esting building, a standing testimony to the 
durability of wood construction. It is an old 
church, the Warrenville Baptist Church, which 
antedates most of the inhabitants of the town. 
Wood was used for its construction in 1857, 
and today it is as substantial and durable as 
ever. Last year the church was raised 1% 
feet and a 9-foot basement constructed under 
the whole building at a cost of $2,600. The 
church has had its trials and tribulations in 
years gone by, such as all small churches in 
struggling communities experienced in pioneer 
days. At one time there were only ten mem- 
bers in the church and it did close for a while. 
But undaunted like all early settlers, these 
church lovers were not to be denied their 
house of worship, and money and people were 
found to make it possible to reopen the 
church. Today it boasts of forty members. 

Our next stop was Wheaton, famed for 
‘*Red’’ Grange and for its beautiful resi- 
dences. We were on the lookout for lawn 
furniture and garden trellises which would 
make good photographs, and they were not 
hard to find. People in Wheaton spare no 
effort in beautifying their homes and prem- 
ises, and naturally, lawn furniture is one of 
the means they use in adding a touch of dis- 
tinction to their homes, 

We walked into a spacious yard in which 
there was a tulip bed, a bird bath and a num- 
ber of benches, chairs and tables. The lady 
of the house, who was working in her flower 
garden, gave us permission to take pictures 
as we wished. In moving some of the fur- 
niture we noticed that it was very heavy and 
well built. Upon inquiry we learned that it 
was made of Douglas fir by the Express Body 
Corporation, of Crystal Lake, Ill, and sold 
unpainted and ‘‘knocked down.’’ 

Walking north on Wheaton Avenue we were 
attracted by a large frame house surrounded 
by a number of shade trees. In the yard were 
several pieces of unique but attractive fur- 
niture painted blue and white. Upon meeting 


the lady of the house we asked if we might 
take some pictures of it. She smiled and said, 
‘‘Why, yes. But do you know what it is 
made of?’’ 

We confessed that we did not, and she told 
us a very unusual story about it. 

‘*Last year we bought this house,’’ she said. 
‘*Tt is very old and was completely out of 
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A striking example of the versatility of wood. 

This furniture was made from cedar porch 
pickets and balusters 
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Wood was used in the construction of the War- 
renville Baptist Church in 1857, and today it is 
as substantial and durable as ever 














Douglas fir was used for this furniture. 





It was made near Chicago and 
shipped unpainted and ‘‘knocked down’’ 





date. One antiquated bit of construction was 
this front porch. It had a railing around it 
made of the old fashioned balusters and 
pickets. These of course came out. They 
were good cedar pickets and we could not bear 
to throw them away. So we made this fur- 
niture from them. In the barn were stall 
doors made of good tongued-and-grooved 
boards which we tore out and used for the 
seats on the benches and chairs. We have 
had a number of compliments on our expen- 
sive-looking furniture which cost us prac- 
tically nothing.’’ 


Is this not a striking example of the versa- 
tility of wood? Wood is a lasting building 
material, but variety is the spice of life and 
remodeling is essential to keep uptodate. 
When remodeling it is not necessary to throw 
away the old lumber or feed it to the furnace, 
It can be used for other building, painted up 
and made to look like new. 


This very talented lady showed us through 
her house and pointed out the remarkable 
change that had been effected by remodeling. 
Partitions, which by the way, were all double 
lathed and hard to remove, were torn out, 
modern fixtures installed and some windows 
enlarged. She showed us her beautiful light 
dining room which she had converted from a 
small, dark room by taking out a partition 
and by using white enameled trim and panels. 
Her extremely good taste and original ideas 
have made an up-to-date home out of an old 
fashioned, unattractive house. 


After this pleasing experience we strolled 
along several tree-banked avenues taking pic- 
tures of a few of the many features which 
offered undeniable proof that wood is the ideal 
building material. We dropped into the office 
of F. E. Wheaton & Son, the largest retail 
lumber dealer in the town. Mr. Wheaton was 
in conference and could not be seen, but an 
agreeable young man at the counter told us 
that business was very good and that they 
were on the go all the time. 


Very much pleased with our day’s experi- 
ence we hopped a rattler and were soon back 
in the Windy City. 


SQUARE PINE poles, impregnated for their en- 
tire length with coal-tar creosote by cylinder 
pressure process, were set in a telephone line 
from Quantico to Fredericksburg, Va., in 1897. 
An inspection of this line recently showed that 
after 30 years the poles were in excellent cun- 
dition. The very few failures due to insects or 
fungi were accounted for by season checking, 
which extended into the wood more deeply than 
the preservative treatment. 


A 
| 








This lawn furniture painted blue and white adds to the attractiveness 
of a large Wheaton (IIll.) home 
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Provisions of Proposed Uniform Lien Act 


Kansas City, Mo., June 1.—The present 
status of the proposed uniform mechanic’s lien 
law for all the States is concisely set forth in a 
statement prepared by F. E. Tyler, legal coun- 
sel for the Southwestern Lumbermen’s Asso- 
ciation, which has just been transmitted in 
bulletin form to the members of that associa- 
tion. 


It will be remembered that the movement for 
a uniform State lien law had its inception in 
a committee appointed by Secretary Hoover, 
and that the proposed act has since been the 
subject of numerous conferences, and also has 
been thoroughly discussed at the various retail 
association meetings held during the last few 
months. 


All this resulted in a committee composed of 
five attorneys representing various retail lum- 
ber associations throughout the country pre- 
senting a brief and arguments to the Hoover 
committee in support of the points which the 
retail lumbermen felt were essential to the lum- 
ber industry in any acceptable lien act. Mr. 
Tyler, who was a member of that committee, 
says that while it is too early to pass final 
judgment on the question of whether or not 
retail lumbermen should support the act as 
finally presented to the various State legisla- 
tures, the claims of the lumber industry were 
recognized by the Hoover committee to an ex- 
tent far beyond that which he had expected. 


The tentative draft, which has been approved 
by a conference of the Federal commissioners 
on uniform State laws, will be submitted to 
the national conference of the commissioners 
to be held in Denver in July, following which 
the draft will be returned to Washington for 
final approval of the Department of Commerce. 
After that action has been taken, copies of the 
complete tentative draft will be available, and 
the legal department of the Southwestern—and 
doubtless also the counsel of other retail asso- 
ciations—will call the attention of their mem- 
bers to it, with such comments and suggestions 
as may seem to be advisable. That will be the 
time, Mr. Tyler points out, for the lumbermen 
to take counsel together and decide whether 
they should support or oppose this act, or 
simply allow it to take its own course when 
presented to the various State legislatures. 


In order that retail lumbermen may be con- 
sidering this very important matter before- 
hand and thus be in better position to form 
judgment on the final draft when it appears, 
the AMERICAN LUMBERMAN presents herewith a 
statement of the points that have been recog- 
nized by the Hoover committee in the tentative 
draft as it now stands, which points have been 
compiled by Mr. Tyler and transmitted to the 
membership of the Southwestern association. 
He points out that the especially objectionable 
point that no lien should take effect until no- 
tice of the claim was served on the owner, 
which provision was at one time adopted by 
the committee, has been abandoned. The pro- 
visions of the proposed uniform State lien act, 
based on the tentative draft as now drawn by 
the Department of Commerce committee, are 
as follows: 


1. Liens shall be prior to any mortgage, where 
the mortgage is filed subsequent to the visible com- 
mencement of the building project. 


2. The tentative Act makes certain that the 
building contract is a trust fund to be adminis- 
tered for the benefit of those furnishing labor and 
Materials for the building improvement. 


3. Liens are to attach and be effective from the 
visible commencement of the building project. 


4. The owner is obligated to demand a sworn 
statement from the contractor each time before 
paying moneys to the contractor. 


5. The owner is obligated to pro-rate among la- 
borers and materialmen moneys due original con- 
tractor according to the contractor’s sworn state- 
ment. 


6. The general contractor is called upon to fur- 
nish the owner a sworn statement at time of each 


payment under the contract, giving names of all 
laborers and materialmen engaged by the con- 
tractor, who have not been paid, showing amounts 
due each or to become due. 


7. Liens are to attach to form lumber used in 
construction and to lumber or other materials used 
in supporting excavations. ® 


8. Liens are to attach to fabricated material 
(such as millwork or terra cotta) whether or not 
used in the project for which it was fabricated. 


9. Notice to the owner. The material dealer is 
not obliged to give notice to the owner that he is 
furnishing materials on the job but may do so in 
order to protect himself fully for payment of ma- 
terials furnished. During the first ten days after 
furnishing of the first of materials, the material 
dealer is protected in any event. In the event of a 
stipulated contract payment after the first ten 
days and in the event of no notice by the dealer to 
the owner, the material dealer is protected (since 
all payments are pro-rated on basis of his sworn 
statement) unless the sworn statement given the 
owner by the contractor is false, in which event 
the dealer is unprotected up to that juncture. If 
the dealer elects to give a notice in all cases he is 
fully protected if such notice is given in advance 
of the first stipulated payment under the contract. 
If notice is given subsequent to one or several pay- 
ments already made, the dealer is in that case pro- 
tected with regard to further payments to be made 
under the contract. The notice by the dealer to 
the owner need merely state that he is furnishing 
materials to a certain contractor for a certain job, 
giving location of property. 


11. There shall be no priority among lien claim- 
ants and all liens shall be on a parity. 


12. The lienor has one year in which to fore- 
close lien after filing. 


13. In the event the dealer finds it necessary to 
file a lien against the property, he must serve a 
copy of the lien on the owner within five days of 
filing the same with the county clerk. In case the 
owner can not be found, such copy of the lien 


may be sent the owner by registered mail or may 
be posted or tacked on the building. 


14. Copy of lien must be served on the owner 
and in the event the dealer has no personal knowl- 
edge as to who the owner is, he may serve copy of 
the lien on the title holder of record in the office 
of the county clerk and such procedure will be held 
as constituting notice on the owner. 


15. When property is owned jointly by husband 
and wife: The tentative draft does not intend to 
affect the homestead rights existing in the different 
States as to husband and wife, but provides as to 
property owned jointly by husband and wife that 
the wife is agent for the husband and the husband 
is agent for the wife. 


16. The lien claims of the material dealer are 
valid even though the property is not owned by the 
contracting party, since in such an event the ma- 
terialmen may have a lien upon the building and 
remove the same from the real estate and sell to 
satisfy his claim. 


17. The lien claim of the material dealer shall 
cover extras as well as material under original con- 
tract. 


18. A materialman may remove unused material 
from the property by giving the contractor credit 
for the same, unless the owner desires to retain 
the material and in such an event the owner must 
pay for the same whether or not incorporated in 
the building. 


19. The material dealer may sue the contractor 
for what the latter owes him without prejudice to 
lien he may have filed against the property. 


20. Regardless of whether the contract for the 
improvement be verbal, written, expressed or im- 
plied, the material dealer’s lien is valid and at- 
taches. 


21. Any agreement between owner and con- 
tractor that lien action shall not obtain against 
the building project in question does not vitiate 
the right of the material dealer to file lien in case 
he finds it necessary to do so for protection of his 
interest. 





not understand it. 
money at the end. 





This Week’s “Timely Tip” 
Making Out the Bill 


If I were a lumber dealer and were selling lumber to someone 
who did not know anything about the lumber business—someone who 
was building a house or repairing one—I would make out a bill that 
the other fellow could understand. The average lumberman makes 
out a bill that nobody but a lumberman can decipher. A man went 
into a lumberman’s office the other day and said: 


“Here, Jim, I got a bill from you for $170.76 and it reads like this: 


2 1x10 12 yp 

10 2x 4 8 #2 Bte 

3 lx 6 12 elr fir fly 
174 ft base shoe, 
and so on. 


“This is all wonderful stuff, Jim, but what does it meanP I can 
All I can understand about it is the amount in 


“TI expect that these items, whatever they are, all went into the job 
all right enough, but you know, I would feel better about it, as long as 
you made me out a bill, if I could understand it. The doctor sends 
you a bill for ‘professional services.’ You don’t know what it is all 
for, but at least you don’t have to rack your brains over a lot of items 
that don’t mean anything to you. If you had just said ‘lumber for 
job, so much,’ I would have felt better about it. I tried to figure it 
out but the more I figured the more certain I was that I did not know 
anything about it, and yet I sort of wondered. Just make me a new 
bill, please: ‘Lumber for job, $170.76.’ ” 


Watch for Next Week’s “Tip” 
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Texans Find Pre-Planned Questions and Answers Bring Out the Facts— 





Non-Advertising Yard in Danger of Losing Trade of Younger Generation 


The forty-year-old Lumbermen’s Associa- 
tion of Texas has again hit the bull’s eye 
with one of its progressive conventions; held 
this time in historic San Antonio. While 
Texas history goes back to 1836, when a 
handful of white men won this vast empire 
from Mexico, and while the State furnished 
no small quota of fighting men to the Con- 
federate armies, the commercial and indus- 
trial history of the Lone Star is pretty 
largely included within the span of the asso- 
ciation’s life. At the time when the organi- 
zation got its start in Austin, forty years 
ago, the pioneer era had passed its zenith. 
The trail drivers’ work was nearing its con- 
clusion, and the day of the six-gun was 
drawing on toward evening. Texas was 
seeing its destiny as a great State, sharing 
in the work of modern American civiliza- 
tion. And while even yet the visitor sees 
plenty of evidences 


of the old life, in the : — 


Barnes, George Zimmerman, F. L. Hillyer, 
Gerald Melliff, the retiring president, and 
so on. One would have to continue column 
after column if he tried to name all the out- 
standing men. 

Jack Ray, who has been sergeant at arms 
for more than thirty years, was on the job, 
strutting his stuff. This big, jolly Irishman 
who knows more lumbermen, probably, than 
anyone else in the Southwest does, and who 
has an encyclopaedic knowledge of the lum- 
ber business and all that pertains to it, 
moved about in a crackling fire of “Hello, 
Jack.” He sat at the press table with us 
much of the time to keep a monitory eye on 
the meeting. Parson Peter Simpkin, Chap- 
lain of Hoo-Hoo, was present and made one 
of his eloquent addresses which, are well 
known wherever American lumber retailers 
meet. The Parson’s thin, scholarly face and 





big ranches and the 
self reliant individ- 
ualism that is a her- 
itage from the pio- 
neers, he sees, too, 
in the big cities and 
the specialized agri- 
culture and the in- 
dustries of Texas, a 
new era. Because 
of its climate and 
situation and its 
great expanse, Texas 
probably will long 
continue to have a 
strongly marked in- 
dividuality; but itis * 





Most question boxes rather fail of their full 
mission for at least two reasons. If a man 
waits until he gets to the meeting, and then 
waits again for some speaker to remind him 
of what he wants to ask, a good many im- 
portant points will get overlooked. Then 
again, if these questions are read out by the 
president for anybody to answer who wants 
to, the men who know the answer may be 
taken by surprise and not feel like standing 
up; or if they are called upon without warn- 
ing by the Chair, they may not have time 
to give a considered answer. 


Put Up to Men Who Knew 


President Melliff handled the matter in a 
different way. He has attended a number 
of district meetings during the year. At 
these group meetings, discussion is always 
more informal and free, and dealers talk 











long past the fron- 
tier stage that for so 
many years was a 
stereotyped picture 
in northern and east- 
ern minds. The lumbermen of the State 
long ago laid the foundation of their impor- 
tant part in this development, and at pres- 
ent the industry is well prepared to take its 
full part in the coming development in which 
Texans believe so firmly. 


Texans Young in Spirit 


The big meeting looked like a young man’s 
meeting; partly because many of the vis- 
itors were young in years, partly because 
most of the men who have passed the merid- 
ian are still active and boyish in their be- 
havior. E. H. Lingo, the Nestor of the as- 
sociation, was not present; but he was men- 
tioned often, and he has missed few 
meetings. W. B. Brazelton, one of the first 
officers, was present. J. M. Rockwell, who 
for so many years together with E. H. Lingo 
made up the comedy team at the meetings, 
was there. Others, younger in years but not 
in activity and jollity, were present; such 
as Thos. W. Blake, newly elected president; 
Hugh B. Hawley, president of the newly or- 
ganized line-yard auxiliary; W. B. Sloan, 
E. P. Hunter, A. B. Mayhew, Albert Steves 
and several members of the third genera- 
tion of this famous lumber family, several 
of the Vaughans, Ernest Kurth, John 


The Municipal Auditorium at San Antonio is a beautiful example of Spanish-American archi- 
tecture in the Moorish style, as shown in the arches, arcaded entrance, minaret effects and 


domes decorated with arabesque patterns 


piercing eyes have come in late years to be 
a sort of stamp of ethical quality upon lum- 
ber conventions, and his friendly jollity has 
made him hosts of friends. Once during the 
meeting when weighty discussions were go- 
ing on, the Parson perched on the edge of 
the platform beside the press table and be- 
gan cracking filberts with his knife. Jack 
immediately salvaged some of the shells and 
cut the head from a match; and in a moment 
he, the Parson and I, were deep in a three- 
shell game, with Jack proving to us that the 
hand is quicker than the eye. 


Question Box Is Feature 


The question box at this convention proved 
to be one of the high lights of the meeting; 
and the Realm would like to pass on the 
method employed as a suggestion to other 
convention planners. Questions always 
arise in the minds of men attending such a 
meeting, but not many feel like getting up 
before a thousand or more men. As a mat- 
ter of fact, most of these questions are in 
the minds of retailers throughout the year. 
They are products of the day-to-day opera- 
tion of the business; and while something 
said on the floor by a speaker may call them 
to mind, they are not created in that way. 


among themselves 
, about the practical 
‘| matters that are giv- 
| ing them trouble, 
In this way Mr. Mel- 
liff collected quite a 
list of live issues. 
He got others from 
personal conversa- 
tions and’ from cor- 
respondence. Then 
during the early ses- 
sions he had blanks 
passed around for 
any additional ques- 
tions that anyone 
wanted discussed. 
gg Most of those turned 
— ———-! jn at the convention, 
I understand, were 
already on his list. 
Then he __ selected 
fifteen or twenty 
. men who had special 
knowledge in the different fields, gave them 
the sorted questions in advance, and asked 
them to think out carefully considered 
answers that could be made in two minutes. 
E. P. Hunter, of Waco, a former president 
of the association and one of the very cap- 
able retailers of the State, had the session 
in charge. He read off the question, called 
on the selected man for an answer, and then 
entertained discussion from the floor. There 
followed two hours of serious but not neces- 
sarily solemn discussion of such matters as 
how a city dealer handles a speculative 
builder who ships his materials in from 
manufacturer or jobber, what to do when 
a customer can buy such things as brick 
as cheaply as the dealer can, how to meet 
the competition of the small sawmill that 
will ship lumber direct to the consumer in 
carlots, how to educate the specialty sales- 
man who sells both to the dealer and the 
trade, the problem of the planing mill that 
retails stock sizes of sash and doors, whether 
a dealer should gamble with a poor risk if 
he gets a down payment equal to the cost 
of the goods, how a country dealer can com- 
pete with a city yard that ships into his 
territory, commissions to carpenters and 
contractors, bookkeeping systems for branch 
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yards, dealing with architects, kind of ad- 
yertising effective for country yards and 
amount spent for it, and so on. 

Many of these questions are far from new 
in convention discussions, and doubtless 
many speakers the country over feel that 
they have settled part or all of these mat- 
ters for all time to come. But the speakers 
are wrong. There is no one cure-all for any 
of these matters, for they present different 
aspects in different places. They and other 
questions like them make up the fabric of 
continuous problems. If all problems could 
be settled out of hand, the business could 
be run by the office boy and it would com- 
mand office-boy returns. They have to be 
settled over and over, and new approxima- 
tions must be fixed up to meet new con- 
ditions as they arise. 


Ads Important to City Yards 


The Realm was especially interested in 
the discussion on advertising, for all sizes 
and kinds of yards were represented. Any 
advertising man who has a simple and rigid 
formula for fixing up profitable publicity 
would have heard much to his profit. Cer- 
tain yards, especially those in the cities, 
spend large amounts on publicity. Competi- 
tion is close, people are not necessarily 
wedded to one yard to such an extent that 
they trade there as a matter of course, there 
is a wide field where the right kind of cre- 
ative advertising can really bring in busi- 
ness that otherwise would not materialize 
at all, and people are not so firmly fixed in 
their habits that they are not open to sug- 
gestion about home building and home im- 
provement. In such places advertising is 
tremendously important, for it is physically 
impossible for the dealer personally to seek 
out prospects and create a sale in an inter- 
view. Here advertising is closely linked up 
with yard service. It makes a careful ef- 


fort to talk about something the prospect: 


knows and understands; namely his own 
needs and desires. It has little to say about 
lumber and other building material as lum- 
ber and building material. The prospect is 
not interested in such things except inci- 
dentally as something necessary after he has 
considered and decided the question about 
his own needs and possibilities. Advertising 
in such a situation is one of the carefully 
considered pieces of yard equipment, and 
dealers find they can spend a considerable 
sum with profit. 

President Melliff stated that a yard nearly 


proves successful the answer is, obviously, 
to continue the effort. 


‘Country Yard Trade Different 


But many country yards find themselves 
in quite a different situation. Their people 
are rather fixed in their building habits, do 
not respond as readily to printed sugges- 
tions, have less freedom of choice, and often 
look with suspicion on efforts to influence 
them by high-power methods. Some of the 
ablest dealers in small towns stated that 
their advertising appropriations were quite 
small. They keep the yard before the public 
mind by maintaining the plant in attractive 
condition. They keep it painted and clean 
and the name on the sheds bright, give out 
the usual advertising specialties such as car- 
penters’ aprons and pencils, and then de- 
pend upon personal acquaintance and per- 
sonal calls to add to the volume of sales that 
would come in anyway. Most of these men 
have considered advertising campaigns with 
care, and have not been able to see how a 
larger amount of money could be spent on 
mail advertising and bring in a reasonable 
return of profit. All of them, I think, are 
watching these things with care, ready at 
any time the conditions change and warrant 
the undertaking to begin with more intensive 
publicity. No doubt they are wise and have 
diagnosed their own problem correctly. 

Without much doubt many young retail- 
ers, dazzled a bit by the enormous volume 
of advertising done in the United States, 
have been tempted into unwise expenditure 
in this channel. They have attempted to 
follow methods successful in quite alien cir- 
cumstances without any careful scrutiny of 
the facts underlying their own situation. 
The Realm has heard of such cases, where 
money was unwisely spent in places where 
the right kind of publicity would have gained 
some results, or spent in places where the 
buying public was not educated to under- 
stand and appreciate local advertising at all. 


Must Awake New Desires 


But it is our guess that the national ad- 
vertisers are reaching almost everybody in 
the country, and are educating the public to 
understand and to look for the things ad- 
vertised. In many communities where deal- 
ers have felt that no publicity was needed, 
a neighboring mail-order house has come in 
and sold a number of jobs. In such an event 
the dealer says the sale was made on price, 
poor quality, misrepresentation or all of 
these things. But 
probably it was made 








quite as much by the 
description of the 
service offered by the 
outsider, and by the 
work he did to get the 
buyer dissatisfied with 
the house or barn he 
was using. The local 
dealer doubtless was 
offering a better and 
more suitable service, 
but he .neglected to 








The yard office of the Melliff-McAllister Lumber Co. has the trim 
appearance that is one of the best advertisements for wood construction 


always is equipped to handle more business 
than it actually gets. Then if by judicious 
advertising the owner can bring his volume 
up to or near his capacity, he will reduce 
the percentage of overhead chargeable to 
equipment and add materially to his profits. 
It is a matter both for study and for ex- 
Perimentation. And if the experiment 


tell about it. And his 
customers may have 
been content with 
their inconvenient 
buildings until someone showed them how 
much better ones were available. 

The Realm believes it is true that much 
advertising money, including some spent by 
lumbermen, is wasted. We think the small 
dealer is right in refusing to invest in pub- 
licity that his common sense tells him will 
not bring a profitable return. But we com- 


mend the dealer who is all the time study- 
ing the advertising of other commodities, 
especially of motor cars, that is displayed 
in his community. He doesn’t want to rush 
the matter, but he doesn’t want to get caught 
flat footed. For many years the Ford car 
was not advertised. Now Mr. Ford is among 
the most industrious of national and local 























This busy scene on Houston Street indicates 

that San Antonio is taking on the metropolitan 

appearance, and the city’s business growth is 

making necessary the construction of additional 
‘* skyscrapers’? 


advertisers, and there are those who say he 
is sorry he did not begin before he did. 


Must Interest New Customers 


Last year in a distant State we talked 
with a retailer who inherited a valuable 
country lumber business and who has been 
holding his own pretty well. But he is op- 
posed to advertising of every kind and de- 
scription. His sheds were far from attrac- 
tive, and even the name had not been re- 
painted for probably twenty years. He be- 
lieved in the policy of silence so thoroughly 
that he asked us positively not to report him 
in these columns or at the very least to omit 
his name. This, we believe, was a genuine 
conviction on his part. As we said before, 
he is selling large quantities of lumber and 
seems to be making a fair profit. Now we 
have no quarrel with his policy. Doubtless 
he has analyzed his community with some 
accuracy. And yet wé believe he is in a 
position of some danger; not because he 
does no advertising now, but because he is 
so positively sure that advertising is always 
a useless and meaningless expense. 

The time will certainly come, and that be- 
fore long, when this man’s community will 
change and he will not. His village has its 
share of billboards advertising all sorts of 
merchandise which is competing with him, 
without his being aware of that fact. State 
newspapers and national magazines are com- 
ing regularly to his prospects, carrying great 
quantities of sales talks. The middle-aged 
and elderly people who were reared in his 
school of merchandising, who buy carefully 
after long, silent consideration, are giving 
place to young people who have been over 
the horizon both in their cars and in their 
reading. These young people are pretty well 
saturated with the modern American atti- 
tude toward advertised goods and services. 
As they take charge they may continue to 
trade with this man; but when some dealer 
educated in the modern school starts a yard 
in this village, as he certainly will do, I’m 
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afraid my friend will find himself burdened 
with a terrible handicap. All these years 
he has been steadily hardening and strength- 
ening his fixed idea that advertising is the 
bunk. When waning sales finally convince 
him that this is not so, he will have to re- 
make his mind; and that is one of the hard- 
est things in the world to do. He will find 
himself suddenly the possessor of the rep- 
utation for being a mossback; and before 


he can change his methods and destroy that 
reputation, I’m afraid a good part of his 
trade will be gone forever. 

The Realm repeats that it believes the 
country dealer is wise who refuses to adver- 
tise extensively if that decision is the result 
of a careful study of local conditions. No 
man is wise who spends a thousand dollars 
or one dollar on useless publicity. But while 
he holds his hand from publicity that will 


not pay, the really wise dealer will be spend. 
ing thoughtful hours watching the local 
situation and devising methods drawn from 
his own observations, and the experience of 
dealers elsewhere, so that when the time 
comes he can begin his campaign of carefy] 
publicity, without having to plan his shelter 
while the storm is blowing, and especially 
without having to tear a lot of rock-bound 
prejudices out of his own mind. 


Retail Stock and Purchase Control System 
That Develops Sales’ 


For a long time, the management of Elliott, 
Hayden & Co. has been conscious of the ab- 
sence of any accurate information as to the 
conditions of its stock. Naturally, total value 
of the material on hand could be estimated by 
the accounting department from the record of 
sales and purchases. But the only time there 
could be definite count of actual number of 
units of any item on hand was at the end of 
the year when a physical inventory was taken. 

Our yard carries as regular stock about 600,- 
000 to 700,000 board feet of lumber besides 
the regular retail items of lath, shingles, mold- 
ings and millwork, mason supplies ete. These 
materials represent some seven hundred items 
of stock. 

After an exhaustive investigation of the 
forms and types of perpetual inventory systems 
in use,‘the card illustrated was worked out as 
a means of purchase control as well as a per- 
petual inventory and service record. Below the 
body of the card appears the visible margin, 
which can always be seen, as visible margin 
filing equipment is used. Here the description 
of the item is filled in. Just below the top 
margin is a line showing the unit of the item, 
the Retail Price and the Minimum or reorder 
point. 

The top part of the card provides eight spaces 
for recording purchases, giving information as 
to the date of order, the amount, the cost price, 
name of vendor and date shipment is received. 

The main body of the card provides fifty-six 
spaces for recording stock transactions showing 
the date, amount and balance on hand. 

With this rather matter-of-fact description 
of the card, it is possible to proceed to the 
actual operation of the system. The methods 
we use are entirely original and may appear 


*By Clarence B. Elliott, sales manager Elliott, 
Hayden & Co., La Salle, Ill. F 
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a bit peculiar, although we find them very satis- 
factory. 

On Jan. 1 the ‘‘amount’’ column is marked 
‘*Inventory’’ and the amount on hand, as re- 
corded on our physical record, is inserted in 
the ‘‘Balance’’ column, in black ink. Every 
day, in black ink, the amount sold, as shown 
on our sales slips, is inserted in the ‘‘ Amount’’ 
column and subtracted from the previous bal- 
ance so that the last amount in the ‘‘ Balance’’ 
column shows the balance on hand. 


As the balance on hand decreases and ap- 
proaches the minimum as shown above, a red 
signal is inserted in the visible margin over 
the printed word ‘‘Danger.’’ This is to indi- 
cate that the stock is getting low and that it 
is about time to reorder. 


When the order is actually placed, the date, 
cost price and vendor are filled in, with green 
ink, in the ‘‘Purchase’’ record part of the 
eard. At the same time a green color flash is 
inserted in the visible margin over the small 
number that indicates the approximate number 
of units ordered. Thus, by means of these color 
flashes, a glance through the stock record shows 
exactly what items are low and in what quan- 
tities items are ordered. 


In due time the orders received are checked. 
The exact quantities are inserted in the ‘‘ Quan- 
tity’’ column, the date shipments are received 
is noted and small checks in the columns are 
written to indicate that the amounts received 
have been inserted below in the ‘‘Amount’’ 
column and added to the ‘‘ Balance on Hand.’’ 
The color flashes are then removed from the 
visible margin. 

In the case of returned purchases, the 
‘*Amount’’ column shows the figures in red 
ink, the return being added to the ‘‘ Balance.’’ 

Our stock is classified in the same order as 
our price list and each drawer in the cabinet 
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is marked with the page number of the price 
list, together with a description of the materials 
listed thereon. We use twelve drawers, divided 
in this manner: 


I. Page 1 White pine finish. 
II. Page 1: Yellow pine finish. 
III. Page 1: Cypress finish. 
IV. Page 1: Fir finish, stepping, WM 
stock. 
V. Page 2: Flooring (all kinds). 
VI. Page 3: Shiplap; drop siding, siding. 
Page 4: Ceiling, yellow pine boards, 
Nos. 1 & 2. 
VII. Page 6: Piece stuff, 2x4, 2x6. 
VIII. Page 6: Piece stuff, 3x3, 10x12. 
IX. Page 7: Lath, shingles, roofing. 
Page 8: Papers, wallboard, posts. 


X. Page 9, 10: Porch stock. 
Page 11, 12: Windows. 
XI. Page 13, 14,15: Doors and moldings. 
XII. Page 18. Lime, cement, plaster etc. 


In every case the balance on hand is shown 
in the number of units or pieces, except shiplap, 
siding, ceiling and No. 2 yellow pine boards, 
these being carried as total board feet; and 
moldings, which are shown as total lineal feet. 


We find that approximately only one hour 
daily is required to keep the record entirely 
up to date and, on the basis of our experience 
with the procedure, the time is profitably spent. 
We know definitely, with a slight allowance for 
error, how our stock stands; we are able to 
give correct and immediate answers to all tele- 
phone and correspondence inquiries, and we 
have a complete record in case of fire. Our 
purchasing is accurately controlled and orders 
are followed up more regularly; our accounting 
department can figure the actual value of in- 
ventory on hand when each figure is desirable, 
and our office force can sell more accurately 
without the necessity of checking the yard stock. 
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Texas Retail Concern Appropriately Cele- 
brates Sixtieth Anniversary 


SAN ANTONIO, TEx., June 1—San Antonio 
enjoyed a short relapse from its general run of 
business during the final week in May when 
Jumbermen and allied tradesmen of the building 
industry joined hands in celebrating the six- 
tieth anniversary of active and continuous op- 
eration of the lumber business of Ed Steves & 
Sons, of this city. 

During the week two banquets were ten- 
dered in honor of the event by this firm, the 
first being held on Tuesday night for the com- 
peting lumbermen of the city, while on the 
following Thursday night a banquet was ten- 
dered to the architects, contractors and other 
members of the building industry in San An- 
tonio. 

At the first banquet a feature of the program 
was a series of slides illustrating the growth 
and development of the Steves industry as well 
as views of the city of San Antonio at various 
periods of this development. This event was 
also made the occasion for the introduction 
to the lumbermen of Marshall Terrell Steves, 
son of Albert Steves, jr., and representing the 
fourth generation of the family in the business. 
Master Marshall Terrell is 3 years of age. 

On Thursday night approximately 300 guests 
assembled for the banquet tendered by this firm 
to the architects and other members of the in- 
dustry. In addition to these guests there were 
also members from twenty other San Antonio 
business firms whose concerns have been in bus- 
iness in San Antonio for fifty years. 

On this occasion addresses were made by Al- 
bert Steves, sr., and Ernest Steves. The slides 
that were shown at the banquet on Tuesday 
night were again shown and considerable dis- 
eussion was given to the evolution of the build- 
ing and building material business since the 
firm started in business sixty years ago. 

In order better to appreciate the history and 
growth of this concern, the pages of history 
must be turned back to the time before Texas 
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ALBERT STEVES, SR., 
San Antonio, Tex. 


ERNEST STEVES, 
San Antonio, Tex. 


had railroads, when the greater part of com- 
merce was carried on through the port of In- 
dianola, and when inland transportation was by 
means of ox teams. 

Ed Steves, the founder of the business, came 
to this country from Germany when but a 
boy and when Texas was still a wilderness in- 
fested by Indians. His start was made possible 
by growing wheat in the valley of the Guada- 
lupe River, near Comfort, where he had the 
first threshing machine ever owned “in this sec- 
tion of the country. The threshed wheat was 
then carried by ox team to Dallas where it 
was ground into flour and afterward, by the 


same process, transported to El Paso where 
it was sold. Later a mill was erected at New 
Braunfels, which lessened the distance con- 
siderably. 

By this method in time Mr. Steves saved a 
few hundred dollars which he used for entering 
into the lumber business. It must be remem- 
bered, however, that at that time there were 
no telephones, railroads, or other modern fa- 
cilities of today. In order to get his lumber, 
Mr. Steves had to travel by horseback to the 
Colorado River, carrying his money in his sad- 
dle bags, to make the purchases which were 
later brought back by ox team, the journey 
requiring many months through the wilderness. 

The rugged efficiency and honesty of this 
pioneer are shown in his carefully-kept business 
records which indicate that he purchased the 
lumber for his first yard at 4 and 5 cents a 
foot and a freighting charge of 2% cents to 
get it into San Antonio. The thoroughness 
that characterized his busmess transactions is 
shown in the numerous buildings, still in daily 
service here that were built of lumber supplied 
by Ed Steves sixty years ago. 


The First Business Done 


The first yard was opened back of the Menger 
Hotel in this city and an old set of books 
show the first entry to have been made on March 
30, 1866. In 1877 the site on which the present 
yard is situated was purchased and the business 
moved to this location. Also during this year 
Albert Steves, sr., present head of the business, 
entered into active work, his date of entry being 
on July 3. It is worth noting that next year 
will mark the fiftieth anniversary of Albert 
Steves, sr., active interest in the lumber indus- 
try. The following year Ernest Steves joined 
in the business. 

With the coming of the International Great 
Northern Railroad into San Antonio in 1880, 
this firm bought a piece of property adjoining 
the tracks where another yard was erected, this 
being under the management of Ed Steves, jr., 
since deceased, who retired in 1883 when Ernest 
Steves took charge of this yard while Albert 
Steves assumed control of the first yard. 

In the following years a planing mill was 
erected at the former yard and continued in 
operation until 1913 when it was destroyed by 
fire. It has since been replaced by the Steves 
Sash & Door Co. which is under the management 
of Albert Steves, jr. 

As the years rolled by and the business in- 
creased, new yards were added. <A yard in 
Houston, another in Fort Worth and one in 
Wichita Falls are now owned and operated by 
this concern. Everything in the line of build- 
ers’ woodwork is manufactured by this firm 
and the supplies are shipped all over Texas and 
into Mexico. 


Unselfish Community Service 


Nor has the growth of this firm been a selfish 
one in which entire attention was given to the 
expansion of the business and the accumulation 
of wealth. There are thousands of families in 
Texas who have been made happier by the 
fair dealings of this firm in helping them to 
have homes of their own. Every man in the 
organization takes an active part in civic af- 
fairs and there is never a time when one of 
them is too busy to devote much valuable time 
to interests aside from the lumber business. 

Just as they have served in the lumber indus- 
try, so, too, have they served in their commu- 
nity. They have seen San Antonio grow from 
a small ‘‘ cow town’? to the metropolis of Texas, 
and they have taken an active part in its growth 
and development. 

Ernest Steves, while still a member of the 
firm and keeping closely in touch with the bus- 
iness, is not now actively engaged in the lumber 
trade, as he is president of the Alamo National 


Bank and a financier of more than local repute. 

A feature of this sixtieth anniversary cele- 
bration was the very attractive display adver- 
tising carried by Ed Steves & Sons in one of 
the local papers in its Sunday issue preceding 
the week of the celebration. This advertising, 
illustrated by a loaded lumber wagon pulled 
by oxen, carried the heading ‘‘ 1866-1926. Six- 
ty years of business. How the years unroll as 
we look backward to the days when Ed Steves 
& Sons began freighting lumber into San An- 
tonio.’’ 

A novel feature of the celebration was the 
offer of a prize of $60 in cash to the owner 





ALBERT STEVES, JR., 
San Antonio, Tex. 


WALTER STEVES, 
San Antonio, Tex. 


of a Steves built home telling ‘‘ What our Steves 
home has meant to us.’’ The offer of this cash 
prize stipulated that each letter should be ac- 
companied by a photograph of the house in 
question, name of the owner, location of the 
home, date built, and if possible name of con- 
tractor or builder. 

The first Florida pine ever marketed in San 
Antonio was handled by Ed Steves, being 
shipped by vessel to Port Lavaca and from that 
point freighted by team to San Antonio. 

Members of the Steves firm have long been 
noted for their association activities, and no 
annual meeting of the Lumbermen’s Association 
of Texas would be complete without one or 
more members of this firm being present. Al- 
bert Steves, sr., prizes highly many snapshot 
photographs taken by him at various annual 
conventions of the association. 





Boomed for State Legislature 


Houston, TEx., June 1.—John Henry Kir- 
by, lumberman and financier, was assured the 
support of more than 100 Houston lead- 
ing citizens, Saturday, if he should become 
a candidate for the Texas legislature. The 
following memorial was presented to him: 

We your friends and fellow Democrats have been 
informed that you might consent to serve the peo- 
ple of Texas as representative in the legislature 
from Harris County. We commend the spirit of 
unselfish patriotism that animates such a feeling 
and are presenting this memorial to you to assure 
you that if you will become a candidate we shall 
do all in our power to insure your triumphant 
election. 


At his office Saturday, Mr. Kirby said he 
would answer the memorial upon his return 
from Fort Worth Tuesday. ‘‘The loyal spirit 
of my friends has made a great impression upon 
me,’’ he added, ‘‘and I shall give the matter 
my earnest thought.’’ 
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News and Business Ideas for Retailers 


Sell Farm Machine Sheds Now 


Statisticians have worn out a good many lead 


pencils and used up a good many reams of 
white paper in figuring up the economic loss 
sustained by the farmers of the country through 


their failure to provide proper shelter for their 
reapers, mowers and other farm machinery. 
The amount of annual loss thus sustained is 
estimated at many millions, but after all, elab- 
orate statistics are not at all necessary for 
demonstrating that, next to fire, waste on ac- 
count of exposure of farm machinery to the 
elements is one of the 
biggest sources of 
waste in the country 
today. It is only nec- 
essary for one to look 
about him as he drives 
through the country- 
side, or rides through 
on a train, to observe 
the extent of this 
waste. At frequent 
intervals one can not 
help noting reapers, 
mowers, rakes and all 
manner of farm ma- 
chinery reposing in 
farm yards, fence cor- 
ners, or sometimes 
under tumbledown 
sheds that provide but 
little real protection. 

There is no field 
that offers bigger op- 
portunities for the re- 
tail lumberman who is 
willing to go out into 
his territory and actu- 
ally dig up business 
than that of inducing 
farmers who need 
them to build machine 
sheds. As a dollars- 
and-cents proposition 
it is easy to show that 
a good shed is a pay- 
ing investment, or, to 
put it another way, 
that the farmer who 
does without a suit- 
able machinery shed 
is paying for one any- 
way, in the rusting 
and general deteriora- 
tion of his machinery. 

Just at this season 
is the proper time to 
begin talking and ad- 
vertising machine 
sheds. It is only a 
short time now until 
harvest, at least in the 
southern part of the 
wheat belt, will begin, 
and the time therefore 
is ripe to begin to agi- 
tate the matter of 
building machine 
sheds, so that when 
harvesting and haying 
is over the machines 
can be immediately 
put under shelter. 

In this work of edu- 
cation, local news- 
paper advertisements 
and circular letters are both good, but when it 
comes to actually making the sale there is noth- 
ing like personal contact. Personal salesman- 
ship, however, is a lot easier if the way has 
been prepared by suitable newspaper adver- 
tising, sales letters and other literature bearing 
upon the question. 

A sample of a specially good sales letter on 
machine sheds is presented herewith. Knowing 


Leastwise, 


out. 
to your binder 


that the A. M. Sanborn Lumber Co., of Chap- 
man, Kan., made a drive along this line last 
fall, the editor of this department asked Austin 
P. Sanborn for a sample of the letter used then, 
and he promptly ‘‘came across’’ with the spec- 
imen shown here, which is sufficiently unusual 
to attract attention and assure careful reading. 
These letters were mailed out to farmer pros- 
pects under two-cent postage. Mr. Sanborn 
says that they made a number of sales that 
could be traced directly to this letter, and others 
have materialized later. But that is not all the 


A. M. SANBORN LUMBER COMPANY 


“FOR BETTER BUILDING SERVICE” 
LUMBER AND BUILDING MATERIAL 





Said Farmer Smith, after cuttin' his grain, 
" I won't be a-usin' this binder again, 


I won't need it again this year, 
So I'll just unhitch an' leave it right here, 
With the deep blue sky, hangin' overhead, 
Taking the place of a waterproof shed.” 


Unhitchin' hie team, he drove it away, 
Leavin’ the binder, day after day, 

Exposed from above 
Exposed to the rain, exposed to the snow, 
Exposed to the grime, exposed to the dust, 
An' fore very long, 


exposed from below, 


‘twas all over with rust. 


On another quarter, a tractor was seen; 
Beside it, a near-new threshin' machine, 
Just as he'd left it the previous fall, 
Oniy removin' the canvas, that's all, 
Protected alone by the sky overhead, 
Because it cost money to build a shed 


Don't be like Farmer Smith and leave your machinery ex- 
posed to the weather so that it rusts out in place of wearing 
Build a good shed and shelter everything, from your hoe 
You will find that it is real economy, in 
fact it will pay you good dividends. 


The material for the above 16x30 shed including cement 
for the foundation, white pine boards and red cedar shingles 
will cost only $120. 
for the average farmer. 


Such a shed as this is the ideai shed 


Whenever we can be of service to you, please do not 
hesitate to call on us 


A. M. SANBORN LUMBER COMPANY 


A Kansas retailer’s sales letter that brought good results 


benefit derived from the campaign. ‘‘The best 
thing about it,’’ said Mr. Sanborn, ‘‘ is the fact 
that the people are beginning to look at our 
place of business as something more than merely 
a lumber yard. Of course that is just the idea 
we are trying to get over to our people.’’ 

Every new machine shed built helps to sell 
others, as no farmer likes to seem less progres- 
sive than his neighbors. 


Retail Firm Leases Planing Mill 

Weston, W. Va., June 1——A deal was re- 
cently made whereby the Sprigg Lumber Co., of 
Weston, became the lessors of the property of 
the Glenville Planing Mill at Glenville from the 
owners, Young & West. The plant is equipped 
with some woodworking machinery suitable for 
the production of house patterns and millwork, 
The local concern is now engaged in placing a 
complete line of lumber and builders’ supplies 
in the new establishment. Howard I. Bond, 
who has been in charge of the city business 
here for many years, will manage the new 
branch. 


Mississippi Yard Has New Owners 


GuLFrporT, Miss., June 1.—Milton H. Wood- 
ward, former resident of Memphis, Tenn., and 
of Louisville, Miss., and J. Harry Wright, well 
known lumberman of Hight, Miss., have recent- 
ly purchased the stock and equipment of the 
Gulf Coast Lumber & Construction Co. from 
C. 8. and 8. M. Windsor. Mr. Wright is selling 
a large planing mill which he owned at Nox- 
apater, Miss., in order to give his entire time 
to the Gulfport enterprise, which will hereafter 
be known as the Wright Lumber Co. 
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Retailers Enjoy Annual Party 

INDIANAPOLIS, IND., June 1.—Probably there 
were never before so many local lumbermen as- 
sembled in this city at one time as there were 
at the Columbia Club one recent evening when 
the clans foregathered for the annual entertain- 
ment of the Indianapolis Estimators’ Club, 
composed of estimators and salesmen of the re- 
tail lumber and millwork industry. This annual 
occasion is a great one with the members of 
this live organization and their guests. All 
local mill owners and retail lumber employees 
were invited. It is the unwritten law that upon 
this night, if at no other time during the year, 
all cares and troubles shall be cast aside and 
everyone have a thoroughly good time. 

The dinner was served at 6:30 p.m. Every- 
body enjoyed a good meal, music, and between 
courses the boys stretched their vocal cords sur- 
prisingly to the tunes of various popular songs. 
A splendid program of music and addresses fol- 
lowed. 

George C. Reinhart acted as toastmaster. 
‘*Bill’? Herschell, Indiana humorist and poet- 
philosopher, furnished entertainment for all. 
O. L. Appleton, of the Millwork Cost Bureau, 
was down from Chicago, and told what that 
bureau can do for its members. He praised 
the work of the club and pledged the support 
of the bureau. 

R. 8. (Bob) Foster had a surprise for the 
boys, in presenting C. S. Sweeney, who had 
everybody laughing from the time he started 
to talk until he finished, and for a good while 
afterward. O. D. Haskett gave a very good 
talk on costs and codperation, stressing the 
point of every sale bearing a profit. He was 
followed by Franklin Dickey, secretary-man- 
ager Indianapolis Retail Lumbermen’s Club, 
who closed the program of addresses with the 
thought of doing things because they are right 
and sound in principle, and because one feels 
like doing them; and not because there may 
be a law or custom that would force him to do 
the thing. 

After the entertainment and program every- 
one enjoyed a few minutes of good fellowship in 
which they exchanged thoughts with the men 
around them. Everybody seemed to be happy. 

Ordinarily the estimators meet once a week 
and study group estimating, using Cost Book 
‘*A?? as their guide, and also discuss and act 
on any other measures that will help the busi- 
ness in general. A splendid spirit of good fel- 
lowship has developed among the estimators and 
salesmen who attend these weekly meetings, and 
as a result of this fellowship the annual enter- 
tainment is becoming more popular each year. 
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A Day With Mid-West Wisconsin Dealers 


LaCrosse, WIs., June 1.—The annual meet- 
ing of the Mid-Western Wisconsin Lumber- 
men’s Club held here on Thursday, May 27, 
brought together about thirty of the leading 
retailers of the club’s territory for the discus- 
sion of trade topics of live interest, for good 
fellowship and the renewing of old acquaint- 
anceships, and for the election of officers for 
the ensuing year. 

The meeting took the form of a noonday 
luncheon at the Hotel Stoddard, with program 
immediately following. Ben Nuzum, of Tomah, 
president of the Club, presided, and presented 
as the first speaker Don S. Montgomery, secre- 
tary of the State association, who in brief open- 
ing remarks told of the progress that has been 
made toward enlisting cement, brick and roofing 
manufacturers selling to this territory in the 
proposition of 100 percent distribution through 
the retailers. He named two or three manufac- 
turers in these lines who have quite recently 
announced their future adherence to this policy. 
Secretary Montgomery then presented Hawley 
W. Wilbur, vice president Wilbur Lumber Co., 
West Allis, Wis., who as president of the Wis- 
consin Retail Lumbermen’s Association is freely 
giving of his time in order to ‘‘sit in’’ at the 
meetings of the various lumbermen’s clubs be- 
ing held in different sections of the State at 
this season of the year. 

Mr. Wilbur at the outset expressed his con- 
viction that the underlying business conditions 
warrant optimism on the part of the lumber- 


men as to outlook for trade. He then touched 
upon the subject of grade-marking, strongly 
commending this development, which he thought 
would grow in favor among lumber retailers as 
they came more and more to see its advan- 
tages. He expressed the opinion that within 
the next five years 95 percent of all the lumber 
sold in Wisconsin will be grade-marked. 
Speaking of the various substitutes for 
lumber handled in the average yard, Mr. Wilbur 
said that he raised no objection to the handling 
of these materials; that personally he was will- 
ing to handle any materials that the manufac- 








There is one thing, at least, or 

most, that a woman will let a man 

run around the house. That’s the 
lawn mower. 








turers would sell on a proper codperative basis 
and that would produce a fair profit, but he 
warned members against the prevalent custom of 
dealers considering these specialties merely as 
side-lines, and so regarding the margin between 
the purchase price and the selling price as net 
profit. In other words, he insisted that if a 
dealer is going to handle these substitute ma- 
terials he should see that they bear their fair 


proportion of the general overhead of the bus- 
iness, and yield a profit on that basis; that the 
lumber stock ought not to be made to carry 
the burden of storing, handling and merchan- 
dising the side-lines. He made it clear that 
‘every tub must stand on its own bottom,’’ 
otherwise the dealer is simply fooling himself 
into thinking that he is making a profit on cer- 
tain items where in reality he is making none. 

Mr. Wilbur spoke of the trade extension cam- 
paign being fostered by the lumber manufac- 
turers, and urged the retailers to get behind 
this concerted movement to extend the use of 
lumber. ‘‘ Let us get out and show our custom- 
ers what materials they should use for various 
purposes, and teach them better building,’’ 
said Mr. Wilbur in closing his very interesting 
and instructive talk. 

The club members then listened to a few re- 
marks by Thomas R. Kerr, field service repre- 
sentative of the Northern Hemlock & Hardwood 
Manufacturers Association, in which he referred 
to the plans which the hemlock manufacturers 
are making for giving the utmost in service, es- 
pecially as regards the manufacture and drying 
of their product. 

The session closed with the reélection of Ben 
Nuzum, of Tomah, as president, and election of 
other officers as follows: 

Vice president—H. F. Roettiger, Fountain City. 

Secretary-treasurer—N. L. Anderson, La Crosse. 


raat Roberger, LaCrosse; Fred Laue, 
ma. 


“Swapping Ideas” With LaCrosse Lumbermen 


The lumbermen of LaCrosse, as well as those 
from other points in attendance at the meeting, 
generally regarded the business situation and 
outlook as satisfactory, even though- the local 
dealers said that building in the city of LaCrosse 
is of less volume than during the last two years. 
However, a good many houses are being built 
or projected, the shortage in construction being 
mainly in industrial building. 

Dropping in at the offices of the C. L. Colman 
Lumber Co., which occupy a fine modern busi- 
ness structure in the heart of the city, the 
AMERICAN LUMBERMAN representative found S. 
E. Taylor, general manager, busily going over 
& voluminous mail, but not too busy to courte- 
ously welcome a representative of the ‘‘ world’s 
greatest,’’ which he said had been read by 
members of the Colman organization for more 
years than he could recall. 

This great lumber organization has been 
identified with the lumber industry of Wisconsin 
for more than seventy years, having been found- 
ed at LaCrosse in 1855 by Charles L. Colman, 
whose three sons, Harry L., Edward L. and 
Lucius C., carried on the business for many 
years, the first named having died some years 
ago, while the other two sons passed away, 
within ten days of each other, in January last. 
The company, which at successive stages has 
been engaged in manufacturing, wholesaling 
and retailing, and which at present operates 47 
retail yards, is now headed by C. E. Colman, 
son of Harry L. Colman, as president. 

Mr. Taylor said that collections at this time 
are only fair, but that on the whole the business 
outlook is encouraging. He regarded the wide- 
spread practice of buying automobiles and 
other luxuries on the ‘‘easy payment’? plan, as 
a bad thing for business in general, and com- 
mended the AMERICAN LUMBERMAN for its stand 
against instalment selling of commodities of 
these classes. He said that there are people 
right in LaCrosse who have bought cars on the 
mstalment plan but who can not afford to build 
garages for them, and so have to leave the cars 
out exposed to all kinds of weather. 

He introduced the writer to B. F. Forbes, the 
veteran manager of the company’s local yard, 
who happened to be in the general office at the 


moment, and a little later we had the pleasure 
of inspecting the retail establishment under his 
guidance. The LaCrosse yard of the Colman 
company occupies a site overlooking the Missis- 
sippi River, very near the original sawmill built 
by the founder of the firm, of which almost no 
trace remains. The lumber shed is a huge, 
substantially built affair, which in the old days 
served as a storage shed for the company’s 
wholesale stock. The driveways are of plank, 
which by long use have become pretty well de- 
cayed and pulverized, contributing to the dust 
nuisance, so that they are to be repaved at an 
early date. The company is considering paving 


* these driveways with ‘‘seconds’’ of paving 


brick, a proposition having been submitted by 
a contractor who does much of the street pav- 
ing of the city, for the use of that material. 

Mr. Forbes, as boy and man, has been in 
the employ of the Colman company for almost 
fifty years, having commenced working around 
the old sawmill and lumber yard in 1877. He 
is a most affable gentleman, and a very inter- 
esting talker, once you succeed in tapping the 
reserve of anecdote and reminiscence stored up 
out of his long experience. 

Asked concerning the most striking changes 
in the lumber business since the early days 
when he first became connected with it, he cited 
among other things the fact that in the old 
days the company used 115 horses and nearly 
100 wagons in its business, while now all nec- 
essary hauling is done with three powerful 
motor trucks and one team. He said that he 
could see but little change in the matter of pay- 
ing cash for lumber, and thought that folks 
were just about as prone to abuse credit now 
as they were then. In this connection he spoke 
of the craze to possess autos, telling of a local 
young man who started to buy a home and an 
automobile, both on payments, at about the 
same time. Things went a little against him 
financially, and the time came when he had to 
decide whether he would let go of the house or 
of the car. The upshot was that although by 
that time he had an equity of two or three 
hundred dollars in the house, he let it slide and 
hung on to the automobile. - 

Speaking of the necessity for a retailer watch- 


ing his credits and knowing to whom he is 
selling and when he is going to get his money, 
Mr. Forbes cited a recent incident of a man 
who came to the yard and wanted about $50 
worth of lumber on credit. On being questioned 
a little, the man frankly admitted that he made 
his living by bootlegging, and had a still hid 
away across the river. He said that if business 
was good he could probably pay for the bill the 
following month. However, Mr. Forbes men- 
tally decided that his prospective customer was 
not a first-class credit risk, and so told him that 
he would have to pay for the lumber when 
he took it out. The would-be buyer told him 
that he would let him know later, but to this 
date he had not been heard from. 

Not far from the Colman yard is the uptodate 
shed and office of the Gateway Lumber Co. 
None of the executives was in at the time of 
the writer’s call, N. L. Anderson, of the com- 
pany, having left the office shortly before to 
attend the club meeting, at which he was later 
elected secretary-treasurer. The Gateway com- 
pany’s shed is a conveniently arranged and well- 
built structure, with stock kept in excellent con- 
dition. 

Dropping in a little later at the sash and door 
factory of the Segelke & Kohlhaus Manufactur- 
ing Co., the writer had a brief chat with Man- 
ager Ott, who is a very busy man these days, 
both by reason of the large business being done 
by his company in local territory and its pro- 
gram of expansion, for which a substantial in- 
crease in the company’s capital stock has re- 
cently been voted. A brief story concerning 
this development appeared in last week’s issue 
of the AMERICAN LUMBERMAN, and Mr. Ott 
gave further details as to the contemplated 
plans, which include the establishing of branch 
warehouses at strategic points in the East. 


A TEsT plantation of slash pine near Co- 
lumbia, 8. C., has been established to ascertain 
whether or not this species of pine will flourish 
in this section of the State. The experiment 
is being performed by the owner of the planta- 
tion an the extension forester of South 
Carolina. 
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National Production, Shipments and Orders 


WASHINGTON, D. C. 


, June 1.—The following statistics were compiled by the National Lumber Manufacturers’ Association: 


—. 

















Softwoods: Production Shipments Orders 
Week ended: 1926, May 22; 1925, May 16— 1926 1925 1926 1925 1926 925 
ER OR EERE i rr eee re Pee 72,121,885 76,534,346 90,506,350 76,896,820 71,363,580 79,345,630 
West Coast Lumbermen’s Association..........ccccccccceecceccs 115,012,279 100,155,591 133,674,833 105,522,952 129,778,652 115,997,543 
Western Pine Manufacturers’ Association.........c..ecceeeceees 33,981,000 37,562,000 ,846,000 30,410,000 30,458,000 29,708,000 
California White & Sugar Pine Manufacturers’ Association...... 36,307,000 13,393,000 22,983,000 11,381,000 20,538,000 15,469,000 
eee eee RR rrr re eee 8,436,000 6,377,000 7,624,000 6,524,000 6,059,000 6,600,000 
Sees Ce, ee DO. Cc ccccnaseenecdesneseseeneuredts 11,870,063 10,161,283 13,057,634 9,993,353 11,595,333 6,269,186 
Northern Hemlock & Hardwood Manufacturers’ Association.... ,000 1,559,000 3,363,000 2,462,000 3,356,000 1,710,000 
Northern Pine Manufacturers’ Association................0eee08: 8, 600,600 12,223,700 9, 652, 700 8,754,600 12,061,000 7,847,000 
I OI, | RE ON as cetera dadeee kee dinke aiwaen 288,594, 827 257,965,920 309,707,517 251, 944,725 285,209,565 262,946,359 
Southern Cypress Manufacturers’ Association.............¢+..6- ne = bh aewkwews Geeneee 8s tescecces ae 8 86=—STtS«CO ae ee 
Twenty weeks ended above dates— 
en ae ene cane came ads e.0ee Wn eee oun Ane 1,400,595,374 1,572,765,522 1,458,840,151 1,520,705,491 1,461,882,117 1,506,847,119 
West Coast Lumbermen’s Association. ..........cccccscesccecees 2,053,118,139 1,99 91,402,867 2,124,001,872 2,043,494,043 2,169,275,780 2,020,290,487 
Western Pine Manufacturers’ Association............-e.seeeee8. ,931,000 574,358,000 85,798,000 606,603,000 ,617,000 584,930,000 
California White & Sugar Pine Manufacturers’ Association..... 473,889,000 231, 189 000 528,511,000 338,018,000 499,328,000 322,876,000 
Oe Ee DO ee reer e re 162,673,000 155,173,000 149,235,000 138,142,000 159,130,000 141,090,000 
ee ee Re ee er area ane 156, 019,827 167, 065, 848 158,859,646 165,971,409 122,624,768 132,134,457 
Northern Hemlock & Hardwood Manufacturers’ Association.... 48, 872, 000 58,960,000 51,639,000 51,550,000 43,643,000 40,295,000 
Northern Pine Manufacturers’ Association............esee.see08 141,363,100 166, 066,800 169, 459, 400 163,554,800 172,226,000 153,854,000 
ee SUD Ns oo cnicccddeswerecsoennescsaads 4,985,461,440 4,917,281,037 5,226,344,069 5,028,038,742 5,218,726,665 4,902,317,063 
Southern Cypress Manufacturers’ Association...............-e0. ¥ a - aseswoteas Sf .. Pee. See ———t«éC WH en 
Hardwoods: 
Northern Hemlock & Hardwood Manufacturers’ Association 
CTE cou couse Lan eshebaswadale bie) b0 0 eda een ee Rede dae wi 5,264,000 5,259,000 3,178,000 2,298,000 5,117,000 1,892,000 
PO SOE cs ccc edebadecdddet ven ineaseesuneeoweneane cukeee 122,122,000 124,541,000 81,713,000 66,941,000 76,528,000 54,428,000 
Hardwood Manufacturers’ Institute— 
OS ERE re ere Te a eee oS rere 0 rere rrr re nba 
I I tik rca ee hives a ovak wetacaibs se Wb a dd na ede a ak ea Sl pS re - eer ee i seeeee hw weeescos 
. e 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., May 29.—Direct sales of Douglas fir from May 17 to 22, inclusive: 
——Sales—— Prices ——Sales—— Prices 
V. g. flooring, 4-inch— No. Feet No. High Low Spread Drop siding, 6”— No. Feet No. High Low Spread 
i ephbs baba ea dann ee Nad ewes 7 37,000 4 $45.00 $41.00 $ 4.00 Ds cwedupawdwe wae 91 537,000 12 $37.00 $31.00 $ 6.00 
ss es@nbbe baeaebineenasacens 87 341,000 8 44.00 38.00 6.00 EY aetna died Gianna aaa ave ete G 40 271,000 9 31.50 26.50 5.00 
RE ep pera e aera 37 182,000 6 33.00 28.00 5.00 Common, No. 1 S1S— 
F. g. flooring— OY 2205 dics ged niet emeues 60 394,000 9 18.50 14.00 4.50 
4” B&be Pe oveaete eewns 24 143,000 4 29.00 26.00 3.00 ane Sa awk ely «ite Hein wk we 18 187,000 5 19.00 16.50 2.50 
Pe Te ee ee 19 163,000 6 24.00 19.00 5.00 Dimension— 
6” Hebe MG ssveedecevane 20 67,000 7 36.00 32.00 4.00 SE wiccatweeere ene’ 146 462,000 7 18.50 14.50 4.00 
ich adenewenaeanees 14 109,000 5 31.00 26.00 5.00 PE ee 486,000 10 19.50 15.00 4.50 
pee SS, gee ee rere 99 309,000 9 20.50 16.00 4.50 
NS RP re Perr 19 61,000 9 65.00 53.00 12.00 Serer 64 132,000 8 20.50 16.00 4.50 
Finish— ge oe” FE 37 72,000 8 23.50 18.00 5.50 
techn ee ke hadkibewee ews 23 69,000 7 58.00 47.00 11.00 EE Sin kde een 13,000 5 26.00 20.00 6.00 
Casing and base netees eens 28 68,000 14 65.00 48.00 17.00 Lath— 
Ceiling, %x4’ eee Sa ae 17 273,000 7 4.75 3.40 1.35 
 .cnkhewkiwendnens 69 343,000 12 31.00 24.00 7.00 Serre ee 2 55,000 2 4.00 3.75 25 
Ce. scdcsvecwanscsueucevensts 26 120,000 8 26.00 18.50 7.50 SE Grevitvaanteeedeeweens 1 200,000 1 Bae ¢s8e5 *ssan8 





National Analysis 


WASHINGTON, D. C., June 1.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended 
May 22, orders and shipments being shown as 
percentages of production: 


During During 20 
Week Ended Wks. Ended 
May 22 May 22 


y 
No. of Ship- Or- Ship- Or- 














ASSOCIATIONS mills mentsders ments ders 
Southern Pine ...... 127 125 99 104 104 
L. ££" 3a 109 116 113 103 106 
Western Pine ....... 3 85 90 107 108 
California Pines* .. 23 63 57 112 105 
California Redwood. 15 90 72 92 98 
North Carolina Pine.. 54 110 98 102 79 
N. Hem. & Hdwd.... 20 167 170 102 86 
Northern Pine ...... 10 112 140 120 122 
Southern Cypress..... 13 96 73 120 103 

All softwoods...... 408 107 98 105 105 
N. Hem. & Hdwd. 59 107 65 61 
Hdwd. Mfrs. Institute 142t 101 110 104 107 

All hardwoods..... — 94 110 95 97 

All softwoods and 

hardwoods ...... ox 99 104 104 


tUnits of production. 

*Represents 65 percent of cut in region. 

The report for the week ended May 15, on this 
page, showed 388 mills and 129 units. 





Cypress Barometer 


New Or.Eans, LA., May 31.—The Southern 
Cypress Manufacturers’ Association barometer 
for the week ended May 26, twelve mills report- 
ing, is as follows: 

—Percent of— 


Normal Actual 

Pro- Pro- 

Production— Carst Feet duction duction 

Normal ..... . Geen. siset, enxue 

aes ee 3,776,585 ca 

Shipments* .... 214 4,280,000 106.34 113.32 

Orders*— 

Received .... 169 3,380,000 83.98 89.50 

On hand end 
weekit .... 629 12,580,000 


*New orders were 78.98 percent of shipments. 
Basis for carload average is 20,000 feet. 
Orders on hand decreased 6.67 percent, or 

900,000 feet, during the week. 





California Redwood Data 


SAN Francisco, Cauir., May 29.—The follow- 
ing information is summarized from the report 
of the California Redwood Association for the 
week ended May 22: 











Redwood —, White- 
No. of Percent of wood 
mills Feet production Feet 
Production ..... 15 8,436,000 100 1,799,000 
Shipments ..... 15 17,624,000 90 1,700,000 
Orders— 

Received - 15 6,059,000 72 1,133,000 
On hand...... 14 40,976,000 5,361,000 
Detailed Redwood Distribution for Week 

Shipments Orders 

Northern California* ...... 2,750,000 2,546,000 
Southern California*® ...... 1,773,000 1,399,000 
Ss eS ane 72,000 50,000 
0 a ee 1,602,000 1,432,000 
DEL cucekaduacdewckay dee 1,427,000 632,000 
ND odie & achmewmaraae bunken al 7,624,000 6,059,000 
*North and south of line running through 


Bakersfield and San Luis Obispo. 
+Washington, Oregon, Nevada and Arizona. 
tAll other States and Canada. 





Southern Pine Barometer 


New Or.EANS, La., May 31.—For the week 
ended May 28, one hundred and twenty-nine 
mills report as follows to the Southern Pine 
Association : 


Percent of 
. production 
Production— Cars7 Feet Normal Actual 
OS ree Presa: 
CO” eee ae 72,420,970 ) ia 
Shipments* ... 3,730 77,695,900 96.30 107.28 
Orders*— 
Received . 3,676 76,571,080 94.91 105.73 
On hand end 
week{ ...13,457 280,309,310 ..... ..... 


7Basis for carload is April average, 20,830 feet. 

tOrders on hand showed a decrease of 0.40 per- 
cent, or 1,124,820 feet; one hundred and twenty- 
seven mills contributed to previous report. 

*Orders were 98.55 percent of shipments. 

Of 122 mills reporting running time, 2 were shut 
down ; 22 were working overtime; 64 ees full 
time; 1 operated one day; 4, four days; 8, five 
days, and 21, five and one- -half days. 





The West Coast Review 


SEATTLE, WASH., May 29.—For the week 
ended May 22, 109 mills report as follows to 
the West Coast Lumbermen’s Association: 





Feet 

Production ...115,012,279 

Shipments ....133,674,833 16 % above production 

Pere 129,778,652 13% above production 

Shipments— 

Water delivery: Feet Feet 
DINE ca dccctatecweesuve 42,067,370 
RE rr earn 25,276,713 
ee WEEE GOT d ec cccvccscctonsves 67,344,083 

gO . ) ae eer ne 60,85 58,999 

7 ere nee er ere yeoman ae 5,471,751 
I GN | oa node meenemee ae 133,674,833 

New business— 

Water delivery: 

OS ee ee 45,341,595 
eer 20, 207,006 
en THREEE CERT is o-scsccvdesevesces 65,548,601 

" § . eer opal esate au arias an ice ath & 58,758,300 

DE poatenceeoeewhedsaeedessasecenese 5,471,751 
po | ee re 129,778,652 

Unfilled orders— 

IE a a an kine a 134,244,695 

Ae ee ee ere et" 141,051,386 

DEE sciwccteedeccanensteusasnnwsdeneate 156,587,275 

431,883,356 





North Carolina Pine 


Norrouk, Va., June 1.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty mills for the week ended 
May 22: 





Percentages of —— 
Production Ship- 


Production— Feet Normal* Actual ments 
Normal 10,815,000 - ais .- 
eee 8,701,152 R81 as 

Shipments .... 8,505,316 78 98 oe 

Orderst ...... 7,625,213 71 88 90 

Unfilled order: 

(19 mills).. * 19, 351,180 “ aa 


*“Normal” is based on the ‘amount of lumber 
the mills would produce in a normal working day. 

+There was a decrease in orders of 18 percent, 
as compared with the previous week, for which 
there were reports from fifty mills. 
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Production and Shipments of Western Pine 


PORTLAND, OrE., May 29.—The Western Pine Manufacturers’ Association report for April is as follows: 


Production Statistics for April 








—Mills reporting—— Production 
Total Nocut Cutting Feet 

OG, cw wane 45 1 44 155,464,576 

. ro 41 2 39 163,136,952 
1926 

Shipped to— Cars Feet 
SE card nat ty aaa neces Said eaeaniors 271 8,108,360 
Ph 6 Jeesttsherecuvenevaneus 362 9,451,388 
I nS oed al o seins as aii Gate 70 3,106,619 
EP ree 384 11,108,387 
Pe PE viscncuanenseeedeeee 122 2,958,269 
Ph De ccpcvcue diode ssaeke 95 2,429,543 
Minnesota 8,826,634 
Wisconsin 7,265,869 
ee 7,700,029 
Illinois ...... 11,128,693 
ON ee 2,364,562 
Nebraska 6,568,412 
ID «.dvettery ieee seeesewen 2,395,280 
a ies a eth cig eae 4,088,297 
Wyoming 1,603,446 
xo sowhan 2,351,116 
Michigan 8,161,836 
DD ttonteecds etedeseener sans eeeds 5,254,055 
NS actieddetendkdneweenenwenney 1,041,965 
New York 10,894,385 
I 655:cedusaewe anew are 305 8,158,829 
WO SOTHET ccccsccccscvcesesees 130 3,669,788 
OS ee ee 88 2,294,019 
PE sovccctbecceaeaweseen 76 2,235,598 
oS ee een 13 343,658 


Shipments to the eastern groups of States were as follows: 
coast States (Pennsylvania, New Jersey and States north), April, 1926, 
1,014 cars, ‘27,820,300 feet; April, 1925, 1,199 cars, 32,984,291 feet. 
eastern States (east of Mississippi and south of Ohio rivers), April, 1926, 
56 cars, 1,496,377 feet; April, 1925, 57 cars, 1,491,009 feet. 

April, 1926, shipments were the heaviest ever made in that month. Same 
mills shipped 143,070,000 feet in March, 1926, and 135,019,000 feet in April, 
The outstanding difference between shipments for April of this 


1925. 


Shipments Statistics for April 
— Mills reporting—— 





Production and Shipments Compared 











—Shipments— 1926 1925 
No. No shpmts. Shpg. Cars Feet FroGestion Said eib ain acre 155,464,576 163,136,952 
1926.... 45 0 45 5,080 137,078,516 * ere 137,078,516 135,019,348 
1926.... 41 0 41 4,982 135,019,348 Cut exceeds shipments 18,386,060 28,117,604 
: 1926—-—. 1925. 
Cars Feet Shipped to— Cars Feet Cars Feet 
196 5,905,670 ere oo ete ee 3 97,512 5 4 
407 10,733,284 New Hampshire ................ 2 53,090 1 134080 
141 782,991 Re Rey 73,421 4 105,423 
284 9,365,356 Atiantic coast States (undistrib- 
102 2,706,608 MOEN. cansinnscduaeeesoss Sassen o a 33 855,684 
129 3,386,745 SD. i catia nceeweewien iad 0% pan  ° “etapteaianes 3 77,378 
403 10,557,192 Distrist of Columbia............ 11 291,670 4 128,299 
255 6,618,290 DE s0s45seenetseedoawataie 17 397,344 12 282,485 
316 8,198,671 WE Ghitadumiesbndaeuteewer-as 3 101,613 11 294,505 
440 11,446,502 ,. hk O—= eee re 18 468,764 24 629,456 
87 2,194,429 NE oan cacy ia avneubwmenien ‘oe .aeeenle 1 18,491 
208 5,195,848 I iked0¥5030800%606i000K" 1 27,616 2 60,395 
84 2,196,868 eo coh wien uke acaieeis 3 ——— 8 =—S—=S«wT G(s 
134 3,457,467 RS tia co eS pace eacee ein 1 —— #£#&4 ;4ji«  ~ sepemaae 
90 2,213,952 EOE? 1 23,200 cen» Cpbidipewe 
a eons EL, din-u0ececwnsaccuaanuue® 23 571,839 13 349,898 
+75 Hon EE bckchlccevevinctianeuadons 21 614,836 8 222,765 
24 617.110 IS oiatag ness ateaaw see 21 601,030 17 519,241 
444 12,253,494 I 05d ccach nln ee his wed aaa 3 61,374 1 27,685 
365 9,837,112 Sn <GConvswakéeewnaneeuieeeee c< ~+seenee 1 27,112 
151 4,475,501 OE TIO bse civccesenssianss eo) | etait 1 34,061 
104 2,772,558 be rr ree 1 31,638 oe Shoda 
76 2,110,606 anemia cneniemneetieninmne oe ee 
16 409,022 TEE Dect dear cots seadraem 5,080 137,078,516 4,982 135,019,348 


Atlantic 
Other 


year and those for last April was the heavy decrease, of about 5,000,000 
feet, in shipments to the Atlantic coast group. The takings of this group 
in April this year were about the same as for March, this year. 
shipments this year were heavier than they were last year. 
Iowa took 3,500 feet less than in March. 

Compared with March as “normal,’’ April prices were reported by 19 
mills as normal; by none, above, and by 9 as below normal—while inquiry 
was reported by 12 mills as normal; by 8, above, and by 8 as below normal. 


Local 
This year, 





Census Bureau Delivered Prices 


WASHINGTON, D. C., June 1.—The Department of Commerce has secured through the bureau 
of the census the following prices per thousand for lumber items and per hundred square feet 
for shingles, as the average paid May 1 by contractors for building materials delivered on the 


job, these being selected from the complete list. 
No. 1 Dimension, 
S1S1E, 2x4—16’ 


Southern Douglas 


pine "y 
NS SCPE LE EE $41.00 $43.50 
i cc. ce cedheaacnewkanenderee ia 43.00 47.00 
SEE RE 40.00 50.00 
PE csicvereawrcadi nee Rakes 45.00 45.00 
EE i a 5 a uiarig: da anee eke wee | ee 
Re ra rer pee ON , Oe 
EE, odd geo ng bob oe tn.6 oR Ele ON | Sr 
i krack ory bale hee ata ea ae SS a. 
. See seer ee eer ff. or 
 auvcunwaigie ane wwe eee acter a 
NS ai chain: ince kaa we aa a Wa 50.00 50.00 
SS Sea eee eee eee ee 43.00 
FRB OR OF Oe ee err 
ED chiles ekudidsbhe~w ce eaebnrueede danas 44.00 
ee Rr ere nt aes, 34.00 
NF 21.00 
DE. atc cs ck whe kehetneaanenie ee ie 19.00 
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Common Flooring, 1x4” Shingles, Extra 
Boards 10 to 16’ Clear, 16”, 5/2 
Southern Douglas 

1x6” pine fir Red 
No. 1 —" @; No. 2v.g. cedar Cypress 
$50.00 $ 97.00 Sa )0lCl tes 060C 
41.0 |! eee $6.00 $6.25 
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—aek « . cain 67.00 5.50 es 
53.00 . ) fae 6.50 6.50 
42.00 115.00 75.00 Gee ison 
ero 64.00 ae seuxe 
a 54.00 |) Serre 
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eee ae senes 
42.00 110.00 100.00 | er 
52.50 eee té‘ié‘( hk 6.24 6.24 





Western Pine Summary 


PorRTLAND, OrE., May 29.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended May 22, from 
thirty-seven member mills: 


Percent of 
Ship- 
Production— Cars} Feet Cut ments 
Sar ee 33,350,000 .... one 
OS ee 33,981,000 
Shipments ..... 1,085 28,210,000 
Local deliveries... . 636,000 
seta shipments.... 28,846,000 84.89 
rders— 
Canceled ..... 21 546,000 
Booked (car- 
_. Serr 1,147 29,822,000 
SS pera: 636,000 
Total orders.. 30,458,000 89.63 105.59 
On hand end 
week ......3,104 80,704,000 


Car basis is 26,000 feet. 

Bookings for the week by thirty-three identical 
mills were 106.95 percent of those of previous 
week, showing an increase of 1,820,000 feet. 

During the week, production was 101 percent; 
shipments, 85 percent, and orders, 90 percent of 
normal. Average percentages of normal for the 
corresponding weeks of the last four years were 
a8 follows: Production, 110 percent; shipments, 
93 percent; orders, 81 percent. 

Production is so seasonal that during two win- 
ter months actual production amounted to only 53 
Percent of normal, while during two peak summer 
Months the production amounted to 114 percent 





of normal. 


Hardwood Barometer 


MEMPHIS, TENN., June 1.—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended May 22, one hundred sixty-seven 
units reporting, is as follows: 

Percent of 


Normal Actual Ship- 
output output ments 








Production *— 
Normal (iden- 
tical units) 28,722,000 


Feet 


Actual . 24,406,283 85 catia 
Shipments} ... 23,617,938 82 96.8 
Orders— 

eee 25,399,903 88 104.1 107.5 

On hand end 

WHE seaac 158,180,125 : 


*Lumber fabricated at the mills and used in 
eonstruction work included in total orders and 
shipments. 

*Based on mill log scale. 





Data on Walnut 


The American Walnut Manufacturers’ Asso- 
ciation has compiled the following data: 


April, March, April, 

Lumber— 1926 1926 1925 
Manufactured .- 3,007,200 2,874,600 4,017,400 
Shipments ....... 3,143,000 4,011,200 3,340,700 
GE siasewsenves 17,367,600 - 17,473,000 18,231,700 

Logs— 
Purchases ....... 2,597,400 2,770,500 3,862,422 
Made into lumber 

and veneer..... 2,472,000 2,820,600 3,464,947 
Fe 1,513,400 1,388,000 4,678,300 





To Make Pulp from Hemlock Chips 


SEATTLE, WASH., May 29.—A new paper mill 
with an initial capacity of 60 tons of pulp 
board a day will be built at Shelton, Wash., 
by the Rainier Pulp & Paper Co., of which 
K. O. Fosse is president. The new concern, it 
is stated, will build its first unit at an outlay of 
$2,000,000, and it will be in operation by April 
1, 1927. <A site has been secured near the new 
hemlock mill owned and operated by Mark E. 
Reed, with whom the Rainier Pulp & Paper Co. 
has secured a contract for hemlock chips. Simi- 
lar contracts have been executed with mill own- 
ers in other parts of Mason County, so that a 
continuous supply of raw material is assured. 

The Reed mill has been shipping hemlock 
chips by the scow load to the Washington Pulp 
& Paper Co., Port Angeles. It is stated that 
the capacity of the plant will ultimately be in- 
creased to 120 tons of pulp board a day, at 
which time it is thought the enterprise will have 
the largest mill of its class on the Pacific coast, 
Arrangements for the new Shelton enterprise 
have been conducted by Mr. Fosse, in conjunc- 
tion with V. D. Simons, of Chicago, and A. V. 
Bennett. All of them are interested in the 
Zellerbach Paper Co. Mr. Fosse is vice presi- 
dent of the Washington Pulp & Paper Co. 


Adds Dakota Distributing Yard 


MINNEAPOLIS, MINN., June 1.—The Twin 
City Hardwood Lumber Co., of St. Paul, will 
establish a second distributing yard at Fargo, 
N. D. Lester Thompson, who has served as a 
lumber salesman in the Northwest, will become 
resident manager of the Fargo distribution 
yards. 

The company maintains a large distributing 
yard at St. Paul. The new yard at Fargo is to 
be located on a street car line, and the Great 
Northern railroad is building a spur track into 
the property to serve the lumber distributers. 
The company is to build new structures at 
Fargo and will carry a complete line of hard- 
wood products. 

The Northwestern Hardwood Co., wholesaler, 
today moved headquarters offices from St. Paul 
to Minneapolis and will be located in the Lum- 
ber Exchange. T. E. Youngblood is general 
manager. 

The C. E. McGowan Lumber Co., of Milbank, 
8S. D., has purchased the retail yard of O. T. 
Axness & Co., at Sisseton, 8. D., according to 
information received in Minneapolis this week. 
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Increase in Demand Features Week's 


Demand Mostly from Building Trades 
Mempuis, TENN., June 1.—A slight falling 
off in orders has been noted during the last 
week. Prices are weakening to some extent, 
but most manufacturers are holding up their 
lists. Present demand is mostly from the 
building trades. The automobile group is buy- 
ing very sparingly. The same is true of the 
furniture trades, buying by which has been par- 
ticularly light, as patrons buy only when they 
find some real cheap lumber. The export mar- 
ket has been somewhat better. A number of 
orders are now being received, and improvement 
is noted from week to week. Foreign demand 
is far from good, but much better than had 
been expected. Logging conditions are excel- 
lent. This section needs rain and the south- 
ern section has had too much rain. Logs are 
a drug on the market, but, as prices are already 
low, no further reductions have been made. 
The Memphis Commercial Appeal is still 
getting replies from manufacturers as to their 
summer program, and now announces that 257 
mills in the South and East are curtailing pro- 
duction during the summer months. The slow- 
ing down in demand has determined many mills 
to continue curtailment throughout summer. 


Prices Stiffen on Better Demand 


Co_umMBus, Onto, June 1.—A stronger tone is 
apparent in the hardwood trade. Buying has 
been more active, and the market took a de- 
cided upturn during the last week, prices stiff- 
ening. Both retailers and industrial concerns 
are replenishing stocks, which as a rule, are 
rather low. Among industrials the best cus- 
tomers are automobile and furniture concerns. 
Musical instrument factories are making more 
inquiries. Railroad inquiries are also good. 

Southern pine trade is still rather slow. Some 
improvement is noted in demand for finish and 
boards. A larger number of transit cars is 
causing weakness in dimension and shed stocks. 
Dealers, while not well stocked, are buying only 
what they need for the immediate future. 
Building operations are still brisk and there is 
a good deal of figuring on new work. 

The next meeting of District No. 2 of the 
Ohio Association of Retail Lumber Dealers, 
consisting of dealers in Butler and Warren 
counties, will be held at this place June 8, 
according to William B, Wick, chairman of the 
entertainment committee. C. E. Henry, of Ox- 
ford, Ohio, is chairman of the district. 

W. M. Ritter, head of the company bearing 
his name, arrived in Columbus May 28 for a 
few days of conferences with his department 
heads. He resides in Washington, D. C. 

H. R. Allen, head of H. R. Allen & 
Co., left May 30 for the annual meeting of the 
Shrine at Philadelphia. He is captain of the 
patrol of Aladdin Temple, the Columbus body, 
and is well known in Shrine circles. 


Auto Output Well Maintained 


Detroit, Micu., June 1.—Although the an- 
nual seasonal decline in automotive production 
is well under way, there is some tendency toward 
improvement of lumber purchases, due to aug- 
mented schedules that have become necessary 
in some plants to take care of delayed spring 
demand. This is particularly true of the Ford, 
Hudson, Reo, Oakland, Chrysler, Dodge and 
Chevrolet factories, where good production op- 
erations are being continued, with the forecast 
indicating a steady demand during the sum- 
mer. One of the retardent factors in the in- 
dustry is the effect of easy credit upon dealers 
during the intensive selling of the spring sea- 
son. Body and accessory plants have increased 
production somewhat. The Motor Wheel Cor- 
poration, of Lansing, also has begun a larger 
production schedule in the wood wheel division. 

The furniture industry in Grand Rapids and 


other centers is in the midst of one of its great- 
est plant expansion years. The American Seat- 
ing Co. is to spend $3,500,000 in plant expan- 
sion, building to start in a short time. The 
Berkey & Gay Furniture Co. has under construc- 
tion a large factory addition, new dry kilns and 
a new lumber storage yard, while the Foote- 
Reynolds Co. is constructing a $50,000 addition. 

Buying of softwoods is showing a gradual 
increase, due to improved weather. There ave 
no price changes in the wholesale market, al- 
though there is a slight tendency upward. 

John C. Cremer, secretary Detroit Lumber 
Dealers’ Association, was one of the sponsors 
of the St. Lawrence Waterways debate between 
ex-Gov. W. L. Harding, of lowa, and Don C. 
Seitz, of New York, under the auspices of the 
Detroit Union League Club last week. 


Trading Continues Slow 

EVANSVILLE, IND., June 1.—The local hard- 
wood market continues weak and irregular. Re- 
tail demand is not in keeping with the increase 
in building, and is hand to mouth. Rural trade 
did not make the pick-up expected in May. 
Flooring seems to be about the strongest item. 
Prices are about stationary. Factory buying is 
reduced. Furniture manufacturers have been in 
the market for some gum of late, but not in 
large quantities. Veneer trade is slow. Busi- 
ness with the box manufacturers continues 
fairly good. Tie business is fairly active. 
Most hardwood mills in this section are being 
operated at full capacity, and are getting in 
plenty of logs, which are much higher in price 
than they were a few months ago. The de- 
mand for quartered white oak has been rather 
good. Quartered sycamore also is moving well. 
Walnut is firm in the higher grades, but the 
lower grades are moving slowly. 

The Evansville Lumbermen’s Club’s last 
meeting for this summer will be held at the Ven- 
done Hotel on Tuesday night; June 8. 





Orders Coming in Better 


LOUISVILLE, Ky., June 1.—New orders have 
been coming in very well, and conditions as a 
whole have been quite good. Production is still 
materially retarded by adverse weather, but a 
number of companies report very fair running 
time. Orders are reported in poplar, oak, gum, 
ash, elm, cottonwood, walnut and chestnut, while 
business has been very good in plain red and 
white oak, this moving especially well to floor- 
ing plants. Gum business has been active, and 
with better prices on common sap. The poplar 
movement is good, at steady prices. Principal 
quotations, inch stocks, Louisville: Walnut, 
FAS, $215; selects, $145; No. 1 common, $95; 
No. 2, $40@45. Poplar, FAS, $90@100; saps 
and selects, $70@75; No. 1 common, $50@55; 
No. 2A., $34@39; No. 2B., $24@26. Cotton- 
wood, $55 and $40. Ash, $90 and $50. Quar- 
tered red gum, $100 and $60; plain red, $97 and 
$57; quartered sap, $60 and $45; plain sap, 
$55 and $38. Quartered white oak, FAS, $125 
@140; common, $70@80; plain white, $90@ 
100; and $62@65; quartered red, $110 and $70; 
plain red, $85 and $60. 

The W. P. Brown & Sons Lumber Co. will 
have its converted log road operating as a com- 
mon carrier on June 15, this road being 34 
miles long, between Fayette, Ala., on the 
Southern, and Buhl, Ala., on the Mobile & 
Ohio, and will operate as the Mobile & Gulf. 

W. A. MacLean, of the Wood-Mosaic Co., 
Louisville, son of Angus MacLean, has gone 
up to Ontario, Canada, to spend a vacation at 
Mr. MacLean’s summer home, where he gen- 
erally spends two or three months a year. 

Tryon Mengel, of the Mengel Co., Louis- 
ville, will sail in July on company business to 
Africa, the company having a large operation 
on Gold Coast, at Axim. 


Trade Improved But Slow 


ATLANTA, GA., June 1.—Hardwood trade 
showed further improvement last week, but both 
wholesalers and manufacturers are dissatisfied 
with the present market. Sales are less- than 
normal at this season, prices rather weak and 
several declines reported. Production is still 
low, due to voluntary curtailment by larger 
mills, though more logs are available than at 
any time this year. In spite of curtailment, how- 
ever, stocks are accumulating in mill yards, 
causing keen bidding for business with some 
mills shaving prices $2 to $3. Most orders are 
for current needs. 

Southeastern yard call is active in larger 
cities, but quiet at smaller centers. There is 
little business with Florida yards, due to the 
large stocks dealers still have. Northern yard 
call is less than had been expected but prom- 
ises early improvement, judging from inquiries, 
Millwork call in the Southeast is also showing 
improvement, and in larger cities there is an 
unprecedented amount of new construction in 
progress, particularly in industrial fields, 
Northern millwork call is slightly improved but 
is not overly active. Wholesalers are doing 
comparatively little buying anywhere, but if 
yard sales continue as heavy for another month 
as they have been the last two weeks, whole- 
salers expect to enter the market more actively. 
Industrial and railroad call continues fair, with 
the industrial outlook especially good because 
of the lage amount of factory construction. 

A month of good weather having improved 
new car sales, the automotive industry is show- 
ing more confidence in the future and buying 
on a freer basis, some sizable orders for ad- 
vance needs now being booked. At the present 
rate of improvement June will be one of the 
best months in some years as regards hardwood 
sales to this industry. Inquiries are larger than 
at any time since the early part of the year, 
their tone indicating stocks to be comparatively 
low because of a tendency the last two months 
to buy for current needs only. Primary call 
is for 10/ to 16/4 ash, FAS, No. 1 and select 
second, and FAS maple third. Ash prices are 
the same. Maple prices, after holding stable 
for two months, are off $2 to $3, some redue- 
tions amounting to $4 and $5. Implement mak- 
ers are not buying actively, and such orders as 
they are placing are for immediate needs, as 
oo inquiry indicates they have fair stocks on 

and. 

Improved weather has also bettered the call 
for gum and oak from the furniture industries, 
though most of the orders are for near future 
requirements only. Sap gum is the most active. 
North Carolina makers are buying on a par- 
ticularly good basis, with factories there re- 
ported operating at capacity, well sold ahead 
and looking for still more active business after 
the mid summer furniture show at High Point, 
N. C., which opens in July. Call from northern 
factories has not shown as large an improve- 
ment as that from the southeastern plants, 
though the inquiry promises better business the 
next few weeks. Prices are weaker, FAS gum 
having declined $2 to $4, save sap gum, which 
is off only about $1. Nos. 1 and 2 common, in 
more active call, are at about the same level, 
though there has been considerable price cut- 
ting recently in this section. The tendency, 
therefore, is still downward through the whole 
list. Oak prices show no changes. Good orders 
are reported by flooring factories in this sec- 
tion, which are operating at capacity and are 
well sold ahead. Southeastern yard and in- 
dustrial call is good for oak flooring, while the 
latter call is also active for maple and beech 
flooring. Prices are about the same, No. 2 com- 
mon oak flooring holding to the $2 to $4 advance 
of a week ago. Wholesalers are still having 
trouble securing enough common oak flooring to 
supply the retail trade, the demand being the 


For Current Market Prices on Hardwoods See Pages 89 and 90 
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best it has been at this time in three or four 
seasons. Oak flooring plants in the Atlanta ter- 
ritory offer quotations averaging $5 to $10 less 
than Tennessee plants. 


Trade Makes Increase 


CINCINNATI, OHIO, June 1.—Conditions in the 
lumber market still continue uncertain, though 
on the whole it may be said that the last week 
has seen a better volume of business. Prices 
have been fairly steady, though there is preva- 
Jent a disposition to meet competition rather 
than to hold out for firm prices. Buying con- 
tinues hand to mouth and is characterized by 
small sized orders and requests for quick de- 
liveries. 

There was an exodus of a number of the 
prominent lumbermen of Cincinnati the early 
part of the week to attend the golf tournament 


New York Cutting Much Hardwood 


BuFFALo, N. Y., June 1.—The feature of the 
eastern situation considered locally is the 
amount of lumber that New York State is still 
producing. While this is mostly hardwood and 
is often of the quality that lumbermen used to 
despise as farmers’ back lot, low-grade, it is 
still quite a factor in the general trade. Mills 
in the Adirondack region seem to be about as 
active as ever, cutting beech, birch and maple, 
even if they have to pile it up and wait for a 
market. Some ambitious mill owners began 
last year building some mills in that section 
and shipping the lumber green, but it is now 
stated that it can not be shipped as fast as it 
can be turned out. The complaint of the hard- 
wood trade is not so much that stock is in ex- 
cess, as that demand has dropped terribly low. 




















Courtesy Illinois Central 





This scene along the beach drive between Gulf port and Biloxi is one explanation of the increas- 
ing migration to the Gulf coast 





of the Lumber Trade Golf Association at White 
Sulphur Springs, W. Va. 

The Hillsdale Lumber Co. has resumed active 
operations with offices at 62 Fosdick Building. 
The company will engage in hardwood com- 
mission business. It is formed by Charles Hel- 
wig, formerly secretary of the D. H. Moul Lum- 
ber Co. and Samuel Moul, brother of Dan Moul, 
former president of the D. H. Moul Lumber Co. 
The company was formed about three years ago 
but for several months has been passive. 


Volume Makes Steady Gain 


MERRILL, Wis., June 1.—Business on north- 
ern hardwoods is showing improvement from 
week to week. The flooring people are in- 
creasing their purchases, and furniture makers 
are beginning to buy. Automobile factory buy- 
ing is at its height, and the box factories are 
working almost up to capacity. Building de- 
mand is becoming heavier, and indications are 
that sales will be well up to the average for 
the season. Yards are fairly filled with stock, 
but holdings are not above normal. Lumber- 
men are confident that business conditions are 
slowly improving, and that demand will pick 
Up very rapidly. 


A hardwood wholesaler reports that he can sell 
a fair amount of hardwood veneers, especially 
oak for cabinet work, and poplar for doors, but 
at low prices. 

The steamer Nesbit Grammer, belonging to 
the Eastern Steamship Co. of Buffalo, and ope- 
rated in the grain and pulpwood trade, was 
rammed in Lake Ontario on May 31 and sunk, 
during a heavy fog. The crew all escaped. 

The members of the crew of the burned 
steamer Charles Horn have been presented with 
checks of $50 each by the Charles Horn Lumber 
Co., Chicago, to reimburse them for clothing and 
equipment lost. The checks are accompanied 
by a letter thanking the crew for their efforts 
to save the vessel. 

Edward Franek, of Hartford, Conn., has be- 
come the representative of Mixer & Co. in New 
England. He has been for some time with 
the Davenport-Evans Co., Boston. Donald F. 
Waterman, former representative of Mixer & 
Co. in the above territory, has resigned and 
moved to Albany, where he will be connected 
with Rice & Lockwood. 

_C. Walter Betts will serve again this year as 
chairman of the outing given by the Automobile 
Club to the orphans of the city, about 4,000 in 
number. The date has been set for June 23. 


Hardwood Mill and Market News 


E. W. Carson attended a meeting of college 
football officials at New York during the last 
week. He expects to officiate at a number of 
the college contests next fall. 

The will of Arthur A. Amidon, a veteran 
lumberman who died at Jamestown, N. Y., 
about ten days ago, left an estate of $105,000 
to his widow, three daughters and two sons. 

R. M. Carrier, who is an owner of southern 
timber, especially at Sardis, Miss., is paying 
one of his occasional visits to the Buffalo trade. 


Demand Makes Good Gain 


Bay City, Micu, June 1.—A very satisfac- 
tory increase in the demand for hardwoods has 
been in evidence during the last week. Building 
trades are showing greater activity and the 
automobile body manufacturers are buying 
more substantial quantities. The demand is 
chiefly for hard maple, soft elm and birch in 
the higher grades, although the flooring manu- 
facturers and users of hardwood crating have 
placed sizable orders. Unfortunately prices have 
not been stimulated by this improvement in 
demand, as some items have shown further 
weakness and no increase can be expected until 
surplus stocks have been reduced. 

The first water shipment of lumber for the 
season arrived this week for Bradley Miller & 
Co. of this city, when the steamer S. M. Steven- 
son and barge Redford arrived with a cargo of 
white pine from the Georgian Bay district. 


News of Baltimore Trade 


BALTIMORE, Mp., June 1.—F. E. Hoffman, of 
the Hoffman Lumber Co., of Columbia, 8. C., 
and formerly president of the National Lumber 
Exporters’ Association, stopped in Baltimore 
last Friday on the way from the South to Fort 
Wayne, Ind., headquarters of the Hoffman 
Bros. Co. He expressed the belief that the sit- 
uation as to gum had become a little stronger. 

Arthur Charshee, who was on the selling staff 
of Wehr & Edwards (Inc.) here for some years, 
has launched out in business for himself and 
is representing a Norfolk firm and a Pacific 
coast mill. 


Confident of Early Upturn 


Macon, Ga., June 1.—With a slight increase 
in orders and a big increase in inquiries at the 
opening of this week, there is a better feeling 
in the hardwood lumber market. Orders cov- 
ered every wood. These orders came from the 
East. Export business has been quiet since the 
British strike. Mill owners believe that the 
market is at the point of an upturn. Orders 
booked this week, and the heavy inquiries, are 
very encouraging. There have been no conces- 
sions by mill owners in an effort to get busi- 
ness, the larger manufacturers feeling certain 
‘that it was only a question of a short time be- 
fore normal demand or better would be restored. 
Production has been to the capacity of most 
mills. Logging conditions have been excellent, 
and a big supply of timber is being got out. 


Market Weakens and Mills Curtail 


WarrEN, ArRK., June 1.—The hardwood mar- 
ket has been quiet this week. The general tend- 
ency of prices is downward, and mills are cur- 
tailing production. Orders are being accepted 
by the mills on such items as they are desirous 
of shipping, but prices are not satisfactory. 
There has been a gradual decline in values the 
last week or so. Hardwood flooring is moving 
readily at fair prices, and there is a good de- 
mand for gum and oak interior trim at satis- 
factory levels. Production has been normal, 
but the few small mills cutting rough hardwood 
have discontinued operating. Log demand is 
quiet. Mill stocks are green and somewhat 
short. Shipments are under production at some 
of the mills, and new business less than pro- 
duction or shipments. 
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Security Holders Protected in Plan Negotiated 
by Prominent Lumberman 


The subject of this sketch is a man who has 
long been identified with the lumber industry; 
his father before him was one of the pioneer 
lumbermen in the Great Lakes region. As a 
boy he played in the lumber piles of his 
father’s yard on the docks of the Chicago 
River. He was one of the livest boys in the 
then young city of Chicago; if there was any 
mischief going on he was in it and all the 
old lumbermen knew him and liked him as a 
boy and this affection has continued to this 
day. 

He has lived to see a great many changes in 
the lumber business, and yet he has never got 
very far away from it. In fact, you never 
talk with him long but that he talks about 
timber and lumber, and that he has kept in 
close touch with the industry is evidenced by 
the fact that he is at present a large holder of 
timber lands, has studied the management of 
a great many concerns, and is looked upon as 
a careful student of and authority on lumber 
conditions. He has a thorough knowledge of 
timber properties. He is resourceful and has 
an extensive acquaintanceship, which has en- 
abled him to keep in close touch with condi- 
tions over a wide territory. A modest man, 
he is not inclined to_blow his own horn, and 
it was with difficulty that this picture of him 
was secured, but his old friends in the lumber 
trade will be glad to see his smiling counte- 
nance and to know he is just as much inter- 
ested in lumber as he ever was, an evidence 
of that fact being the recent consummation 
of a large and important deal brought about 
through his efforts. 

His thorough knowledge of timber and 
allied industries and his acquaintanceship in 
the industry made him the logical man to 
bring about the recent reorganization of the 


properties of the Charcoal Iron Co. of Amer- 
ica. John C. Spry, being thoroughly ac- 
quainted with the activities of James D. 
Lacey & Co., suggested to them that here was 
an opportunity for that concern to take hold 
of the Charcoal Iron Co.’s affairs and through 
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the efficient management of which they were 
capable to thoroughly protect the interests of 
the bondholders and conserve to the stock. 
holders their own interests. 

It will be remembered that the Charcoal 
Iron Co. of America was in default of interest 
on a $4,000,000 bond issue, $3,500,000 still out- 
standing, when the receivership went into 
effect. Readers of the AMERICAN LAMBERMAN 
will recall that the Charcoal Iron Co. of Amer. 
ica was organized in 1915 to manufacture lum- 
ber, charcoal, pig iron, alcohol and acetate, 
The large properties owned by this institution 
comprise an iron furnace, chemical plant and 
sawmill at Newberry, Mich.; iron furnace and 
chemical plant at Manistique, Mich; iron fur. 
nace at Boyne City, Mich.; sawmill at Maren. 
isco, Mich.; the Yale iron mine near Bessemer, 
Mich.; and also over 90,000 acres of timber 
lands and some 60,000 acres of cut-over lands 
located in Alger, Chippewa, Delta, Gogebic, 
Kalkaska, Luce, Mackinac, Ontonagon and 
Schoolcraft counties, Michigan. 

The AMERICAN LUMBERMAN congratulates 
John C. Spry on his ability to visualize the 
possibilities of timber properties and his thor- 
ough acquaintanceship with the men who 
ought to handle such properties. It was quite 
fitting that because of his long acquaintance- 
ship with James D. Lacey & Co. he should 
present the matter to them and that they 
should work out a plan that will be mutually 
satisfactory. The Lacey company occupies a 
commanding position in the lumber and tim- 
ber financing business and its service covers 
every phase of operations in this field. The 
handling of the property by this concern will 
assure to the bondholders the payment of the 
bonds and to the stockholders a service that 
will be eminently satisfactory. 


Molding and Trim Rules Announced 


Mempuis, TENN., June 1.—Announcement 
was made here today by W. R. Freidel, secre- 
tary of the Hardwood Interior Trim Manufac- 
turers’ Association, of the grading rules which 
were adopted last week at a meeting of that 
organization held at the Hotel Peabody. The 
rules have just been compiled and copies are 
being forwarded to all members. 

Heretofore molding and trim manufacturers 
have had no rules on which to grade and this is 
the first time a set of rules has been promul- 
gated. John W. McClure, president of the asso- 
ciation, says that it is the most important and 
forward step which has ever been taken by this 
association and will aid in standardizing the 
manufacture of this commodity. 

The specifications for A grade hardwood 
molding and trim as adopted by the associa- 
tion are as follows: 

Grading 

Graded from face side. 

Defects Allowed 


Those covered by member moldings, or covered 
when the stock is installed; also defects on the 
reverse side that do not impair its use. 


1. NATURAL: (a) Knots—Maximum size % inch 
greatest diameter, tightly encased and 
smoothly dressed, not over two in any one 
piece, one knot to every six lineal feet, or its 
equivalent; maximum allowance 5 percent of 
total shipment, board foot basis. Burls that 
do not contain knots or unsound centers shall 
not be considered a defect. 

(b) Sap—Bright sap allowed. On red gum 5 
percent of quantity may contain sap, but not 
more than 25 percent of any one piece. 

(c) Stain—Not to cover more than 25 percent 
surface measure of any one piece and not more 
than 5 percent of total shipment, board foot 
basis. 

(d) Streaks—Slight streaks in oak and chestnut 
permitted in not over 10 percent of shipment, 
board foot basis. 


(e) Worm holes—Not accompanied by stain, not 
larger than 7, inch in diameter, not over three 
in any one piece, maximum allowance 5 per- 
cent of total shipment, board foot basis. 

. WorRKING: Slight defects in working, which 
can be eliminated at negligible cost, such as 
rough spots in sanded stock which can be hand 
smoothed. 

8. SEASONING: . (a) End splits—¥%, inch in length 

for each lineal foot per piece, or its equivalent. 

(b) Surface checks—z inch maximum width, 1 
inch maximum length, one check to each foot 
surface measure, or equivalent, per piece; 
maximum allowance 5 percent of total ship- 
ment, board foot basis. 

(c) Warp—If stock will lay flat or straight, 
with ordinary nailing. 


to 





Manufacturing 


Desicns: Standard—Conform to the American 
Standard, Department of Commerce, otherwise 
known as the 7,000 series molding book. 

Special—aAs per full size detail drawing (inside 
of line to govern); as per sample; as per 
template (stock must fit flush, not tight, at 
tinre of machining). 

Sizes: Standard—Conform to the American Stand- 
ard, Department of Commerce, otherwise 
known as the 7,000 series molding book. 

Special—As specified. 

VARIATION IN SIZE: 4 inch tolerance. 

WiptH: Handy molding list, 7,000 series, basis. 

LENGTH: (a) Random—4 to 16 foot, subject to 
variation of less than 6 inches, over or under, 
counted on 6-inch breaks, measurement ob- 
tained by average, and bundled accordingly. 
Shipments may contain not more than 20 per- 
cent of lengths under 8 feet and 5 percent 
may consist of lengths under 6 feet. 

(b) Specified—Stock shall be usable for purpose 
intended without waste. Lengths up to 4 
feet 6 inches, inclusive, count on even half 
foot breaks. Example—3 feet 3 inches counts 
as 3 feet 6 inches; 3 feet 6 inches counts as 
3 feet 6 inches. Lengths 4 feet 7 inches to 


7 feet 6 inches, inclusive, counted 6 inches 
over, the next even half foot. Example—5 


feet nine inches’ counts as 6 feet 6 inches; 
6 feet counts as 6 feet 6 inches. Lengths 
7 feet 7 inches and longer counted 12 inches 
over, the next even half foot. Example—8 
feet 3 inches counts as 9 feet 6 inches; 9 feet 
6 inches counts as 10 feet 6 inches. 


DrYNESS—Kiln dried to moisture content, not to 
exceed 10 percent when shipped from the mill. 


TORN GRAIN: gz inch maximum depth permitted 
on machine run stock in not over 10 percent 
of length, in the aggregate, in any one piece. 


MACHINE SANDING: Maximum allowance #, inch 
below machine size, for sanding one face, when 
specified. 

Regulations 


MINIMUM SrTock QUANTITIES: Not less than 2,000 
lineal feet of any one design. 


ADDITIONAL CHARGES: For hand scraping; hand 
sanding; less than minimum stock quantities; 
dadoing ; wrapping. 


COMPLAINTS: Buyer must notify shipper within 
10 days after arrival at destination, and a8 
shown by railroad expense bill. Variance in 
grade of 5 percent or less and based on total 
shipment in board feet is permitted. (a) 
That portion of a shipment showing a greater 
variance in grade than 5 percent based on 
total shipment in board feet may be rejected 
by the buyer. (b) The buyer shall be obliged 
to accept that portion of the shipment found 
to comply with the specifications of the con- 
tract. 


INSPECTION: If quantity is involved, inspection 
must be made when shipment is intact. Claims 
of off-grade are subject to inspection as pro 
vided for in condition of sale. If grade var 
ation is 5 percent or less the buyer is responsi- 
ble for inspection and incidental expenses. In- 
spection charges including reasonable expenses 
incident thereto and including unloading, re 
loading, and trucking, if any, shall be borne 
by the shipper, if official inspection shows 
variance of more than 5 percent of total 
shipment, board foot basis. 

VARIATION IN QUANTITIES RANDOM LENGTH: Lineal 


foot, random length orders, are subject to 5 
percent variation, over or under. 
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Conference Method Helps Solve Problems 


New York, June 1.—More and more the 
lumbermen of New York and the surrounding 
territory are adopting the conference method of 
improving conditions within the industry. There 
has never been a time when the get-together 
spirit was more in evidence than it is now and 
searcely a week passes but that some meeting 
of paramount importance is held either in 
New York City, in Westchester, in Jersey, or 
on Long Island. At these gatherings the lum- 
bermen, wholesalers and retailers, are invited 
and urged to state their complaints, if they have 
any, or to offer suggestions that might result 
in good for the lumberman in general. The fact 
that salesmen have organized in the Long Island 
district and in New Jersey and that both organ- 
izations, though young, are flourishing, is the 
best evidence that all branches of the indus- 
try want to do their best to straighten out 
difficulties that arise for all. 

Most of the meetings that have been held re- 
cently have been addressed by recognized lead- 
ers and comment has been general that the 
several branches of the industry understand 
each other better today than they have ever 
done before. 

As one of the leaders points out, there are 
more angles to the lumber business today than 


there ever have been and for mutual under- 
standing the lumbermen must get together and 
talk things over. 

After having held two conferences with 
members of the New York Lumber Trade Asso- 
ciation, a committee of the National-American 
Wholesale Lumber Association recently jour- 
neyed over to Newark, N. J., and there held a 
session with a similar committee representing 
the New Jersey Lumbermen’s Association. It 
was the first meeting of the kind ever held in 
New Jersey. Other similar gatherings will be 
held, it was announced. The committee of the 
National-American association was made up of 
Arthur E. Lane, chairman; Fred S. Underhill, 
president, and Edward F. Magee, Philadelphia; 
Clarence H. Hershey, Robert V. Gibson, New- 
ark; Frank A. Niles, Ralph C. Angell and W. 
W. Schupner, secretary-manager, New York. 
The Jersey committee comprised Edward Ham- 
ilton, president; Allan H. Church, of Bayonne, 
chairman; Harry W. Smock, Asbury Park; 
J. D. Loizeaux, Plainfield; Edward J. McFeeley, 
Newark; Spencer Baldwin, Jersey City; Ira H. 
Crouse, Perth Amboy, and Erwin Ennis, secre- 
tary. 

It is interesting to note that a suggestion has 
been made for a series of joint conferences 


between committees of retailers and wholesalers 
representing the Northeastern Retail Lumber- 
men’s Association, the Long Island Dealers’ As- 
sociation, the New Jersey Lumbermen’s Asso- 
ciation and the New York Lumber Trade As- 
sociation, The purpose of the conferences 
would be to improve methods of merchandising, 
By virtue of its membership, the Northeastern 
association would represent Connecticut and in 
a lesser degree Rhode Island and Massachusetts, 
so the conference would be more inclusive than 
covering merely the metropolitan district. 

In line with the get-together movement, 
three gatherings of lumbermen will be held next 
week, The Long Island Dealers’ Association 
will hold its annual meeting on June 9 at Lin- 
denhurst, Long Island. It will be the thirteenth 
annual and will be followed later in the summer 
by an all-day outing, at which members of all 
organizations in the New York territory will be 
represented. The summer meeting of the New 
Jersey Lumbermen’s Association will be held 
June 10 in Newark. There will be morning and 
afternoon sessions. The Westchester Building 
Material Men’s Association will hold a meeting 
on the same day in Mamaroneck, N. Y., and 
thereafter will announce plans for the summer 
outing. Many guests will attend this meeting. 








XII. 


W hat I Learned in a Lumber Mill 


Rebabbitting Shaft Bearings 





There are usually a number of worn shaft 
bearings in every mill that could be put into 
proper running condition by the application of 
a new lining of babbitt metal. Fig. 3 of the 
accompanying sketches illustrates a place which 
is worn at A in the lining of the bearing. Al- 
though this type of defect may not materially 
interfere with the operation of the shaft, it 
will have a tendency to cause friction, loss of 
power and create in time a like abrasion on the 
surface of the shaft that contacts with it. It 
is better to correct the trouble before further 
injury is done. If the worn condition of the 
lining happens to be near one edge, the bearing 
is liabke to tilt and cause unnecessary friction. 

Sometimes bearings in this worn shape are 
deluged with lubricating oil with a view of mak- 
ing the roughened surfaces smooth for the ac- 
tion of the shaft. But this is only a make-shift 
method of overcoming the trouble. Oil will be 
wasted without giving satisfactory results. The 
first step toward rebabbitting a worn lining of 
a hanger or bearing for any machine consists in 
procuring the same class of lining metal or 
babbitt as that originally used. If the metal 
procured happens to be of a grade inferior to 
the original the result will not be satisfactory, 
as worn bearings are usually operated until the 
metal is pretty badly scored. 

The standard metal having been obtained, the 
brass boxes are removed and put into the melt- 
ing pot with the metal to be reduced to a molten 
state. This will remove all of the metal from 
the brasses and leave them clear for the recep- 
tion of the new metal when ready. The melting 
pot or ladle is placed over the fire and retained 
there until the metal is reduced to a flowing 
condition. As soon as the brasses are free of 
all metal, these can be removed and placed 
Where they can cool off. It may be necessary 
to put the brasses into the melting pot a second 
time in order to remove all of the metal. The 
metal must. not be heated to a red hot state. 
It should look like fluid silver to be right. 
Fig. 1 shows a type of scraper useful to have 
at hand and Fig. 2 a ladle. 


Pouring the Metal 


The brass boxes are now replaced and a little 
strip of leather long enough to encircle the 
thaft as at B B, Fig. 4, is adjusted at each 
‘nd, as shown. These little leather strips should 


[By G. Rice] 








be just thick enough to fill the space intended 
for the metal in the intervals between the shaft 
and the brasses and support the shaft a little 
above its position in the box. This forms the 


























cavity into which the metal may be poured. 

In some cases it will be necessary to extend 
the space of the metal lining. This can be 
done by not using the leather strips. Two 
pieces of sheet metal are cut like the form 
shown in Fig. 5 in which the half circles are 
cut out to fit the circumference of the shaft 
at either end of the brasses. At each end of 
the box in which the metal is to be run, one of 
these pieces of sheet metal is clamped. Then 
the leather strips are removed. The clamped 
condition of the sheet metal pieces will support 
the box-half and brass sleeve in proper position 
during the pouring. 


Beware of a Blow-out 


I have seen men injured by pouring hot bab- 
bitt metal into a box in which there happened 
to be sufficient moisture to cause an explosion 
or blow-out when the metal contacted with the 
dampness. One man I know lost an eye by a 
piece of the hot metal escaping in a blow-out 
of this nature and burning his eye. In order 
to avoid any presence of steam, the shaft, boxes 
and all parts should be thoroughly dried. In 
pouring, the metal should be run in until the 
box is full. The metal will solidify in a few 
minutes and the shaft can be removed and the 
work inspected. If the first attempt is not satis- 
factory, the metal can be removed by heating 
as before and a new start made. In some mills 
the mechanies prefer to warm the shafts and 
boxes to a temperature of about 170 degrees F. 
before pouring. This, it is claimed, makes a 
finer lining and a more perfect fit, as the metal 
is not poured against cold surfaces. 

In rebabbitting any kind of boxes it is a 
good plan to have some pliable putty on hand 
for the purpose of forming dams and stopping 
up places when necessary to make an effective 
pouring without danger of any of the metal 
going astray. You have to allow for shrinkage 
as the babbitt metal always falls off a little 
when cooled. Therefore what was a close fit 
when hot may become a loose fit when cool. 
This is usually overcome by expanding the lin- 
ing into a closer fit by simply striking the inner 
surfaces a few times with a round nosed ham- 
mer. 


[Note.—This is the twelfth and concluding 
article on “What I Learned in a Lumber Mill.” 
—Eprtor.] 
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Tax Committee’s Report on Effect of State 
Taxation on Reforestation 


WasuHinoton, D. C., June 1.—In a report issued last week on State 
taxation and forestry by R. B. Goodman, of Marinette, Wis., chairman 
of the advisory tax committee of the National Lumber Manufacturers’ 
Association, the unfavorable influence on reforestation of the rapidly 


increasing rate of State taxation is stressed. 


Our Federal taxes have been materially reduced 
and the prospect of some further reduction is 
strong. To a greater ex- 


State Taxation tent than ever before the 


burden of taxation in our 
and Forestry forest industries is of a 


State, county and purely 
local character. This rapidly increasing burden 
demands our consideration, as it has a direct and 
vital bearing on forest finance. 

The following data taken from the United States 
bureau of the cénsus published in the Congressional 
Record recently indicate the seriousness of this 
problem in the principal lumber producing States: 


Expenditures Expressed on Per Capita Basis for 
Years 1924 and 1917 of Forest States, Showing 
Routine Expenditures for Maintenance and 
Operation, Exclusive of All Public Improvements 
Per capita Per capita 
expenditure expenditure 


Increase 
of 1924 





State for 1924 for 1917 over 1917 
Percent 
@aliformtia ..csccccs $14.14 $7.18 96.9 
ea 3.83 44.8 
GROOGMIG occcecs —> Jee 2.48 90.7 
Louisiana 7.29 3.50 108.2 
ESET 13.09 8.56 52.9 
Michigan ........ 9.53 25 31.4 
EO 6s 62040: 12.3 8.15 51.4 
Mississippi ....... 6.04 2.54 137.7 
OS KPT es 7.92 3.31 139.2 
New Hampshire... 10.02 5.50 82.1 
RS 11.06 5.00 S7.4 
South Carolina 5.26 1.82 189.0 
Tennessee ; 4.70 2.69 74.7 
i ‘canewb ae ear 7.92 4.59 72.5 
re 12.57 9.36 34.2 
a 8.71 6.96 119.9 
Washington ...... 13.13 5.28 148.6 
West Virginia .... 6.34 2.72 133.0 
Wisconsin ........ 9.20 6.04 52.3 


The aggregate of State expenditures, exclusive 
of permanent improvements, for 1924 is over a 
billion dollars, and the aggregate of city, county 
and local districts for administration costs, prob 
ably is more than twice as much as the State gov- 
ernments. my 


In these modern days of enlightened  self- 
government, of budgets and community interest in 


eivie affairs, State and 
Things of 


local governmental activ- 
ities, generally speaking, 
Common Benefit 


are of a value to the com- 
munity far in excess of 
their cost. The preservation of safe and orderly 
life, the protection of the health and safety of the 
individual, the development of agriculture, the 
spread of higher standards of education, the crea- 
tion of a system of hard surfaced highways and 
county and town roads, not alone national routes 
of macadam from the Atlantic to the Pacific, and 
the Gulf to Canada, but hard roads from the farm 
to market all over our broad land; all these enter- 
prises are things of common benefit that can best 
be carried on at the public expense. 

We believe, however, that the vast business of 
our State governments needs better coédrdination, 
the elimination of duplication, and rigid standards 
of economy, particularly in those projects for 
which special sums have been appropriated in ex- 
cess of actual requirements. We believe that the 
wonderful accomplishment in constructing a sys- 
tem of highways is fast reaching a point where 
expenditures should be limited to maintenance, and 
that in all of the State's activities a policy of rigid 
economy similar to the policy of the Federal gov- 
ernment would enable the State to materially re- 
duce the burden of taxation without impairing the 
benefits of State administration. 

Speaking for the forest industries in every State, 
a reduction in taxation is the first requisite of any 
forestry program, for the preservation and further 
development of our forest resources; but, what- 
ever plan of forest taxation is advocated, we be- 
lieve that the forests and the forest industries 
should bear their proper and fair proportion of 
the tax burden. Therefore greater economy on 
the part of the State governments is the only fair 


Of the twenty principal 
forest States, Michigan has the lowest percentage of taxation increase 
since 1917, viz., 31.4 percent, while South Carolina has increased its rate 


means to be hoped for of a reduction in taxes on 
timber. 

We do not need to emphasize the importance to 
the forest States of their forest industries. Lum- 
ber manufacturing, woodworking and manufacture 
of pulp and paper, have been the pioneering force 
of their development and still are, generally, their 
principal source of employment and the hope for 
their continued prosperity. 

Forest industry presents two distinct problems 
of public interest; first, the economic conversion 
of our stands of mature timber; and, second, the 
raising of a new forest crop, either concurrently 
with present cutting, or on cut-over lands not 
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required for agriculture. Annually the forest in- 
dustries are releasing about three million acres 
of land. Agriculture is working more intensively 
on the land it already has. In Wisconsin alone 
there are over ten million acres of cut-over land 
awaiting development. 


There used to be a doctrine of hope in the lum- 
ber industry—hope that has sustained the lumber- 
man through years of declining 

Conversion demand, through years of deficit 
and lessening margins of profit. 

That hope we called “Exhaus- 


of Timber 
tion of Timber.”’ Timber has 


been sold and resold; mills have been built always 
in the belief that as the available supply of stand- 
ing timber decreased, production would constantly 
fall below demand and realization would increase. 
We believed that these increased realizations would 
carry our remaining mature timber supply in- 
definitely. We have recently discovered our mis- 
take. We realize that the industry has reached 
a critical condition. High taxes are forcing the 
rapid exhaustion of many of our remaining forest 
areas, causing overproduction and ruinously low 
returns. 

The reason that this timber is being cut, some- 
times at a faster rate than is readily absorbed by 
the market, is that the timber owner is unwilling 
to risk indefinitely the expenditures of interest and 
taxes necessary to carry it for future cutting. In 
the northern counties of Wisconsin, taxes on timber 
land have advanced during the last ten years from 
50 cents an acre to $1.25, and from 30 cents to 


189 percent in the same period. 
heavy burden of taxation shared by reforesting lands presents an almost 
insurmountable obstacle to managed reforestation when met in associa- 
tion with the widely distributed and divided ownership of forest lands 
and the lack of adequate publie protection against forest fires. 
withstanding this, the outlook for new forests is encouraging in the 
Atlantic, Lake and Gulf States. 


It is pointed out in the report that the 


Not- 


Mr. Goodman’s report follows: 


75 cents. The total of real and personal property 
and income taxes affecting the average lumber 
operation in that State have increased from $1.10 
a thousand feet to $2.86 a thousand feet. The 
average value of lumber shown by the three years’ 
sales of a representative mill for 1913, 1914 and 
1915, was $18.04; and for 1923, 1924 and 1925, 
was $34.74, an increase of 90 percent. The cost 
of labor and supplies for 1913 to 1915 was $14.95, 
and for 1923 to 1925 was $27.46, an increase of 
80 percent; and the taxes of all kinds, from $1.10 
to $2.86 a thousand feet, or an increase of 160 
percent. 

For many years the value of stumpage increased 
each year by a sufficient amount to pay a fair in- 

terest on the investment and to 
Value of pay the taxes and carrying 

charges, but stumpage values of 
Stumpage ten years ago, as compared 

with stumpage values of today, 
have failed to increase relatively with the cost 
of other commodities; they have failed to increase 
to the extent of interest and taxes expended in 
earrying them. Using again the typical illustra- 
tion above cited, it will be seen that the margin 
between cost and taxes in 1913 to 1915. amounted 
to $1.99 a thousand feet, and that this margin 
has increased to $4.16 a thousand feet in 1923 
and 1925. The stumpage value used for both 
periods is the same, $4 a thousand feet. Applying 
the increment in the margin of sales over cost, or 
the difference between $1.99 and $4.16, we get a 
gain of $2.17 in stumpage value, or a little over 
50 percent increase. 

In our industry increase in taxes comes out of 
our realization from our timber. If through econ- 
omy in State and local administration the general 
burden of taxes can be reduced or at least main- 
tained on the present ratio to commodity costs, 
there will be less pressure on our industry and a 
better prospect of increased value in stumpage, 
which will warrant the purchase and holding of 
timber by wood using industries for a future sup- 
ply of raw material. On the other hand, every 
increase in the taxes on standing timber hastens 
its rate of cutting and the end of the lumber in- 
dustry in the State. 


The outlook for reforestation on cut-over lands 
in the Atlantic, Gulf and Lake States has never 


been more propitious. The 
Outlook for 


demand for these lands for 
a agricultural purposes has 
Reforestation 


so slackened that, except in 
specially located areas, the 
owners are no longer deterred from thoughts of 
forestry by the hope of selling their cut-over lands 
to settlers. The development of a market for pulp- 
wood through the paper industry offers a mer- 
chantable crop in fifty to sixty years. The urge 
of urban population in the great cities, facilitated 
by good roads and automobiles, has developed recre- 
ational uses for wild land, not incompatible with 
the growth of timber. There remain, however, 
three outstanding determents to reforestation oD 
the part of private owners: 

The first is ownership. These cut-over lands are 
owned largely by individuals or close corporations 
having a period life, and it is difficult for these 
individuals or corporations to adjust themselves 
to investments in planting and in carrying charges 
which can only be realized a half-century hence. 
This, however, is a temporary condition. When it 
can be demonstrated as a profitable enterprise over 
a long period, private capital will find the means 
of acquiring and blocking up cheap cut-over lands 
for this purpose. Large corporations using lumber 
or pulpwood are beginning already to acquire land 
holdings, and are studying the possibilities of Te 
foresting these lands. 


The second is fire protection. Private capital 
will never undertake extensive reforestation unless 
it can be assured of adequate fire protection, and 
we wish to impress upon the State governments 
the importance of work along this line; first, by 
way of general education; second, by an adequate 
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organization of patrol; and, third, by practical 
cobperation between the State and the counties 
and private owners, in the efficient expenditure of 
funds for fire fighting. We emphatically urge the 
enactment of such legislation as may be necessary 
in the different forest States to place fire patrol 
and fire protection on a business basis, its officers 
independent of local politics or friendship, and yet 
so in sympathy with the farmer, settler, logger and 
camper, that this work will obtain their continued 
cobperation. With adequate fire protection for young 
timber, W. B. Greeley, United States forester, has 
declared that we have solved 90 percent of the 
problem of reforestation. 


The third and final obstacle to reforestation on 
the idle land in our forest States is not alone the 


burden of taxation that 
Unequal Distrib- 


we must all bear, but the 
. - unequal distribution of 
ution of Taxation 


that burden on these idle 
lands. Many tax com- 
missions are alive to this injustice, and the as- 
sessors of incomes in various districts are instruct- 
ing the local assessors concerning the classifica- 
tion of lands and land values. When cut-over 
lands were selling at $15 to $25 an acre, the 
owners of these lands, the assessors and all con- 
cerned failed to realize that it was the choice 
locations and soil that brought these values in a 
wave of agricultural expansion; since the war 
and since the restriction of immigration, even 
these lands have materially decreased in value. 
But the poorer lands alongside of them never had 
a retail market value of even $15 or $10 or even 
$5 an acre, and much of that land now has ab- 
solutely no market value. The fact that an owner 
of such land allows it to go back to the county 
for taxes proves both that it has no appreciative 
market value and that the taxes are capable of 
confiscating such value as it has. When these 
lands are placed on the assessment roll at 25 cents 
or 50 cents an acre instead of $2.50 and $5 an 
acre, they will cease to be dropped for taxes, but 
such an adjustment can not be made in a single 
year, or even two or three years; but as it is made 
by the local assessors these wild lands will begin 
to have some marketable value. Fortunately, that 
value is low enough to offer an inducement for 
their utilization in forestry ; but as these lands are 


planted and as the growth begins to assume pro- 
spective value, the young timber must be assessed, 
and each year the assessment must be increased. 
The fear of this increasing tax burden, added to 
the other carrying charges, and the necessity for 
continuing these taxes and carrying charges over 
a long period discourages the enterprise. 

Several of the States have sought to meet this 
problem by the classification of these lands as 
forestry lands, subject to a nominal annual tax 
and a severance tax or yield tax when the crop 
is cut. Michigan has recently passed an act of 
this kind, but so far only a small amount of land 
has been entered under it, the reason being that 
the severance tax is too high a percentage to 
invite investing capital. The legislature of West 
Virginia has a committee working on this problem 
now in that State. The Forest Service has re- 
cently appointed Prof. Fred R. Fairchild, of the 
department of economics at Yale University, to 
organize a study of this forest tax problem. The 
Forest Service has also, in coéperation with the 
various States, established forest experiment sta- 
tions, one of which has headquarters at St. Paul, 
Minn., and is under the direction of Raphael Zon, 
one of the leading foresters and econgmists in the 
Forest Service. 

We believe that timber owners in the forest 
States can, in codperation with these various 
agencies, prepare and present to the proper com- 
mittee of their State legislatures, so complete a 
statement of the forest finance involved in this 
problem, that these legislatures will be able to 
frame special tax laws with respect to forestry 
lands that will be fair to other taxpayers and to 
the local taxing districts, and yet be of sufficiently 
liberal a character to induce capital to undertake 
reforestation on an extensive scale on our nation’s 
idle land. 

In conclusion, I wish to recommend as a State 
program: First, the scientific budgeting of all 
State expenditures with a view of eliminating du- 
plication and promoting efficiency and economy ; 
second, such reduction of expenditures as will re- 
lieve the forest industries of the fear of a con- 
siderable increase in taxes over future years; third, 
the legislative support of the State’s forestry 
department in its campaign of forest fire preven- 
tion ; and, fourth, special taxation of forest lands 
to induce reforestation of wild lands. 


Wisconsin Recommendations 


Wausau, Wis., June 1.—Lumbermen of Wis- 
consin were given an opportunity here last Fri- 
day before a special session of the Wisconsin 
legislative committee on taxation. to present 
their views and ideas as to equitable taxation, 
indicating that the heavy burden they have been 
carrying has hindered them from undertaking 
reforestation. The lumbermen who comprised 
a committee representing the Northern Hem- 
lock & Hardwood Manufacturers’ Association 
were R. B. Goodman, Marinette, chairman; 
W. A. Holt, Oconto; C. J. Kinzel, Merrill, and 
A. L. Osborn, Oshkosh. 

Mr. Holt, in offering his testimony, declared 
that ‘‘private capital can not undertake re- 
forestation on an extensive scale until it can be 
assured of adequate forest fire protection. Un- 
der present conditions, fire is certain to destroy 
the young growth long before it reaches mer- 
chantable value. The increasing use of the 
forests, roads, and trails by tourists, hunters 
and fishermen, has made the fire problem in- 
creasingly difficult. Those who benefit should 
pay the cost of fire protection. The land own- 
ers are willing to pay their fair share of such 
costs on that principle.’’ 

The second obstacle to reforestation, accord- 
ing to Mr. Holt, is in the present heavy burden 
of taxation on wild lands and the unequal dis- 
tribution of that burden on account of over- 
valuation in many districts. There has been a 
constant increase in taxes on such lands. The 
fear of this increasing tax burden, added to 
other carrying charges, and the necessity for 
continuing these taxes and carrying charges 
over a long period of time until the young trees 
become merchantable, discourages the enter- 
prise. It is certain that the sale value of the 
timber will not equal such charges. 

The lumbermen believe that a reduction in 
general taxation is the first requisite for any 
forestry program, but whatever plan of forest 
taxation is advocated, the forests and forest 
industries should bear their proper and fair 


proportion of the tax burden. Therefore, 
greater economy on the part of the State in 
total expenditures is the only fair means hoped 
for to bring about a reduction in taxes on 
timber. Mr. Holt said that lumbermen recom- 
mend that the State conservation commission 
in codperation with the Forest Service, timber 
owners, and others, prepare a plan similar to 
one in operation in Mickigan and other States, 
under which land set aside for reforestation 
purposes will pay a bare land tax and, in lieu 
of an annual tax on the timber which is being 
grown on the land, pay a yield tax on the 
value of the timber when cut. Such a report 
would enable the legislature to frame a special 
tax law with respect to forest lands that will 
be fair to other taxpayers, to local taxing dis- 
tricts, and yet be of a character which will 
induce capital to undertake reforestation on an 
extensive scale in the northern counties of 
Wisconsin. 

Mr. Holt said that, speaking for the lumber 
interests, they endorsed the recommendations 
on taxation recently submitted to the legislative 
committee by the Wisconsin Manufacturers’ 
Association, but wish to emphasize the unfair- 
ness of the present tax law with respect to the 
long term of years during which the State is 
permitted to hold up the final audit of income 
tax returns, and yet assess heavy penalties 
where any increased tax is assessed upon audit, 
even though there was no intention of fraud 
on the part of the taxpayer. Mr. Holt said his 
committee also endorsed the recommendations 
of R. G. Flanders, representing logging asso- 
ciations, and of D. C. Everest, representing the 
pulp and paper industry. 

The specific recommendations submitted by 
the lumber committee are, first, the scientific 
budgeting of all State expenditures with a 
view to eliminating duplication and promot- 
ing efficiency and economy; second, such redue- 
tions of expenditure as will relieve the forest 
industries of the fear of a considerable increase 


in taxes of future years; third, the legislative 
support of the conservation commission in its 
campaign of forest fire prevention; and, fourth, 
special taxation of registered cut-over forest 
lands to induce reforestation of wild land. 

O. T. Swan, secretary of the Northern Hem- 
lock & Hardwood Manufacturers’ Association, 
said that the lumbermen through that organiza- 
tion had been active in forest investigations to 
discover ways and means to promote reforesta- 
tion and better utilization. The association 
and individual members have employed fores- 
ters to make special reports and advise them, 
and have coéperative projects under way with 
the Lake States Forest Experiment Station. As 
a part of this movement, a number of firms are 
trying out reforestation plans on an experi- 
mental seale. The Holt Lumber Co., of Oconto, 
is handling a large tract under plans prepared 
by forest engineers. The Goodman Lumber 
Co., of Goodman, Wis., is active in a similar 
way and several firms in northern Michigan, 
members of the association, are conducting 
costly experiments. At present fires and a tax 
system not adapted to tree growing are almost 
insuperable obstacles to extensive reforestation 
which will produce large size trees requiring 
from seventy-five to two hundred years. The 
recommendations of the committee, if followed, 
will change this situation. 


A Memorial to Pioneer Lumberman 


WAUSAU, WIs., June 1.—At the annual meet- 
ing of the Employers’ Mutual Liability Insur- 
ance Co. and the Employers’ Mutual Indemnity 
Corporation, both of this city, a memorial to 
the late Walter Alexander, pioneer lumberman, 
was adopted and placed on file by both com- 
panies. The memorial states: 


. By the death of Walter Alexander the two com- 
panies adopting this memorial have lost one of 
their most able directors, and their members and 
officers a well beloved friend. Deeply sensible of 
their loss the business associates and friends of 
the departed think it most fitting to commemorate 
his many fine and lovable qualities, however inade- 
quate for that purpose these words may be. 

The fact that Mr. Alexander was one of the or- 
ganizers of the Employers Mutual Liability Insur- 
ance Co., insured with it all of his business enter- 
prises within its territory, and served continuously 
on the directorate both of it and of its sister com- 
pany, the Employers Mutual Indemnity Corpora- 
tion, until his death, illustrates the tremendous 
pride which he took in every local enterprise and 
the loyalty with which he worked for them. Our 
paper mills, banks, electric company, daily news- 
paper, in fact, practically all of our prominent 
business organizations, owe a great part of their 
success to his ability and foresight and stand as 
monuments to his pioneering spirit. 

It does not seem necessary to record here at 
length the details of his life; the various companies 
in which he was interested or held office, his club 
and fraternal affiliations, his political activities or 
genealogy. We all know how many and yaried were 
his interests, and there are few in our community 
who have not known and admired that gracious 
lady, his wife, who passed away before him; or 
who do not now hold as friends his surviving 
family. 

We all know, too, that his success and his for- 
tune were not gained by inheritance or by luck, 
but were built up unaided, by his own sturdy in- 
dustry and ability ; and we know that of his wealth 
he gave liberally to every civic enterprise and to 
every worthy cause. He was one of those men in 
our city who were always first approached when 
funds were needed for a new hotel, a club deficit, 
a needy person, or some other charitable purpose, 
and he was never approached in vain. 

In this brief space it is impossible to do justice 
to the memory of a man of whom so much might 
be said. But we may truly say that nothing bears 
greater testimony to his character than the friends 
he left behind him; the friends whom he delighted 
to entertain at his cottage on Plum Lake, and who 
looked forward to his genial hospitality; the 
friends with whom he sat and gossiped at the club, 
or the little circle of intimates whose occasional 
gatherings became almost a ritual; but above all, 
perhaps, his friends among the workingmen. Wal- 
ter Alexander himself had once been of their ranks, 
and with those who remained in them he never 
lost touch. On the day that the news of his death 
was received, small groups of workers might be 
seen gathered here and there, with sadness on their 
faces, and their talk was all of “Walt,” their friend. 

Rudyard Kipling, in his poem “Great Heart,” 
said of Roosevelt, 

“Plain speech with plain folk, 
And plain words for false things 
Plain faith in plain dealings 
*Twixt neighbors or kings.” 

That was Walter Alexander. And none the less 
did he deserve the title “Great Heart,” for his 
heart was brave, and kindly, and true. So we may 
borrow Kipling’s words and say 

“Our realm is diminished 
With Walter away.” 
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Trade Extension and Forest Fire Educ 


National Forest Timber Sales 


PORTLAND, OrE., May 29.—A substantial in- 
crease in the national forest timber sale busi- 
ness of Oregon and Washington for the -calen- 
dar year 1925, as compared with any previous 
year, is shown by figures just compiled in the 
district forester’s office in this city. 

The 1925 timber sale revenues from the twen- 
ty-two forests in these two States, which com- 
prise the north Pacific district of the United 
States Forest Service, totaled $864,000. For 
1924 the total was only a little more than 
$680,000. 

The fourteen national forests in Oregon pro- 
duced $628,000 of the above sum, while the 


balance, or $236,000, was derived from the 
eight national forests in Washington. Over 


half of the Oregon revenue was due to logging 
operations on two forests, the Crater and the 
Whitman, and the same condition was true in 
Washington, the two forests being the Snoqual- 
mie and the Olympic. ‘‘ These and several other 
forests are now self-sustaining,’’ stated Dis- 
trict Forester Granger. 


New Company to Operate Coast Mill 


SEATTLE, WASH., May 29.—The statement is 
made on good authority that the plant of the 
Nelson-Neal Lumber Co. at Montborne, Skagit 
County, will soon resume operations under the 
direction of a new company. The mill has 
been idle for three years. In the new organi- 
zation the principal stockholders are Thomas 
Smith, of Mount Vernon, Ray Tipple and Dr. 
Daniels, of Rhinelander, Wis., who, it is re- 
ported, have practically concluded arrange- 
ments to buy the property, including a stand 
of between 60,000,000 and 100,000,000 feet of 
timber. The timber resources of the company 
ought to keep the mill going for about ten years. 
The plans inelude the construction of about 
three miles of logging railroad. 


Activities of Trade Extension Bureau 


LONGVIEW, WASH., May 29.—At a directors’ 
meeting of the West Coast Lumber Trade Ex- 
tension Bureau, held in this city last Monday, 
officers were elected as follows: 

President—J. D. Tennant, vice president and 


general manager Long-Bell Lumber Co., Longview, 
Wash. 


Vice president—George 8S. Long, vice president 
and general manager Weyerhaeuser Timber Co., 
Tacoma, Wash. 


Secretary—Henry Schott, Seattle, Wash. 


Treasurer—R. W. Vinnedge, president 


North 
Bend Mill & Timber Co., North Bend, Wash. 


In addition to the above officers, directors of 
the bureau are: Ralph H. Burnside, president 
Willapa Lumber Company, Portland, Ore.; C. 
D. Johnson, president C. D. Johnson Lumber 
Co., Portland; Maj. Everett G. Griggs, presi- 
dent St. Paul & Tacoma Lumber Co., Tacoma, 
Wash.; Myron C. Woodward, president Silver 
Falls Timber Co., Silverton, Ore. 

The work of the bureau, particularly with 
regard to trade promotion and advertising, was 
gone over in detail and plans for further ex- 
tension of this work were approved. A re- 
sponsive attitude was reported, both on the part 
of retail dealers and also by the press. 

Hundreds of retail lumber dealers have tied 
in with the general campaign by using the first 
of the ‘‘Retail Dealer Tie-Up Ads,’’ mat of 
which was furnished by the bureau. Lumber- 
men representing every lumber using section of 
the United States have written for the Douglas 
fir booklet and asked for further information 
on West Coast woods. In addition, inquiries 
have already been received from a large num- 
ber of architects, contractors, engineers, and 
representatives of woodw rking plants and 
manufacturers of wood products. 

A number of manufacturers have asked to 
have their executives put on the mailing list 
for all material from the bureau and to have 


special publicity and advertising information 
go to principal salesmen and selling office. 

A number of companies have also started 
the practice of sending out a weekly or semi- 
monthly sales letter to their entire force, call- 
ing attention to the bureau campaign and 
thereby ‘‘ hooking in’? closely with the national 
program. 

In addition, the general public appears to 
be taking an active interest in learning more 
about ‘‘America’s permanent lumber supply’’ 
on the West Coast. Forty-eight States and 
Canada, Cuba, Mexico, Hawaii, and Canal Zone 
are represented in the inquiries received up to 
date by the bureau. 


RRB E: 


Latest Designs in Shingle Machines 

EVERETT, WASH., May 29.—Side by side at 
the Sumner Iron Works Thursday were the 
Alpha and Omega of shingle machine construc- 
tion—one of the smallest in contrast with one 
of the largest Sumner Gold Medal uprights ever 
built. They were photographed, and between 
them stood Paul F. Lueth, chief engineer, jus- 
tifiably proud of his two latest masterpieces. 
In his right hand Mr. Lueth displayed a shin- 
gle about the size of a postal card cut by the 
tiny device, and in his left he held a Royal, 
twenty-four inches long and half an inch thick 
at the butt, cut by the mammoth contrivance. 
The great machine is a ‘‘Gold Medal 26,’’ the 


Codperation in Reporting Forest Fires 

PORTLAND, ORE., May 29.—Coincident with 
the announcement by the Post Office Depart- 
ment that rural mail carriers will report forest 
fires seen along their routes to appropriate for- 
est officers, the Western Forestry & Conservation 
Association is supplying its constituent pro- 
tective organizations in the Pacific Northwest 
with ‘‘Report Forest Fires Here’’ signs to be 
placed along roads where residents, stores, fill- 
ing stations or others will codperate by tele- 
phoning the nearest fire warden upon report 
of fire by any traveler as well as by mail 
carriers. These signs are diamond-shaped of 
red and white porcelain enamel, following the 
standardized design adopted by the association 
for all its roadside signs in order to repeat the 
fire prevention suggestion regardless of word- 
ing carried. The impression on travelers to 
observe caution with match, cigarette and camp- 
fire will be achieved regardless of whether they 
see or report fires. 


Another Vessel Added to Coast Fleet 


PORTLAND, ORE., May 29.—When here this 
week Charles R. McCormick, of San Francisco, 
head of the various McCormick interests in Ore- 
gon and California, confirmed the announce- 
ment that the 15-knot passenger and cargo 
steamer Newport will be added to the Pacific 
coast service of the McCormick Steamship Co., 








The Alpha and Omega of shingle mill construction, with Designer Paul F. Lueth 


other a miniature, and each of them sets forth 
the masterful points of construction that have 
made the Sumner uprights a necessity in the 
hundreds of shingle mills throughout the Pa- 
cific Northwest and British Columbia. The 
little machine, especially, is a thing of mechan- 
ical beauty. It weighs only 600 pounds; it is 
operated by an electric motor of about one 
horsepower; its main saw is only sixteen inches 
in diameter; and it sings its way through the 
wood, running thirty-three clips to the minute 
and turning out shingles 54% inches (postcard 
size), down to four inches. The large machine 
runs twenty-seven to thirty-five clips a minute. 

When Frank Sumner, secretary of the Sumner 
Iron Works, glanced critically at the minia- 
ture he recalled his experience at the Panama- 
Pacific International Exposition. in San Fran- 
cisco, 1915, where he was privileged to operate 
a Sumner Gold Medal miniature upright, eut- 
ting shingles of postcard size from Port Orford 
eedar. Thousands of visitors watched the up- 
right at work, and sent tens of thousands of the 
redolent souvenirs to every country on the globe. 
One day a distinguished group paused at the 
booth, each keenly intent on the exhibit. Mr. 
Sumner instantly recognized them, and ten- 
dered a supply of the shingles. His visitors for 
the moment were Thomas A. Edison, Luther 
Burbank and Henry Ford. 


a subsidiary organization of Charles R. McCor- 
mick & Co. The vessel, which has been op- 
erated by the White Flyer line between San 
Francisco and Los Angeles, will alternate with 
the steamer Rose City, between Portland and 
Los Angeles, by way of San Francisco. The 
Newport is of 2,642 tons gross, 1,653 tons net, 
and is 340 feet long overall, and has accommo- 
dations for 150 first-class passengers and 50 
steerage. The Newport will sail for Portland 
June 12 after having been in dry dock at San 
Francisco. 

Mr. McCormick’s visit here was one of his 
periodical tours of inspection of the properties 
bearing his name, among which are the big lum- 
bering operations at St. Helens on the lower 
Columbia River. 


To Exhibit Forest Products 


SEATTLE, WAsH., May 29.—A comprehensive 
exhibit of forest products is being assembled 
by the West Coast Lumber Trade Extension 
Bureau for the eleventh annual international 
convention and Informashow of the National 
Association of Purchasing Agents, to be held 
at the Ambassador Hotel, Los Angeles, Calif., 
June 9 to 12. Among the thousands of visitors 


at the convention there will be probably seven 
hundred purchasing agents from all parts of 
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tional Campaign Feature Coast News 


the American continent. L. P. Keith, one of 
the bureau’s four field men, will be in charge 
of the exhibit. J. D. Tennant, of Longview, 
Wash., vice president and general manager of 
the Long-Bell Lumber Co., newly elected presi- 
dent of the West Coast Lumber Trade Exten- 
sion Bureau, will be one of the principal speak- 
ers at the Informashow. A list of material 
for the exhibit, shipped from the Seattle office 
of the bureau, follows: 

Log section 52 inches in diameter, 10 inches 
thick, fine, old-growth Douglas fir; furnished by 
the Nettleton Lumber Co., Seattle, and marked off 
in chart form showing different cuttings possible 
from a Douglas fir log, along lines of a chart by 
Cc. J. Hogue for West Coast bulletin on “Proper- 
ties of West Coast Woods.” 

Balopticon in continuous operation, which will 
show many interesting Northwest timber and mill 
scenes. ° 

Special panel exhibits of Douglas fir in manu- 
factured lumber and plywood, showing the use of 
different finishes—stain, varnish, enamel. 

Exhibits of Douglas fir timbers, finish lumber, 
and red cedar shingles. 

Supply of Douglas fir literature—1,000 copies of 
Douglas fir booklet for distribution, also grading 
rules, folder on “Properties of West Coast Woods” 
and other printed matter. 


New Operations in Okanagan District 

Vancouver, B. C., May 29.—Minneapolis 
interests, represented by M. J. Bell, of the Bell 
Lumber Co., have acquired fifteen timber berths 
in the Okanagan district of the interior of 
British Columbia, and preparations are being 
made to ship in machinery for two mills of suit- 
able capacity to handle the log output it is 
intended to produce as soon as the milis are 
ready. One of the mills will be erected at En- 
derby on the Canadian Pacific Railway, and 
the other at Lumby on the Canadian National 
branch line. They are so located as to reach 
the limits secured, from opposite sides. The 
timber is in the vicinity of Sugar Lake and 
several years’ cutting will be required to ex- 
haust it. Pole and tie camps will be operated 
in conjunction with the lumber operation. 

Mr. Bell, who has been on the ground making 
arrangements, left for Minneapolis after seeing 
work started on a railway spur for the Enderby 
mill. He will be back in July, by which time 
the machinery is expected to have arrived. 

Local interests have just completed erection 
of a sawmill at Enderby also, which will be 
placed in operation at once. Logs from limits 
east of Enderby and also secured by purchase 
will be cut in both mills. 

At Vernon a new box factory has been erected 
and will be cutting box lumber and making 
shook in time for this year’s fruit crop. The 
new enterprises have had the effect of reviving 
the lumber industry in the Okanagan district 
after a period of inaction. 


Announces Shut-Down Schedule 

SEATTLE, WASH., May 29.—Realizing that the 
underlying causes of present lumber difficulties 
lie in overproduction, and especially log pro- 
duction on Puget Sound and the Columbia 
River, J. H. Bloedel, president Bloedel Donovan 
Lumber Mills, of Bellingham, Wash., has just 
announced the following shut-down schedule 
for his company: 

The Saxon logging camp will shut down com- 
pletely from June 1 to Sept. 1. This camp 
operates a Lidgerwood skidder and two high 
lead units, logging about 8,000,000 feet a month. 

The Clallam County camps located at Beaver 
and Sekiu, operating seven sides and producing 
16,000,000 feet of logs a month, will shut 
down July 1 until Sept. 1. 

These shut-downs will mean an approximate 
reduction in output of 56,000,000 feet of logs. 

The Bellingham Bay mill will shut down 
completely for three weeks from July 1 to 
July 21. 

The Skykomish mill will shut down for two 
weeks from July 2 to July 19. 

The Larson plant will continue to operate. 


Leases Oregon Mill 


LAKEVIEW, ORE., May 29.—John Fassett on 
May 1 leased his mill and contracted his timber 
to the Underwood Lumber Co., of this city. The 
deal ineluded 4,000 acres containing 40,000,000 
feet of pine and 70,000,000 feet af white fir. 
The Underwood Lumber Co. expects to cut 3,- 
000,000 feet this year and increase this output 
to 5,000,000 feet in 1927. 

All of the mills on the Nevada-California- 
Oregon railroad, more than twenty in number, 
are operating. It is reported that labor is 
plentiful at this time but there may be a short- 
age when the hay and grain season opens up. 
It is expected that this will be an exceptionally 
good year with the mills on this railroad because 
of the good demand for shop lumber. 


Campaign Against Forest Fires 


SEATTLE, WASH., May 29.—A vigorous cam- 
paign of education against the danger of for- 
est fires, with the object of rousing in the 
public mind what the protective agencies have 
termed ‘‘ fire consciousness,’’ will be conducted 
this season by the Washington Forest Fire As- 
sociation from its headquarters in the White- 
Henry-Stuart Building. The organization will 
work in conjunction 
with State and Federal 
officials. 

For the purposes of 
the campaign the 
Weyerhaeuser Timber 
Co., Tacoma, is loaning 
its forester, C. 8S. Chap- 





Cc. S. CHAPMAN, 
Tacoma, Wash. ; 


Will Act as Consulting 
Forester 





man, to the Washing- 
ton Forest Fire Asso- 
ciation, and Mr. Chap- 
man will be in close 
tonch, with the situation 
at all times. In this 
capacity he will be 
known as the consult- 
ing forester of the Washington Forest Fire 
Association. 

The selection of Mr. Chapman is regarded 
as the best that could be made. He is a grad- 
uate of the Yale School of Forestry; was in 
the national Forest Service in Washington, 
D. C., and Portland, Ore.; became chief fire 
warden of the Oregon Forest Fire Association ; 
was forester of the Western Forestry & Con- 
servation Association, with headquarters in 
Portland; and finally became forester of the 
Weyerhaeuser Timber Co. 

In the projected educational campaign, the 
main thing the Washington Forest Fire Asso- 
ciation is trying to do through Mr. Chapman 
and other executives is to provide a source of 
intelligent information with respect to fires. 
What they wish to do is to assemble the facts, 
and to correlate them in such a manner as to 
tell what is burning and what the damage is, 
so that the readers of newspapers will begin 
to realize just what is taking place. 

Heretofore an erroneous impression, glaring 
and sensational in its effect, have been reports 
that untold millions of feet of standing timber 
has been destroyed. How utterly baseless are 
such reports is shown by figures prepared by 
C. A. Lyford, western manager for J. D. Lacey 
& Co., proving that during ten years the actual 
net loss to standing timber on account of for- 
est fires in a given area in the Pacifie North- 
west has been one-sixtieth of one percent. 

There are grass fires, fires in logged-off lands, 
clearing fires for settlers, and other fires making 
a great deal of smoke, but doing little or no 
damage to standing timber. The published re- 
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ports about such fires have been so sweeping 
and so greatly exaggerated as to make the 
reader believe that the entire forested area has 
been devastated; and reports of that kind have 
done vast injury in their effect on holders of 
timber bonds and efforts to finance timber 
propositions. 

Damage from these so called forest fires has 
almost uniformly been restricted to property 
in logging camps, logging equipment, logging 
railroads, felled timber and settlers’ homes; 
and all of them have been listed as destructive 
fires in standing timber. 

Perhaps the feature of greatest destruction, 
the item of most tremendous moment from the 
standpoint of the public and its effect on the 
future of the lumber industry, is the destruc- 
tion of young forest growth when fires run 
through logged-off lands. In the Pacific North- 
west, particularly in the fir belt, there is a 
natural process of continuous reforestation. A 
fire in a region of that kind kills off the young 
growth, setting it back for many years; a sec- 
ond fire, if staged some years later, renders 
natural reforestation difficult, hindering it in 
high degree; and if there should be a third 
fire, sending its destructive heat far into the 
duff and practically exposing the soil to a 
fiery furnace, the damage to future generations 
can not be estimated. There are authorities 
who declare that under such circumstances, the 
starting of a new forest is set back half a cen- 
tury—if not rendered impossible, thereby con- 
verting the stricken country into barren waste. 

The object of Mr. Chapman and Mr. Lyford, 
along with other officials of the Washington 
Forest Fire Association, is to give out au- 
thoritative statements of actual facts in order 
that the public may be given true information 
instilling ‘‘fire consciousness,’’ and that the 
picturesque exaggerations of unfounded and 
misapplied reports, emphasized by sensational 
headlines, may be avoided. The Washington 
Forest Fire Association and all other protective 
agencies are anxious merely that the truth be 
told about the fires, and to that end they are 
establishing a bureau where reliable informa- 
tion may be obtained at any time about the 
exact status of fires in the Pacific Northwest 
during the season of hazard. 

Appointed Forest Engineer 

VANCOUVER, B. C., May 29.—Maj. Charles 8. 
Cowan, of the provincial forest service, has re- 
signed his position as district forester for the 
Vancouver district, effective June 1. He will 
assume a position with the B. C. Lumber & 
Pulp Co. (Ltd.), suecessor of the Beaver Cove 
Lumber & Pulp Co. and his duties will be in 
the nature of forest engineer. He will make a 
complete survey and study of the lumber pos- 
sibilities of the large timber and pulp limits 
controlled by the company with a view to their 
complete development and utilization, the new 
company planning very extensive reorganiza- 
tion, including material reconstruction of the 
plant at Beaver Cove. 

Members of the provincial forest service were 
hosts to Maj. Cowan at a dinner in his honor 
on Wednesday evening at the Ambassador when 
G. R. Naden, deputy minister of lands, E. C. 
Manning, acting chief forester in the absence 
of P. Z. Caverhill, and other members of the 
staff from headquarters at Victoria were pres- 
ent. Maj. L. R. Andrews, now secretary-man- 
ager of the British Columbia Loggers’ Associa- 
tion, who preceded Maj. Cowan as Vancouver 
district forester, L. C. Thomas, manager of the 
Vancouver Lumber Co., and other prominent 
figures in lumbering were guests. Mr. Thomas 
spoke in response to a toast on the lumber in- 
dustry and Maj. Andrews proposed a toast to 
the forest service, to which Mr. Naden, as senior 
responded. 

G. P. Melrose, who has been promoted from 
assistant forester to succeed Maj. Cowan, made 
a presentation of a special forest service pin 
to the retiring chief on behalf of the staff of the 
district office. 
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Profit in Cutting Timber ; 


for a Permanent Yield 


nent yield is largely limited to the East and in the East to 

a small number, and for this reason these may not be entirely 
representative. Of some others the working plans have been exam- 
ined, and we have from the West Coast information of what is being 
done by D. T. Mason and others. The essential point in most of these 
cases is that steps are being taken to protect cut-over lands against 
fire. In many cases seed trees are being left; in many a number of 
small trees per acre; in a few cases planting is being done on lands 
which have been closely cut over, such clean or close cutting usually 
having been done prior to the adoption of a policy looking toward a 
second cut, 

A recent publication by the National Lumber Manufacturers’ Asso- 
ciation lists in the Southeast twenty-five companies from Florida to 
Oklahoma who are known to be practicing some degree of forestry. 
It seems strange that not a single name appears in that list on the 
south Atlantic coast. Have the State foresters of this region nothing 
to contribute? It might be said that many companies are still swayed 
and undecided through the policies advocated by two different schools 
of forest policy: One of these is directed by the utilization technician 
with the credo ‘‘I believe in close utilization’’ and the slogan ‘‘ We 
will show you how to use everything in the tree from the heart cracks 
to the murmur of the leaves, Turn all into cash now, then plant a 
new crop.’’ If this is not an appeal to reason it is at least an appeal 
to cupidity, for most owners are willing to squeeze the last cent from 
cellulose or chlorophyl. The other school is the conservationists with 
the ery ‘‘Cut conservatively,’’ but often neglecting to indicate the 
financial results of conservative cutting either in the present or the 
future. 

My own perspective is that of a land agent, an appraiser, a purveyor 
of forest junk, one who comes in contact chiefly with the owners of 
ghosts of depleted forests which it is hoped some Federal super-power 
will reincarnate, but even as such and securing chiefly the views of 
those who are getting out from under, who are leaving others to mend 
their mistakes, one may, if philosophically inclined, analyze the psy- 
chology of the average land owner and his reaction to propaganda, 
often pyrotechnical if not technical. He is human, and as with every 
other rational class, the literati not being excepted, according to 
Mencken, he is prone to be influenced by the lure of a dollar. 


) KNOWLEDGE of operators who are planning for a perma- 


Providing for Future Cutting 


In middle New England, the New England Box Co. is making partial 
fellings, is making thinnings and is putting into general effect prac- 
tices looking toward securing a sustained yield from many small and 
widely scattered tracts; while it is understood that in Maine the Coe 
and Pingree interests have built up large and valuable holdings by 
consistently following the practice of cutting only the largest timber 
and leaving the smaller trees for growth and a future cutting. 

Here is what some are doing in the South: 

The Allison Lumber Co. of Alabama is leaving many small trees. 
[t is protecting a portion of its lands from fire. It is influencing its 
neighboring farmers to do the same. 

The Jackson Lumber Co, of Alabama, which is cutting both long- 
leaf and shortleaf pines, is cutting conservatively. It is leaving seed 
trees where such seems to be necessary, not only protecting its own 
lands from fire, but has inaugurated a campaign designed to secure 
a thorough protection for that general section of Alabama. 

The Urania Lumber Co. of Louisiana is cutting both pine and hard- 
wood very conservatively and has been doing so for the last fifteen 
years. It has secured an excellent restocking of both longleaf and 
shortleaf pines on considerable areas. It is looking forward to the 
possibility of recutting the pine lands, which were first cut over, 
within ten years, that is, about twenty-five years from the date of the 
first cutting. There will be some small second growth large enough 
to take out at that time, but the greater portion of the recut will 
come from the accretion of the small trees left at the time of the first 
cutting. It is also making thinnings in dense second growth stands 
thirty to fifty years of age. 

The Great Southern Lumber Co. of Louisiana is eutting longleaf 
pine conservatively, and is planting lands which were stripped before 
the practice of conservative cutting was adopted. 

The Tatum Lumber Co. of Mississippi is a concern which has cut 


y 
W.W. Ashe 


Secretary National Forest 
Reservation Commission 


longleaf very conservatively for the last forty years because profits 
in the small trees were Jess than in the larger timber. In essence its 
policy was a system designed for partial felling. The result is that 
this company now has many thousands of acres of thrifty timber cut- 
ting from 3,000 to 8,000 feet an acre. This represents the accumula- 
tive growth on the trees which were regarded as too small to return 
a satisfactory profit at the time the land was cut over. This company 
has not yet started recutting, preferring to hold its young timber in 
spite of the high taxes of that State, so long as old timber pro- 
ducing better grades can be secured. Unfortunately, however, the 
Tatum Lumber Co. did not realize at first the rapid rate of growth 
of seedling longleaf pine trees. It established no system of protection 
against fire, with the result that the stands of timber on the cut-over 
lands are unsupported in most places by young seedling pole and 
sapling stands sufficiently advanced to assure continued cuttings. 

The Crossett, Southern, and Fordyce Lumber companies of Arkansas 
are protecting their lands from fire and leaving a number of small 
trees. Some of these lands bear only heavy timber and on such lands 
large trees are being left for seed trees. These companies are inter- 
esting small owners nearby in protection. 


Profit in Second Growth Stands 


The above probably are representative companies in this region. 
They would not adopt this policy if the facts and the trend in the 
lumber industry did not indicate that it would be profitable. In fact, 
so far as the Tatum Lumber Co. is concerned, at any day, this concern 
could begin the profitable recutting of its lands once cut over. The 
results which are being secured by the Edgar Lumber Co., of Wesson, 
Ark., as reported by G. P. Gammill, its manager, at the Southern Log- 
ging Congress in September, 1925, bear eloquent testimony to the pos- 
sibilities of profit in cutting second growth stands supported by a 
certain amount of timber too small to cut at the first operation, but 
which now has increased in size and value, provided the second growth 
timber is not cut to too small a size. 


A consideration of many of these operations, however, leads to the 
conclusion that more definite plans looking forward to grades to be 
secured and the logging costs at the time of the second operation 
would be advisable, and that future profits, in fact, largely depend 
upon following such a course. Stands of young growth thirty to fifty 
years old produce almost entirely low grade material. The cost of 
operating them is high. It is extremely desirable that these stands 
should be supported by a considerable number of larger trees which 
will yield better grades and at the same time reduce the logging 
costs. This result in many instances can be secured without adding 
to the cost of the present operation, without any curtailment of profits 
and even in many instances by adding to present profits. 


It is not intended to imply that all lands can be profitably handled 
as permanent timber growing investments. Certain lands at the 
present time clearly could not be and probably never can be. Other 
lands are in that shadowy crepuscular zone. But since the price trend 
following long periods often with intermediate declines is upward, I 
would personally advocate to a private owner the management of 
even low grade lands, provided the prospect of a recut is not too 
distant, and I never advocate unless it can be shown that there is 
an extra dollar for the owner. 


Cuttings then must be at not too distant intervals. If too deferred 
there at once enters the tax, or (if he reads the forest journals) the 
interest problem as well, the Frankenstein which has been raised to 
destroy the as yet embryonic industry of growing timber by the private 
owner. If cuttings are too small a size, it must necessarily be 4 
long period before a second cut is possible. An owner, even if 4 
large corporation, is apt to become discouraged if returns are too 
greatly delayed. Undoubtedly there are cases where there is no alter- 
native, where it is not possible to leave enough small material to hold 
out the hope for an early second cutting. But whenever there is 
any opportunity of so cutting as to leave a basis for an early second 
cut, the engineer should employ every argument at his command to 
justify and to promote. Nothing is more satisfying to the owner 
than the prospect of an early second cut, or if not an early second 
cut, then at least some high grade material in a second cut somewhat 
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deferred. It is not believed that either argument is being adequately 
employed by engineers. 


Argument for Conservative Cutting 

The most forceful argument for conservative cutting is the high cost 
of operating small timber and the low grades cut therefrom, and the 
possibility of showing in most cases that when small timber is left 
the cheapening in logging costs, and the increase in the selling price 
of lumber is often sufficient to offset the increase in the overhead due 
to the curtailed cut. Detailed timing and cost studies which the 
writer has made show that it requires more than twice as long to fell 
and cut up 1,000 feet mill cut in trees 8 inches in diameter as it does 
in trees of 25 inches in diameter. . 

It requires three times as long to skid 1,000 feet of lumber in logs 
8 inches in diameter as in logs 20 inches in diameter. 

It requires four times as long to load 1,000 feet in logs 10 inches in 
diameter as in logs 20 inches in diameter. 

It requires more than twice as long to saw up into lumber 1,000 
feet from logs 8 inches in diameter as from logs 20 inches in diameter. 

Intermediate diameters are at intermediate rates and larger diam- 
eters are at lower rates. The relative weight of these figures may 
vary somewhat, but on the whole they apply to all regions and to all 
classes of timber. It is immaterial what may be the basis of pay— 
in the end, unless we take the position of the Ozark hill-farmer 
‘‘What is time to a hog,’’ labor must be paid for time and capital 
must lose on account of the extra time and the high cost of operating 
smaller sizes. On the Pacific coast, the 20-inch size becomes nearly 
the same, relative to their 40-inch trees, as in the East the 10-inch 
does to the 20-inch; relatively, as the Einsteiners say. 

As to reliability, the supreme test is the try-out. The Edgar Lum- 
ber Co., of Wesson, Ark., of which G. P. Gammill is manager, had a 
problem of operating on small-sized shortleaf pine timber after the 
larger timber had been cut. It was found that their operation was 
not profitable. They were about to wipe out a considerable accumn- 
lated reserve. Mr. Gammill stated in a paper printed in the proceed- 
ings of the Southern Logging Association that he was greatly as- 


lowed at that operation. As I prepared the recommendations I feel 
at liberty publicly to criticize them. They were defective in two very 
important particulars which have been at least in a measure corrected 
in recommendations which I have made in later reports to other 
owners. While the policies of the Urania Lumber Co., whose woods 
operations have been inspected by hundreds of sawmill men and timber 
land owners, were scoffed at by a few, were long ignored by many, 
they have gradually convinced an ever increasing number of their 
economic soundness and applicability to industrial conditions. 

They failed to show, however, that a large amount of small timber 
could be left without adding to the cost of the operation, and without 
increasing the cost of producing lumber. 

They failed to show the necessity for leaving larger trees in addition 
to those of smaller size which could be left without increased cost; 
these larger trees being left for the purpose of bringing up the grade 
yield of the second cut, and to hold down the logging costs at that 
operation. Trees left for seeding, if large enough, may perform this 
function, but when large trees are not left for seeding, choice, rapid 
growing trees should be selected. This point was recently stressed in 
a talk before the North Carolina Pine Association at Charleston, 8. C., 
and the recommendation for it has received most favorable comment 
from John Watzek, vice president of the Crossett, Watzek, Gates 
interests, operating band mills in Alabama, Arkansas and on the 
Pacific coast, conservative cutting being practiced on each operation, 
on a total of more than 1,000,000 acres. 


Source of Future Profits 

Future profits, therefore, largely depend not upon clean cutting and 
establishing a new forest. They depend upon leaving enough small 
and middle sized trees to assure a reasonable second cut probably 
within less than thirty years. Some of the larger second growth may 
be taken at the same time. In addition a few larger trees should be 
left to furnish high grades and give tone to the second cut and reduce 
logging costs. In most operations the small timber can be left without 
inereasing costs of production. 

The real contribution which the present operation usually makes to 





Too many manufacturers neglect the education of their salesmen 
with the result that the salesmen neglect many opportunities to 
increase sales. 





sisted in solving their problem by the use of the tables prepared by 
the writer as summarized above. He said: 

‘*Sinece no two logging jobs are alike, all of the tables given by 
Mr. Ashe on logging costs were tested in our woods and mill, a month 
being the period of time used in determining the average of logs 
eut, and we concluded that he was conservative in his figures.’’ 


Value of Lumber Cut from Various Sized Trees 

Of equal significance is the relative’ value of the lumber cut from 
trees of different size. Shortleaf North Carolina pine 10 inches in 
diameter produces lumber selling at $26 a thousand.. At 20 inches in 
diameter, the lumber sells for $32 a thousand. Yellow poplar 10 inches 
in diameter produces lumber selling for $29 a thousand. At 30 inches 
in diameter the lumber sells at the rate of $48 a thousand. Red oak 
15 inches in diameter produces lumber selling for $28 a thousand. At 
25 inches in diameter the lumber sells for $37 a thousand. The same 
is true of maple and birch; it is likewise true of West Coast timber. The 
differences are most significant with the high cost of logging in gen- 
eral, and with the higher cost of logging small timber the differences 
are trebly significant, for the operating value of the stumpage of the 
smaller timber is often negative. 

Conditions on the lands of the Urania Lumber Co., of which Henry 
Hardtner is president, might be eited as an example to show the 
influence of low grades in small timber. In a report, submitted to 
him, after a study of his lands by the writer in 1909, and enclosing a 
tentative working plan, which is the basis of the present cutting 
policy, attention was particularly called to the low grades in small 
sized timber, to the rapid growth of these small trees after the removal 
of the large trees, and to the high rate of increase in value and the 
higher value of the timber cut from them after intervals of ten and 
twenty years. The number of trees per acre was given below 13 
inches, breast high, their yield and value and probable cut and value 
after ten and twenty years, with the further recommendation that 
some larger trees should be left for seed trees. These recommendations 
With a study of growth of second growth stands and suggestions about 
thinnings form the basis of the cutting policy which has been fol- 


a remunerative future cut is in the form of larger timber which is 
left for quality growth. These trees normally increase in value at an 
extremely high rate and leaving them is a good investment financially, 
since they are seldom the very largest trees in the stand, but only 
those which are of medium size. 

But, so far, no figures have been adduced to show how soon these 
companies will be able to recut; what the cut will be; the cost of its 
operation, and the grades it will produce. One may be a prophet, but 
not a prophet who would dare to predict what profit might be secured. 
But, from my point of view, it is a highly technical problem. To stick 
out a tree and say ‘‘There now, go ahead and grow’’ does not lead, 
necessarily, to profits. There is no general rule of thumb; there is no 
standardized procedure which at present can be followed or advo- 
cated. Only a most careful study can give an owner assurance that he 
is both getting the most out of his present cut; that he can expect to 
get the most out of his second cut, and that he is in a way to secure 
the highest possible average returns on the ever increasing value of 
his timber lands. 


Memphis Concern to Construct New Plant 


MEMPHIS, TENN., June 2.—A complete band mill and veneer plant will 
be erected by the Anderson-Tully Co., this city, to cost between $250,000 
and $300,000, according to announcement made here today by C. J. Tully, 
president of the company. Work on the new plant will start within 
a few weeks and will be completed by early fall, according to present 
plans. The mill will replace that which has been in operation since the 
company’s organization in 1889 and is one of the oldest plants in 
Memphis. 

Because the old plant was antiquated and not sufficiently large to care 
for the concern’s increasing business the decision to build a new plant 
was reached. Operation of the old plant will not be interfered with to 
any great extent and the box plant also will operate during construction 
of the new plant. 

The Anderson-Tully operation is one of the largest in Memphis, its 
present plant and yard occupying about forty-eight acres of ground. The 
company is said to have about twenty-five years’ supply of available 
timber. 
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Lumber Company Utilizes Long Distance 
Telephone to Sell Its Products 


Sr. Pau, MINN., June 1.—Selling lumber to 
dealers in a dozen different States without leav- 
ing his office is the job of Lee N. Lundell, dis- 
trict sales manager for the Weyerhaeuser Sales 
Co., St. Paul, and he does it by using the long 
distance telephone. 

Letters, telegrams and printed advertising all 
have their place in getting sales, but it takes 
the human voice, with its touch of personality 
and character, to clinch an argument and turn 
the prospect into a customer and a friend. 

That is what Mr. Lundell has discovered in 
thirteen years’ selling experience. He esti- 
mates that during the last year approximately 
75 percent of his total sales were made, either 
in whole or part, through the assistance of long 
distance telephone service. 

From his St. Paul office he does business by 
telephone west to the western boundary of the 
Dakotas, north into Canada, east to the Atlantic 
coast and south as far as Oklahoma. This rep- 
resents the territory ‘‘covered’’ by telephone. 
The bulk of his orders comes from Minnesota, 
Wisconsin, Lowa, Ijlinois and southern Indiana. 

Every day the telephones in his office are 
kept busy with distant calls. Mr. Lundell de 
clares he talks with customers in Chicago, De- 
troit, Des Moines, St. Louis and any number of 
smaller communities within the same range, 
often once a day or every other day, and seldom 
less than once a week. 

Instead of spending days and weeks travel- 
ing about the country in trains or automobiles, 
Mr. Lundell sits at his desk getting orders 
from a territory larger than half a dozen travel- 
ing men could cover. 

Of course, the Weyerhaeuser organization has 
numerous traveling representatives, as it uses 
every modern means of increasing sales, but Mr. 
Lundell, considering the particular type of work 
he is doing, feels that in the long distance tele- 
phone, with its never-ending network of wires, 
he has found a meth- 
od of great efficiency. 

When a retail lum- 
ber dealer or large 
builder needs lumber 
or timber from a 
wholesale firm, he 
often needs it in a 
hurry. He sends a 
letter or wire to va- 
rious firms stating his 
requirements and ask- 
ing prices and service, 
then sits back to wait 
impatiently for re- 
plies that may or may 
not be clear and satis 
factory. 

Imagine his satis- 
faction when in a 
short time, he is un- 
expectedly told that 
the district sales man- 
ager of the Weyer- 
haeuser company at 
St. Paul is on his tele- 
phone line. In a few 
minutes of direct con- 
versation the buyer 
is informed of the 
Weyerhaeuser facil- 
ities, the time the 
shipment can be 
loaded and on its way 
and any other details he desires to know. 
Naturally, he is pleased. This is real service 
from a firm that evidently wants his business. 
He buys before the telephone receiver is hung 
up. That, in brief, is an account typical of 
Mr. Lundell’s daily experiences. 

In the biggest order he ever landed, the tele- 
phone lines from St. Paul to Chicago had an 


important part. This was in 1924, when fire 
destroyed the ore docks at Ashland, Wis. A 
vast amount of lumber was needed in a hurry 
to rebuild. The Weyerhaeuser company makes 
a specialty of supplying large emergency orders. 
Mr. Lundell immediately got a telephone con- 
nection with the Chicago office of the corpora- 
tion owning the docks. In a short time the 





Lee N. Lundell in characteristic use of long 


distance telephone 


Weyerhaeuser firm had an order for three- 
quarters of a million feet of lumber at a price 
of approximately $35,000. 

Personally, I consider the constant use of the 
long distance telephone as one of the underlying 
secrets of our firm's large sales, Mr. Lundell stated. 





competitors. So what do I do? Well, if I think 
the prospect is a live one I either put in a long 
distance call for him at once, or send a telegram 
and follow that up with the telephone right after 
we figure he has received our wire. 

There is something in a long distance telephone 
call that affects a prospective customer favorably, 
The psychology of the act causes a friendly re- 
sponse in the man at the other end of the wire, 
He feels that we are complimenting him to the 
extent of paying tolls and taking unusual paing 
to seek his patronage. 

The Important Element in Salesmanship 

Then there enters that all important element in 
salesmanship—personality, the human touch. You 
can judge what kind of a fellow a man really ig 
by hearing his voice. So I talk to my prospect 
almost as though face to face with him, even 
though he may be 500 or 1,000 miles away. I tell 
him that we can get his order out the same day, 
or let him know exactly what we can do for him, 
If he has any questions he can ask them and get 
immediate answer. The result is, I get the order, 
while any number of letters from competitors may 
be lying on my prospect’s desk. And it is surpris- 
ing how one can make real friends over the tele- 
phone. There are any number of men I could 
name living in cities far from St. Paul, men I 
have never seen, yet who call me Lee and expect 
me to call them Bob or Jack or Harry. ‘That's 
the feeling that brings back order after order, and 
the long distance telephone made it possible of 
development in my case. 

It goes without saying that I believe long dis- 
tance telephone lines offer perhaps the most pro- 
ductive field for sales and profits that it is pos- 
sible to find, at least under circumstances similar 
to those in my own case. By use of these lines 
I can call on prospects in a dozen different States 
the same day, and handle their problems and needs 
as though they were sitting in my own office. How 
else could such results be obtained? 

Incidentally, Mr. Lundell was glad to pay a 
tribute of praise to the quality of the service he 
has received in long distance telephoning. While 
stating that sometimes exasperating interrup- 
tions or other troubles have caused him to lose 
his temper and _ per- 
haps even use a mild 
*feuss word’’ or two, 
he declares that as a 
whole the service has 
proved satisfactory 
and reliable, month in 
and month out. 


The Weyerhaeuser 
organization, of 
which the Weyerhaeu- 
ser Timber Co. is a 
part, is one of the 
largest dealers in for- 
est products in the 
country. Its mills 
and branches extend 
from the Pacific coast 
to the Atlantic. It 
owns and cuts living 
timber and produces 
lumber, paper, build- 
ing insulation and oth- 
er products. Its ad- 
vertisements are fa- 
miliar to readers of 
the AMERICAN LuUM- 
BERMAN and other na- 
tional publications. 





Modern machinery handling lumber in yards of Weyerhaeuser Timber Co., St. Paul, Minn. 


We do a wholesale business entirely, and make a 
special point of giving unusual service in the mat- 
ter of keeping complete stocks always on hand and 
shipping out orders immediately on receipt. 

Now suppose we get an inquiry from Bill Smith 
or Sam Jones at Des Moines asking about a certain 
quantity of lumber. We might send him a letter 
describing our service and prices, but it would not 
mean a bit more than a letter from one of our 


Speaking at the 
annual dinner of the 
Clarksburg branch of 
the West Virginia Wild Life League, Fred E. 
Brooks, Federal ornithologist, of French Creek, 
said recently that the Department of Agricul- 
ture had discovered in West Virginia a species 
of tree far older than the famed redwoods of 
California. It is a species of the humble huckle- 
berry, and some have been proved to be over 
5,000 years old, Mr. Brooks said. 
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onsulting Committee Considers Hardwood 


The Hardwood Consulting Committee of the 
Central Committee on Lumber Standards, meet- 
ing at the Congress Hotel, Chicago, Wednesday 
to consider proposals for standard grades in 
the manufacture of hardwood lumber, endorsed 
jn principle proposal C embodying the idea of 
yields in cuttings of average sizes under limita- 
tions as to the number of cuttings allowed in 
any one piece. John Foley, of Philadelphia, 
chairman of the committee, presided at the meet- 
ing, which was attended by twenty-five mem- 
bers of the Hardwood Consulting Committee, 
representatives of the Forest Products Labora- 
tory and others. 

Mr. Foley called the meeting to order and 
after preliminary discussions appointed a sub- 
committee on grading rules to make a study 
of the report of the Forest Products Laboratory, 
to get its recommendations and to report back 
to the whole committee. This subcommittee was 
composed of B. F. Dulweber, Charles N. Perrin, 
E. J. Allsebrooke, Charles A. Brand, John Kit- 
tredge, W. N. Wrape and Wilson Compton. 

The whole committee approved the funda- 
mental objectives in the grading of hardwood 
lumber as follows: 

1. To make impractical the waste of material in 


manufacture and remanufacture for the purpose of 
obtaining maximum grade. 


2. To segregate and classify mill-run lumber into 
grades of approximately similar utility value as 
measured by the size, quality and yield of clear 
face cuttings. 

3. To make no material reduction in the average 
size and percentage of yield of clear face cuttings 
obtained under the present rules, provided this 
does not defeat the first objective. 

4. To secure maximum simplification in the spec- 
ifications compatible with the foregoing objectives. 

5. Due to the different uses to which 6/4-inch 
and thicker lumber is put, as compared with 5/4- 
inch and thinner lumber, different specifications 
should apply to the former, allowing such types 
of defects in the cuttings as will not prevent their 
use for the purposes for which they are generally 
employed. 

Objective No. 6, recognizing the need for 
a grade of lumber practically clear on the 
good face suitable for high grade finish, was 
laid on the table without prejudice. 

Principles of Grading Approved 

The general principles on hardwood grading 
were discussed and approved as follows: 

That the required cutting yield in hardwood 
grades be based on the surface measure of the 
piece. 

That the unusual value of extra large cuttings 

recognized by adopting a system based on the 
average yield of the cuttings. The element of 
“type cutting’ can be very simply introduced in 
such a system if deemed advisable. 

That the task before the committee is to correct 
the inconsistencies in the present rules so far as 
practicable by the further development of the pres- 
ent system. 


_ That the new rules should be simple in applica- 
tion. 

Three propesals for hardwood grading had 
been devised as a result of the work of the last 
two years by the Hardwood Consulting Com- 
mittee, by individual lumber manufacturers 
and consumers and through the exhaustive work 
of the Forest Products Laboratory. Detailed 
study was given each proposal, and constituted 
the major work of the committee. 

All three proposals involved placing grade 
FAS on a eutting content basis retaining the 
cutting content idea in the other three grades 
as heretofore. Proposal A embodied the prin- 
ciple of major and minor cuttings specifying a 
definite percentage of the yield which would 
have to be produced in cuttings of larger sizes, 
allowing the balance of the yield to be made 
up of cuttings of smaller sizes and in which 
no limitation was placed on the number of eut- 
tings permitted. Proposal B was a modification 
of A in that the two-factor idea was employed 
im only the two upper grades with single factors 
m No. 2 and No. 3 A common. By this modifi- 
cation simplicity would be secured as well as 
practically the same results. Proposal C em- 





bodied the idea of yields in cuttings of average 
sizes under limitations as to the number of 
cuttings allowed in any one piece. 

Champions of all three proposals were present 
and the merits and demerits of each sifted thor- 
oughly. After considerable discussion proposal 
C, by a divided vote, was endorsed for trial with 
the understanding that it would be further de- 
veloped, and if necessary the idea of ‘‘type 
cuttings’’ and such measures as would insure 
minimum waste in manufacture and consump- 
tion would be introduced. To develop facts 
along these lines, the chairman was authorized 
to appoint a subcommittee to study and make 
a report on the practical methods of eliminating 
preventable waste. 


Endorsement of Proposal 


Following is the content of Proposal C as 
endorsed: 


Inspection from the poor face unless otherwise 
specified. 

Firsts and Seconds 

Lengths and widths same as at present. 

Heart center admitted, equal in length in inches 
to the surface measure of the piece in feet. Splits 
admitted up to twice the length of heart center. 

Wane admitted up to 1/24 the area of the piece. 


JOHN FOLEY, 
Philadelphia, Pa. ; 


Chairman of Hardwood 
Consulting Committee 


HARRY G. UHL, 
Washington, D. C.; 
Secretary of Central 

Committee 


Minimum size of cutting—4-inch x 3-foot and 
3-inch x 4-foot. 

Pieces shall produce cuttings as follows based 
on surface measure: 

Pieces of 4- and 5-foot surface measure must 
cut 8314 percent (10/12) clear face in one cut- 
ting. 

Pieces of 6- and 7-foot surface measure must 
eut 83% percent (10/12) clear face in one cut- 
ting, or 91% pereent (11/12) clear face in two 
cuttings. 

Pieces containing 8-foot and over surface 
measure must cut 83% percent (10/12) clear 
face in the number of cuttings derived by divid- 
ing the surface measure of the pieces by four and 
dropping fractions. 

Selects 


Widths 4 inches and over, lengths 6 to 16 feet 
admitting 30 percent 6 to 11 feet, of which 30 per- 
cent 1/6 may be 6- and 7-foot. 

Selects shall grade firsts and seconds on one 
face and not below No. 1 common on the reverse 
face, except that pieces grading firsts and seconds 
on one face with the reverse side of the cuttings 
sound, shall be admitted. 


No. 1 Common 


Widths and lengths same as at present. 

Heart center same as at present. 

Minimum size of cuttings same as at present. 

Pieces 1-foot surface measure must be clear. 

Pieces 2-foot surface measure must cut 75 per- 
cent clear face in one cutting. 

Pieces 3- and 4-foot surface measure must cut 
75 percent clear face in two cuttings, or 66% per- 
cent clear face in one cutting. 

Pieces 5- to T-foot surface measure shall cut 
66% percent clear face in two cuttings, and an ad- 





Grade Proposals 


ditional cutting shall be allowed for each addl- 
tional 3-foot surface measure. 
No. 2 Common 


Widths and lengths same as at present. 

Heart center same as at present. 

Minimum size of cuttings same as at present. 

Pieces containing 1-foot surface measure shall 
cut 66% percent clear face in one cutting. 

Pieces containing 2- and 3-foot surface measure 
shall cut 6634 percent clear face in two cuttings, 
or 50 percent clear face in one cutting. 

Pieces containing 4-foot and over surface meas- 
ure moist cut 50 percent clear face in the number 
or cuttings derived by dividing the surface meas- 
ure of the piece by two and dropping fractions. 

No. 3A Common 

Grade same as at present. 


No. 3B Common 

The specifications for No. 3B common would be 
the same as the present specifications for the 
standard No. 3 common. 

Following the adoption of Proposal C a ris- 
ing vote of thanks was rendered the Forest 
Products Laboratory for the efficient work and 
many hours spent in aiding the Hardwood Con- 
sulting Committee in the working out of suit- 
able grading rules. 


The following men were present at the meet- 
ing: : 

John Foley, Philadelphia, Pa., chairman; Harry 
G. Uhl, Washington, D. C., secretary, Central Com- 
mittee; BE. J. Allsebrooke, Shawano Box Co., Sha- 
wano, Wis.; Charles A. Brand, Chicago; T. H. 
Luckey, South Bend, Ind.; Wilson Compton and 
A. T. Upson, Washington, D. C.; EB. J. Curtis, Cur- 
tis Companies, Clinton, Iowa; B. F. Dulweber, 
Kraetzer-Cured Lumber Co., Greenwood, Miss. ; 
Cc. H. Barnaby, Greencastle, Ind. (substitute for 
Cc. A. Goodman) ; George F. Kerns, Chicago (sub- 
stitute for F. S. Underhill); Charles T. Kerry, 
Kerry & Hansen Flooring Co., Grayling, Mich. ; 
J. W. McClure, Bellgrade Lumber Co., Memphis, 
Tenn.; Charles N. Perrin, Black River Lumber Co., 
Madison, Wis. ; J. M. Pritchard, secretary-manager, 
Hardwood Manufacturers’ Institute, Memphis, 
Tenn.; Edward C. Schoen, Columbia Hardwood 
Lumber Co., Chicago; John Kittredge, Chicago; 
W. N. Wrape, Bay City, Mich.; J. H. Townshend, 
secretary-manager, Southern Hardwood Traffic As- 
sociation: W. H. Nelson, National Hardwood Lum- 
ber Association, Chicago; W. L. Saunders, Cadillac, 
Mich.; and C. V. Sweet, C. P. Winslow, A. O. Ben- 
son and A. Wollin, of the Forest Products Labora- 
tory, Madison, Wis. 


Equipment Gets Real Fire Test 


LAONA, WIs., June 1.—From an experiment 
to the real thing was the experience of those 
who took part in the trip arranged by the 
Milwaukee Journal to test out new forest fire 
fighting apparatus on the land of the Connor 
Lumber Co. on Thursday, May 27. The blaze 
started for the test was put out easily by the 
apparatus brought here, but shortly after a 
great cloud rolled out of the North and the 
sky became reddened. Ten minutes later the 
motor cars and all those who had come for the 
‘*party’’ were on their way to the forests near 
Goodman, 15 miles north of Laona, where the 
forests had burst so suddenly into flame that 
Forest Ranger Peter Claussen charges incen- 
diarism. The experjmental equipment consist- 
ing of five Evinrude pumps and more than 1,000 
fect of hose, with motorcycles bounded through 
the forest trails and in a few minutes the mo- 
tors were singing through the roar of the flame. 
The first nozzle hit the wall of flame and 
doubled it back upon itself. In ten more min- 
utes the other pumps began to crack and other 
streams hissed in the flames. 

The pumps stopped the fire short, but it was 
a real blaze, perhaps two miles of fire wall that 
seemed like the whole world was aflame to those 
who were fighting it. The fire was put under 
control, but the little party that came to con- 
duct a test dragged themselves wearily to the 
nearest hotel to wash the soot from their faces 
and to rest up. 

It is believed that much of the annual fire 
loss in Wisconsin forests can be stopped by the 
use of these portable pumps and necessary 
equipment. 
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Associations Plans and Activities 


June 9—lLong Island Dealers’ Association, Lindenhurst 
Ge be Be SD Annual. 

June 10—New Jersey Lumbermen’s Association, Wash- 
ington Restaurant, Newark, N. J. 

June 12 East Texas Mill Managers 
bermen’s Club, Houston, Tex 


Association, Lum 
Monthly meeting 
June 14 Potlateh Timber Protective Association, Spo 

kane Wash Quarterly meeting 


June 15 -Nerth Idaho Forestry Association, Spokane 
Wash Qjuarterly meeting 
June 15-—North Carolina Vine Association, Dempsey 


Hotel, Macon, Ga Regional meeting 


June 15—Lumbermen'’s Golf Association of Chicago, 
Beverly Country Club, Chicago, Annual tournament. 


June 16-17—Plywood Manufacturers’ Association, Edge- 
water Beach Hotel, Chicago. Midsummer meeting. 


June 21—Southern Cypress Manufacturers’ Association, 
Jacksonville, Fla. Adjourned annual meeting. 
June wv —-North Carolina Pine Association, Sumter, S. © 

Kegional meeting 


June 23-26—American Society of Agricultural Engi- 
neers, Lake Tahoe, Calif. Annual. 


June 24-25—Georgia Retail Lumber & Millwork Asso- 
ciation, Savannah, Ga. Midsummer meeting. 


July 13—Roofer Manufacturers’ Club, Hotel Dempsey, 
Macon, Ga. 


Sept. 23-24—National Hardwood Lumber Association, 
Palmer House, Chicago, Annual, 


Sept. 28-30—Concatenated Order of Hoo-Hoo, Kansas 
City, Mo. Annual. 


Oct. 12-13--Appalachian Logging Congress, Sinton Hotel, 
Cincinnati, Ohie Arnual 
PSR ER EE EEE fT) 
Appalachian Logging Congress 
NASHVILLE, TENN., June 1. 
is made by S. F. Horn, secretary of the Ap 
palachian Logging Congress, this city, that 
the regular annual fall meeting of the or 
ganization will be held Oct. 12 and 13 at the 
Hotel Sinton, Cincinnati, Ohio. 


North Carolina Pine Meetings 


NorPOLK, VaA., June 1.—Aunnouncement is 
made by John M. Gibbs, seeretary-treasurer of 
the North Carolina Vine Association, of this 
city, that the organization will hold two meet 
ings during June. The first, on June 15, will 
be a regional meeting to be held at the Demp 
sey Hotel, Macon, Ga. Judge F. S. Spruill, 
general counsel for the association, will deliver 
an address, after which routine business will 
be taken up. 

The second meeting will be held June 22 at 
Sumter, 8S: C., where most of the day will be 
taken up with matters relating to inspection 
rules. It is thought that members in Sumter 
and its vicinity will entertain the visiting mem 
bers during the afternoon by a barbecue. 


Potlatch and Idaho Quarterlies 


SPOKANE, WaAsH., May 29.—W. D. Hum- 
iston, secretary of both the Potlatch Timber 
Protective Association and the North Idaho 
Forestry Association, Potlatch, Idaho, an- 
nounces that both organizations will hold their 
second quarterly meetings in Spokane, Wash., 
the former on June 14 and the latter on June 
15. Both will discuss matters of importance 
and the North Idaho association will eleet offi 
cers. A full attendance of the memberships is 
desired. 


Announcement 


East Texas Mill Managers’ Association 

Houston, TeEx., June 1.—The_ regular 
monthly meeting of the East Texas Mill Man- 
agers’ Association will be held June 12 at the 
Lumbermen’s Club, Houston, and as it is de 
sirous of having a full attendance all members 
are urged to be present. 


Plywood Manufacturers’ Association 

The thirty-fifth meeting of the Plywood Man- 
ufacturers’ Association will be held June 16 
and 17 at the Edgewater Beach Hotel, Chicago, 
and as usual an interesting program has been 
arranged by Commissioner M. Wulpi. After the 
reports of the officers, E. V. Knight, publicity 
chairman, will give a complete report on the 
new text book, and George L. Frost will tell 
of the tariff committee’s activities. Col. Knight 
will also diseuss the modern tendency of indus- 


try toward mergers and consolidations and its 
application, if any, to the plywood industry. 
‘*Specialization’’ will be discussed by Earl 
Morrison, while other speakers will tell of cost 
studies. An open forum will close the meet- 
ing. A banquet will be held Wednesday evening, 
June 16, with entertainment and a special 
speaker to grace the occasion. 


Carolina Association Makes Changes 

CHARLOTTE, N. C., June 1.—At a meeting of 
the board of directors of the Carolina Retail 
Lumber Dealers’ Association, held here last 
week, the resignation of J. W. Allison as secre- 
tary was accepted, and the general association 
offices were temporarily moved from Charlotte 
to Columbia, S. C. With this transfer the 
‘*home office’? is oceupying its third position 
within less than six months. 

M. R. Bagnal, of Bagnal-Nettles Lumber Co., 
of Columbia, president of the lumber associa- 
tion, was appointed to take charge of the secre 
turiul duties, and was instructed by the direc- 
tors to employ an assistant. 

Definite plans toward the executive side of 
the association affairs will be decided at the 
midsummer meeting, which will be held some 
time in July at Myrtle Beach, a South Carolina 
summer resort. There is probability that the 
general offices will be moved to Columbia per- 
manently, but definite decision to this effect 
has not yet been reached. 

President Bagnal is expected to go to Myrtle 
Beach within the next few weeks and to make 


of salesmanship in the merchandising of Jum- 
ber. The lectures have been attended by an ay- 
erage of more than eighty persons, including 
principals of firms and corporations, shipping 
clerks, salesmen, estimators and other yard per- 
sonnel. Methods of approach, analysis of a 
prospect, personal development, closing methods, 
and practical demonstrations of selling inter- 
views, with their strong and weak points em- 
phasized, have been outstanding features of the 
lectures. 

With a view to making clear and definite the 
basic economic principles that underlie the 
lumber trade there have been invited retailers 
from Washington, Richmond, Va. and other 
cities, and members of the trade from Boston 
ure to be asked to come here and exchange 
ideas on the subject. 

ssaaaaaaaaaae 


Vermont Forestry Association Annual 
NORTHFIELD, VT., June 1.—At the first annual 
meeting of the Vermont Forestry Association, 
held May 26, at the Long Trail Lodge of the 
Green Mountain Club, near Rutland, Chief 
Forester W. B. Greeley, Washington, D. C.,, 
was the principal speaker. He declared that 
the forests gave New England its start and 
that it can regain its economic status by re 
foresting millions of acres of its idle land. 
Mrs. H. C. Scoville, chairman of committee on 
conservation of natural resources, Vermont 
Federation of Women’s Clubs, told how the 
women of Vermont can aid forestry, and urged 
better protection of its trees, ferns and wild 








IT IS VERY CONVENIENT— 


To have a good reputation if you have to go to court. 

To have a friend who is still willing to go your bond if you need one. 
To know your line a little better than your competitor. 

To be able to get the order signed up—it saves alibis. 

To have a wife who is willing to help economize when it is necessary. 
To be out of debt when the boss is laying off help. 

To have no skeletons in your past if you expect to run for office. 








arrangements for the midsummer session. He 
said that he is especially anxious that a large 
crowd attend the vacation meeting. 

Several days after the Charlotte meeting an- 
other session was held in Columbia. At that 
time a committee went over the plans of operat- 
ing the association affairs until a permanent 
secretary is obtained, 


Maryland Association Expanding 


BALTIMORE, Mpb., June 1.—The_ recently 
formed Forest Products’ Association of Mary- 
land is rapidly extending its activities and 
giving a demonstration of practical service 
which promises to unite the trade far more 
effectively, with substantial mutual benefits, 
than it has been perhaps at any previous time. 
One of the activities undertaken is that of es- 
tablishing a millwork listing bureau. Another 
feature of the work undertaken is the credit 
bureau, which is now serving thirty-two mem- 
bers and expects to take in the whole building 
supply group. The bureau aims to disseminate 
complete ledger experience, along with data 
about the personal character and reputation of 
the firms and corporations, their business 
ability, financial standing and their prospects. 
The bureau further seeks to furnish informa- 
tion on property titles in their relation to 
credits. 

Another feature is the course of lectures be- 
ing given on salesmanship and merchandising 
furnished by Evert C. Palmer, for eight years 
lecturer in the business school of the Johns 
Hopkins University here. There are six dis- 
courses in all, covering the theory and practice 


flowers. H. P. Sheldon, State commissioner of 
fish and game, spoke on ‘‘ The Relation of For- 
estry to Fish and Game,’’ stating that there 
is no bird, fish nor game animal which is not, 
at some stage of its existence, dependent upon 
the forest. 

Thirteen members of the Poultney troop of 
Boy Scouts who have earned merit badges in 
forestry during the last year were present in 
uniform to receive the large silver trophy 
awarded annually by the association to the 
Vermont troop of Scouts winning the most for- 
estry badges. At noon the boys exhibited much 
of their wooderaft, built fire without matches 
ete. 

Dorothy May, aged 13, of Island Pond, Vt., 
was present and read her essay, ‘‘Why We 
Need the Forests,’’ which won her the Mortimer 
Proctor prize of $25 in the recent State-wide 
essay contest sponsored by the association 
among the pupils of the eighth grade. Second 
prize went to Elizabeth Jenney, of Bennington, 
and third prize to Josephine Harney, of East 
Poultney. Prizes of $10 each were also given 
for the best essay in each of the fourteen 
counties. 

Between the morning and afternoon sessions, 
the Boy Scouts gave exhibitions of forestry 
and wooderaft, and Mr. Bradder, local blister 
rust agent, showed specimens of the two hosts 
of this disease and explained the damage done 
to white pines through its action. ; 

Following the address of Col. Greeley, Prof. 
Raymond J. Hoyle, of the New York State 
College of Forestry at Syracuse University, 
gave an interesting talk on ‘‘How to Make the 
Woodlands More Productive and Profitable.’’ 

The final speaker of the day was State Com- 
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missioner of Forestry Robert M. Ross, who 
outlined a forest policy for Vermont. 

The following officers were unanimously 
elected for the coming year: 

President—K. R. B. Flint, Northfield, Vt. 

Vice president—Mortimer R. Proctor, Proctor, 
Vt. 

Treasurer—Raymond H. White, Middlebury, Vt. 

Secretary—Reginald H. Titus, Northfield, Vt. 


Canadian White Pine Bureau 


Toronto, ONT., June 1—A meeting of the 
executives of the White Pine Bureau was held 
in Ottawa recently, at which J. 8. Gillies, of 
Braeside, Ont., presided. Several subjects were 
discussed, particularly of a financial character, 
and some of the applications for manager and 
secretary of the bureau were gone over, but no 
decision was reached in regard to an appoint- 
ment. It is understood that the White Pine Bu- 
reau is looking into the cost of a building to be 
erected of eastern woods at the Canadian Na- 
tional Exhibition in Toronto. This matter, it is 
understood, will be considered more fully at a 
later date. A meeting of the grading rules com- 
mittee of the bureau was held recently at Arn- 
prior, Ont., at which a sample set of grades 
was laid out, in accordance with the new rules 
recently adopted by the bureau. These sample 
white pine grades are now available at Arnprior 
for all cullers and will be for some weeks. 


Claim Agents Seek Loss Reduction 


WASHINGTON, D. C., June 1—Announcement 
has been made that the thirty-fifth annuai 
convention of the freight claim division of the 
American Railway Association will be held in 
Hotel Monticello at Norfolk, Va., June 15 to 
18 inclusive. It is expected that this conven- 
tion will be attended by freight claim agents 
representing more than 500 railroads located 
throughout the United States, Canada, Mexico 
and Cuba. The principal feature of this con- 
vention will be the discussion of plans for 
bringing about a still further reduction in the 
annual loss and damage bill of the rail earriers. 
During the last five years the annual loss and 
damage bill has been reduced from $120,000,000 
to less than $40,000,000, and it is hoped that 
a plan can be worked out by which loss can 
be still further greatly reduced. 


New Mexico Members Confer 

DENVER, CoLo., June 1.—The first meeting of 
New Mexico members of the Mountain States 
Lumber Dealers’ Association was held May 19 
at Albuquerque, when thirty members gathered 
for an informal session at the Alvarado Hotel 
to discuss problems connected with the lumber 
business in that region. Four Colorado mem- 
bers, including President R. E. Spencer and 
Secretary T. J. Vincent, both of Denver, drove 
down to attend the meeting. En route to Albu- 
querque, they stopped at Trinidad, where a 
meeting was hastily called and attended by four- 
teen lumbermen. A roundtable discussion and 
dinner featured the occasion. 

At Albuquerque, the general theme in both 
morning and afternoon sessions was coéperation 
and methods to improve better relations among 
dealers. Glen Foster, of Oklahoma City, repre- 
sentative of the National association, addressed 
the gathering on cost accounting and led a 
discussion on the subject. Addresses were also 
made by President Spencer and Secretary Vin- 
cent, 

From the enthusiasm shown by the southern 
members of the mountain region and the bene- 
ficial results of the meeting, it is expected to 
hold other similar events in the near future. 
The Colorado delegation returned after a five- 
day scenie tour during which lumber dealers 
in the towns along the way were visited. 

Those who attended were: 

Albuquerque—George A. Campfield, Wallace Hes 
seldon, J. M. Doolittle, C. I. Speight, George Doo- 
little, K. J. Baldridge, J. P. Jacobson, Robert Mar- 
tin, P. O. Sorenson, J. C. Rice, A. C. Childers, 
George Simms, M. W. Thompson, Reuben Perry; 
Las Vegas—Clarence Iden, C. W. Carscallon, How- 
ard S. Faw; El Paso—William Blair; Santa Fe— 
Charles Proebstel: Colorado Springs—W. F. Mar- 
ker; Roswell—C. M. Craemer; Raton—E. R. Hum- 


phreys ; Los Lunas—H. E. Davis; Espanola—T. R. 
Frankenberger ; Oklahoma City—G. R. Foster; Au- 
rora, Colo.—J. D. Chapin ; Denver—E. R. Spencer, 
T. J. Vincent. 


Pine Cost Statement for March 


NEW ORLEANS, La., June 1.—The Southern 
Pine Association has sent out to its members 
the cost statement for March, this being a sum- 
mary of average cost per thousand feet, board 
measure, of producing and shipping lumber, 
not including interest on loans or invested cap- 
ital. The statement for March covers reports 
from 89 concerns operating 98 mills that pro- 
duced in that month 305,595,514 feet. The 
average cost as shown by the returns made was 
$24.49, the lowest cost that has been shown 
since May, 1925, when the average was $23.61. 
The costs as shown run from $18.55 to $32.88, 
only 46 having a cost below the average of 
$24.49, 


Portland Retailers Organize 


PoRTLAND, OrE., June 1—At a meeting of 
retail lumbermen operating in this city and 
vicinity, held at the Multnomah Hotel on Satur- 
day evening, May 22, the nucleus of a perma- 
nent organization to be known as the Portland 
Retail Lumber Dealers’ Association was formed. 
J. W. Copeland, of the J. W. Copeland Yards, 
Portland, was elected president and in direct- 
ing the affairs of the organization will seek to 
enlist the codperation of all retail building ma- 
terial merchants of Portland and vicinity. This 
was the second meeting of Portland retailers 
since the annual convention of the Western Re- 
tail Lumbermen’s Association last February. 

The object of the new association is to de- 
velop intelligent and efficient business standards 
through codperative study of problems and 
methods. Another meeting will be held some 
time in June to which all retailers within a 
60-mile radius of Portland will be cordially 
invited and it is hoped that every firm in the 
territory embraced will have at least one repre- 
sentative present. 


Statement on Standards Conference 


KansAs City, Mo., June 1.—From_ the 
offices of the Southwestern Lumbermen’s Asso- 
ciation in this city is being sent to the members 
a condensed statement of the final action taken 
at the recent standardization conference at 
Washington. This statement is signed by J. F. 
Goodman and C, EK. Sharp who represented the 
Southwestern association in the standardization 
conferences. Prefacing the statement, the com 
mittee says, ‘‘These conclusions are important 
to all retailers and should be carefully noted.’?’ 
The statement is as follows: 

Shipping weights for commercially dry lumber 
of each standard size and for each specie are to 
be worked out by each manufacturing association. 
When this is done the dealer may specify “dry” 
lumber and have a basis on which to support com- 
plaint by reinspection when dry lumber is not 
shipped. 

Standard widths. Effective July 1, 1926, stand- 
ard widths finish have been reduced to %-inch 
seant on 4-, 5-, 6 and T-inch, and to %-ineh 
seant on S-, 9-, 10-, 11- and 12-inch, and 6-inch 
rustic and drop siding (D and M) flooring, ceiling 
and partition will have 5 7,-inch face. Rustie and 
drop siding (shiplapped) to be 5 7,-inch face. The 
southern pine mannfacturers’ mills will, however, 
furnish when specified at no additional cost the 
standard widths now in effect. 

Standard thickness for softwood yard lumber 
nominal 1-inch S2S was fixed at #3-inch and in- 
dustrial lumber at j2-inch. Substandard, or %-inch 
and less, is not recognized and its use discouraged, 

Short lengths. <A resolution was adopted plae 
ing the following paragraph in the American Lum 
ber Standards: “The marketing practice covering 
lengths of yard lumber shall permit the buyer to 
secure specified lengths and/or specified assort- 
ments of lengths.” 

This means that the dealer may buy short 
lengths in the quantity and in the assortment he 
desires and at a price he and the manufacturer 
may agree on. 

Grade marking and the new molding list. The 
7,000 molding list has not gone over as yet with 
the retailers. There is a great difference of 
opinion as to the desirability and the practicability 
of grade marking, opinions differing widely in dif- 
ferent sections of the country and in different 
localities in the same section. 





Package Car 
Service 
from 
Bartholomew 


Did you ever stop to think that 38 railroads 
with over 109,000 miles of track, have their 
terminus in Chicago? This is more than the 
combined mileage of the United Kingdom, 
France, Germany, Holland, Sweden and Den- 
mark, which is some mileage. 


Package car service will make deliveries the 
following morning to almost any territory 
within 100 miles of Chicago, which means you 
have Oak Flooring at your station the follow- 
ing morning if we can have your order before 
noon by ’phone or wire. 


















Chicago is the greatest 
point of distribution in 
the world and excels every 
other for distance ship- 
ments in the least time. 
Send your rush orders 
to us—The House of 
Pleasant Dealings and 
No Quibbling— and be 
convinced, 


Wire our 
expense for prices. 


Telephone Boulevard 0636 


6-5-26 





boo" Furniture Factories 


or other woodworkers? 
If so, wecan help you build business and conserve profits 


Do you know that a large number of 
concerns in your line are subscribers 
for our credit information service, 
(which also gives leads for new busi- 
ness), and that we are better able to 
serve you than any other credit 
agency? 

Ask for rates and Pamphlet No. 49-S 

Giving Full Details. 
Try our Collection Department any 
time on delinquent or disputed ac- 
counts, whether or not you are a 
subscriber. For rates ask for Pamph- 
let No. 49-C. 


LumsBermen’s Crevit AssociATION 


Suite 1740-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 35 South William St., New York City 


O TIMBER ESTIMATORS 0 
JAMES W. SEWALL 


Consulting Forester 
Old Town, t-3 Maine 
Largest Cruising House in America 
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Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Perkins Building, 


Plant: 
Newberry, Mich, Grand Rapids, Mich. 
































Cummer Cypress Co. | 





Mills: Jacksonville and Sumner, Fla. 


x <, LUMBER 
Gy PPes jogs and Drewes 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City | 











Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock — 
** Ask the Wholesaler” 


The Alger-Sullivan Lumber Co. 
CENTURY, FLORIDA 
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A NEW COLLECTION BY THE PORT 
WHO MAKES LIVING A JOY 


COME ON HOME 


By 
DOUGLAS MALLOCH 


AUTHOR OF “TOTE ROAD AND TRAIL” “THE WOODB? 
“th FOREST LAWD.” ETC 


Douglas Malloch 1 known all over Ameumy 
swherever people gather to hear clean sones, 
enyoy happy evenings, and read aloud or lutew 
to vere such as bus, filled with homely senti 
ments and a happy spint. “The poct whe 
enahes lrving @ soy,” they say of bim. 
Tins new collection contains favortes thet 
Mr. Malloch has vead or vecued throughous 
the country. All udex of lofe and humor ave 
eapresented, bwt pethaps the commonest mote 
the one struck on the lines, “Ho Hernage,” 
where « father says to bus boy: “1 know youll 

se get along,” and adds 
ts “I know, somehow or other, 

vs Because you sbways had 
A where lot of your mother, 

And » lute of your dad.” 


ey L_ Poa 


A book that will help you sell homes, 
for it will fill you full of the sentiment 
of the home and the humor and phil- 
osophy of home folks. 


A new book by “the lumberman 
poer’ that should be in every home, 
and on the desk of every lumberman. 
222 pages. 

You want “Come on Home” for 


yourself, and to send to the absent. 
Postpaid, $2. Address: 





OTL 
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431 S. Dearborn Street, Chicago 
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Clubs Engage in Golf and 
Other Outings 


Outing Plans of Pittsburghers 

Pirrspurcu, Pa., June 1.—In place of the 
outdoor pienie of Pittsburgh wholesale and re- 
tail lumbermen, which has been an annual event 
for many years, the lumbermen will this year 
hold a party at ‘‘The Willows,’? at Oakmont, 
a pleasure resort a few miles up the Allegheny 
River from Pittsburgh. The event has been 
set for Saturday, June 26. Arrangements are 
being made by a joint committee consisting of 
John G, Criste, secretary of the Pittsburgh 
Wholesale Lumber Dealers’ Association: H. F. 
Surnworth, secretary of the Pittsburgh Lum- 
bermen’s Club, and William B. Stayer, secre- 
tury of the Retail Lumber Dealers’ Associa- 
tion of Pennsylvania. Members of the party 
will attend the National League baseball game 
at Forbes Field in the afternoon, and motor to 
Oakmont after the game. With members of 
the State retail association included, an attend- 
ance of 300 is expected. 

Pittsburgh wholesale and retail lumbermen 
will hold their second golf tournament of the 
season next Tuesday, June 8, at Longue Vue 
Country Club. Thirty players have already 
signed up for this tournament. Play will start 
at 1:30 p. m., with dinner at the club at 6:30 
p. m., followed by the presentation of prizes. 


Mempbhians in Annual Golf Tourney 


MEmPHis, TENN., June 1.—H. A. Childerson 
and Frank T. Dooley, both former ¢hampions 
of the Lumbermen’s Club of Memphis, tied in 
the annual golf tournament which was held last 
Thursday afternoon over the course of the Co- 
lonial Country Club, both making the eighteen 
holes in 77 gross score. However, Mr. Childer- 
son, in the playoff on Saturday afternoon beat 
Mr. Dooley with a 75 gross against the latter’s 
81. Mr. Childerson won the President’s Cup 
and Mr. Dooley was awarded a silver thermos 
set of five pieces donated by the Tustin Hard- 
wood Lumber Co. 

Another tie was for second honors, low net 
score with full handicap to apply. This tie 
was between C. W. Hyde, president Hyde Lum- 
ber Co. and Harry Schadt, secretary of the same 
company, who made a net score of 65 each. 
Mr. Schadt lost the toss and the cup was 
awarded to Mr. Hyde. This cup was offered 
by the Lumbermen’s Club. 

The visitor’s prize for low net score was won 
by Col. A. H. Egan, former general superintend- 
ent of the Yazoo & Mississippi Valley railroad, 
who was one of the guests of the club. He was 
awarded a brass dinner gong and stand donated 
by the R. J. Hackney Lumber Co. 

Other prizes won were as follows: 

J. C. Dean, least number of putts on last nine 
holes, silver relish dish donated by W. E. Hyde. 

W. BE. Hyde, low gross score, first nine holes, 


silver water pitcher donated by the McLean Hard- 
wood Lumber Co. 

George Land, low gross score, second nine holes, 
thermos set donated by Walter N. Kelley Co. 

if. T. McGrath, low net score, first nine holes, 
silver center piece donated by Moyer-Shafer Hard- 
wood Co. 

L. R. Gale, low net score, second nine holes, sil- 
ver meat platter donated by Stimson Veneer & 
Lumber Co. 

KE. L. Glanker, low net score odd holes, silver 
pitcher and tray donated by E. Sondheimer Co. 

KF. R. Gadd, least number of putts first nine 
holes, electric toaster donated by E. Van Matre. 

IF’. B. Robertson, low score, blind hole second 
nine, bridge lamp and stand donated by George C. 
Ehemann & Co. 

J. R. MeFadden, low net score on even holes, 
silver center piece donated by Jorgensen-Bennett 
Manufacturing Co. 

Walter Sims, low score, blind hole first nine, 
Dutch silver candlesticks donated by Mossman 
Lumber Co. 

S. A. Godman, lowest number of putts afternoon 
play, silver service with ice tea glasses and sippers 
donated by Rush Lumber Co. 

Ii. E. Craig, best poker hand full afternoon 


play, gold bag wtih half dozen ice tea spoons 
donated by Miss Thelma Ragland, assistant secre. 
tary of the club. 

Prior to the tournament luncheon was served 
in the dining room of the country club and 
nearly two hundred attended. This was the 
final meeting until the fall, and practically no 
business was transacted. K. L. Emmons, presi- 
dent, presided. Frank Smith had charge of the 
prizes for the tournament and W. N. Coulson 
was chairman of the handicap committee. 


Wisconsin Golf Tournaments 


MILWAUKEE, WIs., June 1—A committee rep- 
resenting Wisconsin lumbermen golfers consist- 
ing of Robert Blackburn, chairman, D. S. Mont- 
gomery, J. KE. Watts, Claude Flambeau and 
Hawley Wilbur has arranged for four golf 
tournaments to be held at various courses dur- 
ing the season. The first will be held June 8 
at the old Blue Mound course, two miles west 
of Milwaukee. The second will be held July 
13 at the Janesville Country Club, Janesville, 
with Special Committeeman §. S. Solie in charge, 
The third will be held Aug. 10 at the Water- 
town Country Club, Watertown, with Special 
Committeeman Reinie Grosnick in charge. The 
fourth will be held on Sept. 14 at a course still 
to be decided upon, notice of which will be 
given in ample time. Those wishing to enter 
the tournaments are invited to communicate 
with Robert Blackburn at 68 Wisconsin Street, 
Milwaukee. 


Buffalo Dealers Play Golf 


BuFPraLo, N. Y., June 2.—A large number of 
Buffalo lumbermen played golf together on 
May 25 at the grounds of the Niagara Falls 
Country Club at Lewiston, as guests of H. P. 
Kendall, of the Creo-Dipt Shingle Co., North 
Tonawanda. The low man of the day was A. J. 
Chestnut, 86, and second low score was that 
of Harold Hauenstein, 95. Supper was served 
in the clubhouse following the play. Those at- 
tending were: H. L. Abbott, C. W. Hurd, 
Harry Roblin, K. C. Evarts, Harold Hauen- 
stein, Oliver J. Veling, Fred M. Sullivan, Ash- 
ton MeNeil, George Schramm, A. I. Reckhow, 
William Brady, A. J. Chestnut, Gerard Zimmer- 
mann, Charles Ambs, Arthur L. Miller, Walter 
Sloan, Ed Gemmill, Mr. White, Jack Turner, 
William L. Henrich, George Summers and Mr. 
Magoon. 


Cincinnati Club Outing 


CINCINNATI, OHIO, June 1.—All arrange- 
ments have been completed for the annual pic- 
nie of the Cincinnati Lumbermen’s Club to be 
held at the Miami Boat Club grounds at Miami- 
ville, Ohio, on Tuesday, June 15. The after- 
noon will be devoted to outdoor sports with 
an outdoor dinner at 6 o’clock. The members 
are to motor out to the club grounds, leaving 
town at 12:30 o’clock. The entertainment com- 
mittee, consisting of Clyde Griffith, chairman. 
Montgomery Christie and Earl Hart, is ar- 
ranging for an attendance of about 125 mem- 
bers and guests. There will be various races, 
quoits, and golf contests with a baseball game 
between the hardwood and _ softwood men. 
Those in charge of the various games include 
C. J. Edelman, Robert Warn, J. C. West, Ed 
Ward and Emil Thoman. 


Southwestern Wisconsin Club 
PLATTEVILLE, WIs., June 1.—The largest 
meeting in its history was held here on the eve- 
ning of May 25 at the Hotel Tracy when the 
Southwestern Wisconsin Lumbermen’s (Club 


met. Practically every dealer in this territory 
attended, with three present who never before 
had attended a State lumbermen’s meeting. 
President H. E. Eastman opened the mecting 
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and then turned it over to Don S. Montgomery, 
secretary of the Wisconsin Retail Lumbermen’s 
Association, who gave a short talk and then 
called upon Hawley Wilbur, president of the 
State association, who addressed the club on 
organized friendship among the retailers. 

Francis Sagle, of the association insurance 
department, explained the new form of tornado 
insurance applying and told of the ‘‘ bridging 
the gap endorsement.’’ Formerly tornado in- 
surance policies did not cover the loss when a 
fre immediately followed the tornado, but 
under the new form the tornado policy is col- 
lectable for the fire loss resulting. 

A discussion followed the talks, on the han- 
dling of cement in paper bags instead of cloth 
bags and Mr. Bates, of the Bates Valve Bag 
Co., outlined the history of paper cement bags, 
their development, and the various tests applied 
to them. The new members were then intro- 
dueed to the club. They are Mr. Wiedenbach, 
of the Brittingham & Hixon Lumber Co., Lan- 
easter; William Collins, Darlington; and Mr. 
Horsfall, of the Horsfall Lumber Co., Bridge- 


HOO-HOO DOINGS | 


Sponsors Wooden Box Movement 

SPOKANE, WASH., May 29.—The Spokane 
Hoo-Hoo Club is sponsoring a movement for 
the reéstablishment of the supremacy of the 
wooden box as a container in the shipment of 
goods. Some weeks ago a committee, of which 
James M. Brown, president Long Lake Lumber 
Co., is chairman, and L. G. Carr, of the Western 
Pine Manufacturing Co., and O. Z. Brewer, of 
the Brewer Pine Box Co., are members, was 
appointed to investigate the situation as be- 
tween the use of wooden boxes and substitute 
containers. This committee has not yet re- 
ported. 

However, more than twenty-five of the lead- 
ing merchants and shippers of Spokane were 
present at yesterday’s meeting of the Hoo-Hoo 
club as the result of the activity of this com- 
mittee. They were invited to be present to 
lend their coéperation to the movement for 
wooden boxes and to learn how standard de- 
signs might be changed to meet the individual 
requirements of their business. The speaker 
was H. L. Potter, of Portland, Ore., who gave 
numerous instances where slight changes in 
design had saved the day for wooden boxes as 
against substitutes. , 


Club Initiates Thirteen Kittens 


ATLANTA, GA., June 1.—Thirteen kittens were 
initiated by the Atlanta Hoo-Hoo Club at a 
special meeting last Thursday evening. C. H. 
Dudley, sr., president of the club, presided, 
with Roy Morrison, of the W. B. Disbro Lum- 
ber Co., in charge of the initiation work in the 
absence of C. B. Harman, Vicegerent Snark. 
P. A. Simpkin, Chaplain of Hoo-Hoo, was pres- 
ent at the meeting. 











Illinoisan Addresses St. Louis Hoo-Hoo 


Sr. Lours, Mo., June 1.—A. C. Gauen, of Col- 
linsville, Ill., former president of the Illinois 
Lumber & Material Dealers’ Association, was 
the principal speaker at the dinner which pre- 
ceded the concatenation given by St. Louis Hoo- 
Hoo last Thursday evening, which served also 
as an oceasion for a get-together meeting of 
lumbermen on both sides of the river. 

Mr. Gauen pleaded for a better feeling among 
the lumbermen in St. Louis and the east side 
of the Mississippi, and spoke of the evils of 
price-cutting. A knowledge of costs was the 
best remedy, he suggested. There was a need 
for the education of the retail lumber dealer 
as to the cost of doing business, he said. Mr. 
Gauen also told: of the plans for development 
of the east side cities in the St. Louis district 
and of their importance to St. Louis. 

I. R. L. Wiles, president St. Louis Hoo-Hoo 
Club, responded briefly, pledging codperation. 
J. B. Bruso, of Collinsville, president Cahokia 
Lumbermen’s Club; Joseph J. Springman, of 


Alton, and Val Reis, of Woodriver, also spoke 
for the Illinois lumbermen. 

Laurent M. Tully, Past Snark of the Uni- 
verse and chairman of the Hoo-Hoo home com- 
mittee, explained.the project. 

T. C. Whitmarsh, jr., Vicegerent Snark, pre- 
sided at the dinner, at which more than two 
hundred were present. At the concatenation, 
which followed the dinner and entertainment, 
twenty candidates were initiated. 

Parson Peter A. Simpkin, Chaplain of Hoo- 
Hoo, was in St. Louis for a few days this week 
on his way to Aurora, IIl., where ke will be the 
principal speaker at a Hoo-Hoo gathering next 
Saturday when a concatenation will be held in 
connection with the meeting of the Northern 
Illinois Lumbermen’s Club. 

Felix L. LaMar, of the Holbrook Lumber 
Co., Springfield, Mass., has been appointed 
Vicegerent Snark for that district by Supreme 
Bojum Benjamin F. Howe, of New Bedford, 
Mass., it is announced at Hoo-Hoo headquarters 


here. 
SR ABBA LBAASBSGEAGAGs 


Coast Mills Attack Fuel Oil Rates 


SEATTLE, WaAsuH., May 29.—A formal com- 
plaint against transportation lines has been 
filed with the department of public works at 
Olympia alleging discrimination. The defen- 
dants are the Chicago, Milwaukee & St. Paul 
Railroad, Oregon-Washington Railroad & Navi- 
gation Co. and Northern Pacific Railway Co., 
and the complainants are Schafer Bros. Logging 
Co. and fifteen other logging and lumber con- 
cerns. It is stated that the railroads have ex- 
acted excessive and discriminatory rates on fuel 
oil shipments, as compared with rates on other 
commodities, between Aberdeen and points of 
delivery in that vicinity. The complainants ask 
for an adjustment of the rates and for repara- 
tions. 


SPER ABBAEBBEBEHAAEA: 


Government to Operate River Fleet 


MINNEAPOLIS, MINN., June 1.—The Federal 
Government will begin to operate barges on 
the upper Mississippi River on July 1. That 
announcement was made last week when the In- 
Jand Waterways Corporation, a Federal agency, 
and the War Department, arranged to purchase 
the fleet which has been operated on a monthly 
basis between Minneapolis and St. Louis by the 
River Transit Co. Limitations, however, were 
regarded as so great by upper river shippers, 
including lumbermen, that they prevailed upon 
the Government to codperate in establishing an 
entirely new fleet on the river, to be run on a 
weekly basis, despite this River Transit fleet. 
The latest step on the part of the Government 
was to absorb the existing fleet immediately. 
It will continue for the remainder of the sea- 
son to operate on a monthly basis. 

Meanwhile, the Government and the Upper 
Mississippi River Barge Line Co., a private 
corporation, have determined on the type of 
towboats and barges to be built for the new 
fleet which will begin to operate in the spring 
of 1927. There will be stern wheel towboats 
and double deck barges, capable of carrying 
bulk and class freight. The private corporation 
has raised $600,000 by private subscription and 
with this two towboats and fifteen barges are to 
be built, the contracts for which are to be let 
within thirty days. The Government, beginning 
in 1927, is to operate these barges and tow- 
boats, in accordance with terms of a contract 
with the private corporation. In addition the 
Federal Government announced last week it 
would itself build an additidnal towboat, to 
cost $150,000 which would be used in connection 
with the upper river fleet and that it would 
make available still another towboat, a re- 
conditioned craft to be held in reserve. 

When the entirely new fleet is made avail- 
able and put in operation in the spring of 1927, 
the River Transit fleet, just purchased, will be 
used as a feeder line to be operated in and 
around terminals and harbors along the river. 

PPAR e 

DURING THE period July 1, 1925, to Feb. 28, 
1926, Nicaragua exported 14,229,043 board feet 
of mahogany valued at $1,171,447 and 1,799,100 
board feet of cedar valued at $112,937. 





O, wad some power 
The gift to tell’*» 
Why eight of ten. . . 
Of those we sell» 


Select this good “N. S.” 





«“ 

N. S.”’_ NON-SAG—(patented) out-lasts two or- 
dinary, old-style Aprons, YET the price is lower than 
many. ‘Carries the load on the hips.” 


WRITE FOR SAMPLE and say how many you 
can use. 


THE ALLIED BELTING CO. 


Dept. BB. GREENVILLE, OHIO. 
Established 1847 


C.B. Richard & Co... 

29 Broadway, NEW YORK = fiusioms Brokers. We 

" cargo, collect invoices 

Ocean Freight and discount drafts. 
Brokers 











Commercial Credits 
Special department handling export lumber shipments 


C—i PITTSBURGH C— 


Babcock Lumber Co. 


PITTSBURGH, PA. 
Manufacturers and Wholesalers of 


Eastern Tennessee 
Getz Hardwoods 
White and Western Pine 
West Coast Products 


N. C. Pine and Yellow Pine 
Spruce and Hemlock 











BRANCH OFFICES; 
New York City, 43 Wall St. 
Chicago, IIl., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg. 
Detroit, Mich., Dime Savings Bank fiidg. 
Johnstown, Pa. 

















FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


SAW MILL PITTSBURGH, PA. 


Konnarock, Va. 








North Carolina Pine and 
West Virginia Hardwood 





Kiln Dried, Well Manu- CASING, 
factured, High Grade. BASE AND 
Capacity, 250,000 feet MOULDINGS 

wr Dep, Mixed Cars Our Specialty. 








WILLSON BROTHERS LUMBER CO. 
1530-35 Oliver Bldg., PITTSBURGH, PA_ 
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We Can 
SHIP 


Straight Cars—Mixed Cars or L.C. L. 
of the following woods:— 
ASH - BASSWOOD 
BIRCH-SOFT ELM 
Try HARD MAPLE-OAK-SPRUCE 
Us WISCONSIN HEMLOCK 
“Sure Fit’ MAPLE AND 
BIRCH FLOORING 
WHITE CEDAR PRODUCTS 


Foster-Latimer 


“Nis Lumber Co. 


WIS. 











Rotary Cut 
Northern 
Veneers/ Bi: 








URNITURE manufacturers and factory 

buyers who imsist on having high quality 
veneers should send us their orders. We are 
specialists in Northern Veneers. 


We also manufacture Northern Pine, Spruce, 
Hemlock, Cedar Posts and Poles, Lath and 
Shingles, which we ship in straight cars and 
cargoes or mixed with our “Peerless Brand” 
Rock Maple, Beech or Birch Flooring. 

Get Our Prices, 


The Northwestern Cooperage 
Gladstone, Mich. & Lumber Company 


Chicago Office 1331 Monadnock Block 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock*,;Hardwood 


Lumber, Lath and Shingles 








Northern Forest Products 








Remember 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 
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VON PLATEN -FOX COMPANY 


Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 
1 1 


ON’T waste time Soeeiep board and surface 
measure. Get “The umber Estimator” 
from the American Lumberman, 431 So. Dear- 
born St. Thousands in use. Postpaid $10.00. 
Send for special circular. 








Wholesale Commodity Price Index 


CAMBRIDGE, MAss., June 1.—The Harvard 
University committee on economic research an- 
nounces its weekly index of wholesale com- 
modity prices advanced to 146.2 for the week 
ended May 26, from 145.9 for the week ended 
May 19. 


(SRA AAAAZaAS 


Ships Trainload of Treated Poles 


LOUISVILLE, Miss., June 1.—Not many towns 
the size of this can boast a labor pay roll of 
$100,000 a month. That is the amount that is 
paid out every thirty days to employees of local 
industries, chief among which is the American 
Creosote Works. Recently a solid trainload of 
poles which this concern had purchased from 
Winston County producers, were treated in the 
huge cylinders of the American plant, prepara 
tory to being shipped to Miami, Fla., for use 
on a big construction project there. 


Is Located in New Jersey 


Newark, N. J., June 1.—The Ballmill Lum- 
ber & Sales Corporation, recently organized to 
conduct a wholesale business specializing in 
Pacific coast products, is now located in its 
headquarters at room 607, Military Park Build- 
ing, in this city, and the officials report that 
business already has begun to open up in good 
shape. In an announcement of the organiza- 
tion of this company, printed in the May 22 
issue of the AMERICAN LUMBERMAN, a typo- 
graphical error showed the headquarters at 
Newark, N. Y. This, of course, should have 
read Newark, N. J. 


Waste Prevention Contest Winners 


In the National Lumber Handbook for June, 
the National Lumber Manufacturers’ Associa 
tion has published illustrated deseriptions of 
the prize winning devices in the waste preven- 
tion contest which the National association has 
financed for several years. The information 
contained in these descriptions should be inter 
esting not only to the lumber industry as sug 
gesting the opportunities open for improvement 
in methods of manufacture, but to prospective 
contestants who wish to know the character of 
inventions that come within the specifications 
and terms of the contest. The first prize in 
the contest was $1,000, the second prize, $500, 
and in the third group, three prizes of $100 
each were awarded, in the fourth group, four 
prizes of $50 each were given, and in the fifth 
group, five persons received honorable mention. 
Additional information about next year’s con- 
test may be obtained from the National Lum- 
ber Manufacturers’ Association, Transporta- 
tion Building, Washington, D. C. 


To Erect Hardwood Dimension Mill 


ASHLAND, WiIs., June 2.—Announcement was 
made today by W. B. Clubine, formerly of the 
Edward Hines Lumber Co., that he had pur- 
chased the sulphite mill site, with a shore front 
age of 800 feet, in this city, upon which he will 
construct « hardwood dimension mill. This 
decision was made by Mr. Clubine only after 
careful consideration of several other sites in 
other communities, the big argument in favor 
of Ashland being the adjacent hardwood timber 
supply which is good for many years. The con- 
cern will be known as the Clubine Co., and it is 
expected to employ 125 men the year round. 

It is expected that the new mill will be ready 
to begin operations about Jan 1. The brick 
building, 40x275 feet, now on the site, will be 
used for the remanufacture of lumber into di- 
mension, and in addition there will be erected 
twelve dry kiln stalls, each of which will be 20 
feet wide and 105 feet long. A complete saw- 
mill will also be ereeted, as well as a power 
plant. The entire operation will be the last 
word in the manufacture of dimension product. 
It is a highly specialized operation—a decidedly 
feasible one, and a product for which there is an 
unlimited market. 





The production will be hardwood dimension 
stock of all kinds, the stock used by furniture 
manufacturers, veneer door stock, automobile 
body makers, radio cabinet stock, card table 
stock, and in fact all sorts of small as well as 
jarge dimension stock in the hardwood line. By 
specializing in this way and producing dimen- 
sion stock strictly, the waste from the log js 
cut to a minimum. There is practically no 
waste; and a log which an ordinary sawmill 
would leave in the woods as of no value, becomes 
a Valuable log to a dimension mill such as this 


one. 
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England Resumes Lumber Imports 


[Special telegram to AMERICAN LUMBERMAN | 

WASHINGTON, D. (., June 2.—A eable from 
London to the Department of Commerce states 
that a gradual resumption of lumber imports 
and deliveries from stock is taking place, al- 
though there is still some congestion at the 
docks. The seasonal and holiday slack have 
followed closely upon the strike, but the general 
view is optimistic as to the position of the lum- 
ber trade once this is over. 


Old Wooden Hostelry Still Stands 


De Soro, Wis., June 1.—Of the many hotels 
and taverns which did a thriving business in 
the Mississippi River towns in the big steam- 
boat days of the ’50s and ’60s when Iowa, 
Wisconsin and Minnesota were the great objec 
tive of immigration, very few are left. Of 











Old Bay State House at De Soto, Wis. 


those that have withstood the ravages of time 
and have escaped being torn down, most are 
fallen into decay. 

In striking contrast, however, is the Bay 
State House at De Soto. It was built in 1854, 
Although it has not been used as a hotel for 
some time, so substantially was the ancient 
frame building constructed, and such good pine 
was used in it, that it is in very good condi- 
tion today after nearly three-quarters of 4 
century. It is three stories high, with a large 
attic, and in its day was one of the most pre- 
tentious of the river town hotels. The name 
was given to it by the Mr. Trott who built it. 
He was one of a colony of Boston people who 
settled in De Soto. 





on 2202 
HYMENEAL 
BRIX-DAVIS. The engagement of Egbert A. 
Brix, of Tacoma, Wash., and Miss Kathryn 
Norma Davis, of Seattle, was announced this 
week. Mr. Brix is the son of A. H. Brix, Ta- 
coma lumberman, and Miss Davis the daughter 
of E. C. Davis of Seattle. They are both stu- 
dents at the University of Washington, No date 

has been set for the wedding. 

LYNN-BRIAN. The wedding of Miss Mabel 
Brian, daughter of Mr. and Mrs. Athan [rian, 
111 South Glenwood Avenue, Springfield, Ill., to 
Harvey L. Lynn, of Chicago, credit manager for 
the Morgan Sash & Door Co., Chicago, Ill., will 
be an event of June 5 at 3 o'clock in the after- 
noon in the First Presbyterian church in Oak 
Park. The Rev. R. E. Vale will officiate. A? 


eastern wedding trip will follow. 
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June 
The year is best in summer, 
The summer best in June. 
To ev’ry earthly comer 
She sings some happy tune. 
The old man lifts his head of gray 
And youth comes back to him some way, 
To ev’ry earthly comer 
June has some word to say. 


The children play around her, 
The meadows all agleam, 
For even they have found her 
Still fairer than they dream. 
The old their youth again may see, 
But youth beholds the budding tree, 
Youth has not only found her, 
But dreams of years to be. 


Hum, ev’ry merry hummer, 
Sing, bird, and loud and clear. 
Old time shall overcome her, 
But now sweet June is here. 
Now youth and age are both in tune, 
The world and sky and life at noon 
The year is best in summer, 
The summer best in June! 


Between Trains 

LEAVENWORTH, KAN.—Scripture says some- 
thing somewhere about holding fast to that 
which is good. The Chamber of Commerce held 
a meeting tonight, not to rejoice over the ac- 
quiring of a new factory, but to celebrate the 
fact that the Abernathy furniture people had 
decided to remain in Leavenworth and had built 
a fine new factory to prove it. And other cities 
will be interested in learning what the company 
official who responded for the company gave as 
the reasons for remaining: They were, princi- 
pally, the belief that there was in Leavenworth 
(there ought to be, if anywhere) among the 
people a sentiment in favor of obedience to the 
law, and the scenic beauty of its surroundings. 
Other cities that talk only figures to factory 
representatives ought to talk some other things 
also. 


HuTcHINSON, Kan.—The Twelfth District 
Rotary Conference this year was called a ‘‘fel- 
lowship conference,’’ and that is what it proved 
to be. Fellows and folks from Oklahoma and 
Kansas and adjacent and adjoining States, and 
others not so adjacent and adjoining, flocked 
in by thousands, and a wonderful time was had 
by all. 

We lumbermen feel a special interest in 
Hutchinson, because Ralph Hinman, who used 
to be with the National Lumber Manufacturers’ 
field force, is secretary of the Chamber of Com- 
merce here. You will remember his quiet, per 
suasive smile, and it is still quite persuasive. 





LitrLe Rock, Ark.—Leonard Biggs’ annual 
party is getting bigger and bigger every year. 
It was the twenty-second annual convention of 
the Arkansas Association of Lumber Dealers. 
We blew in at noon, and, when Brother Biggs 
told us that the convention had done adjourned 
at noon, except for the banquet at night, I told 
him, ‘‘ Boy, they’ll never stay over for that 
banquet.’’? But you ought to have seen ’em! 
They packed the place full. In fact, the Arkan- 
sas banquet is getting to be a problem. You 
fellows who think you can’t make a convention 
banquet a success in the middle of the winter, 
ought to see what Leonard Biggs does in the 
season of straw hats and lemonade clothes. 


LANSING, Micu.—You builders who live in 
college towns, next time you are in Lansing 
run out to the Michigan State College (nee 
Agricultural) and see the new Union Building. 
It will give you a lot of ideas that will be 
useful when your own college gets around to 
building a commons. Of course, you may not 
get the job, when the college does build, or 





sell the material, but seeing the building 
won’t hurt you a bit. The only little knowl- 
edge that is a dangerous thing is the knowl- 
edge that is too little. 

Presumably every man who is interested 
in building is interested in buildings. It is 
hard to imagine any lumberman anywhere, 
who saw a building anywhere, who didn’t itch 
at once to get into it and to look it over. The 
Michigan Canners’ Association came ’way 
out here tonight to hold its annual convention 
banquet, and, if a canner is interested, surely 
a builder ought to be. 


We See b’ the Papers 


We'll say this: We’d rather see a wet 
elected to office than a damp. 





There isn’t much choice between being a 
crown prince and a traveling salesman. 

An English father says that girls cause less 
anxiety than boys. Maybe to their parents. 

Amundsen has visited the north pole and the 
south pole, but he seems to keep away from 
Pilsudski. 

Mexican bandits have freed two Americans. 
Tt’s no more than fair, considering what Amer- 
icans do with bandits. 

Mr. Borah has made a dry speech, and it 
isn’t the first dry speech ever made by a 
United States senator. 

If Brookhart beats Cummins, Iowa’s re- 
presentation in the Senate will be one Demo 
crat and what have you? 

Kentucky executed three murderers at once, 
but Illinois people would be glad if the State 
executed even one at once. 

The United States embassy in Paris is being 
guarded. We sometimes wish that the remarks 
of some of our ambassadors were. 

A Pittsburgh dentist tried to hang himself. 
Why didn’t he strangle himself with one of 
those rubber things they use on the rest of us? 

Al Smith is likely to run for President on 
a wet plank, and a long Jumber experience has 
taught us that a man is likely to slip on one. 

Commander Byrd is going to revisit the north 
pole, and, as he is an American, he will prob- 
ably say, ‘‘You ought to see the old place 
now.’? 


The German ‘‘Tannenbaum,’’ which be- 


eame ‘‘Maryland, My Maryland’’ and_ then 
‘*Michigan, My Michigan,’’ is now the soviet 
‘“Tnternationale.’’ And yet people who op- 
pose opera in English (one of whom we are 
which) say that the words don’t make any 
difference. 


The Need of Exercise 


I’ve set around a bunkhouse stove 
In winter, when it’s chill, 

sefore the spring has quite arrove 
I’ve set upon a hill 

And let the sun do what it could, 

And yet, to warm a fellah good, 
There’s nothing quite as really wise 
As just a little exercise. 


And so it is with people’s hearts: 
For folks can set and read 

The Bible through, or certain parts, 
Sut that ain’t what they need. 

I’m not a-knockin’ of the book, 

3ut something else it’s always took 
To make a heart of proper size, 
And that’s a little exercise. 


Don’t try to see how good you are, 
But see how good you do, 

For goodness don’t git very far 
That’s only good to you. 

No, put your gospel to the test 

And try your gospel on the rest— 
To prove your goodness I advise 
You give your goodness exercise. 





The belting plant 
that “makes neighbors 


of the world” 


Graton & Knight started in business sev- 
enty-five years ago to make belts for their 
neighbors in Worcester. It was a per- 
sonal business. When a man needed a belt 
of just a certain kind Mr. Graton saw that 
he got it. 


Today, as.the world’s largest manufac- 
turers of leather belting, we are still mak- 
ing neighbors of our customers. Today 
our neighbors in Calcutta, Shanghai, 
Johannesburg and Buenos Aires are serv- 
iced from stock close at hand, and in even 
such far-off places the G. & K. man makes 
his regular rounds. G. & K. men like 
nothing better than to get down to facts 
and figures personally with a man who 
has a real problem of production or cost- 
cutting on his hands. 


Graton & Knight belts are turning the 
wheels of industry all over the world. The 
name Graton & Knight on a piece of belt- 
ing is a guarantee of satisfaction as good 
as the word of Henry Graton was to his 
Worcester neighbors three-quarters of a 
century ago. 


Every belt we make is standardized for 
some definite job of power transmission. 


The book “Standardized Leather Belting” 
will give you the whole story with the 
exact recommendations which apply to the 
belting requirements of your own industry 
and your own power job. We shall be 
glad to send you a copy. 


GRATON & KNIGHT 


Standardized 


LEATHER BELTING 


MAIL ME TODAY 








THE GRATON & KNIGHT MFG. CO., 
Worcester, Mass., U. 8S. A. 
Send belting information: 101-B 


Prices, quality for quality, 5 to 10% lower than 
the field. 


Tanners—makers of belts, straps, packings, fan 
belts, lace leather, etc. 
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Satisfaction 
in Selling— 





When you sell a customer Dixie 
Brand Oak Flooring you have the 
satisfaction of knowing that you 
have sold a good reliable floor that 
will deliver good, long service. 


Here is a brand of flooring that 
runs remarkably uniform in quality, 
color and texture. One shipment 
sells another. Write for samples and 
prices. 


When you buy our Oak, 
Gum, Ash, Elm and 
Cottonwood lumber, you 
get the full product of 
the log in each grade. 
Nothing picked out. 


JEROME HARDWOOD 
LUMBER CO. 


JEROME, :: ARKANSAS 
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Caddo River 


Lumber Company 
R. A. Long Bidg., KANSAS CITY, MO. 
MANUFACTURER 


Yellow Pine 
aa Oak Lumber 


Softest, Close Grain Arkansas Pine 
Grades Uniformly Good, Manufacture Perfect 





MILLS: ee 
{ betes Ark. We Solicit 
Gl od, Ark, 
Mauldin Ark Your Patronage 








W. M. CARNEY MILL CO. 


SPA Atmore, Ala. 


Grade Marked Southern Pine 





SPA 





Lumber Manufacturers 
Since 1881 

















CHERRY SPECIALISTS 


Oldest and Largest 
Manufactures and Wholesalers 


Cherry Lumber 


Large Stocks. Write for prices. 


Warren Ross Lumber Co. 
JAMESTOWN, N. Y. 











In the Realm of Building 


Company Has Big Building Contract 


LouIsvILLE, Ky., June 1.—The Struck Con- 
struction Co., Louisville, which took over the 
contracting department of the old Alfred 
Struck Co. a few years ago when its mill and 
yards were sold to the Anderson Co., has a 
big contract from the Carl G. Fisher interests 
of Indianapolis, for building at Montauk, Long 
Island, N. Y., where a summer resort to rival 
Atlantic City has been started. Included in 
the season’s building program are an admin- 
istration building, a 200-room hotel, a village 
of workmen’s apartments, and about twenty 
residences, to cost around $25,000 each, about 
$1,500,000 to be spent this year, and more next 
year. The resort will occupy 9,000 acres of 
land on the northeast point of Long Island, and 
the work will be done by the Notauk-Struck Co. 
(Ine.) formed by the Caru G. Fisher Co. and 
the Struck Construction Co. 


A Popular Type of Bungalow 


New York, June 1.—A type of bungalow has 
been designed by an architect on the apartment 
house layout, to save 
Jabor for the house- | 
wife. This particular 
bungalow is making 
popular appeal. It was 
first introduced in the 
Oceanside section of 
Long Island, near 
Long Beach. The 
bungalows are of vary- 
ing sizes, containing 
from four to seven 
rooms. A number of 
them have been erected 
on a 200-acre tract, 
and are selling faster 
than they can be com- 
pleted. A number of 
sales of these attrac- 
tive bungalows have 
been made during 
the last few days. 








CHAMBER 
iW'o*. 9'3" 

















Bungalow layout that saves labor 





To Hold Hearings on Ohio Code 


CoLumMBus, OHIO, June 1.—For the purpose 
of securing recommendations and suggestions 
for the framing of the proposed new State 
building code, the Ohio Board of Building 
Standards has arranged a number of hearings 
to be held during June and July. These hear- 
ings will be open to all who desire to make sug- 
gestions. Those invited include the American 
Institute of Architects, the Ohio Builders’ Ex. 
change, the Ohio council of the Associated Con- 
tractors of America, building departments of 
all cities, school boards, labor unions and the 
Columbus Building Owners’ & Managers’ As- 
sociation. 

It is proposed to amend the present building 
code along the lines of certain fundamental] 
principles designed to secure the necessary 
qualities of strength, sanitation and economy, 
rather than a mass of specific requirements, as 
the present code contains. Some of the enact- 
ments in the present code have not been charged 
for thirty years and have outlived their useful- 
ness. 

KF’, Leo Smith, secretary of the Ohio Board 
of Building Standards will be in charge of the 











This type of bungalow is popular with Long Island housewives 


hearings, which will be held at Akron, June 15; 
Cleveland, June 16; Toledo, June 17; Cincin- 
nati, June 29; Dayton, June 30, and Columbus, 
July 15. 


To Double Output of Coast Paper Mill 


MINNEAPOLIS, MINN., June 1.—New equip- 
ment is being installed in the Powell River Pa- 
per Co. in British Columbia, where the Brooks- 
Scanlon interests operate a large paper mill, 
according to M. J. Seanlon, who has just re- 
turned from there. The new machinery will 
double the output of the plant, he said, bringing 
the capacity to 475 tons of newsprint a day. 
One ot the new paper machines will be ready 
to operate about July 1, and the second will go 
into operation about Oct. 1. 

White fir, spruce, hemlock and larch are 
among the woods used in the manufacture of 
the paper, according to Mr. Scanlon. About a 
thousand feet of lumber is required for each 
ton of paper. 

The company has been doing an excellent 
business. It is today behind in filling orders 
and when the full increased capacity produc- 
tion is turned out it will only meet the demands. 

Mr. Seanlon said that if manufacturers of 
lumber were able to command the same trade 
which is now coming to producers of newsprint 
paper there would be a different tone in the 
Jumber market. 


THE State of Rio Grande do Sul, Brazil, owns 
vast areas of valuable forest lands which it is 
leasing to private concerns for exploitation for 
three years. Lessees have unrestricted riglit to 
the navigation of the Uruguay River. 
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Books tor Lumbermen 


Shanty Boy Ballads and Songs 


For a great many years fiction writers have 
appreciated and made good use of the lumber 
industry, particularly in the woods and mill 
end of it, as a subject for treatment in ro- 
mances. No doubt changes that already have 
taken place in the lumber industry have left 
little of that which was characteristic of it 
forty or fifty years ago. With the introduction 
of the railroad and of the numerous comforts 
and conveniences that it has made possible, 
there have come about vast changes in lumber 
camp personnel as well as in camp life. As 
a consequence, if coming generations are to 
know anything about a pioneering lumber in- 
dustry they must gain their knowledge from 
literature. 

Not the least colorful aspeet of bygone days 
in the lumber industry was the evening camp 
life when the lumberjacks or shanty men 
listened to or told of the adventures and ac- 
complishments of Paul Bunyan and sang their 
ballads and songs that recounted or purported 
to recount the stories of incidents in lumbering 
life. 

Beeause of the literary and historical in- 
terest connected with the ballads and songs 
of woodsmen, Franz Rickaby performed a very 
valuable service in collecting these ballads in 
his book just published entitled ‘‘ Ballads and 
Songs of the Shanty Boy.’’ Mr. Rickaby de- 
serves special credit for his work because in 
most cases he has included the musie as well 
as the words of the songs that he has brought 
together. The introduction and notes of the 
book supplement the evidence contained in 
the text of the songs and ballads proper in 


Study of Steel 


WASHINGTON, D. C., June 1.—F. P. Cart- 
wright, consulting engineer of the National 
Lumber Manufacturers’ Association, has recent- 
ly made a detailed technical study of the steel 
frame demonstration house erected at Tarry- 
town, N. Y., the ease for which was recently 
presented by John Carroll Broderick, consult- 
ing architect of the house, and widely published 
through the medium of an article written by 
the latter. Mr. Cartwright, in a detailed report 
frankly discusses the steel frame house from the 
viewpoint of a lumber construction engineer. 
His study and report were designed to acquaint 
the lumber industry with the degree of competi- 
tion, if any, which it may expect from fabri- 
cated steel in the construction of dwellings. 

Mr. Cartwright’s report concludes that, con- 
trary to published assertions, the cost of the 
Tarrytown house, probably about $25,000 for 
a 7-room dwelling, is excessive as compared with 
wood. He finds no substantial advantages to 
offset increased cost, plus some disadvantages 

Little, if anything, says the report, is gained 
in space economy, as the standard steel frame 
units used are 314 inches thick in the wall, 
Whereas standard wood studs are 35% inches. 
These units do not permit of accommodating 
the plumbing pipes within the walls and special 
enclosure for them must be hand-built of metal 
lath and structural shapes. 

_Mr. Cartwright thinks the reputed fire re- 
Sistance of the steel frame house is largely illu- 
sory. In this connection he says: 

There is a tendency to assume that the use of 
incombustible materials at some point or another 
about a building necessarily increases its fire 
safety. This mistake has been fostered by the 
Promoters of incombustible building materials, un- 
til a correct statement of the essential facts has 
become necessary both to protect the public inter- 


est and those of competing materials adversely 
affected, 


zt 

The use of a steel frame for a dwelling, unless 
of typical fire-resistive construction, employing 
two-hour protection throughout for steel members 


showing the labor and care the author has 
exercised in producing a worthy volume. It 
is believed that readers of this book will find 
in it the words and music of most of the shanty 
songs that have occupied a prominent place in 
the lore of the lumber industry, and that 
everybody interested in literature of this sort 
will want a copy of this book in his library. 
It is supplied by the AMERICAN LUMBERMAN 
at the publisher’s price, $3.50 a copy, delivered. 


“Religion in the Heart’’ 

‘*Religion in the Heart’’ is the title of a 
book and the subject of the first of a series 
of religious addresses ineluded in it by William 
Chalmers Covert, for nearly twenty years pastor 
of the First Presbyterian Church of Chicago. 
These addresses, in the words of the author, 
‘‘traverse the unchanging field where lie the 
heart’s major spiritual needs.’’ There are six- 
teen of the addresses, all of which show a sym- 
pathetic understanding of the lives, aspirations 
and purposes of men engaged in the practical 
work of the world. 

Readers of the 
remember Mr. Covert 


AMERICAN LUMBERMAN will 
as the author of ‘‘Glory 
of the Pines’’ and of Thanksgiving and Christ- 
mas stories published in this journal. Mr. 
Covert always has been interested in lumbering, 
forestry and the affairs of the lumber in- 
dustry generally, and it is therefore believed 
that these religious addresses will be partic- 
ularly interesting to readers of the AMERICAN 
LUMBERMAN. The book is published by the 
Fleming H. Revell Co., of Chicago, and is 
supplied by the publisher, as well as book 
sellers generally, at $1.50 a copy. 


Frame Houses 


and the usual complete cut-off between floors, af- 
fords very little increase in fire safety, and in fact 
will result in much quicker collapse than would 
occur with a wood-frame structure on which a 
small fraction of the additional cost had been spent 
for fire protection. From this viewpoint the steel 
frame does not reward the increased cost it occa- 
sions. 

The report points out that the steel frame 
of the Tarrytown type has much less rigidity 
than a lumber frame. The thin brick walls, 
interstices at masonry joints and condensations 
on interior surfaces are very apt to induce rust 
of the steel frames. The Jack of flexibility of 
the standard units, on which the theory of steel 
construction is founded, seriously interferes 
with economical construction when it comes to 
adapting these units to unforeseen floor plan 
requirements. 

‘*Tt is apparent that the free location and 
connection of partitions to floor systems is an 
unsolved problem,’’ says the report. 

Future alterations, even such minor ones as 
additional doors or windows, will be difficult 
and expensive. 

The walls of the house, so largely of heat- 
conducting metal, do not promise much econ- 
omy of fuel, but the roof of 2-inch plank with 
insulation underneath should contribute greatly 
to this end. 

Mr. Cartwright states frankly that the Tarry- 
town house is probably not a fair test of the 
steel unit idea, the design not being thoroughly 
adapted to the materials; and, while he evi- 
dently thinks that much better practice and 
more economy will develop with experience, he 
sees no chance whatever of reducing the cost 
to a par with standard wood construction, not- 
withstanding claims that the ready-made units 
would reduce erection costs. 

The cost of steel structural material per room 
is placed at $200, against $40 for wood, a dif- 
ference that will require, according to Mr. Cart- 
wright, impossible labor economy, an end toward 
which not even a start has been made in the 
Tarrytown house. 







"PROMPT SHIPMENT 
of Bruce Oak Flooring 


| car-lot, or mixed car shipments with 
| plain or quartered oak or gum finish 
and mouldings, oak and gum dimension 
: stock, oak bridge plank and timbers, 
| beech and gum flooring, cedar lumber |! 
j and “Ceda’line,” Southern hardwoods, 
air or kiln dried. 

All Bruce products are manufactured 
7+ in modern day-light plants, built and 
“+ equipped expressly for the purpose, and 
ia. "4 are guaranteed for quality. 


a at Write for Prices 

% E. L. BRUCE COMPANY 
() Memphis, Tennessee 
Largest Makers of Oak Flooring In the Werid 
Aeroplane view of our Memphis Mill. 
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Hardwoods 


OAK Oe es aon 
Poplar, Ash, Chestnut 
Hickory and Walnut 


TIMBERS — PLANKING 


MADE (MR) RIGHT 


OAK FLOORING 


The 


Mowbray & Robinson 


Lumber Company 
CINCINNATI, OHIO 
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A. L. Caflisch & Sons’ Lumber Co. 


UNION CITY, PA. 
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Gilchrist- 
Fordney Co. 


Laurel, Miss. 


=_—— , 
f LONGLEAF P i n a 


HEAVY PITCH 
For Export and Interior Trade 








We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


Daily Capacity TIM BE R S, YARD 
400,000 Feet and SHED STOCK 


Dantzler Allied Mills 
L. N. DANTZLER LUMBER CO. 
Moss Point, Miss. Sales Agents 


MILLS AT 
[_ Mos Point 











eated in a TO-acre tract 





Howison Ten Mile Cedar 4 
Loggin rs 
2424 g Ralph C. Bryant 
Have you a problem to solve in logging, lo 
transportation or harvesting tan bark an 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
~ or login gcepprintendents, timber owners, 
loth, $4.50, postpaid. 


Pte eng Lumberman “! $.Desrbom St. 


Chicago. Ill. 











WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama-Pactic GRAND PRIZE 
Cae | 


International Exposition 


ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500Axes& Tools 








Fordson Economical for Hauling Logs 
For a number of years motor power has greatly 
expedited lumbering operations, and at the same 
time materially reduced transportation costs. Con- 
ditions, such as location, season of the year and 
muddy or dry roads, all have a bearing on the 
question of getting timber cut and to the mill. 
The more efficient the equipment the greater the 
profit which, in the lumber business as in all 
others, is the one great consideration. Lumber 
men will be interested in the particular example 
of successful operation under difficulties afforded 
by the experience of E. S. Friend & Son, lumber 
contractors, of Columbus, Ohio. 

At present this firm is operating in a camp lo 
about eight miles from 
Westerville, Ohio. Their delivery of logs to the 
mill, which is in the woods, is accomplished with 
a Fordson tractor and mud sled, and the sawed 
lumber is then transported wtih a Ford 1-ton truck 
and semitrailer to a Westerville lumber concern, 
for whom the logging is being done. 

Speaking of these operations Mr. Friend said: 
“These are the worst woods we have been in for 
years. We formerly used teams to deliver our 
logs, but three teams couldn't begin to keep us in 
timber. Not only that, but this work is particu 
larly severe on a team. We killed one horse and 
found that we had frequently to change teams 
after they had been on this work for a few days. 
We still use one team solely for the purpose of 
snaking the logs from the point where they are 
eut to the lot. The logs are then loaded on to the 
mud sled and hauled by 
the tractor to the mill. 


equipped with the new Fisher cab and a steel dump 
body with a 60 percent overload was operated al- 
most continuously, day and night, for more than 
five months over a selected course 3.4 miles long 
at the proving ground. The route consisted of two 
grades, one 12 percent and the other 74% percent, 
The truck was driven down the 12 percent grade, 
using the engine as a brake through the lower 
transmission gears, turned around and driven up 
the grade; then down the 74% percent grade, using 
the engine as a brake, and then up this grade. This 
was repeated thousands of times, the truck always 
being operated in gear. 

During the test the truck was operated 3,020 
hours and traveled 12,777.5 miles. Engine revolu- 
tions were approximately 70,000,000 and each pis- 
ton during the test traveled 12,300 miles in its 
cylinder. The gears were shifted approximately 
$3,000 times. The following excerpt is taken from 
the report of this test made by the engineers to 
O. E. Stoll, president of the General Motors Truck 
Ca. : 

“Several times during the test the truck was 
taken from the regular course and driven back into 
the hills and bad sandy roads and abused in every 
possible way in an effort to determine if it was 
possible to break or spring anything. At frequent 
intervals the transmission was inspected through 
the side port and on three different occasions was 
taken from the truck and completely disassembled 
and every part examined. The final inspection at 
the end of the test disclosed the case in perfect 
condition ; the shifter mechanism and every bear- 
ing were in first class condition ; no noticeable wear 





This method doubled our 
production, despite the 
fact that we are operat- 
ing most of the time in 
deep mud—so deep that 
we had to remove the 
hoist pipe from the trae 
tor because it frequently 


became plugged with 
mud By disposing of 
our two teams, which 


cost us &$S a day each, 
and one teamster at $3 
a day—-the other man 
being kept to drive the 
tractor—-we are saving 
$19 a day in operating 
costs. 

“Our tractor hauls be 
tween 8,000 and 10,000 
feet of logs a day from 
the point where they are 














cut in the woods to the 
mill. The tractor uses 
about eleven gallons of 
gasoline a day, going a 
full ten hours. One truck 
we have had in use for three and a half years 
makes a round trip to Westerville from the woods, 
most of the way over dirt and gravel roads, haul 
ing on an average 6,400 feet of green lumber. The 
truck consumes about six gallons of gasoline daily 
for the seventy miles that it covers. Four round 
trips a day are made between the woods and the 
lumber yards. 

“We consider this the cheapest, quickest and 
best way that we know of to transport lumber. 
When we see heavier trucks which come into the 
woods for custom loads and get stuck in the mud, 
as they often do, we are more than ever convinced 
that we are right. The confidence that comes to 
the woods operator along with dependable trans 
portation and ample power to handle great heavy 
logs has a value that can not be caleulated in 
dollars and cents.” 


Truck Subjected to Rigorous Tests 

Guess work and theory have been eliminated by 
the General Motors Truck Co. of Pontiac, Mich., 
from every part of its product before it is offered 
to the public. The most rigorous tests, made pos- 
sible by use of the General Motors proving ground 
where every possible road condition is duplicated, 
were given every mechanical detail of the new GMC 
“Big Brute’ trucks and tractors long before they 
were put on production. By this means the en- 
durance, power and economy of every part was ac 
curately determined in actual usage. 

A special test given the GMC heavy duty trans- 
mission is an example of the thorough methods 
used by the engineers. A “Big Brute” chassis 


Fordson tractor employed by FE. 8. 


Friend & Son to transport logs 
from an Ohio camp 


on shifter forks, shifting mechanism or such parts. 
Other units incidentally examined were in equally 
satisfactory condition.” 

Proving ground tests are conducted with highly 
specialized apparatus and equipment and the 
courses used are predetermined in accordance with 
the test planned. 


Big Field for Industrial Tractor 


For handling timber and lumber and operating 
portable sawmills, the MeCormick-Deering indus- 
trial tractor has proved efficient and economical. 
Another field in which this equipment has demon- 
strated its worth is in railroad work, where the 
tractor is utilized to advantage in repair shops 
and storage yards. For heavy hauling purposes 
its ample power and rugged design enable it to 
pull the big loads over the soft einder roadways 
so frequently found in railroad shops In a recent 
issue of the Harvester World, published by the 
International Harvester Company of America, ap 
pe ‘ared an illustrated article on “Tractor Economy 
in Railroad Shops” by Edwin A. Hunger, in which 
it is stated that the Monon railroad uses a Mc- 
Cormick-Deering industrial tractor in the car Tre 
pairs division of its Lafayette (Ind.) shops, where 
six special trailers have been built for use with 
the tractor. The trailers are of heavy white oak 
with angle irons and truss rods to add strength to 
the construction. The 20-inch wheels are Alemite 
lubricated. The ordinary material trailers are 5 
feet long, while those utilized for lumber hauling 
are 12 feet long. Detachable side and end racks 
are provided. Each trailer has a loading capacity 
of 4 tons. <A good sized lumber yard is maintainet 
for the car shops and the tractor with the special 
lumber trailers greatly facilitates the proper dis- 
tribution of this material. 
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LUMBER TRANSPORTATION 


To Issue Equipment Certificates 


WASHINGTON, D. C.. June 1.—Division 4 of the 
Interstate Commerce Commission has granted au- 
thority for the flotation of equipment-trust certifi- 
eates by the Southern Pacific Co. to the extent of 
$5.654.000 through the Bank of North America & 
Trust Co. The proposed new equipment to be ae- 
quired by the Southern Pacific includes 1,100 box 
ears and 350 stock cars, costing close to $3,000,000. 











Valuation Docket Decision 


WASHINGTON, D. C., June 1.—The final value for 
rate making purposes of the property of the Lufkin, 
Hemphill & Gulf Railway Co., owned and used for 
common-earrier purposes, is fixed by Division 1 of 
the Interstate Commerce Commission at $117,072, 
as of June 30, 1917, and property used but not 
owned at $1,841. The line extends from Bronson 
to Hemphill. Tex., a distance of 10.479 miles. 
The carrier is controlled by the Knox Lumber Co, 
Its principal office is at Hemphill, Tex. 


Loadings Again Exceed Million Cars 


WASHINGTON, ID. C., June 2.—Revenue freight 
loadings for the week ended May 22 amounted to 
1,039,385 cars, according to reports filed today by 
the carriers, this being the second consecutive week 
this year that loadings exceeded the million mark, 
as shown by the following figures : 


Week Ended— 1924 1925 1926 
SR rer 908,203 983,054 996,527 
ee 913,201 995,879 1,030,162 


DN IEE aie. ek ee 918,225 987,306 1,039,385 

For the week ended May 22, forest products 
loadings totaled 76,968 cars, an increase of 1,169 
cars over the previous week. Grain and grain 
products loadings were 39,660 cars, an increase of 
76 cars above the week before. Coal loadings to 
taled 165,212 cars, which was a decrease of 2,461 
cars compared with the previous week. Miscel- 
laneous freight loadings were 390,219 cars, an in- 
crease of 3.912 cars above the week before. 


Hearing on Texas Lumber Rates 

AUSTIN, TeEx., June 1.—Application has been 
filed with the railroad commission on behalf of 
Texas City and Galveston, asking that these two 
ports be placed on an absolute equality with Hous 
ton in making the new lumber rates at all points 
100 miles or more distant from Houston. The 
matter is set down for public hearing to be held 
here June 15. The case had its origin with the 
application of the railroads to cancel all special 
rates now applying on lumber and related articles. 
The added feature proposes this: “To establish 
and apply the same carload rates on lumber and 
other forest products, as well as related articles, 
from Galveston and Texas City to points in Texas 
located 100 miles or more from Houston via short 
line, as may be established and applied from Hous- 
ton to the same points in Texas.” 


Southern Hardwood Traffic Activities 

MEMPHIS, TENN., June 2.—PDProposals which are 
how under consideration by the southwestern car 
riers will probably permit of the movement of rough 
lumber to points on connecting lines manufacturing 
flooring, box material, vehicle material and other 
commodities, and will afford these industries a 
wider field of supply, according to announcement 
made here today by J. H. Townshend, secretary- 
manager Southern Hardwood Traffic Association. 
The proposals probably will result in transit ar 
rangements on rough lumber moving from two line 
hauls into points in Arkansas, Louisiana ete. 

The proposals contemplate generally the estab 
lishment of transit arrangements on rough lumber 
from points on connecting lines, from which no 
het rough material rates are in effect. They will 
be on a basis of one through rate over the through 
Tates from points of origin to final destination, 
Plus a transit charge of 24% cents a hundred pounds. 
Also a better basis of joint rates is to be estab 
lished to manufacturing points locally so as to 
Minimize the freight charges on waste. 

Mr. Townshend announces that after several con 
ferences the IHinois Central Railroad has agreed to 
reduce the rates on lumber from the Mississippi 
valley section to Henderson, Ky.. and Evansville, 
Ind., putting them on the same basis as Owensboro, 
Ky. The reduction amounts to about one cent a 
hundred pounds. 

Attention of members of the Southern Hardwood 
Traffic Association is called to the fact that ship- 
Pers from points where track scale weight can not 


be secured can secure same by attaching a self- 
addressed stamped postcard to the billing sub- 
mitted to the agent at shipping points, to be used 
by the carrier in furnishing the weight requested. 
This will give shippers weights prior to arrival of 
cars at final destination. 


Allowance Rule for Rain on Lumber 

AUSTIN, TEX., June 1.—An open hearing of the 
railroad commission will be held June 15 to con- 
sider the application of the railroads of Texas to 
¢liminate any allowance for rain on lumber and 
timbers creosoted or otherwise treated on the 
ground that such timbers do not absorb water and, 
therefore, an allowance would not be proper. The 
present rule would remain in so far as it allows as 
much as 500 pounds for car for rain on lumber and 
timbers not creosoted or treated where the mois- 
ture falls within twenty-four hours prior to weigh- 
ing. The railroad agent is made the judge of the 
amount of allowance. 

Sea@eeaaeeaaaaaae 


Railway Equipment and Supplies 

In the latest issue of the Railway Age inqui- 
ries and orders for railway cars are reported as 
follows: ; 

INQUIRIES—Chicago, Rock Island & Pacific wants 
bids on rebuilding 188 gondola cars; National Rail- 
ways of Mexico consider purchase of 6,000 freight 
cars; Chicago & Northwestern, 25 caboose car un- 
derframes and 500 stock car bodies. 

OrpdERS—American Steel & Wire Co., Pittsburgh, 
Pa., eleven 30-yard extension side dump cars with 
Clark Car Co.; International Railways of Central 
America, 250 box cars, 25 tons’ capacity, with the 
Gregg Co.; T. J. Foley Construction Co., Pitts- 
burgh, Pa., eight 30-cubie yard lift door air dump 
cars, with Koppel Industrial Car & Equipment Co. ; 
South Porto Rieo Sugar Co., 30 cane cars, 30 tons’ 
capacity, with the Magor Car Corporation. 


NOTES FROM WASHINGTON 


To Survey Florida Lumber Situation 


The Department of Commerce has announced 
that it will undertake a survey of the build- 
ing materials situation in Florida at the re- 
quest of the Florida Shippers’ Regional Ad- 
visory Board. The survey will include produce- 
tion, turnover, stocks on hand and distribution 
of lumber, cement, tile, brick, sand and gravel, 
lime rock and asphalt. A. Lane Cricher, of 
the transportation division, has been chosen as 
director of the survey, which will seek to de 
termine the consuming ability as well as the 
commodity movements within Florida. Mr. 
Cricher will confer with the executive committee 
of the Florida Shippers’ Regional Advisory 
Board June 15 or thereabouts to map out plans 
for the survey. 














Coast Shipments Through Canal 

According to the Panama Canal Record, pub- 
lished by the Canal Zone government, March 
shipments of lumber from the West Coast 
through the canal, chiefly to Florida, were in 
larger volume than during any month since the 
canal was thrown open to traffic. The first ten 
months of the current fiscal year likewise showed 
a total volume of lumber shipments through 
the canal greater than during any full year 
in its history. February and March shipments 
included most of those that went to Florida 
direct. Direct shipments to Florida in April 
were negligible. For the ten months ending 
with April this year total lumber shipments 
through the canal were 2,576,998 long tons. 
The largest volume for a full year was 2,255,421 
long tons in 1924, 


Oak Tract Restored to Public Domain 

A naval reserve consisting of 675 acres of 
public land and set aside because of the live oak 
timber upon it to be used for wooden naval 
vessels in 1820, has been restored to the public 
domain by the Department of the Interior. The 
tract is located in St. Mary and St. Martin 
parishes, Louisiana, and as a result of its 
release as a naval reserve will be opened to 
settlement and entry under the general land 
laws. Settlers will be required to pay the 
appraised price of the land, which is $1.25 an 
acre, and $2 a thousand board feet for the 
timber. Some of the tracts are not now tim- 


bered. Payment may be made on the instal- 
ment plan, if desired. Qualified former service 
men of the World War and persons having 
equitable claims may file applications from 
June 2 to June 21, and former service men will 
have preference right to entry from June 22 to 
Sept. 20, 1926, and on Sept. 21 the lands will 
be opened to general disposition. 
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To Bring Flooring 
Sales Your Way 


join hands with Hudson Oak 
Flooring. Here is a brand 
that will enable you to offer 
good flooring value to cus- 
tomers at a fair price. Why 
not grow with 


HUDSON 


Oak Flooring 


Our sales have nearly: dou- 
bled in the last four years and 
they're growing right along. 
Do you know of any other 
Oak Flooring that can point 
to a like record? Let Hud- 
son quality and good manu- 
facture help you win flooring 
sales. 


Hudson Hardwood 
Flooring Company 


Sales Office, MEMPHIS, TENN. 


Plants at 














MEMPHIS, TENN. VICKSBURG, MISS. 





All Stock is 
Grade Marked 
SPA 


















Try Our 
Long Leaf 


Yellow Pine 


All grades, 3°’ and 4°" Std. Mtch. 
Edge Grain. Heart and Sap Floor- 
ing; Shed Stock; 2x4—2x6" Di- 
mension all grades S4S to S& E 
Std. lengths 10° to 24°; Timbers 
4x4" to 20x20” lengths 10° to 66’. 


Our Service Satisfies. 


WILLIAMS 
Yellow Pine Co. 







Peeled 






Modern Band Mill \. Poplarville, Piling 
at Wilco, Miss. Mice. 5” to7” tip 
Daily Capacity 10” to 16” butt 
100,000 Feet 20’ to 100’ long 








FRANK PAYNE. 


WHOLESALE 


LUMBER TIES TIMBERS PILING 
JACKSON, Miss. 
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Co LOUISIANA Co 


Oak Flooring 


MIXED WITH 


Oak, Gum Trim 


We are cutting our own 
hardwood trees and sawing 
our own logs. All opera- 
tions are carried on right 
at the source of supply. 
There is no waste motion. 
Here is production econ- 
omy for us and buying 
economy for you. 





Give us a trial and 
see for yourself. 


Hodge-Hunt 


LUMBER CO., Inc. 














EALERS find the 
extra value in 
Benoit Oak Flooring a 
real advantage in going 
after flooring sales. 


BenoitOak Flooring’G. 


MONROE,LA. 

















Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Cypress-~ Tupelo 


We Specialize in Tupelo 
Flooring, Trim and Moulding 




















HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
431 So. Dearborn St., CHICAGO 
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Business Changes 


ARIZONA. Chandler—Chandler Lumber & Supply 
Co. sold to W. G. Vaughn. 

CALIFORNIA. Grass Valley—Grass Valley Lumber 
Co. succeeded by Diamond Match Co, 

GEORGIA, Stilson—W. R. Altman Lumber Co. suc- 
ceeded by Brown-Bland Lumber Co. 

Washington—Broad River Lumber Co. succeeded by 
Lovelace-Eubanks Lumber Co. 

ILLINOIS. Chicago—Burnside 
general office to Burnside, Ky. 

INDIANA. Pierceton—lL. F. Pletcher & Son succeeded 
by Miner Co., of Warsaw. 

Woleottville—Wolcottville Lumber Co. succeeded by 
Cline Bros. 

IOWA. Donnellson—Streeter Lumber Co. 
by Donnellson Lumber Co, 

MICHIGAN. Reading 
ceeded by Moses C, Willits. 

NORTHLE DAKOTA. Calvin, Clyde and Sarles—St. 
Hilaire Lumber Co, succeeded by Robertson Lumber Co. 

OHIO Mantau—-N. D. Parker & Son succeeded by 
Manatau Lumber Co. 

SOUTH DAKOTA. Watertown—Hagna Lumber Co. 
sold local yard to Hayes-Lucas Lumber Co. 

TEXAS. Alba—Ogletree Hardwood Lumber Co. ship- 
ping mill to Crockett where tract of hardwood timber 
has been obtained. 

WASHINGTON. Glenwood—Milton Box Co. changing 
name to Mt. Adams Pine Lumber Co. 

Marysville—Jolhn Hilton reported to have purchased 
lumber and building material business of Frank Work- 
man. 

Tacoma—Rudell-Hayden Lumber Co. 
Rudell Lumber Co. 


Veneer Co. moving 


succeeded 


sSurlingame & Abbott suc- 


succeeded by 


WISCONSIN. Norwalk—-Wm,. Miller & Sons sold to 
Heller & Mommsen. 
Incorporations 
CALIFORNIA. Fullerton—Reliance Lumber Co. of 


Fullerton, incorporated, 

Los Angeles—Colton Lumber Co., incorporated; capi- 
tal, $10,000. 

Los Angeles—John Johnson Floor Co., incorporated. 

DELAWARE. Dover—Wichita School Supply Co., in- 
corporated under Delaware laws; capital, $150,000; of- 
fice Dover. 

Wilmington—Clifton Lumber Co., incorporated; capi- 
tal, $100,000; F. L. Mettler, Wilmington, incorporator. 

FLORIDA, Clearwater—Gerow, Coleman & Dunn, in- 
corporated; acquired Blackburn Lumber & Supply Co. 

ILLINOIS. Chicago—A. Blackstone Lumber Co, in- 
creasing capital from $10,000 to $25,000. 

Hammond—Piatt County Lumber Co., incorporated. 

Springfield—Home Builders’ Mfg. Co., incorporated. 

LOUISIANA, Jonesville—Three Rivers Hardwood Co., 
incorporated, 

MAINE, 
rated. 

MASSACHUSETTS. Acushnet — North Land Cedar 
Chest Co., incorporated; 300 shares no par value. 

Boston-——Master Woodworkers (Inc.), incorporated; 
capital, $50,000. 

MICHIGAN. Detroit—Youngblood-Stone Co., incorpo- 
rated; capital, $20,000; wholesale; 13700 Woodward Ave. 

NEW JERSEY. Metuchen—W. A. Crowell & Son, 
incorporated; capital, $125,000; retail. 

NEW YORK, Cedarhurst—Laurelton Lumber Corpo- 
ration, incorporated; capital, 300 shares, no par value; 
lumber yards; Thos. M. Roche, 1927 Mott Ave., Far 
Rockaway. 

Rochester — Economy Lumber Corporation, incorpo- 
rated; capital, $25,000; Fredk. J. Rissell, 177 Virginia 
Ave., Rochester, 

Valley Stream — Valley Stream Homestead Lumber 
Co., incorporated; capital, $25,000; M. E. Fillett, 85 
Eastern Parkway, Brooklyn. 

NORTH CAROLINA. Durham—Cary Lumber Co., in- 
corporated; capital, $100,000. 

OHIO. Bowling Green—-Wood County Lumber Co., 
incorporated; capital, $50,000; retail. 

Cincinnati—Sterling Industries, incorporated; capital, 
$10,000; to manufacture all kinds of millwork; 1948 
W. Eighth St. 

Painesville—S. L. Malin & Son, incorporated; capital, 
$50,000. 


Augusta—Saddleback Lumber Co., incorpo- 


St. Bernard —Ivorydale Lumber Co., incorporated; 
capital, $30,000. 
OREGON. Marshfield—Sandy Creek Boom Co., in- 


corporated; capital, $2,500. 

PENNSYLVANIA, Philadelphia—Pearson & Ludascher 
Lumber Co., incorporated. 

TEXAS. Houston—Blalock Lumber Co., incorporated; 
capital, $50,000. 

WASHINGTON, Port Angeles—Hartzler-Metcalf Lum- 
ber Co., incorporated; capital, $25,000; sawmill. 

Summit Lake—W. H. Large Shingle Co., incorporated; 
capital, $10,000. 

Tacoma—Shaffer Box Co., 
$400,000. 

WISCONSIN. Green Bay—Green Bay Hardweod Co., 
incorporated; capital, 200 shares, $100 each. To manu- 
facture, purchase, sell and transport forest products 
and to purchase and sell standing timber. 

Milwaukee—No Frame Screen Co., incorporated; 1,000 
shares, no par value; to manufacture screens, storm 
windows, interior woodwork and various articles of 
wood and metal. 


BRITISH NORTH AMERICA 


ONTARIO. selleville—Belleville Lumber & Building 
Co., incorporated; with provincial charter; capital, 
$50,000; to manufacture and deal in lumber and build- 
ing materials, 


increasing capital to 


Dryden—Dryden Lumber Co., incorporated; capital, 
$25,000; general contracting and lumber and builders’ 
material business. 

Kingston—K-D Mfg. Co. (Ltd.), provincial charter: 
eapital, $40,000; to manufacture lumber and wood 
products. 

Midland—D. S. Pratt & Son (Ltd.), provincial charter; 
capital, $500.000; wholesale and retail lumber. 

Ottawa — McAuliffe-Grimes Lumber Co., provincial 
charter; to conduct general lumber and pulpwood manu- 
facturing business; capital, $40,000. 


New Mills and Equipment 


CALIFORNIA. Los Angeles—Pacific Door & Sash Co., 
3216 8S. Main St., is making alterations to its planing 
mill costing $2,000, 

FLORIDA. ‘Tampashores—Florida Tite-Lock Shingle 
Mfg. Co. will establish plant with initial output of 
about 500,000 shingles a month. 

GEORGIA, Atlanta—Atlanta Sash & Door Co. re- 
cently formed, is establishing warehouse and assembly 
plant to handle trade in this section. 

Macon-—Maxwell Bros. (Ine.), recently formed with 
$25,000 capital, reported planning establishment of wood- 
working plant, using hardwood chiefly; C. R. Miller 
heads company. 

Thomasville—Thomasville Variety Works rebuilding 
plant destroyed by fire. 

LOUISIANA, Shreveport—Johnson Furniture Co. will 
erect six-story building, 123 x 160 ft., equipped with 
sprinkler system etc. 

MISSOURI. Springfield—Ozark Land & Lumber Co. 
(Ine.), of which J. H. Hahn is president, will build 
100 x 184 ft. plant at 225 8S. Boulevant. 

NORTH CAROLINA. Mt. Airy—Piedmont Furniture 
Co., incorporated recently, has acquired plant of Inman 
Chair Co., and will enlarge, increasing equipment and 
output. 

OREGON: 
mill here. 

Jasper—J. R. and F. A. Hill, and James I. Higgins 
have established a sawmill here under name of Hills 
Creek Lumber Co, 

SOUTH CAROLINA. Charleston—Williams-Gable Mfg. 
Co. will establish sash and door plant. 

TENNESSEE. Chattanooga—Chattanooga Sash, Door 
& Millwork Co. has started construction of general 
millwork plant, office and warehouse. 

Cleveland—Cleveland Chair Co. plans expansion of 
plant. 

Johnson City—Tennessee Box Co, started rebuilding 
of plant burned with loss of about $150,000. 

TEXAS. Fort Worth—Haverty Furniture Co., of At- 
lanta, Ga., plans furniture manufacturing plant at Fort 
Worth, 

WASHINGTON. Chehalis—Tidewater Cross Arm & 
Conduit Co. putting in dry kilns. 

Glenoma—F., W. VanLiew has been adding to equip- 
ment of his sawmill. 

Seattle—Lake Union Mill Co. adding to machinery 
in shingle mill. 

Seattle—Washington Cooperage & Packing Co. adding 
new machinery to its equipment. 

Spokane—Wendorf-Rogers Lumber Co. has been add- 
ing considerable new equipment. 


New Sheds and Yard Improvements 


KENTUCKY. Butler—Stith & Myers will enlarge 
and make improvements. 

LOUISIANA, De Quincy—Lyons Lumber & Coal Co. 
erecting lumber shed 70 x 104 ft. 

MICHIGAN. Detroit—Judson Lumber Co. building 
new oflices, two stories, 24 x 65 ft. and will also put 
in a new lumber yard at Flat Rock, Mich. 

MISSOURI. Grant City—Cousins Lumber Co, building 
sheds 88 x 124 ft. 

NEW YORK. Ossining—Schotte-Lane Lumber & Sup 
ply Co. (Inc.) putting in lumber yard, sheds and office 
ut Croton Ave., Pleasantville Road and Bronxville Ave. 

TEXAS. Houston—J. M. McGranahan, president Me- 
Granahan Lumber Co., has purchased property on St. 
Emanuel St., on which he will erect a warehouse. 

Luling—S. Keith building lumber sheds on South 
Railroad Ave. 


Donna—McClure Bros. will establish saw- 





New Ventures 


ALABAMA. Mobile—R. O. Brownlee has opened 4a 
retail business, 
CALIFORNIA. Oakland—Atlas Mill & Lumber Co. 


has begun a retail business. 

San Francisco—Roma Hardwood Co. has been formed, 
with headquarters at 3539 Market St., by Joseph Lu- 
batti, Peitro Ghilotti and Jack Quaglia. 

COLORADO. Pagosa Springs—J. C. Bunch has started 
a sawmill. 

FLORIDA. 
tail business. 

Crescent City—-Crescent City Supply Co. has begun & 
lumber business. 

Miami—Clark & Habr have started a wholesale lumber 
business. 

INDIANA, Chesterton—Dunes Lumber & Supply Ce., 
opening new lumber yard. 


Cocoa—Green Ransom has started a re 


KPNTUCKY. Garrett —Garrett Lumber Co. has 
started a retail business. 
LOUISIANA. Colfax—Colfax Lumber & Creosoting 


Co. opening lumber yard in Winnfield. 

NEW YORK. Corona—Thos. I. Parks Lumber Co. 
opening retail lumber business, 

OHIO. Cleveland—W. C. Cobham Lumber Co. open- 
ing wholesale business. 

OKLAHOMA. Miami—Whaley & Wood opening retail 
lumber business. 

OREGON. Dayton—A. H. Robinson has engaged i0 
business as Dayton Lumber Yard. 
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Jasper—Hills Creek Lumber Co. has opened retail lum- 
ber business. 

TENNESSEE. Old Hickory—Old Hickory Lumber Co. 
pas started a retail business, 

TEXAS. Amarillo—Stubbs Lumber Co. has started 
n business. 
; Borger—Knight Lumber Co. has started in business. 

torger—Allan & Spaulding Lumber Co. has started 
jin business. 

Dallas—Morrison Lumber Co. has started a_ retail 


business J 

Georgetown—C. M. Nolen Lumber Co. has started a 
retail business. 

Pharr—Independent Lumber Co., new concern. 


Casualties 


ALABAMA. Ashville—Dry Kiln of Ashville Heading 
Mill Co. destroyed by fire. 

Selma—Plant of Brownlee-Lowry 
Potter, damaged by fire; loss, $12,000. 

IOWA. Muscatine—Huttig Mfg. Co., loss by fire, 
$20,000; heaviest part of loss in stock. 

KENTUCKY. Louisville—Bond Bros., storage shed 
and contents destroyed by fire; loss, $40,000. 


Lumber Co., at 


MISSISSIPPI. Electric Mills—Sumter Lumber Co.’s 
kiln shed and trim department damaged by fire; loss, 
$15,000. 

Macon—Planing mill of Ames-Rhymes Co. damaged 
by fire; loss between $15,000 and $20,000. 

MISSOURI. New Hampton—Crossan & Zingerle lum- 
ber yard damaged by fire; loss, $20,000. 

NEW YORK. New York—Cross, Austin & Ireland, 
loss by fire in yard on Grand St., Brooklyn, $10,000. 

SOUTH CAROLINA. Badham — Dorchester Lumber 
Co., loss by fire which destroyed plant and killed Wil- 
liam Hays, millwright; loss $300,000 with $100,000 in- 
surance; reported V. C. Ladham, owner, will rebuild 
ut once, 

Prosperity—Planing mill of Saner Lumber Co. de- 
stroyed by fire; loss, $10,000. 

WASHINGTON. Lynden—Sawmill of Imperial Fir 
Co. dumaged by fire; loss, $80,000. 


BRITISH NORTH AMERICA 


ONTARIO. ‘Toronto—Lumber yard of J. Landreville 
& Sons damaged by fire; loss, $1,000. 


QUEBEC, Point aux Trembles—Sawmill of Louis 


Beaudry & Son Co., destroyed by fire; loss, $30,000. 











Adding Machine for Lumber Offices 


Lumbermen will be interested in a new low- 
cost, portable adding machine, notable for. its 
compactness and light weight, recently placed on 
the market by the Burroughs Adding Machine 
Co., of Detroit, Mich. This new machine when 
placed on desk or counter requires very little 
space, slightly more than the average letterhead, 
and it can be carried easily from place to place 
for use wherever needed. In many ways the 
Burroughs portable can be compared with the 
larger machines. It is equipped with a standard 
keyboard containing eight rows of keys, and it has 





Burroughs new portable adding machine 


a total adding capacity of $999,999.99. Its work 
is “visible,” always in full view of the operator, 
and it is practically the same in operation. 

The new portable is also equipped with the 
regular keyboard features of the larger machines, 
such as total and sub-total keys, error key, re- 
peat key, non-add key, and it is being sold and 
serviced by the regular agencies of the Burroughs 
company. Speedy operation is assured by the 
one-hand control design; only one hand is needed 
for operating the entire keyboard as well as the 
adding and printing mechanism. The left hand 
is always free to follow or turn the items that 
are being added. 

Standard width roll paper is used in the Bur- 
roughs portable, but the carriage is wide enough 
80 that the machine can be used for making out 
bank deposit slips, customers’ statements and vari- 
ous business reports. This machine is not limited 
to any particular kind of work, being designed to 
handle practically all of the figuring in a lum- 
ber or business office where the volume of work 
requires a simple, inexpensive machine. 


Moore Kilns in Woodworking Plants 


The latest issue of Moore Facts, published by 
the Moore Dry Kiln Co., of Jacksonville, Fla., de- 
Scribes a few installations of Moore “charge” kilns. 
The first is in the plant of the Hall & Lyon Furni- 
ture Co., Waverly, N. Y., where a battery of Moore 
kilns are operated during the day with exhaust 
steam and at night with low pressure live steam, 
and in connection therewith S. C. Hall states: ‘‘We 
are operating our four Moore kilns with exhaust 
steam and find with one pound back pressure we 
get from 150 to 167 degrees of heat. Our kilns 
are doing fine work, drying in sufficient quantities 
and without case-hardening or checking.” 

Other installations illustrated and described in- 
clude Doernbecher Manufacturing Co., of Portland, 


Ore., one of the largest furniture factories on the 
Pacific coast; Robertson & Hackett Co. (Ltd.), 
Vancouver, B. C., lumber manufacturer; California 
Door Co., Diamond Springs, Calif.; Hollenbeck- 
3ush Planing Mill Co., Fresno, Calif.; Eastman- 
Gardiner Hardwood Co., Laurel, Miss.; J. M. Jones 
Lumber Co., Ferriday, La. 

The advantages of Moore’s asbestos protected 
metal doors for use on new dry kilns or to replace 
old doors as they wear out are set forth in a two- 
page insert issued with Moore Facts. 


Perfects Saw for Short Logs 


Mills which have been confronted with the prob- 
lem time and again of sawing short logs will 
welcome the announcement made by Wickes Bros., 
manufacturers of gang saws, Saginaw, Mich., that 
they have recently perfected one of their standard 
gang saws for use in sawing short logs. Wickes 
Bros. recently shipped to the Manatee Crate Co., 
Manatee, Fla., and also to the Nocatee Crate Co., 
Nocatee, Fla., the standard Wickes No. 19 gang 
with special double press works for use in sawing 
short logs 50 inches in length. The Manatee com- 
pany, through C. F. Walker, general manager, has 
advised Wickes Bros. that its new gang is sawing 
short logs very satisfactorily and giving all the 
output the company needs. Mr. Walker also states 
that ‘‘the machine is doing fine and we do not see 
how it could be improved.” 


Weed Killer for Lumber Yard Use 


One ef the problems that many lumber yards are 
confronted with is the best means to eradicate 
weeds and rank grass which thrive in the alley- 
ways and around the base of the lumber piles, 
and if this troublesome growth is not removed it 
is likely to become a fire menace in the hot 
and dry season, as it is easily ignited by a spark. 
An effective method for removing weeds from 
walks, drives, gutters or other places where they 
are unsightly or dangerous from a fire prevention 
standpoint, is applying Wilson’s weed killer, man- 
ufactured by Andrew Wilson (Ine.), of Spring- 
field, N. J. This liquid is being successfully used 
by private estates, cemeteries, athletic clubs, park 
commissions, railroads ete. for killing weeds. 

Some of the advantages of Wilson’s weed killer 
around lumber yards are: Reduces fire hazards; 
weeds growing around the base of the lumber 
piles cause the lumber to blacken and rot, but 
the application of the liquid will overcome this, 
and, consequently, the sun will be able to reach 
the base and keep the Jumber dry. By going 
about the lumber yard in the early morning when 
the weeds are wet the health of the workmen 
is endangered, which can be avoided by the use 
of the liquid. 

Wilson’s weed killer destroys all plant growth. 
It is a clean, odorless, highly concentrated liquid. 
When diluted with water, one part Wilson’s weed 
killer, forty to fifty parts water, and applied to 
weed infested areas at this strength, it will de- 
stroy weeds, roots and all. One application of 
the liquid a season is sufficient, and it may be 
applied any time during spring or summer. 

SABA 

A HALF-BREED Indian lumber camp cook, 
George Coleman, is worth half a million dollars 
and has an annual income of $25,000, but the 
joy he gets out of life is cooking for the boys 
in an Alabama sawmill camp. He inherited 
great riches from his relatives who had exten- 
sive rich oil and coal holdings in Oklahoma, but 
he lets his inherited wealth accumulate and lives 
entirely off his salary. 
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Get Our List of Bx 
Hardwoods 


We are producing 
mighty fine quality 
Louisiana Hardwood 
lumber. It comes from 
good trees and is well 
manufactured. 

When you are in the 
market for real values 
in plain or quartered 
Sap or Red Gum, 
Tupelo, plain or quar- 
tered Oak, Ash, Cotton- 
wood, Rock or Soft 
Elm, get our list. 


We carry complete stock 
Louisiana Red Cypress at all 
times. 
































saun SHORTLEAF 


Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 
Finish (all thicknesses), Mouldings 
1" and 2" Yard Stock up to 20’ long 


—4 


Also SOUTHERN HARDWOODS 


DAVIS BROS. 


LUMBER CO., Ltd. 
ANSLEY, LA. 


CYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


; Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark& Brown Cypress Co. Ltd. 


DONNER, LOUISIANA 


























Manufacturers 











Manufacturers 


Short Leaf Pine and Hardwoods 
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We specialize in 4/4 plain 
sawn hardwood, cutting the 
full product of the log into 
one thickness gives our cus- 
tomer the benefit of widths 
and lengths which is a great 
advantage to the consumer. 


Buy Allison Hardwoods in 
mixed carloads and thereby 
keep balanced stocks on a 
small investment. You'll like 
our band sawn 


White and Red Oak, Elm 
Beech, Red and Sap Gum 


Yellow Poplar, Sycamore 
and Cottonwood 


We also have a shortleaf Yellow 
Pine mill producing 75,000 feet daily. 
Order mixed cars hardwood and pine, 


Allison Lumber Co. 


Uw 
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No. 1 and 2 Shortleaf 


DIMENSION 


Order any quantity 
you desire in mixed cars with 


| Finish, Flooring, 
Siding and Moulding 


Write for Prices. 


Lathrop LumberCo. 


LATHROP, ALABAMA 
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Thin bailing Specialists 


%" and 4 CEILING. 
\%" and %" BEVEL SIDING. 


STOVER LUMBER CO. 


MOBILE, ALABAMA. 











THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuri 
moulding, lumber bills, car freights, car invoices, -ya 
inventories, odd sizes, etc. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 82 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 481 S. 
Dearborn 8St., Chicago, Ill. 


News Notes from Ame 


TACOMA, WASH. 


May 2%.—Lumbermen of the Northwest 
work together to solve the problems of the indus- 
try, said Everett G. Griggs, president St. Paul & 
Tacoma Lumber Co. at the last meeting of the Ta- 
coma Lumbermen’s Club. He has just returned 
from a trip to the during which he at- 
tended the annual convention of the Chamber of 
Commeree of the United States. Mr. Griggs re- 
turned impressed with the idea that immediate 
action by the manufacturers is necessary if the 
present situation in the Atlantic coast market is 
to be remedied. ‘They like our lumber back there,” 
he said. “They know what it is and what they 
can do with it. This is a great advance. But they 
do not like our selling methods, and they especially 
do not like to buy from us and, before the order 
has arrived, find that the price has been broken to 
pieces by a surplus of transits. We can not suc- 
ceed in the East as we should until this condition 
is remedied.” Mr. Griggs said the standardization 
conferences have done a great deal to unify the 
industry and for this reason alone are well worth 
the effort. 

A. H. Landram, who represented the 
Lumbermen’s Association at the sessions of the 
General Conference on Lumber Standards, made a 
report on the different conferences he attended, and 
told of the concessions obtained. Mr. Landram 
will report at length at the next meeting of the 
association. His talk was received with enthusi 
asm, and he was the recipient of many congratula- 


must 


eust coust, 


West Coast 


tions on his successful work for the West Coast 
manufacturers, 
A brief market discussion showed that in spite 


of an increasing demand for lumber, and a surplus 
of orders over output, there has been no increase in 
prices, and in some lines considerable weakness. 
Various explanations were offered for this situa- 
tion but none were satisfactory. 

No action on the proposed new mill at Klamath 
Falls, Ore., was taken by the trustees of the Weyer- 
haeuser Timber Co. at the annual meeting of the 
board held here May 28. According to George 5S. 
Long, general manager, the company will make no 
move until the railroads have decided on definite 
action in connection with the proposed joint line 
into Klamath Falls. The preliminary work on the 
new Longview mill was approved, and construc- 
tion will be started as soon as the plans are com- 


pleted. All the officers and trustees were reélected 
for another year. ‘The officers are J. P. Weyer- 
haeuser, Tacoma, president; F. S. Bell, Winona, 


Minn., vice president; George S. Long, Tacoma, 
vice president and general manager; W. L. MeCor- 


mick, Tacoma, secretary; F. E. Weyerhaeuser, St. 
Paul, treasurer; Hl. J. Richardson, St. Paul, as- 


sistant secretary, and E. W. DeLong, Tacoma, 
assistant treasurer. The board, which was elected 
at the annual meeting of the stockholders, is com- 
posed of J. P. Weyerhaeuser, George S. Long and 
W. L. MeCormick, Tacoma; F. E. Weyerhaeuser, 
Hi. H. Irvine and H. J. Richardson, St. Paul; F. S 
Bell, Winona; F. C. Denkmann, Rock Island; C. R. 
Musser, Muscatine, Iowa; William Carson, Bur- 
lington, and Dr. E. P. Vilapp, Pasadena, Calif. The 
stockholders’ meeting was attended by the follow- 
ing, besides those already named: R. M. Weyer- 
haeuser, C. L. Hamilton and George F. Lindsay, St. 
Paul; Laird Bell and G. R. Little, Winona; Will 
iam Musser, Iowa City; T. J. Humbird and W. I 

Farnum, Spokane; A. D. McDonnell, St. Paul; J. 
Philip Weyerhaeuser, Lewiston, Idaho; S. T. Me 
Knight, Minneapolis; James E. Clapp, F. B. Martin 
and EK. B. Wight, Everett: Charles E. Perkins, 
Burlington; A. W. Laird, Potlatch, Idaho; A. D. 
Fisher, Seattle; Charles H. Ingram, Snoqualmie 
Falls, and F. R. Titecomb and Minot Davis, Tacoma. 
Following the stockholders’ meeting, the visitors 
were guests of the local officials of the company at 
a luncheon given at the Hotel Winthrop. Most of 
the out-of-town stockholders left for their homes 
last night. 

This week's cargo movement: From the Porta 
coma, Shaffer, Milwaukee, Baker and Balfour docks, 
4,625,000 feet; St. Paul & Tacoma Lumber Co., 
1,700,000 feet ; Dickman Lumber Co., 900,000 feet 
Defiance Lumber Co., 2,000,000 feet; Puget Sound 
Lumber Co., 1,750,000 feet; Tidewater Mill Co., 
1,000,000 feet; Ship Lumber Mill Co., 500,000 feet 
—a total of 12,475,000 feet. Destinations: Atlan- 
tic coast, 6,830,000 feet; Japan and China, 3,550,- 


000 feet; California, 900,000 feet; west coast 
South America, 1,020,000 feet; Alaska, 175,000 
feet. Other than lumber: Atlantic coast took 


2,500,000 shingles, 12,000 doors, 524 bundles broom 
handles and 7,000 feet cross arms. Japan took 
175,000 feet Iegs. California took 150 tons box 


—_$—— 


shook. South America, 
box shook. Europe took 
of floor blocks. 

Suit for $50,000 was filed in the 
district court of Tacoma this week by the Wiscon- 
sin Logging Co. against the Midway Logging Co, 
The claim is based on a contract by which the 
plaintiff sold the defendant logging equipment in 
Cowlitz County valued at $100,000. It is alleged 
that half the amount has been paid, but that the 
defendant is in default for the balance. The court 
is asked to issue a foreclosure, and that the prop- 
erty be either returned to plaintiff or ordered sold 
to pay the claims. 

Plans for the construction of a paper mill at 
Shelton were made known this week. A $2,000,000 
company, known as the Rainier Pulp & Paper Co., 
has been organized. The new mill will use the 
hemlock chip product of the Reed Timber Co. The 
plant will be designed for the manufacture of 
“sulphite bond” writing and book paper, and the 
first unit will have a daily capacity of 60 tons of 
pulp. K. O. Foss, vice president Washington Pulp 
& Paper Co., of Port Angeles, is president of the 
new concern, 

Donald H. 


west coast, took 11 tons 
3,500 doors and a carload 


United States 


Doud, sales manager Defiance Lumber 
Co. and a son of L. L. Doud, former president of 
the company, has resigned his position and moved 
to San Francisco, where he has joined the staff of 
W. R. Chamberlain & Co. 

The Newbegin Lumber Co. and Foster Newbegin 
Lumber Co. have taken a new suite of offices in 
the Perkins Building and will move June 1 from 
their present quarters in the Rust Building. 

J. B. Rudell, president Rudell-Hayden Lumber 
Co., has purchased the interest of M. C. Hayden 
and will operate the company himself. The name 
of the firm has been changed to the Rudell Lumber 
Co. 

®. K. Pike, of Bellingham, has been named man- 
ager of the Hanford yard of the John Dower Lum- 
ber Co., replacing R. H. Van Akin, who recently 
resigned the post. 


LOS ANGELES, CALIF. 


May 29.—A continued betterment in the Jumber 
situation, with a 20 percent increase in sales 
among retailers, and a decided improvement in the 
wholesale situation, have featured the week. More 
orders have been placed with the mills during this 
week than there have been for any ten days since 
the first of the year, according to several estimates 
on the part of mill representatives. With weather 
conditions almost perfect and the assurance that 
this year will see bumper crops in every section of 
southern California, the lumber situation continues 
to improve. Many retail yards report their stocks 


running low and they are placing “hurry-up” 
orders. 
The Orange County Lumbermen’s Association 


has extended invitations to all lumber dealers in 
southern California to attend the annual picnic of 
the southern California branch of the State retail 
association this year at Orange County Park, just 
east of Orange, June 5. The entertainment and 
athletic programs are under the direction of Wal- 
ter Gibbs, of Anaheim. 

Howard Thompson, for several years general 
manager of the Frost Hardwood Co., of San Diego, 
has resigned and will enter business for himself. 
Mr. Thompson is on a vacation in the Yosemite. 


EVERETT, WASH. 


May 29.—The log market appears to be steady- 
ing up, with the prospect of heavy curtailment 
next month. Prices of fir remain at $12, $18 and 
$24, but it is expected that June 15 will see the 
market quite brisk. Operators are said to be sell- 
ing cedar logs as fast as they can be rafted. The 
prospect is that before the middle of the month, 
fully 75 percent of the logging industry in Snohom- 
ish County will be closed down. 

Hf. L. Gary, president New England Manufactur- 
ing Co., will leave Everett next week on a tour 
that will take him to Springfield and Boston, Mass., 
Poughkeepsie, N. Y., Portland, Me., and other cen- 
ters of distribution for the output of his mills at 
this place. The company has received highly com- 
plimentary expressions on account of its red cedar 
clapboards, which have been marketed largely in 
New England, to the effect that the article made in 
Everett is superior even to that produced from 
New England spruce. There are three grades of 


Gary clapboards, all of them clear and 100 percent 
vertical grain, with each clapboard exactly 14 inch 
on one edge and exactly 7, inch thick on the other, 
each board exactly six inches wide and exactly 
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four feet long, being squarely trimmed to precise 
length. Graders at the New England mill have 
made the comment that they have never seen an 
article so well manufactured. Mr. Gary will be 
absent about five weeks. 

An important shipment of machinery was made 
this week by the Sumner Iron Works to the Ewauna 
Box Co., at Klamath Falls, Ore. It consists of 
two 3-block 36-inch rack-and-pinion carriages, on 
steel carriage frames, equipped with the latest im- 
proved Sumner universal electric dogs and new 
design motor-driven setworks, with reversible motor 
and positive stop. The carriages were all wired 
complete in the shop, with trolleys ready to set 
on the tracks. An entire freight car was required 
for the shipment, since each of the units weighs 
18,685 pounds. 

Among visitors to Everett last Thursday was 
Dp. D. Wilder, a sawmill expert who has installed 
operations in many countries of the world, includ- 
ing Australia, New South Wales, Siam and Mada- 
gascar. One of his latest undertakings was to 
conduct the construction of the plant of the Ketch- 
jikan Spruce Mills, at Ketchikan, Alaska. Mr. 
Wilder’s home address is Anacortes. He is Pacific 
coast representative of the Joshua Oldham Saw 
Co., Brooklyn, N. Y. He states that Mr. Oldham 
is due to arrive on the West Coast during June. 


PORTLAND, ORE. 


May 29.—Demand for fir lumber was not as act- 
ive last week as it was the week before, and the 
market as a whole was somewhat softer. A great 
deal of lumber is moving, but volume is not large 
enough to give the market strength. Foreign busi- 
ness continues quite active, but the export busi- 
ness has to be backed up by a good domestic de- 
mand to keep shipments even with production. For 
some time California has been the weak spot, but 
there are indications of improvement. 

The Southern Pacific Co. will begin operation of 
its new tie creosoting plant at Eugene, Ore., next 
Tuesday, it was announced here today by General 
Manager J. H. Dyer, who also stated that the Eu- 
gene-Klamath Falls cut-off will be ready for opera- 
tion of trains June 30, although it will be some 
time before the roadbed will be sufficiently settled 
to permit the operation over it of fast passenger 
trains. The tie-treating plant was established at a 
cost of about $500,000 and will have capacity for 
treating 3,000 ties a day. 

S. Baylis, senior member of the firm of Henry 
W. Peabody & Co., of London, England, was a 
Portland visitor this week, looking into the possi- 
bility of importing from the Pacific Northwest 
lumber, plywood and doors. He expressed as his 
opinion that England will probably prove a good 
market for garage doors with the gaining in gen- 
eral use of automobiles. 

F. J. Pike, of the Pike-Dial Lumber Co., Chicago, 
was in Portland during the week looking over con- 
ditions. He said that while the lumber business 
has been rather quiet in his territory, indications 
favor improvement. 


BELLINGHAM, WASH. 


May 29.—There was unusual activity on the 
waterfront last week. The Bloedel Donovan Lum- 
ber Mills shipped 6,700,000 feet, 2,800,000 feet to 
the Atlantic coast, 1,400,000 feet to Australia, 
1,500,000 feet to California, and 1,000,000 feet to 
China. The Puget Sound Sawmills & Shingle Co. 
shipped 600,000 feet to California. There are two 
ships due to load for Hawaii. 

J. J. Donovan, vice president Bloedel Donovan 
Lumber Mills, presided over a meeting last week 
at which business men subscribed within an hour 
$100,000 for the purchase and development of 200 
acres of tidelands for industrial development, and 
at this writing about $150,000 has been subscribed. 
The syndicate of local men will advance the money 
to take over the property and develop it to a cer- 
tain stage, and will then offer it to the port dis- 
triet. The port commission has approved the proj- 
eet and will ask for the people’s approval next 
December, 

Installation of a boiler and a turbine is pro- 
ceeding at the sawmill of the Puget Sound Saw- 
mills & Shingle Co. and in its new planing mill 
machines are being set up and the addition will 
soon be operating, A battery of dry kilns is near- 
ing completion. The company is employing two 
shifts and is shipping thirty-five cars of logs daily 
from its camp. 

The Whatcom County superior court has ap- 
Proved the sale, by the receiver, of about $13,000 
worth of the Chinn Timber Co.’s logging equip- 
ment to the Warnick Lumber Co. 


rica's Lumber Centers 


SEATTLE, WASH. 


May 29.—F. G. Brynolson, manager Northwest 
Spruce Co., Seattle, and E. H. Daly, president 
Ketchikan Spruce Mills, Ketchikan, Alaska, re- 
turned Tuesday night from a business trip to New 
York and other points on the Atlantic seaboard. 
They state that in August the first cargo of Alaska 
spruce to go direct from the mills to the Atlantic 
coast will be shipped, and that the second cargo 
will follow in ninety days. Each cargo will con- 
sist of 3,000,000 feet of dimension, and will be 
loaded half at Wrangell and half at Ketchikan. Mr. 
Daly will remain in Seattle about two weeks before 
proceeding northward. He and.Mr. Brynolson will 
be joined in this city in a few days by H. W. 
Gartley, of Wrangell, president of the Wrangell 
Lumber & Power Co. 

Robert B. Allen, secretary-manager of the West 
Coast Lumbermen’s Association, has so far recov- 
ered from his recent illness as to be able to put in 
a short time at his office Thursday and Friday. 


SAN FRANCISCO, CALIF. 


May 29.—The entrance of civic authorities in the 
strike of local union carpenters, curtailing violence 
to a great extent, has allowed building activities to 
be resumed. Permits of last week showed a large 
increase over the previous seven days, and indicate 
full resumption of activities during June. 

Pine mills report a sustained demand for upper 
grades, with slight increases in sales of commons. 
Inquiries are indicative that the lull in east coast 
shipping is nearly at an end. Rail orders have 
been normal and exports, especially to Australia, 
have shown promise of increasing. There has been 
virtually no change in prices. 

Redwood sales, which have been considerably 
above production during the year, dropped last 
week, orders being below either cut or shipments. 
Export business of redwood promises to show a 
great increase over last year, some large shipments 
going to Mexico for use on the extension southeast 
from Tepic of the Southern Pacific of Mexico, 

Leon J. Walker, of the Red River Lumber Co., 
has left for the East, where he will visit several 
pine distributers. Mr. Walker will be best man at 
the marriage of an old classmate in the East. 

Edward P. Ivory, trade extension manager Sugar 
Pine Sales Co., who is touring eastern States, has 
reached New York. He will return to San Fran- 
cisco by July 1. 


MINNEAPOLIS, MINN. 


June 1—Agricultural crops of the Northwest are 
on the way this week to bumper proportions by 
harvest time, and lumbermen throughout the ter- 
ritory are in better mood than at any previous 
time this year. Northern pine manufacturers are 
feeling the effects. They are selling a normal vol- 
ume to retailers and industrials. There is one 
factor, however, which is important. Retailers de- 
layed buying, first because of a desire to purchase 
for immediate needs only and secondly because they 
hesitated while there was a threat of drouth. The 
result is that some of the retail yard buyers, who 
normally purchased in the West, now are turning 
to the northern mills and wholesalers, because of 
the assurance of prompt shipments. Hlurry-up 
telephone calls are being received. Retailers are 
depleting their reserve stocks as lumber moves to 
the consumers. Some of the large Twin City sash 
and door mills reported this week that the sections 
where moisture first relieved the drouth have begun 
buying in quantity. The mills have adjusted their 
operations to the demands for their products, but, 
with business increasing and with prospects for a 
steady demand throughout the remainder of the 
season, there is every reason to believe that busi- 
ness will reach the high mark of 1925. Millwork 
for small home construction represented the bulk 
of the new business being received by the northern 
hardwood wholesalers in this market in the current 
week. The large cedar post operators in the Twin 
Cities said they were doing the heaviest business 
of 1926 this week. The farmers and the highway 
builders are demanding posts. The small pole de 
mand also has shown some increase. Business in 
posts had been off-color for several weeks, as 
smaller operators made concessions and obtained 
a large number of orders. Some of these now are 
being turned back to the major operators, smaller 
operators having exhausted their supplies. 

Everett G. Griggs, president St. Paul & Tacoma 
Lumber Co., who was in the Twin Cities last week, 
accompanied by A. H. Landram, sales manager, 
on the way home from Washington, D. C., said 
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that indications now are that there will be no great 
demand for lumber throughout the country until 
fall. 

Mills in the western pine district are operating 
on a curtailed schedule, according to I. N. Tate, 
assistant manager Weyerhaeuser Sales Co., Spo- 
kane, Wash., who was in the Twin Cities in the 
last week. None are operating up to capacity, he 
said, while May business showed an improvement 
as compared with April. 

Cc. P. Bratnober, president Central Warehouse 
Lumber Co., St. Paul, has returned from a business 
trip in the West. He said Inland Empire pine op- 
erators are in better shape than their competitors 
on the Coast. 

One of the evidences that western pine produc- 
tion is being curtailed is the fact that the Brooks 
Seanlon Lumber Co. has inaugurated a five-day 
week at Bend, Ore., and is not now operating the 
gang saw on the night shift. That announcement 
was made at the Minneapolis offices of the company 
this week. M. J. Seanlon, of the Brooks-Scanlon 
interests, has just returned from Bend. He said 
that while business has been slack with the west- 
ern pine producers the last few months, it is im 
proving. Production is being curtailed, however. 
The fir business has been good, he said, but the 
profits have been lean. 


DULUTH, MINN. 


June 1.—A feature last week was the booking 
of an order for about 700,000 feet of Nos. 1, 2 
and 2 northern pine from a New York State dealer. 
As it is required promptly, it will be shipped all- 
rail from an interior mill. Shipments of mixed 
earlots, chiefly to Minnesota and North Dakota 
line yards, continue to 


factories. Basswood has started to move in better 
volume than heretofore this season, and some oak 
is going to the furniture plants. Millwork facto- 
ries are still buying and are operating at norma] 
eapacity. The flooring factories are making good 
deliveries now to their trade. Prices in the soft. 
wood market are good, but the hardwood operators 
are not satisfied. 


WINNIPEG, MAN. 


June 1.—Wholesale prices continue very un- 
steady. Last week, it is rumored, XXX cedar shin- 
gles were offered as low as $4.09, delivered. Re. 
tailers are not placing very many orders, as stocks 
«ire well assorted. teports from all points show 
very substantial increases in building permits over 
totals of a year ago. Farmers have now completed 
their seeding and will soon turn their attention to 
building. Crop conditions all over the West are 
excellent. 

R. Skov, past president Western Retail Lumber- 
men’s Association, was in the city last week, and 
reported that crop conditions in Alberta are equally 
as good as they were a year ago. 

KE. FE. Finch, of the Finch Lumber Co., Strath. 
clair, Man., returned home this week after an ex- 
tended trip to California and points in Oklahoma. 

T. A. Sparks, of the T. A. Burrows Lumber Co, 
(Ltd.), arrived home this week after an extended 
business trip visiting points in the East as well as 
Cleveland, Pittsburgh and Chicago. 

A. Douglas MeNicol, purchasing manager Beaver 
Lumber Co. (Ltd.), is visiting the company’s west- 
ern yards. 

Gordon Konantz, of the North American Lumber 
& Supply Co. (Ltd.), who has been visiting his 





show increases. Agricul- 
tural districts are taking 
larger quantities of lower 
Jumber grades, and opera- 
tors of grain elevators 
have been buying. Quota- 
tions on all classes of 
northern pine are fully 
maintained. Sawmills at 
Duluth, Cloquet, Virginia, 
and International Falls 
are operating on full 
schedules. The Virginia 
& Rainy Lake Co. is 
operating its planing mill 
double time, because of 
heavy shipments. The 
lath market has slumped 
sharply, with standards 
offered as low as $6.75. 
The slowing up was 
brought about partly by 
the lathers’ strike at Chi- 
eago. Some buyers are 
little disposed to accept 
lath contracted for, and 
any makers who overran 
standing orders find it 
necessary to make price 
concessions. Improvement 
is being shown in the 
pulpwood situation. Buy- 
ers for northern Wiscon- 
sin and northern Minne- 
sota paper mills have 
been showing more inter- 
est in picking up odd lots. 
A new development was 
extensive ordering of 
peeled spruce. Labor here 
is searce and some con- 





As a memorial to aviators who lost their lives during the World War 
a Norway maple from a nearby nursery was recently delivered by 
airplane, and planted under most auspicious ceremonies in Riverside 
Park, New York City. This is said to be the first tree to be delivered 
by airplane and the pilot was accompanied by Miss Evelyn W. Smith, 
known as the ‘‘little mother of a million trees.’’ 
shown with the tree on board landing in the Hudson River at Eighty- 


The airplane is 


sizth Street 





tractors have difficulty in 
obtaining gangs to operate log hoisting «quipment 
at lakes. 

John W. Bayly, former manager Alger, Smith 
& Co.'s interests here, has returned from Tampa, 
Fla., where he spent the winter. 

J. H. Hennessy, of Excelsior, Minn., has pur- 
chased from Hart Bros., of Moose Lake, Minn., 
the lumber yards at Barnum, Moose Lake, Mah- 
towa and Denham. 


MILWAUKEE, WIS. 


June 1.—Demand for lumber from the industrial 
users is slackening up a little. Automobile body 
output is decreasing, but within the next month or 
six weeks these plants should get under way again. 
Furniture manufacturers, who have not enjoyed a 
particularly good business this season, are buying 
close. Common lumber for building is moving the 
best now in the Milwaukee market. Southern pine 
and fir, rough and dressed, are in best demand by 
the building trades. The retail yards are carrying 
low stocks of practically everything. Inquiries for 
hemlock have been good during the last week, and 
most of them call for immediate delivery. In the 
hardwood market, better grades of birch are mov- 
ing in larger quantities than are the lower grades, 
which are, nevertheless, in good demand by box 


father in California, is expected back to Winnipeg 
the early part of June. 


TORONTO, ONT. 


June 1.—Lumber trade conditions in Ontario 
are somewhat better now that the building season 
is well under way. Some dealers’ stocks were 
very low in certain widths and lengths, and they 
have had difficulty in replenishing. Practically a¥ 
mills in Ontario are now active. Several stocks 
of jack pine and spruce in northern Ontario have 
changed hands at prices averaging about the same 
as last year’s. Hardwood inquiries eased off dur- 
ing the latter part of May, and business has been 
highly competitive. Prices on most lines, however, 
are holding their own. There are a large number 
of inquiries for 12/ and 16/4 dry birch, but such 
stock is practically off the market. There is 4 
fair demand for dry 5/4 and 6/4 birch in FAS, 
and for No. 1 common and selects in 1 inch. There 
is also a fair demand for winter-cut basswood 

J. S. Gillies, of Gillies Bros. (Ltd.), Braeside, 
Ont., was a recent caller upon the trade in Toronto. 

The Province of Quebec Retail Lumber Dealers’ 
Association’s steamship excursion to Arvida, leav- 
ing Montreal on June 13, is now practically assured 
of success. The trip is taken in conjunction with 
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the Quebec Union of Municipalities. The premier 
of the Province will accompany the excursion. 

A. N. Dudley, wholesale lumber dealer, Toronto, 
has moved his offices to larger quarters at Suite 
503, National Building 

John Hanbury, president John Hanbury & Co. 
(Ltd.), Vancouver, B. C., spent a few days recently 
in Toronto. 

A. J. Morris, who for several years was asso- 
ciated with the firm of Greig, Morris (Ltd.), whole- 
sale lumber dealers, Toronto, has joined the sales 
staff of the Kirkpatrick Lumber Co. (Ltd.), 
Toronto. 

T. E. McKenzie, of Toronto, who for several 
years was on the sales staff of the Seaman-Kent 
Co., Toronto, covering western Ontario, has _ be- 
come associated with the Brompton Lumber & 
Manufacturing Co., Bromptonville, Que., hardwood 
flooring manufacturer. Mr. McKenzie will repre- 
sent the company throughout Ontario. 


SHREVEPORT, LA. 


June 1.—As the southern pine mills had a good 
many rush orders on their books, shipments last 
week were unusually heavy, physical conditions be- 
ing favorable. Buying is fairly lively, though its 
yolume is less than that of shipments. There is a 
steady volume of business coming from all sources. 
It is believed that demand will continue right 
through June. The big mills have a third more 
business on their books than they had a year ago 
at this time, and fully 40 percent more than they 
had two years ago. Sales managers say demand 
for dimension is picking up. There is a good de- 
mand for finish also, but a slight surplus has hurt 
prices. Other items are holding their own fairly 
well. 

Hardwoods are not selling well. The mills for 
the most part are holding for better prices. 


MACON, GA. 


June 1.—Most roofer mills are operating to ca- 
pacity, notwithstanding the continued dullness of 
the market. More inquiries than usual flowed in 


at the opening of this week. Prices remained at 
$19@20. Manufacturers are looking for an im- 


provement in demand before the summer is far ad- 
vanced, especially from New England and New York 
district. 

Longleaf pine, which has been holding up better 
than any other competitive wood, is beginning 
to show some weakness. Manufacturers, however, 
say that there is no change in prices. Buying for 
railroad uses has kept the longleaf market active. 


WARREN, ARK. 


June 1.—Demand for Arkansas soft pine has 
been slightly stronger than for some time. Prices 
have held their own, but no advances were made. 
The most encouraging feature was the strengthen- 
ing of prices on items on which some concessions 
had been made. The upper grades of flat grain 
floorings are still weak, being in very light demand. 
Volume of retail inquiries is heavier. Yards are 
placing some straight car orders, but most are 
mixed and for prompt shipment. Requests for 
prompt shipment are more frequent. Demand for 
finish and finish products is good and prices are 
ruling firm. Inquiries from industrials are some- 
what heavier, but not in large volume. Demand 
for car stock is light. Production has been about 
normal, except that one of the larger mills is down 
for repairs. Logging conditions are much im- 
proved. Shipments this week have been heavy, in 
excess of production and slightly in excess of new 
business. Small mill production is at a maximum 
level. Some mills in this vicinity are going on a 
55-hour weekly schedule the first week of June, to 
continue through the summer months. 


HOUSTON, TEXAS. 


June 1.—There is continued good demand for 
Practically all low grade stocks in pine or hard- 
woods, while demand for upper grades remains 
quiet. Export business is improving somewhat. 
Most, if not all, mills of eastern Texas are over- 
sold on low grades but overstocked on upper 
grades. However, there is little tendency to cut 
prices. The attitude seems to be that it is better 
to cut production than to cut prices. 

In southwest Texas and the Houston metropoli- 
tan area all grades of lumber are in strong demand. 

E. F. Horan, in charge of the hardwood depart- 
ment of the Kirby Lumber Co., who is just back 
from a business trip to Me ‘mphis and New Orleans, 
Says there is a general belief among hardwood men 
that hardwood will be in good demand within thirty 
days. This opinion, he said, is based upon the fact 
that thére are no big hardwood stocks anywhere, 
and there is considerably less hardwood lumber in 
reserve this year than there was a year ago. The 
chief handicap thus far, he added, had been a 
slump in the furniture business. 

Harry T. Kendall, former general sales agent of 
the Kirby Lumber Co. and now general sales man- 


ager for the Central Coal & Coke Co., Kansas City, 
was back in Houston last week to prepare for mov- 
ing his children and household effects to Kansas 
City. Since leaving Houston, Mr. Kendall has 
made several trips through the West Coast region. 


BEAUMONT, TEX. 


June 1.—Last week there was a marked in- 
crease in the volume of southern pine orders from 
cities in the East and North, and the demand 
from other sections is as good as or a little better 
than for the previous three weeks. Most mills have 
been behind on their orders, and the last ten days 
of clear weather have given them the opportunity 
to make heavy shipments and clean up their old 
orders. These shipments have resulted in a fur- 
ther breaking of assortments at the mills, however, 
and materially increased the difficulty of placing 
mixed car orders. All the mills are still very 
heavily booked up on longleaf timber orders, and 
are foreed to be very careful in taking on addi- 
tional ones for any definite delivery date. A num- 
ber of the shortleaf mills report an increasing de- 
mand for shortleaf timbers. 

A scarcity of thick gum is reported. Flooring 
factories are taking rather liberally of oak. While 
the market on hardwoods is admittedly weak, there 
have been no price declines recently. 


BIRMINGHAM, ALA. 


June 1.—There has been an increased demand 
for lumber of all kinds locally during the last week. 
Prices are unchanged. Building in Birmingham 
and in many towns and cities in Alabama con- 
tinues very active. Considerable longleaf pine from 
Alabama mills is being exported through Mobile. 
Owing to the fact that Florida building has slowed 
down, little Alabama lumber is going to that State. 
Indications are that building in Alabama cities will 
be active all summer. Many big buildings are 
being constructed in Birmingham. Numerous resi- 
dences are also being built in Birmingham and 
other Alabama cities. 


HATTIESBURG, MISS. 


June 1.—Operating conditions have shown con- 
siderable improvement during the last few weeks. 
The weather is good for logging and lumber drying, 
and labor is not as scarce. Fresh cutting orders 
for both longleaf and shortleaf give the mills plenty 
of that class of cutting. Local demand continues 
to hold up well and a good percentage of shed and 
yard stock items are moving to points not far away 
from the mill plants. 


NORFOLK, VA. 


June 1.—Demand for North Carolina pine has 
been a little better, although improvement has been 
noticeable more in dressed items than in rough 
stock. The continued cool dry weather has been 
fine for logging, drying and shipping lumber, and 
more stock has been produced than has been sold. 
On the other hand, this cool weather has held back 
truck crops and is causing much concern among the 
farmers in the South. The southern States are 
going to use a great deal of North Carolina pine, 
but in the East the competition from West Coast 
products is being keenly felt, transit cargoes of 
West Coast products causing the North Carolina 
pine men much concern. 

Demand for 4/4 edge No. 2 and better band sawn 
and circular sawn has been very quiet, and New 
England wholesalers have been complaining of dull 
business. Large mills are in position to wait and 
hold tight, but small mills are becoming restive. 
Edge 4/4 No. 3 continues rather quiet. No. 2 and 
better 4/4 stock widths, rough band and circular 
sawn, have been quiet. A little life is being shown 
by 1x4¥%- and 5-inch band sawn. Prices are hold- 
ing steady, as there is not much unsold stock 
widths on hand, due to rather good demand for 
these dressed in mixed cars. No. 3 4/4 stock 
widths have not been moving so well. Edge 5/4 
No. 2 and better has been moving better, also 5/4x 
10- and 12-inch dressed into stepping, but 6/4 and 
8/4 edge have been slow. There is not much de- 
mand for Nos. 1 and 2 bark strips, but more mis- 
cuts could be sold if available. 

Demand for 4/4 edge No. 1 box, kiln dried and 
air dried, has been very light. Local box makers 
complain of poor business. Most box makers in- 
tend to reduce stocks before buying further. Rough 
No. 1 4/4 stock box has not been very active, but 
dressed, kiln and air dried, has been more active. 
Prices are holding steady, but rough air dried box 
is a little weak. Edge 4/4 No. 2 box is selling very 
slowly, and is not likely to pick up until No. 1 
shows more life. No. 2 4/4 stock box, rough and 
dressed, is moving well, but prices are held down 
by competition from air dried No. 1 stock box. Air 
dried edge box, 5/ and 6/4, is moving a little bet- 
ter. sox bark strips, 4/4, have not been moving 
so well. Inquiries for dressed strips are picking up. 

Demand for flooring, thin ceiling, partition etc. 





Co PACIFIC COAST Co 
No. 1 or No. 2 
Common S4S 


Y West Coast 


HEMLOCK 


Here's the kind of stock you and your 
customers will like. It's cut from fine 
quality Upland timber and is nice, dry 
and bright. Wecan ship straight cars 
of 16’ orl8’' stock if you desire. Order 
some of it now. 


Pacific States 
TWAS.” Lumber Co. 


WASH. 
REPRESENTATIVES : 


S.B G Marvin. 518 Peoples Gas Bidg, Chicess, Ill. 
F. W P.O. Box 288, Rockford, Ill. 
K. J. —, 633 MeK night a diinneapaie Minn. 
- ames A. Harrison x Box 745, Sioux Falls, S. D. 

eph Lean, O. Box 144, Omaha, Nebraska 
7 om Probst, P O. Box, | 7, Fargo, No. Dakota 


G. Valentine, P. O. th Denver, Colorado 




















ve Best 


seve Our “Customers 


Has always been Our Watchword. 
Place Your Next Order for 


Douglas Fir 














Idaho White Pine 
Cal. White Pine 
Cal. Sugar Pine 
Pondosa Pine 
Redwood 


Get 
Our 


Prices 
Cedar 
Spruce Factory 
Fir a poncar 











I a 
W:I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 


General Offices, QUINCY, ILL. 








Eureka Cedar Lumber & Shingle Company 


HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 
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Co PACIFIC COAST Co 


Perfection 
Clapboards 


Made to New England speci- 
fications. They are full width, 
length and thickness, are per- 
fectly trimmed, and are the 
only originally sawn, all ver- 
tical grain Red Cedar Clap- 
boards on the market. 








They are 


Originally Sawn— 
Not re-run siding 
Three grades 4 foot Extras, 


Clears, and Second Clears. 
Also high grade Red Cedar 
Shingles. 


SALES AGENTS: 


A. C. Dutton Lumber Corp. 
Poughkeepsie, N. Y. 


New England 


Manufacturing Co. 
" EVERETT, WASH. Vv 























Long Term 


financing of the proper kind 
relieves the lumberman of worry 
and allows him to carry on his op- 
erations with the greatest efficiency. 
That is our business. Our timber 


bond department is in charge of a 


specialist. 

Our experience is at your com- 
mand. We arrange all details and 
buy complete issues. 


Write to 


FREEMAN, SMITH & CAMP Co. 


PORTLAND SAN FRANCISCO 
207 STARK CROCKER-FIRGT NAT. 8K. BOG 


LOS ANGELES 
BARTLETT BLOG. 








ORDER NOW! 


CALIFORNIA 


Redwood 


Write for list and prices 


Albion Lumber Co. 


General Office: Albion, Calif. 
Sales Office: Hobart Bldg , Sam Francisco 
San Diego Office: 320 Spreckles Bldg. 
Los Angeles Office: 397 Pacific Elec. Bldg. 














Mills: Albion and Navarro, Calif. 











in mixed cars has been very good. Quick shipment 
is always wanted. Solid cars of No. 3 and No. 4 
flooring have been selling more readily. Prices are 
holding steady, but show quite a variation, al- 
though there is no disposition to depart from late 
lists. Kiln dried roofers in 6- and &-inch have 
been moving well, and the same is true of air dried 
stock. While some mills report an increase in 
price on air dried roofers, buyers report making 
exceptionally low “buys.” Lath are not moving so 
well but prices show no change. 


LAUREL, MISS. 


June 1.—Improved weather has assisted the 
mills materially in making shipments, which there- 
fore have been in excess of production. Order files 
nevertheless continue large. Business is coming in 
freely. Last week saw a better demand for floor- 
ing and finish than for some time. Stocks at local 
mills are about normal. Prices have shown little 
change. Timbers and all special cutting continue 
strong, and are very much sought after. There 
have been indications of a revival in European 
demand. Porto Rico business has shown some im- 
provement, but call from other West Indies islands 
and South America is not up to normal. 

Vhilip Lanier, of the Philip Lanier Lumber Co., 
New Orleans, spent last week-end in Laurel as the 
guest of Mr. and Mrs. Murray H. Bissell. 

S. Hi. McLaughlin, export sales manager Wausau 
Southern Lumber Co., made a business trip to 
New Orleans and Mobile last week. 


BROOKHAVEN, MISS. 


June 1.—May proved very satisfactory to the 
manufacturers of lumber in the matter of volume 
of business entered. Shipments have been excep- 
tionally good, aud stocks will be reduced 15 to 20 
percent. Prices are more or less disappointing. 
There has been a very heavy reduction in stocks of 
rift and flat grain floorings and any change in their 
price should be upward. Ceiling, partition, and 
drop siding have moved pretty well. On _ finish 
items, particularly longleaf in 1-inch and also in 
the thicker stocks, price concessions have been in 
order, No. 2 S2S&CM in 6-inch has ruled very 
strong and often commanding better prices than 
S- and 10-inch No. 2. Mills in this section are 
badly oversold on 6-inch No, 2 in both air dried 
and kiln dried stock, while there is a surplus of 
both & and 10-inch No, 2. This situation no doubt 
comes from the fact that the 6-inch No. 2 stock is 
now being used for subfloors and roof sheeting, 
whereas the &- and 10-inch are used for side walls 
and suffer from heavy substitute competition. 
No. 3 boards are still ruling rather strong, and the 
stocks of this material are fairly low. 

No. 1 lath seem fairly strong around $5.25, mill, 
with some sellers getting a little more. No. 2 lath 
are usually always salable, as the production is 
only about 15 to 20 percent that of No. 1. No. 2 
have been strong for some time at $4.50, mill. 

Longleaf dimension stocks are very badly broken, 
There are practically no stocks of 2x10- and 
2x12-inch in No. 1, and the price of this mate- 
rial is possibly stronger than most any other on 
the list. Shortleaf dimension stocks are badly 
broken also, but the prices are very unsatisfactory. 
Shortleaf timbers are in only fair demand, while 
longleaf timbers are commanding excellent prices 
and the mills are sold ahead for something like 
sixty days. 

Logging conditions are ideal In fact the woods 
are beginning to need rain, Farmers that work in 
the mills during the off seasons are now busy in 
the fields, so most of the little mills are at a 
standstill, Also the farmers that bring in logs are 
busy and the supply of logs from this source is 
short. 

Railroad buying by the eastern and southern 
lines is in fair volume. Florida is taking prac- 
tically no lumber; most old orders have been can- 
celed rather than shipped. The island trade is 
rather dull, because the sugar business is in bad 
shape. Export trade is still sluggish. 

Hardwood business is not very brisk, many mills 
shutting down and some reducing working hours 
to fifty a week. 

F. L. Peck, president J. J. Newman Lumber Co., 
who makes his home in Scranton, Pa., is spending 
a little time in the South going over the operations 
and conferring with officials of the company. 

Mr. and Mrs. 8S. E. Moreton have just returned 
from a trip to Chattanooga, Tenn., attending the 
graduation of their son David at McCallie School. 
Mrs. Moreton also visited in Atlanta during her 
absence, 

Mr. and Mrs, M. J. Hale drove through to Chat- 
tanooga, Tenn., in their new car to attend the 
graduation of their son Mahlon at McCallie School. 

BE. J. Hurst, general sales manager J. J. New 
man Lumber Co., drove over to Columbia to try 
out the Hugh White Golf Course and reports plenty 
of difficulty in negotiating it. 


ATLANTA, GA. 


June 1.—Though wholesalers complain about the 
smallness of pine demand and weak prices, retailerg 
are enjoying a brisk call for everything in the 
building list, and are confident of continued exce}. 
lent business during June and July. This is par. 
ticularly true in the larger Georgia cities, trade ip 
smaller centers being less active. 

Production at Georgia mills has shown fair im. 
provement lately, with the weather very favorable 
and plenty of logs available, but the output of 
smaller mills is adversely affected by a shortage of 
labor occasioned by the steady return of farm 
workers to the fields. The cut, therefore, is only 
about equal to the volume of new business, while 
shipments are reported less than the cut, causing 
an accumulation of stocks in mill yards. 

Industries and railroads, next to southwestern 
yards, are the most active buyers, steady improvye- 
ment being shown in sales the last four or five 
weeks, while the inquiry promises continued steady 
demand as there is a record amount of industrial 
and railroad construction in prospect in this ter- 
ritory. Yard call from the North is not as heavy 
as had been expected, but some orders for current 
needs are coming in. Inquiry indicates stocks to 
be low, hence improvement is looked for during 
June. 

The price war in Florida is seriously affecting 
business with yards in that State. A well known 
Florida lumberman in Atlanta last week stated 
Miami yards had about 100,000,000 feet of lumber 
on hand, while the average need was about 30,000.- 
000 feet, and that dealers are cutting prices to the 
bone to get rid of their surplus, in some instances 
shaving the market as much as $15 a thousand 
feet. While conditions are not as bad elsewhere in 
Florida, the near future does not promise much 
improvement. 

Dimension, shiplap, boards, shortleaf framing 
and siding are quoted by mills at about the same 
prices as have prevailed the last few weeks, but 
declines are noted in flooring, partition and ceiling 
lumber, except No. 2 common flooring, which is a 
little stronger. No. 1 flooring is off about $1, while 
No. 1 and No. 2 ceiling and partition lumber are 
off $1 to $2. 

Roofer business is reported a little off, except 
industrial call, but production is unchanged and 
prices are being held to the $19 and $20 level. 
Some smaller mills, however, are making conces- 
sions of 50 cents to $1, so as a whole the market 
is a little weaker. On the other hand, some mills 
have secured 50 cents to $1 more where they could 
promise immediate delivery. 

Eugene B. Kemp, secretary Georgia Retail Lum- 
ber & Millwork Association and the Building Ma- 
terial Dealers’ Association, of Atlanta, returned 
Monday from a visit of several days at Birming- 
ham, Ala., where he investigated the method of 
operation of the building material association at 
that city with a view to adopting some of these 
methods for the Georgia and Atlanta associations. 
The Birmingham organization has the reputation of 
being one of the most successful associations of 
its kind in the country. 

A general meeting of the Building Material Deal- 
ers’ Association of Atlanta was held Tuesday night 
of this week, at which time the new charter was 
formally presented to the association members by 
the officers. 

The Atlanta Lumber Co. is a new wholesale con- 
cern that opened for business recently with offices 
at 1415 and 1416 Fourth National Bank Building. 
The firm is composed of Fred Disbro, for some 
years identified with the W. B. Disbro Lumber Co., 
of Atlanta, and Roy Jones, who has been in the 
wholesale lumber business in Atlanta for about 
twenty years. 


KANSAS CITY, MO. 


June 1.—There is little encouragement for 
lumbermen in the present condition of the market 
heré. Last week prices showed further weakening, 
and lists do not mean much when there is an 
order in sight. The Texas panhandle is in the 
throes of a huge oil boom, and retailers can not 
get lumber fast enough to meet the demand from 
builders, This is the bright spot in the market. 
Southern pine mills have the “edge” on this par 
ticular territory, but fir, and western pine mills 
are beginning to get some of the business. Jvemand 
from the East continues slow. The situation ™ 
the middle West is considerable of a puzzle 
lumbermen here, There usually is an expansion 
of building operations in April, but permits issued 
in middle western cities in April fell short of the 
March record, both in number and value. Mean- 
time, demand for other lines of merchandise has 
shown a falling off, and yet there is a better de- 
mand for labor generally and deposits in savings 
banks have shown a slight increase. There 18 
plenty of competition among banks, insurance com- 
panies and building and loan associations for !0ans, 
and interest rates vary from 5 to 6 percent. 1D 
some cases, lenders are either cutting commissions 
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on building loans or do not charge any direct com- 
mission. ‘The building associations have, in most 
eases, reported considerable growth in deposits. 
In the country, sales of farm implements have been 
the largest this spring of any year since 1919. This 
js taken as an indication that, when this year’s 
crop money becomes available, farmers will do 
considerable building. 

E. E. Wood, who will become secretary-manager 
of the Southwestern Lumbermen’s Association 
July 1, is in town from Claremore, Okla., this week, 
house-hunting, preparatory to moving his family 


SPOKANE, WASH. 


May 29.—Steady demand, in fair volume and 
with no change in list prices, is reported by lum- 
ber manufacturers. 

Local business conditions are good. Crop con- 
ditions throughout the Inland Empire are such as 
seem to assure better harvests in every district 
than there have been for a good many years. In 
Spokane, there has been a considerable building 
activity for the first five months of this year. Last 
year exceeded any year since 1910 in the number 
and value of new homes constructed and this year 
is running it a close second. 


VANCOUVER, B. C. 


May 29.—Coast mills and logging camps are op- 
erating almost to full capacity, with favorable 
weather and other conditions. Wet weather pre- 
vailing all May has for the time being removed 
danger of fires in timber. The quantity of logs 
being put in the water is ample to meet present 
mill needs. 

Demand from the Prairie Provinces and eastern 
Canada for the first time in, five years promises 
buoyancy to the lumber manufacturing industry 
here. Local building operations in Coast cities are 
continuing to expand even more than in the early 
months of the year. This local trade, which ab- 
sorbs large amounts of those grades which do not 
take a long rail haul profitably, is balancing the 
market nicely for the lumber producers. 

Export trade has been showing greater activity 
in the last few weeks. The Dominion Navigation 
Co. inaugurated its Atlantic coast service with a 
full eargo from the Fraser River, and is loading 
another vessel here for the same destination. An 
other vessel is loading 8,000,000 shingles and 
500,000 feet lumber for the Atlantic seaboard. HH. 
R. MacMillan & Co. are loading a full cargo for 
the Orient. A full cargo is being loaded for Japan, 
and one for Australia. A number of vessels are 
due the first week of June at Vancouver, Fraser 
River and Vancouver Island ports to take cargoes. 

Construction at New Westminster, on the Fraser 
tiver, of a large pulp plant for the Canadian 
tayon Co. (Ltd.) will start within sixty days. The 
first unit will be of 50-ton daily capacity, in addi- 
tion to a sawmill and the power plant. Estimated 
cost of this first unit is $1,000,000. It is proposed 
to increase the capacity of the plant later. The site 
secured is known as Poplar Island, in the north 
arm of the river. Lumber for California markets 
as well as for export overseas will be cut. The 
pulp plant will specialize in fiber for rayon. 


ABERDEEN-HOQUIAM, WASH. 


May 29.—All records for water shipments from 
Grays Harbor are being broken, twenty-five to 
thirty vessels being here to load at the same time. 
For South America, Anderson & Middleton Lumber 
Co. is loading two; Bay City Lumber Co., one; 
Donovan Lumber Co. Mill No. 1, one, and Aberdeen 
Lumber & Shingle Co., one. For Japan, Anderson 
& Middleton Lumber Co. is loading one; North 
Western Lumber Co., one; Donovan Lumber Co. 
Mill No. 2, one; Shafer Mill No. 4, one, and two 
are being loaded at the Port terminal. For Cali- 
fornia, Grays Harbor Lumber Co. is loading two; 
American Mill Co., one; A. J. West Lumber Co., 
one; Shafer Bros. Shingle Co., Montesano, one; 
American Mill, two, and Bay City Lumber Co., one. 
For the east coast, the Hulbert Mill Co. is loading 
one; Eureka Cedar Lumber & Shingle Co., one. A 
part cargo was loaded on a vessel that sailed to 
Vancouver, B. C., to complete. A vessel is loading 
at the Port terminal for Honolulu. 

The North Western Lumber Co., of Hoquiam, An- 
derson & Middleton Lumber Co., and Saginaw Tim- 
ber Co., of Aberdeen, have made application to the 
State for permission to construct a logging rail- 
road from Preacher's Slough to Primo, Wash. The 
road, if constructed, will parallel the line of the 
Oregon-Washington and would have spur lines to 
Serve the interests involved. It would enable log- 
ging companies to haul to tidewater independently. 
The increased log rate put into effect last year is 
considered excessive by the loggers on Grays Har- 
bor. 

A party of Grays Harbor lumbermen, made up of 
Henry Blagen, sales manager Grays Harbor Lum- 
er Co.; Emmett Anderson, of the Grays Harbor 
Export Co.; Reginald Anderson, of the Bay City 


Lumber Co., and E. A. Middleton, of the Anderson 
& Middleton Lumber Co., returned this week from 
a two months’ sojourn in Japan and China. In 
commenting on the trip, Mr. Blagen stated that in 
his opinion the Coast lumber industry can look 
forward to a steadily increasing trade with the 
Orient. 

The Grays Harbor Stevedore Co. loaded 3,000,000 
feet of lumber on the Nyhaug in six days, and one 
day loaded 760,000 feet. This is thought to estab- 
lish a record for fast loading. 

The Hoquiam Chamber of Commerce has made 
plans for a caravan of Hoquiam people to go to 
Tacoma for the formal opening of the model Ar- 
quetite home. Arquetite is a Hoquiam product 
that will be internationally advertised. Alex Pol- 
son, of the Eureka Cedar Lumber & Manufacturing 
Co., is president of the company that will manu- 
facture it. 

Suilding activities on the Harbor have been af- 
fected by the carpenters’ strike for an increase of 
$1 aday. So far the contractors have refused. 

J. H. MeArthur, of Minneapolis, spent some time 
on the Harbor this week transacting business with 
the mills. He was accompanied by Mrs. MecAr- 
thur, and while here they enjoyed a beach dinner 
at the Pacific Beach Hotel as guests of J. F. Jones, 
of the Evergreen State Lumber Co. 

T. W. Tebb, sales manager Pacific Lumber 
Agency, motored to California, leaving here 
Wednesday. Mr. Tebb was accompanied by Mrs. 
Tebb and their daughter Betty and son Neal. They 
will be the guests of Warren Dutton, former Har- 
bor lumberman, during their stay in California. 

Neil Haig, manager Seattle office W. L. Comyn & 
Co., arrived in Grays Harbor on the Nyhaug after 
a trip to Melbourne, Australia. During his stay 
on the Harbor, Mr. Haig was the guest of Hugh 
Delanty, of the Grays Harbor Stevedore Co. 

Edward R. West, of the A. J. West Lumber Co., 
is receiving congratulations on the arrival of a 
daughter on May 12. 


BOSTON, MASS. 


June 1.—What little change has been noted in 
the New England lumber market during the last 
week has been in the direction of slightly stronger 
demand for some items. Building is active and a 
substantial volume of lumber is moving out of the 
retail yards. 

BDastern spruce men say they are not finding as 
many orders as they expected to gather in when 
the season was so well advanced, but the difficulty 
of securing prompt shipments, on account of 
weather conditions in the North, is making it pos- 
sible to insist on firm prices. This is a rather 
anomalous situation at the season when spruce 
production is materially increasing. The difficulty 
of securing prompt shipment of Provincial random 
has increased during the last week. Several whole- 
salers say they have got as much as $35 for lots 
of scantling and narrow random on which they 
could promise quick shipment. Two Boston whole- 
salers who have extensive connections said that 
although they are ready to pay $35 less commis- 
sion they have been unable to find any dry spruce 
covering boards for immediate delivery. <A few 
weeks ago it was hard to find orders at $33. 
Wholesalers who have recently sold short at $34 
are finding themselves in an awkward situation. 

Ilardwood flooring is a very different story, as 
the market does not look firm or even steady, and 
volume of sales has not been good. 3uyers often 
seem disposed to postpone their purchases until 
the market looks more settled. 

Last week’s arrivals of West Coast lumber by 
water included two cargoes of some 4,000,000 feet 
from British Columbia, all on consignment “to 
order.” Five schooners are in with Canadian lum- 
ber from “Down East.” 


NEW YORK, N. Y. 


June 1.—Elmer S. Anderson, president Southeast 
Lumber Export Co., has just announced the ap- 
pointment of A. C. Hamerton as the firm’s Eu- 
ropean representative. Mr. Hamerton has been 
connected with the National Lumber Exporters’ 
Association. Arrangements were made with Mr. 
Itamerton while Mr. Anderson was recently in 
Europe. 

Joseph S. Nash, formerly representative in New 
York of the Brown-Bledsoe Lumber Co., has been 
shifted to the firm’s home office in Baltimore. 
B. J. McHugh has taken Mr. Nash's place in New 
York. He was formerly with the Daniel B. Curll 
Lumber Co., of Philadelphia, Pa. 

George P. Stanley, New York representative of 
the Chapman Lumber Co., Portland, Ore., has re- 
turned from a business trip to Baltimore. 

The Pioneer Lumber Co. has leased a large space 
in the Industrial Office Building, Newark, N. J. 

D. J. Deppert has been transferred to Philadel- 
phia by the Babcock Lumber Co. and will be in 
charge of traffic. 

W. S. Webb and his son, Samuel H. Webb, are 
principals in the firm of W. S. Webb & Son 


C1 CALIFORNIA Co 


alifornia White Pine 
alifornia Sugar Pine 


and Arizona Soft Pine 
Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 
























H. B. Hewes, C. D. Terwilliger, 
- President Sec.-Treas, & 
W. T. Virgin, n. Mgr. 
Vice-President F. E. Walker, 
R. H. Downman Asst. 
1. W. McWilliams oO tam 


ALIFORNIA 
White Pine 


BOX, SHOP and CLEARS 


Tell us your needs today. 


Clover Valley Lumber Co. 


LOYALTON, CALIFORNIA 















CALIFORNIA 


REDWOOD 


Siding Tank Stock 
Finish Silo Stock 
Ceiling Squares 
Mouldings 


Shop 
Ties 
Timbers 
Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 


Crocker Building, - - 
Lane Mortgage Bldg., Los Angeles 
Grand Central Terminal, - - New York 


London Guarantee Building, P : 
360 North Michigan poe ll t Chicago 


W. O. W. Building, - - 


San Francisco 


Omaha 


y, 








THE 


Dwight Lumber Co. 








Manufacturers Wholesalers 
KLAMATH Specialists in 
on a Fa ctory 
California 


Plank 








White and D and Better 
4 in all 
Sugar Pine Thicknesses 
OFFICES : 
260 California St., SAN FRANCISCO, CALIF. 
30 North LaSalle Street, CHICAGO, ILL. 
MI : 
Klamath Falls, Ore. Sisson, California. 











HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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PORTLAND, ORE. 


AND THE COLUMBIA VALLEY 











Willapa Lumber Co. 
Fir 


Spruce 
Hemlock 


Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE, 
Chicago Representative 
Western Wood Products Co., Tribune Tower 


Old 
Growth 











Pine - Fir - Spruce 
Hemlock - Cedar 


Nearly half a century 
in the manufacture and 
distribution of hard- 
woods and more re- 
cently in West Coast 
woods would appear to 
indicate dependability. 
We solicit a trial. 


The Prendergast Company 
Western Office Home Office 
Northwestern Bank Bidg. MARION 

PORTLAND, ORE. OHIO 








SULLIVAN 


LUMBER CO. 
| Soft Yellow Fir 





Flooring Finish 
Siding Moulding 
Ceiling Thick Clears 


| Factory and Industrial Stock 
| 


SPRUCE, CEDAR, 
WESTERN PINE 
AND HEMLOCK 


Portland, Ore. | 

















H. J. ANDERSON 
LUMBER Co. 


PRODUCERS OF WESTERN 
Red 


cedar POLES Fir PILING 


RAIL OR CARGO 


301-338 Northwestern Portland Ore. 
’ 








Bank Building 








BEST BOOK IN THE L?JMBERMAN’S LIBRARY 


Is ‘‘Tote-road and Trail,’’ Jast published. Here is ‘the 
lumberman poet’’ at his best, singing heart-winning 
songs on logging, lumbering, and life in general. Illus- 
trated in color. A book no lumberman should miss. 
$1.50 postpaid. AMERICAN LUMBERMAN, Publisher, 
431 8S, Dearborn St., Chicago, Il. 


(Inc.), which has started business at the foot of 
Columbia Street, Brooklyn. Young Mr. Webb has 
been in the retail business with his father for four 
years and is a graduate of Lehigh University. 

J. P. Garling has opened a wholesale office at 
110 West Thirty-fourth Street. He was formerly 
New York representative of the Apex Lumber Co. 


NEW ORLEANS, LA. 


June 1.—No featurable change in market condi- 
tions is noted for the week. Southern pine book- 
ings showed a gain, accompanied by a decline in 
shipping volume, but shipments continued in the 
lead. Orders led production however, and further 
gain in booking volume is foreshadowed by brisker 
inquiry as the season advances. Prices appear to 
be holding their own, taking the list all round. 
Cypress bookings again ran below shipments and 
cut, but local reports say prices hold firm at un- 
changed levels and note a brisker inquiry. Mixed 
car orders predominate. On the southern hardwood 
side there is noted locally a slightly better call for 
poplar, but call for red and sap gum is rated rather 
disappointing, season considered. Prices seem to 
have undergone little change either way, though 
the spread of quotations on some items is perhaps 
narrower than it was a fortnight ago. 

Students of the Louisiana State University’s 
school of forestry will work out plans this summer 
for development of the 1,000-acre timber land tract 
given the school by the Great Southern Lumber 
Co., of Bogalusa. The university’s summer forest 
camp will be held on the donated tract from June 
21 to Aug. 1. 

While towing a bargeload of hardwood logs last 
Thursday, the tug Jola, owned by S. B. Anderson 
& Son, of Plaquemine, La., struck an eddy in 
the Mississippi River just above the Plaquemine 
locks, and was capsized. The barge also was over- 
turned, but righted itself after spilling off the log 





ee 


cargo. No loss of life resulted. The property logg 
is estimated at $5,000, covered. by insurance. Most 
of the logs, it is added, were recovered. 

At a recent meeting of the Mississippi Affiliateg 
Exchange Clubs held in McComb, Miss., L. 9, 
Crosby of the Crorow Hardwood Co. and other lum. 
ber enterprises near Picayune, Miss., was elected 
president. The 1927 annual of the clubs will be 
held at Gulfport. 


PITTSBURGH, PA. 


June 1.—Wholesale lumbermen report a little 
improvement in market conditions in the last week, 
with a better feeling all round, and retailers report 
the outlook for house building to be more encour. 
aging. Continued buying by the railroads is a gyg.- 
taining factor in business at the yards. Whole- 
salers still say prices are unstable, however, in 
nearly all varieties of lumber. Southern pine par. 
ticularly is very erratic, with variations in prices 
of $1 to $10 a thousand. The white pines are more 
steady, with the exception of No. 3 common Pon- 
dosa, which shows considerable variation. No, 4 
Idaho white pine is very searce. California white 
and sugar pines are fairly active, particularly ip 
the better grades. Fir, spruce and western hem- 
fock show considerable variation in prices. Hard- 
woods continue fairly active, especially in the lower 
grades. 

Included in an exhibit by a large department 
store here of the products of the various States are 
some beautiful samples of pine wood, representing 
the product of Washington and Oregon, which are 
attracting much attention. 

W. E. Hatch, of the Keystone Lumber Co., with 
his family, spent the week-end and the holiday, 
Monday, at their summer cottage situated at Con- 
neaut Lake, Pa. 


(Continued on page 85) 











Sash and door mills in the Minneapolis and St. 
Paul (Minn.) district are reflecting an improved 
condition following rainfall in the agricultural dis- 


tricts. During the last week sections which have 
had abundant rain in the last ten days or two 
weeks came into the market with some substantial 
orders. ‘The fact that rain now has come to 
virtually the entire Northwest territory leads sash 
and door mill operators to a belief that there will 
be continued improvement in business. Special 
work this week is in greater demand at the mills 
than stock goods, City trade continues to be better 
than was forecast early in the year. Mill men are 
confident that trade from the rural districts will 
continue good for the remainder of the season and 
that the business for 1926 will be even better in 
the aggregate than in 1925, which was regarded as 
a good year. Prices have undergone no general 
changes. 

With strong competition prevailing, Columbus 
(Ohio) millwork concerns are scurrying around for 
business. Most of the mills are operating to about 
three-fourths capacity, and a few are doing even 
better. Figuring on new jobs is general, but 
prices are being cut to a considerable extent. 

Sales managers of Kansas City (Mo.) plants say 
that demand is barely holding its own, and that 
competition for orders has weakened prices. There 
is only small demand for frames, but a fair demand 
for glazed sash and doors. 


The door and millwork plants at Buffalo, N. Y., 
report some gains in trade with the improvement 
in the weather which has taken place in the past 
two or three weeks, and a good many more build- 
ing permits are being taken out. A fair trade this 
month is looked for. 

The members of the sash and door trade in Balti- 
more, Md., are quite ready to admit that very keen 
competition prevails, with margins of profit rather 
less a consideration just now than the securing of 
orders. Prices rule relatively low, with the de- 
mand not so large or so active as to encourage a 
tendency toward a marking up of the figures. How- 
ever, the continuance of almost ideal weather is 
tending to stimulate activity in construction work, 
and the requirements of the builders are fair, even 
if they do not touch the level set by some other 
periods. The difference between now and certain 
previous times is that few large structures are 
being authorized, the great preponderance of under- 
takings involving dwellings of the more modest 
sort, which do not run heavily into money. At the 
same time, there is much interest now in the 
development of some of the suburban sections, and 
the outlook is rather encouraging. 

The sash and door factories of Los Angeles, 
Calif., are running full blast and orders on hand 
at this writing are sufficient to keep them busy 
for a month or six weeks. Prices are firm and 


stocks are low, thus necessitating the factories 
entering the market on a considerable scale dur- 
ing the week. 

Se eee eeaeaeaeaae 


Forms Millwork Listing Bureau 


BALTIMORE, MpD., June 1.—The Forest Products 
Association of Maryland (Inc.), an organization 
of retail lumbermen of this city, has recently es- 
tablished a millwork listing bureau, which is now 
functioning and serving several of the mills of this 
city which hold membership in the association. 
The bureau has in its personnel men thoroughly 
qualified to make millwork surveys, a force of 
three estimators now serving seven mills. These 
men prepare an accurate list of the quantities re 
quired on any building from the plans and specifi- 
cations as drawn up by the architect. 

The operation of the bureau is very simple. Any 
mill served by it gives notice of its desire to bid on 
a particular job. A set of plans and specifications 
is then obtained, from which a list of quantities is 
made. This list is furnished not only to the mill 
placing the original order with the bureau, but to 
any other mills that may request a list on this job. 
The bureau does no pricing, its service being merely 
to furnish a correct list of quantities. 


Carolina Millwork Group Meets 


GoLpsporo, N. C., June 1.—About 25 members 
of the Southern Sash, Door & Millwork Manufac- 
turers’ Association in the North and South Caro- 
lina territory attended a special group meeting for 
the Carolinas held at the Goldsboro Hotel here on 
Thursday, May 27, Secretary C. B. Harman pre- 
siding. 

One of the most interesting features of the meet- 
ing was the attendance of five well known archi- 
tects and contractors who discussed with the mill- 
work manufacturers problems of closer relation- 
ship as a means of benefiting both the architects 
and contractors and the manufacturers. 

Other problems of current importance to the in- 
dustry in the South were also discussed, primarily 
the new uniform contract and millwork definition 
which was formally adopted by the proposal com- 
mittee of the association at the recent meeting at 
High Point, N. C. Those present who read the pro- 
posal and the new definition agreed that it repre: 
sents a very advanced step and that its adoption 
at the forthcoming summer meeting of the associa- 
tion will comprise one of the most progressive steps 
taken by the industry in this section in some years. 

At the informal dinner served at the Goldsboro 
Hotel Thursday night an interesting talk was made 
by J. W. Stout, a prominent contractor of San- 
ford, N. C., on “Closer Relationship Between the 
Architects and Contractors and the Millwork Manu- 
facturers.” 
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R. H. McCOY, vice president and general man- 
ager of the Bonners Ferry Lumber Co., one of 


the affiliated Weyerhaeuser interests, died 
Wednesday, May 26, of heart trouble. He 
nad been ailing for a long time and for the last 
nine months was confined to his bed. Funeral 
services were held at the family home at Bon- 
ners Ferry, Idaho, and the body taken east to 
New Richmond, Wis., where it was interred 
Monday, May 31. Mr. McCoy, who had been a 
prominent figure in Inland Empire lumber circles 
for the last twenty years, was born on a farm 
near Madison, Wis. His younger manhood was 
spent in the lumber business in Wisconsin and 
Minnesota. It was in 1906 that Mr. McCoy pur- 
chased an interest in the Bonners Ferry Lumber 
Co. and divided his time between Bonners Ferry 
and East Grand Forks, Minn., where he also had 
lumber interests. In 1909, the mill of the Bon- 
ners Ferry Lumber Co. burned to the ground 
and within 90 days Mr. McCoy had replaced it 
and had the new plant in operation. Today the 
Bonners Ferry Lumber Co. has one of the model 
plants of the Northwest. Both of the _ sons, 
H. J. and Lawrence, have been associated with 
their father in the lumber business and H. J. 
McCoy, the younger, has been active manager 
of the company during his father’s sickness. In 
addition to his widow and two sons, Mr. McCoy 
is survived by three grandchildren, Robert, 
Phillip and Janet McCoy, children of Mr. and 
Mrs. H. J. McCoy; a sister, Mrs. M. M. Burn- 
ham, of Paoli, Pa., and three brothers, Arthur 
McCoy, of Waitsburg, Wash.; George McCoy, of 
Vancouver, Wash., and Charles M. McCoy, of 
Minneapolis, Minn. 


L. M. NOLAND, died at his home in Poplar- 
ville, Miss., early Monday morning, May 31, after 
an illness of a week with double pneumonia. 
Funeral services were held at Poplarville and 
the body taken to Columbus, Miss., for burial. 
Mr. Noland was secretary and treasurer of the 
Kola Lumber Co., at Kola, Miss., until that 
plant ceased operations in 1922. He then organ- 
ized the Gulf Pine Co. at Poplarville and oper- 
ated there until a few weeks ago when its 
timber supply was exhausted. His death is a 
real loss to the lumber industry as he was con- 
sidered one of the best lumbermen in that sec- 
tion and no one connected with the lumber 
industry was more popular there. 


MRS. FRANK CHIASSON, mother of E. L. 
Chiasson, of the Terrell-Chiasson Lumber Co., 
of Jacksonville, Fla., died suddenly on Sunday 
morning, May 30, at Patterson, La. Mrs. Chias- 
son was born in Patterson and had lived there 
all of her life. She had a large circle of friends 
in that community who deeply regret her pass- 
ing. She is survived by her husband, Frank 
Chiasson and by the following children: Mrs. 
J. J. Richard, Mrs. Duke Viguerie, Mrs. Howard 
Moore, and a son in high school, George Chias- 
son, all of Patterson; Mrs. George Marsh, of 
Mounds, Ill.; E. L. Chiasson, of Jacksonville, 
and Earl Chiasson, a student at Georgia Tech, 
Atlanta, Ga. 


GEORGE W. TROUP, a veteran lumberman 
of eastern Canada, died at his home in Sherks- 
ton, Ont., on May 25, aged 88. Death resulted 
from a fall on the floor of his home which oc- 
curred four weeks previously. He was the son 
of Peter Troup, who established a sawmill in 
the town seventy-five years ago, and succeeded 
to his father’s business, which included also flour 
and feed milling. His activities in business cov- 
ered nearly three-quarters of a century. He 
married Mary, oldest daughter of the late 
Michael Sherk, and left 48 direct descendants— 
A saga 25 grandchildren and 16 great-grand- 
cnlidren, 





MRS. HARRIETT LEE NEGLEY, aged 80 
years, wife of George W. Negley, pioneer saw- 
mill and hardwood lumber dealer of Danville, 
Ill., died May 26 in the family home, after. an 
illness of a year. Funeral services were held 
Thursday afternoon, May 27, and the body was 
taken to Frankfort, Ind., her former home, for 
burial. Mrs. Negley was born in Oxford, Ohio, 
in January, 1846, and married Mr. Negley in 
1882, who survives her. Ten years later he 
established his sawmill and lumber business in 
Danville. 


MRS. MARIAN L. FISH, died on May 28 at 
the home of her son, Frank F. Fish, 5555 Everett 
Avenue, Chicago. Mrs. Fish was well known to 
many lumbermen who had visited at her son’s 
home and highly esteemed by them. She was 
born in Boston, Mass., Aug. 30, 1843. Funeral 
and interment took place in Racine, Wis., her 
former home, on Saturday, May 29. She is sur- 
Vived by two sons, Frank F. Fish, secretary- 
‘reasurer of the National Hardwood Lumber 
Association, and Carlton Fish, of Wheaton, IIL, 
and two grandsons, Paul R. and Edwin S. Fish. 


HERBERT S. BARKER, vice president of the 
Blacker & Shepard Co., Boston, Mass., died sud- 
denly on May 25 at his home in Quincy, Mass. 

€ had been in poor health for some time, 
brought on, according to his many friends, by 
Continued overwork. Mr. Barker was 62 years 
old, and was born in Boston. He had been a 





resident of Quincy for the last 30 years. He was 
an active member of the Masons and of the 
Granite City Club, and had been prominent in 
the affairs of the Lumber Trade Club of Boston. 


WILLIAM HAYS, millwright with the Dor- 
chester Lumber Co., of Badham, S. C., was 
burned to death in the fire which destroyed that 
company’s mill recently. He was 40 years old. 
Mr. Hays was last seen when he entered the 
burning building with a hose line in the en- 
deavor to check the fire. He was found the 
morning after by members of the fire depart- 
ment. Mr. Hays was unmarried and had no 
relatives. 

MIRIAM ESTHER JOHNSON, daughter of 
Mr. and Mrs. F. G. Johnson, of Vancouver, B. C., 
died last week at the age of 15. Mr. Johnson 
is manager of the Capilano Timber Co., at Van- 
couver, and his many friends in that section 
express the deepest sympathy with the parents 
in their loss. 


FRANK D. SADLER, lumberman of Perth, 
N. B., died very suddenly while talking with his 
foreman at the mill. Heart disease is given as 
the cause. The mill is located at Rowena and Mr. 
Sadler was on a visit of inspection there. He 
was born in Boston, Mass., in 1858, but for the 
last fifty years had resided at Perth. 

WALTER HARRISON SMITH, for many 
years a resident of River Falls and Fifield, Wis., 
died at St. Helens, Ore., recently at the age of 
37 and was buried there. Mr. Smith was active 
in the lumber business in northern Wisconsin 
until 1893 when he went to Oregon. He was a 
Civil War veteran. 
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Wood Imports for Ten Months 


WASHINGTON, D. C., June 2.—Total imports of 
timber, lumber and manufactures of wood into the 
United States for the ten months ending with April 
of this year had an aggregate value of $88,952,690, 
an increase of about $6,500,000 over the corre- 
sponding period last year. 

In announcing these figures, the lumber division, 
Department of Commerce, stated that over 80 per- 
cent of the increase was in imports of sawmill 
products, which showed a gain from $59,900,000 
to $65,400,000. Softwood lumber imports, mostly 
from Canada, were $3,000,000 greater and sawn 
hardwood and cabinet wood $1,500,000 greater. 


Guatemalan Imports and Exports 


WASHINGTON, D. C., June 2.—Philip Holland, 
consul general at Guatemala City, reports that 
there was a decline in the value of imports of lum- 
ber into Guatemala from $134,000 in 1924 to 
$120,000 in 1925, or 12 percent. The volume of 
imports, however, was greater, having been 3,384,- 
000 feet Jast year against 2,768,000 feet in 1924. 
Lumber is imported entirely from the United States. 
Much of the lumber now imported is used by the 
railroads for car construction. Builders prefer 
pine from the United States to the native hard- 
woods for door and window facings because it is 
more easily worked. 

Exports of Guatemalan lumber last year were 
valued at $645,300, compared with $467,500 in 
1924. The increase in volume was from $9,351,000 
feet in 1924 to 12,907,000 feet last year. Virtually 
all the exports were shipped to the United States, 
which last year took $618,382 of the total value. 
Of this total, mahogany and cedar shipments to 
the United States aggregated $323,385. 


Lumber Exports from Sweden 

WASHINGTON, D. C., June 2.—Commercial At- 
taché Klath cables the Department of Commerce 
from Stockholm that exports of rough lumber from 
Sweden during April were 39,652,000 feet, includ- 
ing 7,335,000 feet of box shook, and of planed lum- 
ber 11,194,000 feet, including 1,357,000 feet of 
shook. The British general strike had a tempo- 
rary adverse influence on Swedish sales during May 
and up to May the lumber shipping season was held 
to slow movement on account of ice. 


(sg ga 2 2022 


Philippine Mahogany Imports 

WASHINGTON, D. C., June 2.—Imports of Philip- 
pine mahogany logs into the United States in 
March of this year were 11,000 feet and during 
April 57,006 feet. Imports of Philippine sawn ma- 
hogany were 2,169,000 feet in March and 2,264,000 
feet in April. Since June 30, 1925, and up to April 
30 this year imports totaled 1,181,000 feet of logs 
and 20,175,000 feet of sawn mahogany. 





WILSON’S 


WEED KILLER 


kills vines, poison ivy, and all weeds from 
your lumber yards immediately and effici- 
ently. One application a season is sufficient. 
Just mix with water and sprinkle. So easy. 
Most effective weed killer on the market. 


One quart (makes 10 gallons) 7S¢. 
One gallon (makes 41 gallons) $2.00 


Write— 
A 7/) 


DEPT. R SPRINGFIELD, N. J. 








CALIFORNIA 


Whi Pi J. E. WHEELER, 
President. 
ite Fine} 
Thick Plank and Secretary. 
Selects are our J. M. BEDFORD, 


Specialties 


We also manufacture 


Shop and Box 


Lumber 
Tell Us Your Needs. 


Wheeler-Olmstead 
Company 
KLAMATH FALLS, ORE. 


Modern Mill: 
Klamath Falls, 
Oregon. 











‘ace ALWAYS IN THE 
MARKET TO BUY— 
Long and Short Leaf Sizes and 


Boards. 
Short Leaf Casing and Base. 
Also:— 


1x4 K. D. B & Better Rough. 
1x4 to 12”—6, 8 & 10’ Rough. 





Flooring, Ceiling and Siding 
Oregon & California White & Sugar Pine 











Send us your stock and price list. 


Chas. F. Felin & Co., Inc. 
Old York Road & ButlerSt., PHILADELPHIA, PA. 











-— 


Hall, Kellogg & Co. 
~ Room 1010, 208 So. LaSalle Street, Chicago 


522 Spring Street, - Hot Springs, Ark. 
511 Spalding Building, + Portland, Ore. 


Foresters to Leading 
Lumber Companies 
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Central States 
Buyers 


will find us prepared to give them close 
cooperation on their West Coast lum- 
ber requirements. Quality, service 
and satisfaction. We're cutting ap- 


| | 
( 
( 
| ) 
! proximately 1,000,000 feet daily of 

| 

| 


Douglas Fir 


Redwood, White Fir, Hemlock 
California White Pine 
California Sugar Pine 


Get in touch with us. 


Hammond Lumber Co., Inc. 


SALES OFFICE: 


1805 Londen Guarantee CHICAGO) passes { 
Ray at: Mill City, Ore., Samoa, Calif. ; 
and (Hutchinson Lbr. Co.,) Oroville, Calif. 


ii iis 





Manufacturers of Fir Long Dimension 


Have you a car or more any size or 
combination 2x6 to 2x12-22'-24'-26" you 
desire to move? Ship us at transfer for 
R/C. We will sell at best market price, 
assortment considered. Carry a/c, ad- 
vance 80% estimated net invoice. sal- 
ance on arrival less $1 per M for our 
service, 


John A. Spencer Lumber Co. 


Suite 801, 624 So. Michigan Ave., Chicago, Ill. 











Save Money on Fir Doors 


Pool cars into Chicago almost weekly at 
carload prices. Both garage doors and house 
doors. 100% V.G. stiles and rails. 


Get our prices. 


GRAM LUMBER Co. 


28 E. Jackson Bivd., CHICAGO, ILL. 


Telephones: Wabash 8117-18. 














Lumber and ; 
HUTCHINS Storage Co. sng 
Saw Mill, Band Resaw and Planing Mill | White Pine, 
GENERAL OFFICES, YARDS AND MILL: | Spruce, Norway, 
139th and Western Ave., BLUEISLAND, ILL. | Railroad and 
Local Phone: Chicago Phone: Car Material 
Biue Island 800 Pullman 8020 (No Toll) | ORDERS SOLICITED 








WesternWoodProductsCo. 


Formerly OSGOOD-SIMONSON LUMBER CO. 

Specialists in Western and Northern 

FACTORY AND YARD STOCKS 
Phone, SUPERIOR 3531 Tribune Tower, CHICAGO 














Geo. A. Hoene Lumber Co. 


Lumber Merchants 


Straus Building, CHICAGO, ILL. 
Telephone Harrison 2501 


Northern and Western 


Lumber, Yard Stock, Lath 











Harry G. Hayes, of the Hayes Lumber Co., left 
Friday for one of his periodical trips to the West 
Coast. 


James Brannum, president of the Brannum Lum 
ber Co., Racine, Wis., was visiting friends in Chi- 
cago this week. 

Fr. W. Long, sales manager of the Wisconsin- 
Michigan Lumber Co., Eagle River, Wis., was in 
Chicago this week on one of his periodical trips. 


J. J. Clemens, for several months manager of 
the Eclipse Lumber Co. at Anamosa, Iowa, has re- 
signed and has been succeeded by A. Seitz, of Wa- 
verly, lowa. 

George H. Chapman, president of the St. Johns 
Portable Building Co., St. Johns, Mich., was in 
Chicago Tuesday calling on his friends in the lum 
ber fraternity. 

Joe Mercer, of the Hubbard Woods Lumber Co., 
Ifubbard Woods, Ill., has returned from a 2-weeks’ 
trip to Florida, and reports business as a whole to 
be improving. 

C. H. Simms, of the Simms-Morgan Lumber Co., 
Pine Hill, Ala., manufacturer of southern pine, 
spent two days last week in Chicago calling on 
acquaintances in the lumber business. 


J. A. Pease, of the Pearl River Valley Lumber 
Co., Canton, Miss., was in Detroit Tuesday and 
then came to Chicago to spend several days calling 
on his friends before returning south. 


George DD. Griffith, of George D. Griffith & Co., 
was out of the city five days over the week end 
with his family. They drove to Salem, IIl., to visit 
relatives and also stopped in St. Louis, Mo., before 
returning to Chicago, 

A. J. Boyle, of the Aeme Lumber & Shingle Co., 
spent last week in Rockford and other northern 
Illinois cities. Iie has moved his family from 
Angora, Minn., and has taken permanent residence 
at Downers Grove, Ill, 

J. Floyd Womelsdorf was in Chicago last week 
at which time he rejoined the Hilgard Lumber Co. 
us representative in northern Ohio. He formerly 
was with the Hilgard company and had charge of 
the same Ohio territory. 

W. C. Floyd, 913 Empire Building, Pittsburgh. 
’a., has been appointed Pittsburgh representative 
of the Milwaukee Electric Crane & Manufacturing 
Corporation, Milwaukee, Wis., builder of electric 
traveling cranes and hoists. 

W. C. Cobham, formerly connected with John J. 
Anderson Lumber Co., wholesale lumber dealer in 
Chicago, has entered the wholesale lumber business 
for himself in Cleveland, Ohio. His firm will be 
known as the W. C. Cobham Lumber Co. 


Nils Gregertsen, of Gregertsen Bros. Co., spent 
three days over the week end and Memorial Day at 
Eagle River, Wis., fishing. He came back to his 
office Tuesday with a coat of tan that looked like 
it had been acquired in the hottest days of mid- 
summer. 


Joe Thompson, president of the Thompson-Katz 
Lumber Co., Memphis, Tenn., specialist in ash, 
dropped into Chicago last week on his return from 
the East where he has been calling on buyers in 
the automobile industry. He reported business to 
ve fairly good. 


L. W. Crow, of the Mears-Slayton Building Ma- 
terial Co., Clark and Howard streets, is accompa- 
nying Mrs. Crow to Montreal, Que., next week to 
see her safely aboard a steamer for Europe, where 
she will travel for four months. Mr. Crow will 
return immediately to Chicago. 

W. M. Nichols, resident manager of the Pioneer 
Lumber Co., Elrod, Ala., was in Chicago the last 
of the week to attend the meeting of the National 
Committee on Wood Utilization and to visit with 
the John Hl. Shook Lumber Co., exclusive repre- 
sentative of the Pioneer company in Chicago. 


James D. Lacey, president of James D. Lacey & 
Co., celebrated his seventy-seventh birthday while 
in Chicago last week. Hle was entertained by 
W. T. Culver, vice president of the organization, 
at dinner at which F. L. Peck, president of the 
United States Lumber Co., Scranton, Pa., was also 
a guest. 

John Hanbury, president of John Hanbury & 
Co. (Ltd.), Vancouver, B. C., accompanied by Mrs. 
Hanbury, was in Chicago Wednesday calling on his 
lumbermen friends. Mr. and Mrs. Hanbury are 
on a pleasure trip to the East, and while they are 
gone, L. Hanbury, a son, is in charge of the busi- 
ness in Vancouver. 


W. H. Gleason, Chicago representative of James 
E. Stark & Co., returned Saturday from a week's 
trip through Michigan along the lake shore and re- 


ported business rather slow. Most of the furniture 
factories that had signified their intentions to buy 
in May have postponed buying until July, accord. 
ing to Mr. Gleason. 

Charles T. Clark, for sixteen years manager of 
the Austin yard of the Edward Hines Lumber Co, 
has been elected president of the Burns Lumber (Co, 
to succeed Frank Burns, recently resigned. No 
other changes have been made in the Burns organi- 
zation. Mr. Clark, through his long service in the 
retail business around Chicago, has many friends 
in the lumber fraternity, and is well fitted to head 
the large Burns company. 


Hl. H. Spaulding, vice president of the Lake In. 
dependence Lumber Co., Big Bay, Mich., left Chi- 
cago Tuesday for New York to be gone a week. He 
has purchased a new Isotta Fraschini automobile 
and is going to New York to see it and take a trial 
spin. He will leave the car there and get it when 
he and his wife return the latter part of June to 
attend the interuniversity boat races on the Hud- 
son River at Poughkeepsie, N. Y. 


Alex. Robson, sales manager of the Timberland 
Lumber Co., New Westminster, B. C., is on his 
way to eastern Canada, and stopped in Chicago 
the first of the week to see his friends. Business 
is good with the Timberland company and it is 
booked up for 60 days on most items. Mr. Robson 
said that the railroad market in Chicago and other 
large competitive centers was unsatisfactory from 
their standpoint and that most of their stock was 
moving to eastern Canada. He reported export 
and California business very quiet. 


W. B. Fraser, of the Coale-Fraser Lumber (Co., 
with headquarters at Tacoma, Wash., is in Chi- 
eago for a visit of from four to five weeks with 
George M. Coale, president of the company. His 
reports from the West Coast are not the most en- 
couraging. Southern California and Florida busi- 
ness has been a great disappointment and_ ship- 
ments of fir to New York are being curtailed. Mills 
are not cutting for stock but are running full time 
to fill orders already booked, mostly for export. 
The demand at present is very light with little 
prospect of it picking up until after the summer 
months. 

Kk. A. Thornton, of the BE. A. Thornton Lumber 
Co., and president of the Lumbermen’s Associa- 
tion of Chicago, is enjoying an extensive 3-week 
motoring trip through the East. He is accompanied 
by Mrs. Thornton, his sister, Mrs. Thornton C. 
McCune, and nephew, Thornton McCune. They 
are going to Canton, N. Y. where Mr. Thornton 
will attend his class reunion at St. Lawrence Uni- 
versity, and will then motor through the Adiron- 
dack Mountains and New England States. They 
will attend the Sesquicentennial Exposition at 
Philadelphia and will visit in Baltimore and Pitts- 
burgh, driving home through West Virginia, Ken- 
tucky and Indiana. 


L.. Glazer, of the Dierks Lumber & Coal Co., Kan- 
sas City, Mo., was in Chicago this week attending 
a meeting of house organ editors. Mr. Glazer for 
some time has supervised the safety work of 
the Dierks Lumber & Coal Co., and also has been 
in charge of the company’s very attractive house 
organ. He also has charge of the publicity depart- 
ment of the company and is enthusiastically inter- 
ested in all branches of his work. Mr. Glazer was 
accompanied to Chicago by his young son who 
thoroughly enjoyed his trip to the Windy City. 


J. M. Van Gundy, superintendent of manufac- 
ture, Chicago Lumber Co. of Washington, of Oak- 
land, Calif., was in Chicago this week calling on 
the trade with Richard Porter Du Page, district 
sales manager of the company with headquarters 
in this city. Mr. Van Gundy is making an exten- 
sive eastern trip, conferring with sales representa- 
tives and calling on the trade, particularly for the 
purpose of introducing the product of a new de 
partment recently installed by the company at its 
Oakland plant. This department has been installed 
for the manufacture of built-in fixtures and all 
kinds of specialties made of California white and 
sugar pine. Extensive additions have been made 
to the company’s plant, both in the way of build- 
ings and the latest special equipment, and already 
it is finding a big demand for these new products. 
Everything in the way of built-in fixtures is manu- 
factured at this plant and anything in the way of 
specialties can be turned out. This remanufactul- 
ing plant of the Chicago Lumber Co. of Washing 
ton is the most up-to-date plant of the kind on the 
Pacific coast and is a distinct step forward in the 
more complete refinement of lumber and lumber 
products at the source of origin. From Chicago 
Mr. Van Gundy continued his tour eastward and 
will visit a number of the large eastern and nortb- 
ern cities before starting back to the Coast. 
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Boys Build a House in a Day 


The desire to build houses which is present in 
every boy’s mind is usually satisfied by the build- 
jng of a shack or by the reconstruction of the tool 
shed into a den for desperados where many a 
happy hour is spent at play. But the Boy Scouts 
of Troop 375, Chicago, had a chance to build a 
real house on Memorial Day. Assisted and di- 
rected by the Austin Kiwanis Club, fifteen Boy 
Scouts and about as many Kiwanians, working 
from sunrise to sunset, built a complete house 
from foundation to roof, which is to be used by 
the Boy Scouts as headquarters for over-night 
camps and week-end hikes. In the winter the 
house will be used as shelter and camp for skiing 
parties etc. thus being in use the year round. 

The house, which is 20 by 28 feet with an 8x20- 
foot veranda across the front, was built on Kiwanis 
Hill, four miles south of La Grange, Ill. The 
Austin Kiwanis Club, which sponsors the activi- 
ties of this Boy Scout troop, paid for the lot and 
bought the material, which amounted to about 
$3,000 in all. Pine lumber was used to build the 
house. Later a brick mantel will be built in the 
room and a room partitioned off for the scout 
officers. The outside sheathing will be covered 
with roofing paper and panels. 

The building of this recreation center was more 
of a lark than real work and was enjoyed by 
everyone that took part. The date was set on 











News Letters 


(Continued from page 82) 
NORTH TONAWANDA, N. Y. 


June 1.—The season of lumber receipts at the 
Tonawandas opened a few days ago with the ar- 
rival of the steamer Wotan with a cargo of hemlock 
for the Ray H. Bennett Lumber Co. The Zillah and 
barge Mingo have docked here with cargoes of 
white pine, brought from Johnswood, Mich. The 
Zillah carried a cargo for the Wilson Lumber & 
Box Co, The Mingo had stock for the Kreetan Co. 
Many boats are engaged in loading lumber at dif- 
ferent ports along the upper lakes for local deliv- 
ery. Wholesalers expect to get down much stock 
before the end of June. 


BOGALUSA, LA. 


June 1.—A visitor here last week was C. H. 
Kellogg, manager of the Louisiana Development 
Association, who is making a survey of the State 
in an endeavor to get information as to its needs 
in various sections. Mr. Kellogg was the guest of 
Mayor W. H. Sullivan at the Pine Tree Inn, as were 
a number of Bogalusa’s representative business 
men. Mr. Kellogg told of the work of the develop- 
ment association, saying that it purposes to tell 
the outside world what Louisiana has to offer it 








Boy Scouts and members of Austin Kiwanis Club build club house in a day 


a holiday so that the business men could be on 
hand for their part of the work. The wives of 
the Kiwanians served lunch and refreshments for 
the workers which was a great incentive to labor 
with the diligence that characterizes a game such 
as this. The work was directed by Albert Hawes, 
chairman of the Kiwanis Club committee in charge 
of Boy Scout work. 


Forest Engineer on Field Trip 


SAVANNAH, GA., June 1.—S. E. Fogelberg, forest 
engineer connected with the Savannah office of 
James D. Lacey & Co., has just left on a field trip 
in South Carolina where he is to investigate a 
large cut-over pine property with the object of 
determining its value for investment purposes. 

During the past three years, the Lacey company 
has investigated a large number of cut-over pine 
Properties throughout the coastal pine district, 
some of which were found to be valuable from the 
standpoint of regrowth possibilities. In general, 
however, nearly all properties examined contain 
large areas which are not restocking satisfactorily 
because of repeated fires which have run through 
the woods. 


The fire situation is slowly improving, but would 
Progress much more rapidly if the land owners 
could be made to realize the tremendous. loas in 
[pe revenue which results from annual burn- 
ng. 

W. E. Wright, forest engineer, who is also con- 
nected with the. Savannah office, has just returned 
to Savannah after a month’s trip with a cruising 
party in the Okefenokee Swamp. The object of 
the trip was to make a careful timber estimate 
and type map of a property containing several 
thousand acres. Mr. Wright reports that field con- 
ditions in the swamp were very favorable so that 
the work progressed satisfactorily. 


in the way of industrial and agricultural oppor- 
tunities ete. 

Another trucking record was made last week 
in Washington Parish when two carloads of Irish 
potatoes were shipped from Varnado, the first from 
the parish. Two carloads of beans were also 
shipped from this section and other green stuff 
shipments will be made shortly. Beans in sufficient 
quantity have been promised for delivery at the 
canning factory, the Bogalusa Farm Products Co., 
to insure its start of operations this week. 

Cc. L. Black, secretary of the Bogalusa Building 
& Loan Association, announces that work on 
three 5-room bungatows, financed through the or- 
ganization, was started last week. Three other 
buildings are under construction in the city. 

Sixty-five members of the Pearl River schools of 
St. Tammany Parish were guests of the Great 
Southern Lumber Co. and the Bogalusa Paper Co. 
last week, being shown through the two big 
plants and then dined at the Pine Tree Inn. 

Charles P. Manship, of Baton Rouge, accom- 
panied by his wife and son, Douglas, visited the 
plants of the Great Southern Lumber Co. and the 
Bogalusa Paper Co., last week and were greatly 
impressed with the magnitude of both operations 
and at the growth of Bogalusa since their last 
visit. Mr. Manship is publisher of the Star-Times, 
of Baton Rouge, one of the State’s leading papers. 


TUSCALOOSA, ALA. 


june 1.—Inquiry for southern pine is plentiful. 
Orders, shipments and production running about 
the same, and all three are practically normal. 
The weather is good and there is enough labor 
available to keep production at a level but little 
below recent levels. 

The general tone of the hardwood market is 
fully as good as it has been, with perhaps a little 
heavier inquiry. Some hardwood yards which cop- 
centrate lumber are again coming into the market, 
and seem to feel safe in stocking at present prices. 





CHICAGO 





“Good Lumber at Prices YOU Can Afford to Pay” 


E. L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern — HARDWOODS — Southern 





Ash Chestnut Plain Oak Walnut 
Basswood RedGum Quartered Oak Mahogany 
Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 
3101 So. Western Ave., CHICAGO, ILL 
A. J. BARKER H. T. FALL A. J. BOYLES 
e 
Fir, Spruce, Redwood 
Red Cedar Idaho White 
Lumber and 
and Shingles Western Pine 





Acme Lumber & Shingle Co. 
Tel: Wabash 2991-2992 
20 W. Jackson Boulevard, CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 
Mills:— Winegar, Wisconsin and Bonifas, Michigan 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL- 





YPRESS Specialists 


Everything in 
Yard and Shed Stocks. 
Gregertsen Brothers 
» MeCormick Building CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 





GEO. D. GRIFFITH Cc. C. HUBBARD 


Geo. D. Griffith X Co. 
WHOLESALE LUMBER 
Northern and Southern Hardwood and Pine 


Telephone: Room 805, 11 So. La Salle St 
Randolph 2165 Chicago, Ill. 





WHITE STAR LUMBER COMPANY 


811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers of HEMLOCK and CEDAR 
Sales fqrnts for Redwood Manufacturers’ Co., and 
“I, F.C.O.” Maple, Beech and Birch Flooring. 





PILSEN LUMBER COMPANY 


White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin and 22nd Sts., - - CHICAGO 








Northern and 
Southern 


Hardwoods 


Vangsness Lumber Company 


Jeteyhenee 140 South Dearborn St., 
Randolph 0469 CHICAGO 
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Jacksonville, Fla., June 1.—Following is a recapitulation of f.o.b. mill p 
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in this territory during 





the two weeks ended May 22: 
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BEG NO. 3 COM. .ccccscs 20.50 20.36 | NO. S ..ceeeeeeseeees 9.00 10.00 1x 6 to 12 Rough.... 45.00 45.60 Ceiling 
Bee GON i occas ek siees 14.50 OU Oe adevsavewedeenne 48.00 | 144 B&better ......... 48.00 46.00 
cate OS irs cscscees cease 25.00 | 5/4x 8 D4S ........2+- wees 58.00 in 2 oes. ...«..<< 43.00 40.00 
oofers . = ° common— 2.98 
Square edge, %x6"— BEE ixcvbnsiecexia 22.00 22.05 -<g dage on aig —— 2 : 
1x6 No, 2 com......... «s+. J i |S ee 22.00 eke 23.00 20.00 | %x3% No. 1 com...... 23.10 23. 
Bue BO. 9 GOUR. ccecceus ) DP? a 6S 12.71 ree 21.50 21.00 No. 2 com...... 14.14 14.30 
The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended May 28: 
Flooring Finish—Dressed Dimension—Dressed $2S&CM—Shiplap 
Edge grain— 1x3” 1x4” B&better “C”’ I No.1 No.2 No.3 
°° gpg SE OUD Sisiscccsnescceual $67.50 $51.00 ee 1" Eg | fF See $36.50 $22.00 $16.75 
Be bette eA $80. 00 70. = Ceoececeseverecsese 69.00 52.00 > , 16 ° 4 sd OE eerie: 35.00 23.25 18.00 
4 _, Retatitcte atte 72.50 55.00 20 Be citnankane 37.00 23.50 18.00 
seemeetopterg ere Heine —— inivieonis | $29.00 2x 4” $24.50 $25.75 “en 
Flat grain— 2x4 to 8”... 7650 ..... 26.50 2x a 20.50 21.75 Ceiling and Partition — 
Re er eee 58.00 48.00 , "x » 10, 12”.. 78.00 ..... $8.76 2x10” ar oes CE. ws ris %” 
Sp, Cie Pe 47.50 42.50 Penche and Boards : 9x19" . “OF $48.00 
Ms Bc teeee a eaaant 23.50 23.25 ing a 1 No.2 No.3 31.00 2x12 26.00 27.25 Babetter 7. - ei - $44.00 wins 
datile bdisissovbe: $34.00 $18.00 $15.00 Casing and Base  Cisicen ieee RE ocaee «vee 
Moldings j= = = | SHO cusacvevee 36.50 22.00 16.50 
Lawnn ee eae 35.00 23.00 17.75 B&better Lath = 
1%” and under...26 percent discount | 1x10” .......... oe - see Seb ONE COP. cc ckcacecccavenedd 75.00 No.1 No. 
1%” and over....21 percent discount | 1x12” .......... ee oe UE Seer rea a C000 | Met O" o.oo cccccces $5.25 $4.40 
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AMERICAN LUMBERMAN 87 
NORTHERN PINE 


Duluth, Minn., June 1.—Mixed car shipments of northern pine are maintained in good volume. 
ComMOoN Boarps, RougH— 








Prices f.o.b. Duluth are steady: 














FENCING, RoucH— 
6’ 8’ 10’ 12’ 14&16’ 18’ 20’ i 6’ 8’ 10, oy ’ 16’ 18&20’ 
No. 1, 87%. ccccceces $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 a. Se $52.00 $55.00 $60.00 $62.00 $61.00 
FF ccensccens 61.00 63.00 69.00 71.00 66.00 71.00 71.00 Be Bic wienececeesens 37.00 41.00 42.00 44.00 44.00 
OT ii wedi iaas 65.00 68.00 75.00 75.00 70.00 75.00 75.00 o ING. Be ccccvcccevceese 26.00 28.00 29.00 30.00 30.00 
No. 2, Sreceeeee -» 38.00 40.00 47.00 49.00 47.00 53.00 ) Gs See 50.00 53.00 55.00 1.00 63.00 
ese 41.00 43.00 50.00 50.00 47.00 53.00 55.00 iS Sa 38.00 39.00 45.00 7.00 
12" Leabnoin 46.00 48.00 57.00 57.00 52.00 60.00 63.00 FE Ee cattnansunsenes 27.00 27.00 29.00 30.00 29.00 
No oe TLLILILL 28100 3100-3800 38-00 38:00 38-00-3800 | No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 
- OF ccsraceene 31.00 32.00 34.00 34.00 34.00 34.00 34.00 yer y eng “ a3, ada é1 
ty, For all white pine, Nos. 1 and 2, add $1. Wate Pine, NOS. 2 aN 5, & . 
~ Boards, 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 6, $21. 81 or 2S, add 75 cents; SIS1E, add $1. 
For S1 or 28, a 15 cents; SiS1B, add $1; for resawed, add $1. Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. Drop siding or partition, add $1.50. 
7 Shiplap and D&M, 8’ and up, add $1.25. Well tubing, D&M and beveled, add $2. 
2 wh =o a? ae aa ier = 8 ge, | Simane, 6 amp ©. 6 20 39 
Ox A’. cece $26.00 $28.00 $30.00 $30.00 $29.00 $31.00 $33.00 $33.00 = 6” 4” 6” 
06 x RE 26.00 27.00 29.00 29.00 28.00 30.00 32.00 32.00 B&better ereces eeee . $40. 00 $44.00 E Ceeroseseseesees se 8 0. 00 $22.00 
54 x 8”....-- 27.00 29.00 30.00 32.00 31.00 31.00 34.00 34.00 a ores Ride Sindee oewe - = ro 38.00 Norway, Cé&bette..... 34.00 36.00 
Fee eee ee ee ee ee ee ae | cine way cont aad 
1,10 OO err e a . ‘ - i 4 
4 "**** 37.00 38,00 40.00 42,00 40.00 40.00 43:00 43°00 Siding may contain not to exceed 20 percent of 4- and 9-foot. 
No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M onnee” run to O. G., $2 a thousand extra; product of the strip as it 
or S48, a 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 
1.92 
3.14 
+00 NORTH CAROLINA PINE WESTERN PINES , 
. yo. Vae — ig ay ve ys [Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., May 29.—Following are cur- 
the North Carolina Pine Association during the | , Portland, Ore., June 1.—The following are | rent prices f.0.b. mill: 
week ended May 28: : f.o.b. mill, and f.o.b. Chicago shop, prices on Ponposa Pinw, 16-Foot, INcH— 
Edge, 4/4— Pondosa pine: No.1 No.2 No.3 No.4 No.5 
nee $54.75 Boards, S2S eS BART Oo cccccsees $42.50 $32.00 $20.00 .....  ...s. 
No. 2&btr. No.3 No. 1 box ix 4”, 10 16° $30.00 519-0 | ECS = Oo? heer 
NR NRT TEEN 4 a eee aay to Begchstsereseeetnosennes $8 . “e : patel: 41.50 28.00 21.50 :....  ..... 
Ds. acs ccnadone tins $60.75 ..... ETE 8 Ey SDE voeresssereseecsesess ores ae ae | 105 core eeeeee 41.50 28.00 21.50 ..... 0 ..... 
ERR ee LS eo ee 29.00 1x12 io” sec lalate et 28°00 21:0 ae . cinweamions ol a: error 
Meeciiiigienenecee cuts” = Nagas 29.50 | 1x12, 10 to 16°........... prtteresees . | ag tO eR ereriprreeipeve> $15.00 $7.00 
71 Edge, No. 2 and better— 1x13” and wider, 10 to 16’.......... 34.00 25.00 a $ 
4.07 © aaneidlppeietle tee niga ie LO Te $63.50 No.4 No.6 | PONDosA Pine SHop, S28— 
6 oR ithe aed teodhdnekenbeetetkaneenst® 65.25 com com. er ted a a 
t — PF Ge Wihavskeosviveassancasd J , . . 
” WT os vssisninsecnannnctanarendes ue — 5/4 & 6/4.....$71.60 $51.50 $33.50 $22.50 ..... 
8 leth— Select, S2S SE adiukabnies 81.50 61.50 43.50 22.50 ..... 
5.72 a wiikuece naenercenerierensiinpenarninemnies 7.25 ” “Bée&btr. o LD B Yad OPE c60000sees tenes Chere daete omens $28.25 
ooring, “— 1x 4, 6” and 8”, 10 to 20’..$78.00 $66.00 $45.00 VHITE P . —_ 
No. 2 and better f.c., 214”......0.eececceees eee SM cca oec coke deaths $7.00 "77.00 ‘67.09 | IDAHO WuiTe a gy Si pines a ea 
eS og cn oa. daneninaguinnibaen "> & eeeneecdnerrentiens weee 93.00 88.00 67.00 4” 50.00 47:00 24.00 0. oO. 
0.06 pene ate haga Ae 52.00 | 1x13” and wider............ 98.00 93.00 72.00 | ¢, c*tttrttt rae “axeh “Eeae 787" tees 
— Dt ‘Mienacitrsseotovebeteenencsnensdeetes 43.25 | 5/4, 6/4x4” & wdr., 10 to 20’ 96.00 91.00 74.00  Bemaleraedeacie 4900 4300 2800 °.. °° 
yo nS MRD SN 5. ain oe aa cia Ria cw eins wie 51.25 | 8/4 and wider........s.cee. 98.00 93.00 76.00 * “Raton aeivene 52.00 4300 2800 |...) 7{{c° 
4.00 Box bark strips, dressed or resawn......... 16.25  peeecarbasnts 71.50 45.00 2900 ..... °° 
2 95 Roofers— Kiln dried Air dried Shop, S2S, f.o.b. Chicago a me ceeeee*e . . 17°86 $7.66 
a3 GO 28,95 $19.25 No.1 No.2 No.3 Wider... ....+ sees eens $17.50 $7. 
9.19 = (SURE R ATOR ETRERRORTEe oye a oa OOD GPE ivcccivsnecessence $61.00 $46.00 $36.00 | Wir Fir, 6 To 20-Foot, INcHu— 
x re ee es . i. ov ye e*eeeee “ “eeeee ; eee eeene ae es eaget Ege - , “ ‘ $28.60 $a 50 en dt oe: 
ove shop prices are for shipments 0 oO. o. OU seco 
5.50 CALIFORNIA PINES and better. For straight cars of specified grades, | No. 3......... 50 20.50 21.50 22.50 ..... 
8.50 San Francisco, Calif., May 29.—The following add $5. WO Giewsevecs- cases «6506 -Seeem ;20eee $16.00 
“+7 are prices of California pines, f.o.b. mills, for 





> 60) the period May 22 to 25, as reported by the 
California White & Sugar Pine Manufacturers’ 
Association: 


RED CEDAR SIDING RED CEDAR SHINGLES 











California White Pine Mixed Pine Seattle, Wash., May 29.—Prices of red cedar Seattle, Wash., May 29.—Eastern prices f.o.b. 
1.37 Nos. 1 & 2 clr.— Common— lumber, new bundling, 8-18’, f.o.b. mill, are: mill are: 
4.38 4/4xa.W. 2.000. $74.50 No. 1, 1x4 & 6.$43.77 , Per square Per M 
4/4x4 to 10.... 80.50 No. 2, 1x4 & 6. 33.00 Bevel Siding, Y2-Inch 4 bunches 4 or 5 bnch. 
5/4xa.w. ...... 80.00 No. 3, 1x4 & 6. 21.00 Width— Clear “A” “B” i 
6/4xa.w. 1... 79.75 No. 4, 4/4xa.w. 16.25 | 4-inch ........ccceeeeeees $28.00 $26.00 $15.00 First Grades, Standard Steck 
C select— Timbers ......... Ee SOE cn cachwninsdanagene 30.00 28.00 18.00 | Extra stars, 6/2........... $1. 88@1. 92 $2. 35 @2. 40 
— 4/4xa.w. ...... 69.33 No. 1 dimension, —aeanbetientaltaersetett 35.00 33.00 24.00 | Extra stars, 5/2........... ; 2.5 
G/dxa.w. ...... 7 fe error OIE BORER cccvcvcccserscecese 40.00 37.00 ..... Extra clears ,.........+++. 2:08 216 2.60 2.70 
6/4xa.w. ...... 67.52 Beveled siding — SEE axethctinbsansadbon 48.00 ina setae Perfects, 5/2 ........-+00+- 2.73 2.81 3.40 3.50 
~~ seen: a eee 33.78 EY fc ivitntanierasens 2.41 3.30 
y 15 4/4xa.w. ...... 62.34 ox5 “eae 34.62 Clear Bungalow Siding, %-Inch POCTOOONS occ ccccccsecens 3.00 3.18 4.05 4.30 
OT ae 56.55 _ jee 24.00 DE ccucndenecccennssbontadeedsneoues res $53.00 ite- 
6/4xaw. 11... 53.75 alone. 26.88 | 10-inch ......... pes aneuia cates eacmanae 63.00 Pues Gratin, Wite-Grade taapeetes Sheek 
No. 3 clr.— 12-inch 70.00 | Extra stars, 6/2........... $2.00@2.08 $2.50@2.60 
6.00 4/4xa *s 51.10 - White Fir = | 46rIMCN aacesceee Coe eer ereereses eee esseesese ° Extra stars, teeta 208 2°60 
16.00 inch shop...” 2 100 OG 5 & fee. Int Extra clears ......+.+.++-. 2.32 2.40 2.90 3.00 
age gil ; No. “ tomcane see Perfects, 5/2......+++:+0++- 2:81 2.89 3.50 3.60 
S/dxa.w. .....- 55.25 sizes a... 1.25 | CYPRESS SHINGLES & LATH | furekas ..-......-.-----++- ots am. ce Ge 
q 00 xa Ww Pen 5 , Jo. men a 26.13 by F 5 ba ea PN ee ict eg 0. Ei ems ee . . . . 
- 00 8/4xa.w. ...... 62.25 L Cincinnati, Ohio, June 1.—The following are Second Grades, Standard Stock 
22.98 No. 2 shop— Mixed pine— average wholesalers’ carlot prices today f.0.b. | Common stars, 5/2........ $0. 80@ 88 $1. 00@1. 10 
3,69 5/4xa.w. ...... 33.00 ore $ 6.10 | Cincinnati: Shingles Common stars, 6/2........ 20 
23. i ee 40.67 No. 2 saveubelcn 4.92 Common clears ..........++ 1. rr 1. 32 iy 30 i 90 
14.30 No. 3 shop— No. 3 285 Best Primes Economies 3 
5/&6/4xa.w. .. 21.74 39”" ae ee eet 1.87 P. beesworukenes govevees $5.7 3.20 British Columbia Stock, Seattle Market 
— ommon, misc... 44.00 : | 6.70 4.85 $3.90 EE IS 5 coevcensaneneees $3.65 
Douglas Fir OP ‘ectcnenceasvebeuaeers 6.95 5.45 4.30 XXXxXX (U. S.) $3.83 4.15 
Box tere 48.55 | §” 6.95 5.45 4.30 E ee ee 4.85 
Mixed pine ...... $21.50 No. 3 clear...... lla tataaitataiat ie att, ate ; UFEKAS «eeeeeeseererceees 5 
ar hs Lath, 4-Foot 4Ve-Ineh PerfectionS .........e.se0+ 3.72 5.05 
ath, 4-Foot, %x1/2-Inc XX 6/2 16” (Canadian).... ......... 1.95 
CROSS TIES a, ea: ee” WE i iectlcuesd $7.90 6/2 16” (U. S.)...+.... 1.67 2:10 





St. Louis, Mo., June 1.—The following cross 
tle prices prevail f.o.b. St. Louis: 


Untreated 

‘an Gee 

a ap-Pine 
ne 5, 7x9”, 8’, 9-inch face...... $1.45 $1.25 
N 4, 7x3” 8’, 8-inch face...... 1.35 1.10 
No 3, 6x3” 8°: 8-inch face...... 1.20 1.00 
No 2, 6x7”, 8’, 7-inch face...... 1.10 .85 
0. 1, 6x6”, 8’, 6-inch face...... 1.00 -75 


Red oak and heart cypress ties, 10 cents less 
whit 5 oak; sap cypress, 20 cents less than 


ite oak Switch Bridge 

n 
ll $43.00 $42.00 
EEE aI ee 40.00 38.00 








WEST COAST LOGS 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., June 1.—Present log quotations 
are: 

Cedar: $17, $15. 

Yellow fir: $22, $17 and $12. 

Red fir: $16, $15.50, $15. 

Spruce: $24, $18 and $12. 

Hemlock: $13, $12 and $11. 





Everett, 
tions: 
Fir: Seattle, No. 1, $24; No. 2, $18; No. 3, $12. 


Cedar: Rafts of shingle logs only, $18 base; 25 
cents added for each one percent of lumber logs. 


Hemlock: No. 2, $13; No. 3, $11. 
$1 higher than fir. 


Wash., May 29.—Log market quota- 


Spruce: 
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DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN ] 
Seattle, Wash., June 2.—The following prices 


paid for yard items, f.o.b. mill, were reported 
today: 
Pre- 
High Low vailing 
prices prices prices 
Vertical Grain Flooring 
1x4” Babetter $45.00 $44.00 seus 
as ps 32.00 28.00 $31.00 
Fiat Grain Flooring 
1x4” B&better .. 29.00 5 aes 
eS ‘ ers £3.00 21.00 22.00 
1x6” B&bettes cs Se wseiex  <poxe 
” , ree .... $2.00 27.00 30.00 
Vertical Grain Stepping 
B&better : 66.00 is Rrrery 
Finich, Bébetter 
xs and 10”, 56.00 ae: swene 
Casing and base 64.00 Saee 8 83s uses 
Ceiling 
54x44” B&better ; 28.00 26.00 27.00 
+ ; 21.50 19.50 20.50 
1x4” L&better nie 29.00 27.00 27.00 
Cc , ‘ . 24.00 ) t  Rerire 
Drop Siding 

1x6” b €&better oe 36.00 33.50 35.00 
Ve canema mek 29.50 27.00 28.50 


No. 4 Common Geards, J and Shiplap 


IxS and 10”. cue Ree 14.50 16.50 
lll eee 19.00 + ee 
Dimension, No. 1 Common S&E 
Sue, TE Be BS’ accees . 17.00 15.00 5.50 
Plank and Small Timbers, No. 1 Common 
én &, 13 to 36°, BAB. .ccccse Boe 17.50 18.50 
3x12”, 12 to 16°, S45 veon Ce _ t rere 

Timbers, 32° and Under, No. 1 a 
Gal” Wee ives a. 18.5 "1. 00 
Shop 
4/4x5-inch and wider Rough, kiln dried, 
heavy to 5-, 6-, 10- and 12-foot........ $20.00 
4/4x8- and 12-inch Hemlock, vertical grain, 
kiln dried 
Rough . ds aii a Gl dilate NOD bidiard a emeibee ee mine ae 
a Ea ee re ye 24.50 
5/4x6- to 12-inch Rough, kiln dried..... Wh 31.50 
1%x5-inch and wider Poor stock, hemlock, 
vertical grain 
ee PO. cweckcnveneneee caweer en 26.00 
Di da gcdcecdeeasds re theserevenssacerke 16.00 
a ae aed 10.00 
1% Sash stock, S258 to 17; 
Vertical grain .....cccccess . 14.50 
Flat grain 


REAR OREO 


{Special telegram to AMERICAN LUMBERMAN] 
Portland, Ore., June 1.—Fir prices today, car 


basis, f.o.b. mills, are as follows: 
Vertical Grain Flooring 
ee, Se ss ctnandehendeneoutsesene $42.00 
RS NN is orn od ein dca ache dee eee 40.00 
a ik eae a eee arh wie arene ee 30.00 
1x3 and 14%” No. 2 clear and better........ 45.00 
Pe ae Me cccthanseesecatna dh? 32.00 
Slash Grain Flooring 
sae” Me. 3 cldtr aM UGtheT. 20. scccccseces 27.00 
I a ne ee an aaa 21.00 
1x6” No. 2 clear and better................. 34.00 
i a ae 28.00 
Vertical Grain Stepping 
1% and 1%” No. 2 clear and better........ 60.00 
Finish 
Die. B-claee OO WOREEEs ccc ccccsccescoseenes 50.00 
Ceiling 
x4” No. '2 clear and better............++.. 26.00 
OR SO ee er eer ere 21.00 
ee ek. ee NE kc ie secocarenreranee 27.00 
NO. 3 Clear ...cccccececccccrccceccees 21.00 
Drop Siding and Rustic 
1x6” No. 2 and better..... er err 32.00 
a ee ED xe nk ca pacecenesceunedceneka 27.00 
Boards 
Re ne eens ee err $15. one 
Pe “EE: -weccreeunsncebeueesatesaeesecsecaesbaa> 


Dimension—2x4-Itnch, S4S 


No. 1, SO OE os secseandewecacacnrsisaces 16.50 
ST” Sascha ie sna pen ale eke 12.00 
Timbers 
Dt é:iehauesabeabankeaksabneciaseseans 17.00 
en re ee 18.00 
Miscellaneous Items 
Cn MN csstcanubadaheseeeaenéen 14.00 
OE eee nee 3.25 
Fir lath, green, for water shipment........ 3.50 





WEST COAST SPRUCE 


[Special telegram to AmpRicaAN LuMBERMAN] 
Portiand, Ore., June 1.—The following are 
prices for tiixed cars prevailing here today: 


Finish— Factory stock— 
eee $73.00 tesserae 30.00 
Be GD” on iccac 62.00 LS 32.00 

; =, naan tacit aie 33.00 

Bevel siding— ere ee 34.00 
OO ae 29.00 Lath eo ebaameeess 4.50 
a inaheee wes 31.00 Green box lumber 19.00 





CYPRESS 


Current f.o.b. Chicago prices are: 
GULF RED CYPRESS, NEW GRADES— 
oa Rough 
‘actory 
Tank FAS Selects Shop Box Peck 


ase” . 4 $103. 50 $ i 50 $46. $ 7 50 $34.50 
5/4” ... 123. 108.50 1.50 58.5 6.50 34.50 


6/4” ... 126. Hy 111.50 $4.60 61. 50 36. 50 34.50 
8/4” ... 135.25 119.25 92.25 69.25 35.25 35.25 
16/4” . 141.25 125.25 Pe  e. aceus eeeue 
12/4” ... 141.25 125.25 a ne rede ean 
16/4” ... 146.25 130.256 103.25 80.25 ..... 47.50 
Cammen, $18 or S2S to 13/16-Inch, 8- to 20-Foot 

No. 1 No. 2 No. 3 No. 4 
| ane $52.50 $41.50 $32.50 $28.50 
ae - snieseeue 52.50 43.50 34.50 28.50 
> eer 52.50 41.50 34.50 30.50 
a  srsbwxrnd 54.50 45.50 35.50 30.50 
ee”. suwedzana 61.50 50.50 36.50 30.50 


Nos. 1 and 2 specified lengths, add $2. 

For rough, add $1; for S4S, deduct 25 cents. 

For 5/4 and 6/4, add $3 to price of l-inch; for 
8/4, add 75 cents. 


Finish, $2S, Random 8- to 20-Foot 


Clr. Hrt. A B Cc D 
1x4 to 10”...$104.00 $ 99.00 $ 94.00 $84.00 $74.00 
gil eeee 111.00 107.00 102.00 92.00 81.00 

For 5/4 and 6/4 in D grade, add $3; for 8/4, add 
$5.75. ther grades, for 5/4, add $5; for 6/4, add 
$8; 8/4, add $15.75. 


Bevel Siding, /-Inch, Standard Lengths 


A B Cc D 
%x4, 5 or 6”...... $45.25 $45.75 $41.75 $28.75 
Bungalow Bevel Siding, 8” Wide 
—From 4/4 Stock— —From 5/4 Stock— 
A B Cé&btr. A B Cé&btr. 
$53.75 $46.75 $43.75 . _ oa 


eee seeee 


64.75 65.75 53.75 %” $71.25 $62.25 $60.25 
chews eenee -20008 %” 71.25 62.25 60.25 
Lath, 4-Foot 

No. 1 No. 2 
SEE sdneeuenendboesieeceesenabuws $9.00 $8.00 
RED CYPRESS, OLD GRADES— 
Factory, Rough— No. 1 No.1 No. 2 
FAS Selects shop com com 
4/4 ae. 00 $90.00 $55.00 $50.00 $40.00 
5/4 . 105.00 95.00 70.00 50.00 40.00 
6/4 .... . 107.00 95.00 70.00 50.00 40.00 
8/4 .... 110.06 100.00 80.00 50.00 40.00 
10/4 .... 135.00 120.00 Ber oe 
12/4 ...- 136.00 120.00 |) ie 
16/4 145.00 130.00 100.00. ..... nena 
Boards, Reush— No. 1 com. No. 2 com. Peck 
8 SF 2 eae $53.50 SS) ae. 
gi RE piri aes 60.50 |) eee 
SE SaktadeGeadede Wakes  . wamne $33.50 
YELLOW CYPRESS— 
Factory, Rough— No. 1 No. 1 No. 2 
FAS Selects’ shop com com 
Oe cases $ 85.00 $64.00 $43.00 $37.00 $32.00 
+S 95.00 71.00 55.00 39.00 33.00 
OG. oveud 95.00 73.00 55.00 40.00 33.00 
_, 100.00 76.00 60.00 43.00 34.00 
Boards, Rough— No. 1 No. 2 
Selects com. com. Peck 
Sd rrr $74.00 $44.00 $37.00 $31.00 
Ne alec ae cael 72.00 44.00 37.00 29.00 
ee 77.00 44.00 38.00 29.00 
 — Fees 85.00 54.00 41.00 31.00 
ME esenuasns i <aes4 _aarae 27.00 








Cincinnati, Ohio, June 1.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


RED CYPRESS— 
Rules of March 18, 1922 


——— Selects, rough a 
4/4 $69.25 $44.25 
56, 26 
59.25 
66.00 
Common, Rough— No. 1 No. 2 
1” random widths and lengths. .$53.25 $42.25 
Finish, S1S or S2S— 
Clear 
Heart A B Cc D 
ff so eee $102.50 $97.50 $92.50 $82.50 $72.50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15 


YELLOW CYPRESS— 
Factory, Rough— No.1 Rand. widths 
FAS Sel. Shop No.1 No.2 
Oe cisnwes - oe $60@65 $37@42 $33 $25 
5&6/4 .... 80 96 70 75 52 58 38 27 


en .acenes 90 95 80 85 57 62 41 30 
Boards— No. 1 com. No. 2 com. 
de gina aici ee gale $40.00 $23.00 
eB Leer 47.00 30.00 


St. Louis, Mo., June 1.—The following are cur- 
rent quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory 
Tank Selects Shop Box 
Peers eee $116.75 $ 68.75 $48.75 $32.75 
ee earned 121.75 78.75 60.75 34.75 
GP wecesrecesens 123.75 81.75 63.75 34.75 
mebhennnann 131.75 94.00 71.50 33.50 
EE nim dcorwibtecewichn 136.75 102.75 Tee xeens 
TE ékiaekewennan 136.75 102.75 i 
EE. cesium weds 141.75 107.75 ee. aa 
ee IS OPE, vi. ricddndedenerdsuccevens $24.75 
Common Rough— No. 1 No. 2 No. 3 
DEE” §=cstbecevkesnnecesed $52.75 $43.75 $31.75 
gill ERAS RENE eee 59.75 48.75 31.75 


Add $2 for specified lengths on common grades. 


Finish, $1S or S2S— 
o A 


A B Cc D 
$ 99.00 $ 92.00 $ 82.00 $72.00 


1x4—10” ... $108-00 
Dt ctevess 110.00 108.00 110.00 90.00 79.00 
Mr -ase<éeas 127.00 122.00 112.00 104.00 ..... 
ee stsauae 137.00 132.60 122.00 115.00 ..... 
Bungalow Bevel Siding— A B C&btr. 
DE viniesesboes ccweneres $74.75 $65.75 $63.25 
SER” “Scctenenesncecsctes 79.75 70.25 68.25 
pay Siding— A B c D 
RES ae yes $48.50 $45.00 $41.00 $28.00 
anys CYPRESS— 
Factory— No.1 No.1 No.2 
FAS’ Select shop com. com. 
AGS Beare ee $60 $38 $31 $26 
BPG ecovecsse 0 3 50 35 29 
Pn -.ceneeens 52 35 29 
| oe 55 37 31 
BEE sesencces 70 nate 
Boards— . No. 2com., 1” random 
DE. sceesteenaaeud !) ae 
SO évertupecanneoe 34.00 imine 
1x10” / * ere 6 
sie td Fe 
Ds DE chbiacteer adane “eaeace $22.00 








REDWOOD 


The following are the prevailing redwood prices f.o.b. Chicago (72-cent freight allowance): 


Bevel Siding, '/-Inch, S1S1E 


Clear. “san “B” 

8°-7’ 8°-20" 3’-7' 8-20’ 3’-20’ 

G nccccccvess $25.26 $35.25 $21.25 $31.25 ve = 
De” cscnsvesene 30.26 40.25 26.25 36.25 8.2 

SH nccccvccces 27.25 37.25 23.26 33.25 31, 26 


Bungalow Ler — 4 to 20-Foot 


%x8 %x8 %x10 %x8 x10 %x12 

GWeer cone $41.25 $48.25 $55. oS $68.00 $70.00 $72.00 

“a” enucen 36.25 43.25 62.25 66.00 68.00 70.00 
. Economy ——e Siding 

Clear heart “A” —— 

Sa Sexasans atceses - $50.50 $44.75 $39.00 

Pate $sésekcsdeaasenes 46.75 42.00 36.00 


Prices of 7” based on shipping 5 percent 4-7’; 
of 5”, 10 percent 3-7’. Specified lengths, $2 ex- 


Random Shop, Rough or S258, 8’ to 20’ 
1” 14%x1%” 2” 2%” 3” 
-$45.50 $59.50 $55.50 
up.. 55.50 64.50 65.50 
$77.00 $75.00 $79.00 
Wide Clear Finish, “All Heart, " Rough or S2S 
Random, 8-20 
1%- 1%” ” 4” ” 
14”. -.$109. 50 one 50 $117.50 $128, 4 o r+ $136. 50 
”.. 112.50 121.50 120.50 133. 1.50 
18”... 115.50 124.50 123, 50 138. 00 13, $0 146. 50 
20”... 118.50 127.50 126.50 143.00 148.00 151.50 
22”... 121.50 130.50 129.50 148.00 153.00 156.50 
24”... 124.50 133.50 132.50 153.00 158.00 161.50 
26”... 129.50 138.50 137.50 158.00 163.00 166.50 
28”... 134.50 143.50 142.50 163.00 168.00 171.50 
30”... 139.50 148.50 147.50 168.00 173.00 176.50 


14” & 
wadr. 114.50 50 122.50 133. 138.00 1.50 


4-6” 
5” to 12”. 
14” & 


00 
Add for IS. an add for specific lengths, ety 





Clear and Tank, Rough or S2S, 8 to 20’ 





Width— 6” 8” 10% 12” 6-12” 
Thickness— 

Oe paar adanekgubewil 108 $109 $110 $111 $109 
DD cavnsiaaenssnuasens 113 «#114 «#+116 «#6116 ~=«(114 
Finish, Rough, S28 or S48 

Clear, “All-Heart” — “aA” 

l-inch— 3-4%' 5-7’ 8-20’ 3-4%%’ 5-7’ 8-20 
OD secnanes $52.50 $62.50 $74. 4 $44. 4 $51.50 $64.50 
ORS 52.50 62.50 74.50 44. 51.50 64.50 
OY wtacuane 61.50 71.50 $3°60 $3°60 60.50 78.60 
_ eae aes 54.50 64.50 74.50 46.50 53.60 64.50 
ORS 71.50 76.50 79.50 61.50 66.50 69.50 
OD ctiieaceicn 81.50 83.50 83.50 71.50 76.50 78.50 
| SPR 83.50 85.50 85.50 73.50 78.50 80.50 
ae Bitec-cwess: sacee See siwes Suess 74.50 
1% to 1%-inch— 
— ee $57.50 $67.50 $84.50 $49.50 $56.50 by 
ae 57.50 67.50 84.50 49.50 60.50 
ee 66.50 76.50 90.50 63.50 73.50 46.50 
ee 59.50 69.50 84.50 53.50 63.50 74.50 
Sere 80.50 83.50 89.50 75.50 78.50 84.50 
RASS 92.50 95.50 98.50 87.50 90.50 93.50 
ee sees 94.50 97.60 100.50 89.50 92.50 95.50 
Oe creed eae Me saxee seuee 86.50 
2-inch— 
a seeaneta $56.50 $66.50 $82.50 $48.50 $55.50 $67.5 
ee 56.50 66.50 82.50 48.50 55.50 
ER RE 65.50 75.50 88.50 57.50 64.50 oe 
 cnawe ... 58.50 68.50 82.50 60.50 57.50 67.50 

siangakiniaae 75.50 80.50 87.50 71.50 74.50 74.50 
10” ........ 89.50 91.50 91.50 81.50 81.50 81.50 
BP gene 91.50 93.50 93.50 83.50 83.50 83 
PO OE nak tesse. “see SO wikes cae 60 
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a . SOFT TEXTURE” SOUTHERN HARDWOODS 
ob, Cincinnati, Ohio, June 1.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia, and Tennessee hardwoods ey 
4/4 5/4&6/4 8/4 Hickory— 4/4 5/4&6/4 8/4 = 
QuaRgTERED WHITE Oak— . eneshenee om ed .. # 95@105 $ 954 105 ras Miavabes $ esa b+ 70a 15 $ Be 80 
RR: $135@145 $145@155 $15 q > pee oe a o. 1 com..... 50 50 
-_ . been ae ate s3eOses er teat 4 No. 2 com..... aoa Le a a No. 2 com..... 27 30 30 33 33 85 
4.25 No. 1 com..... 80 85 85 90 90 95 Marite— 4/4 5/4&6/4 8/4 10&12/4 16/4 
6.25 No. 2 com..... 45 50 54 59 55 60 se ie es a $ 75@ 80 $ 80@ 85 $ 85@ 90 $ 95@105 $110@115 
9.25 Sound wormy.. 43 45 52 57 55 60 ag : — ost i ak ae Gh Taal be 55 63 68 68 72 77 ~=81 90 95 
6.0 seals tie thie eee emer retennewenenans 3 «638 35 40 41 45 48 50 50 «(«53 
2. Eee ae | ee ee 
25 eS OO. 6 xe 60 a ate “kde --deater deat Bee, © OO, GOD OE, ow kc eccccens . 85 oo $193 0112 se tr aT tak #108 100 : 
No. 2 com..... Oe WR cco ae aes Ok Se WP ioc din ncdavebeosnns 32 35 35 4640 40 45 45 50 50 =«—«BS 
>. PLAIN WHITE AND Rep Oak— 
50 ee $105@110 $115@120 $125@13 LLE AR 
NE ch capad 70 «75 td 80 . hearts — VA YH DWOODS 
No. I com nes ¢o ¢5 79 35 75 80 Cincinnati, June 1.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
a 0. een ene * —_s 
+1 No. 3 com..... 25 34 23 25 oh oF = ets 4/4 5/4&6/4 8/4 Corrox woon— 4/4 5/4&6/4 8/4 
4 Sound wormy.. 43 48 53 658 55 60 eas $103@108 $108@112 $108@112 ot aan et Be SS ees 
27 No. 1 com.. 58 68 68 nail lUrt Orr 3 > 42 
HN — en Qtré. red, sap ais » t-. : No. 2 com..... $1 33 33 35 
om. No.l com..... 48 50 53 56 53. 56 Nod com... + sal Ss nas ?o 70 | Quanterep WuiTe Oak— 
09 No. 2 con..... 23 31 33 388 38 43 aaa . | eee $123@128 $128@133 $133@138 
CuesTNUT— a .95@100 100@105 105@110 agg OES ea 
7 $100@105 $112@118 $122@128 No. 1com... 53 58 58 68 63 68 No.2com::... 40 45 45 50 50 55 
cur- No. 1 com..... 60 65 65 67 470 175 Sap: 
No. 3 con..... 20 21 21 22 21 22 Bxbds., 13-17” 65@ 70 ... ... ... «+. | QUARTERED Rep VUakK— 
8d. wormy and Plain FAS 6” FAS $105@110 
No.2 com... 36 38 38 40 40 42 & wider... 52 55 54@ 58 58@ 62 No. 1 com..... 65 70 
Sd. wormy and No.l com... 36 38 38 40 40 43 No. 2 con..... 85 40 
—_ No. 1 com. & No. 2 com... 22 23 24 25 26 29 getasimp ees 7 ii 
33.15 better ...... 38 42 43 45 45 47 Marte - PLAIN WHITE AND Rep OakK— 
‘ od pot worms N. PAS wcccccece 
eo BircH D log run...$ 40 $ 55 $ 60 <A Sey et ° o3— 83 . + eae 2 9 8 
cane err $105@110 $110@115 $115@120 | Sorr ELm— 4/4 5/4 6/4 8/4 No. 1 com... 53 58 58 63 63 68 
No. 1 com. and NE raisici . $65 $67 $67 $70 No.2com..... 38 42 42 45 45 60 
sree ee 65 70 70 7 70 % {| No.1 com.... 47 50 50 55 | No.3com..... 20 22 22 25 25 30 
ii Se 2 COM. cece 81 33 33 38 38 40 No. 2 com.... 25 27 27 28 Sound wormy.. 35 38 40 45 45 £50 
ve. NORTHERN HARDWOO 
31.75 DS HARDWOOD LOGS 
ot The following list represents values of hardwoods, f.o.b. Lower Michigan mills: Memphis, Tenn., June 1.—Following are av- 
. No.1 No. 2 No. 3 No. 1 No. 2 No. 3 erage quotations on logs in Memphis, and at 
— Rn. Selects com. com. com FAS Selects com. com. com. points in the Memphis territory, based on aver- 
‘we age dimensions, 14-inch 
= Wt $ 65@ 10 $ 55Q@ 60 $ 45@ 48 $26@28 $22024 for “Wein ss@ 9 %@ 80 45 50 Leche 
79.00 4 so eeneeees 32 24 261 16/4 115 120 105 110 95 100 50 55 2.0... Delivered ey 
vetes $4 80 85 70 75 60 65 38 40 ...... | HanD Marie— ——— territory 
eevee 0/4 95 100 85 90 70 7 45 650 ...... 4/4 7@ 80 60@ 6 50@ 55 30@32 16@18 Variety— Per M 
wwe | ten Yee Re Bs BPE BPH | are wht ou meg ities sais tag 
63.25 5/8 No. 2common and better 30@ 32 12@14 . Te apetenenens “ ae 00. ae 
ma {4 COQ OF GO@ ES. pee 40 °@ = Te 8/4 95 100 80 85 70 75 40 45 20 22 | Poplar ..... eaaaiad 32.00 to 33.00 23.00 te 25.00 
s B/4 65 70 «BE. 6040” 45 28 30 20 22 | 20/4 110 116 95 100 85 90 45 50 23 25 | Elm ............. ss 22.00 to 24.00 14.00to 16.00 
eal 4 70 «75 «6©60)«(65:~«COASSCOO 80-32 20 29 | 22/4 120 125 105 110 95 100 45 50 26 28 | Ash (12” and up). 3 5.00 to 50.00 28.00to 33.00 
8/4 80 85 70 78 56 60 33 35 20 22 | 14/4 140 145 125 130 115 120 60 65 ...... | Hickory (12” & up) 28.00to 38.00 20.00 to 30.00 
ef eee Sep ancccorcene meee | capes Oe cae sae 
90 50@ 53 30@32 18@20 , —_ a See SS See 
com. 6/4 110 115 90 95 ne 58 s9082 et 4 4/4 ccccecee coccccee 48@ 50 28@30 18@20 | No. 1 and 2, and the foregoing price range is 
$26 4 110 115 90 95 60 65 37 40 20 22 ee ee 50 52 30 32 20 22 | supposed to cover the average prices paid for 
= wi 118 120 95 ° 70 75 40 46 ...... | Sorr MaPLa— both. 
21 12/4 125 130 bro 110 4 . +4 Hd onan a4 ta 4 55@ S se S son tak 4 The differences between delivered and f.o.b. 
és 16/4 140 145 120 125 110 115 ...... ...... | 6/4 80 85 70 75 55 60 38 40 20 22 | Price ranges are based on the distance the logs 
ndom Sorr ELm— 8/4 8 90 75 80 60 65 40 45 20 22 are hauled, and the weight of the timber. Oak, 
- 4/4 65@ 70 50@ 55 42@ 45 26@28 20@22 | Env Daiep Waits Marie— ash and hickory are drawn from wider dis- 
a 5/4 70 75 60 65 47 50 28 30 22 24 | 4/4 110@115 ........ 85@ 90 ...... ceeeee tances; while gum, poplar and elm can be profit- 
si 6/4 75 80 65 70 52 655 30 32 22 24 5/4 116 120 ........ 90 95 ...... «seoeee | @bly drawn into Memphis only from nearby 
oe 8/4 80 85 70 75 60 65 40 45 ...... at Ut Dl vssconce Se TE aasees sesase § EE 
00 0/4 90 95 80 85 70 7 45 50 ...... SE SEB FBO cccccces CP TE encsse see pee 
Following are prices of Wisconsin hardwoods f.o.b. mill points: F BLACK ALNUT 
No.1 No.2 No.3 , Cincinnati, Ohio, June 1.—The following are 
an FAS Selects com, com, com, FAS Selects a po = — —_ of American black walnut f.0.b. 
af Rock EtmM— sanpepnagay 
4/4 $ 95@100 $ 85@ 90 3 62@ 85 $33@35 $19@21 | 4/4 70@ 75 4 FAS, 4/4, $220; 5/4. $230; 6/4, $235; 8/4, $245. 
6-12" 6/4 110 115 38 40 21 23 a4 1 | igen a Ms te = es Selects, 4/4, = @155; 5/4, $155@160; 6/4, $160 
6/4 115 120 100 108 $0 $5 45 48 23 24 -— = & ff... 55 60 32 35 20 22 om 8/4, $170@ 
$109 8/4 120 125 106 110 85 90 50 62 23 24 8/4 8 90 ........ 60 65 35 40 21 23 a 5 » 4/4, $95: "SH, $105; 6/4, $115; 8/4, $120 
114 Bass woop— 16/4 9B 8B no ccccee 7. Se Oe Be oseses 
4/4 68@ 70 58@ 60 48@ 50 28@31 20@22 Bere TO TRE édcccces 75 oe Ge GP. ss<ss . No. 2, 4/4, $45; 5/4 and 6/4, $50@52.50; 8/4, $55. 
/‘4 72 7 62 65 650 53 30 32 22 24 | Harp MaPre— 
6/4 78 80 68 70 68 60 34 36 23 26 4/4 75@ 80 65@ 70 655@ 60 30@33 16@18 HARDWOOD DIMENSIONS 
3-20" 8/4 ©8306 «86 «C73 C756 CO6SSsCiSC3S «40 =C(«ww 5/4 80 85 70 75 60 65 35 38 18 20 Chicago, June 1.—Actual sales of clear short 
$64.50 Biece— 6/4 85 90 75 80 60 65 38 40 19 21 | hardwood dimension, maple and birch selling at 
64.50 4/4 110@112 90@ 95 50@ 53 33@35 18@20 ana +4 100 85 90 70 75 40 45 20 22 | the same price as oak, were made f.0.b. Chicago 
ee Dota He HE SS 88 GS Go 8 40 28 22 | i274 11s 120 108 110 90 85 G3 65 os... yy an ranr apattaadaee 
69.50 8/4 120 125 100 105 75 80 45 50 20 22 | Sorr Marte— a Plain oak santo 
78.50 10/4 125 130 105 110 90 95 55 60 ...... 4/4 68@ 73 58@ 62 40@ 44 25@28 20@22 | oyyounigy 227 55.00 60.00 
80.50 ee eon Paes a Se kstkee ane hee 5/4 75 80 65 70 50 55 32 35 21 23 _ pile aeheee ieee cane ; j 
are eRe ane ain Leese 65.00 65.00 
. Sorr ELM— 6/4 80 85 70 75 55 60 35 40 21 23 | oyyxowx30” ool l cece eee ees 75.00 70.00 
4/4 68@ 70 58@ 60 42@ 45 25@28 21@23 | 8/4 85 90 75 80 60 G65 40 45 21 23 | 3x3x30" Lo. c cece eee ee ee ees 80.00 75.00 
374.50 5/4 75 78 65 68 50 55 30 35 23 25 | Oax— Chair stock— 
74:50 6/4 80 85 70 75 55 60 32 35 23 25 | 4/4 95@100 75@ 80 60@ 65 38@40 20@22 | 1x4” and wider x 19”........... 55.00 55.00 
96.50 8/4 85 90 75 80 60 65 $5 40 23 25 5/4 100 105 80 85 65 70 40 42 22 24 | 1%x4” and wider x 19”......... 60.00 60.00 
74,50 10/4 90 95 80 85 70 75 40 45 ...... 6/4 105 110 85 90 70 -75 44 46 22 24 | 2x4” and wider x 19”........... 75.00 70.00 
$4.60 12/4 95 100 85 90 75 80 45 50 ...... S74 130 226 98 9 75 GB OT GO SB BE ft BOMBED ccccccccccccccvccccess 70.00 70.00 
93.50 ——— 
95.50 
36.50 WISCONSIN HEMLOCK 
The following are f.o.b. mill prices on Wisconsin hemlock: 
$67.50 No. 1 HaMLoce Boagps, 81S— HEMLOCK, No. 1, S181E— 
ae 1x4” = $27. 00@28. 00 $28. 00028. 50 $29 5030.00 $32.00032. 50 $28 foo 2 00 | 2x 4” $20. 50@31. 00 $30,002.00 $31 50032 00 $3 v0@36 eos 
. ' ’ . . x 4” , q 4.00@36.00 $35.00@36.00 
67.50 ix 6” 29.50 30.00 29.50 31.00 32.00 32.50 35.00 35.50 31.00 31.50 | 2x 6” 27.50 28.00 28.50 29.00 30:60 “31:00 33.00 “35,00 +00 36.00 
74.50 8 31.50 32.00 32.50 33.00 34.00 34.50 37.00 37.50 33.00 33.50 | 2x 8” 29.50 30.00 30.00 32.00 31.50 32.00 33.50 35.50 35.00 36.00 
81.50 a 32.50 33.00 33.50 34.00 35.50 36.00 38.00 38.50 34.00 34.50 | 2x10” 29.50 30.00 32.50 33.00 33.50 34.00 35.00 37.00 36.00 387.00 
83.50 33.50 34.00 34.50 385.00 36.00 36.50 39.00 39.50 35.00 35.50 | 2x12” 30.50 31.00 33.50 34.00 34.50 35.00 36.00 38.00 37.00 38.00 
$0.50 For merchantable $18, deduct $3 from price of No. 1; for No. 2, deduct $5. No. 3 hemlock rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 
For shiplap or flooring, add 60 cents to prices of No. 1 boards. wider, $18@20. 
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Memphis, Tenn., June 1.—The following is a summary of Chicago/Cleveland average hardwood 
prices obtained during the week ended May 25, as reported to the Hardwood Manufacturers’ 
Institute: 

RED GUE BLACK GUM WHITE OaK-CONTD ASH-CONTD CHESTNUT-CONTD 
ain Quartered TT —— ain 

Figured Wood 

Chgo Clev Chao Clev Chgo Clev Chgo Clev Chgo Clev 
Firsts 4 Seconds Firets 4 Seoconis FAS Worny No 1 Com & Sels- Souni Woray 
4-4 121,75 ... 4-4 49,75 .., 4-6 ace 80,50 |} 10-4 95,75 .., 4-4 42,25 
No 1 Com & Sels No 1 Com & Sels Sound Worny 12-4 95,25 ... 
44 861,75 .., 4-4 CP sss 4-4 ... 58,00 || No 2 Common Firsts & Seconds 
Quartered Plain a ee 62,00 5-6 25,00 .., 4-4 ... 80,00 
Firsts & Seconds Firsts & Seconis 6-4 wn 68,75 4-4 32,00 .., 5-4 ... 86,25 
4-4 102,00 ,,, 4-4 41,25 .., ORK Bo 3 Common 6-4 96,25 
5-4 103,75 ... 5-4 46,50 .., Qiartereda 4-4 23,25 No 2 Common 
6-4 106.75 No 1 Com & Sels Firsts & Seoonds 5-4 33,75 
8-4 104.50 117°00 4-4 31,25 ... o-4 =... 118,50 |! Firsts & Seconds No 3 Common 
No 1 Com & Sels 5-4 36,50 ,,, || 30 1 Com & Sels 4-4 ..,. 91,25 ee 27,00 
4-4 60,00 ,,, No 2 Common 4-4 64,25 ,., No 2 Common 5-4 30,00 
5-4 666,50... 4-4 28,50 ... Plain 6-4 29,25 a 
6-4 69.25 ... TUPELO Firsts & Seconds Quarteread 
8-4 72,00° .4, Firsts & Seconis 5-4 (77,75 oe Firsts & Seconds Firsts & Seconds 
Plain 5-8 40,00 .., 4-4 85,50 111,75 6-4 ... 89,50 5-8 .7 ee 
Firsts & Sevonds 3-4 43,50 ,., 5-4 95,50 120,25 |}10-4 .,, 117,00 No 1 Com & Sels 
4-4 100,00 106,00 4-4 46.00 éen 6-4 105,00 ,., 12-4 = 44, 130,75 5-8 42,75 
5-4 105,75 .., 6-4 45,75 .., 8-4 106,00 141,25 [116-4 .., 145,75 
6-4 105,00 ,,, No 1 Com & Sels l2-4 400 369,75 |i No 1 Com & Sels Firsts & Seconds 
G-4 108,00 .., 5-8 29,00 No 1 Som & Sels 4-4 ... 59,25 4-4 65,50 ... 
Yo 1 Com & Sela 4-4 36,00 88.B]| 4-4 61,75 62,00 || 6-4 °°" 69°50 |] wo 2 Common 
b8 446,80 ... 6-4 43,00 ... 5-4 64,50 ,.,., 10-4 ... 87,90 4-4 29,00 
3-4 61,50 ... No 2 Common 6-4 72,75 ... 12-4 .,. 100,75 
4-4 60.25 ... 4-4 26,00 ,.,, 8-4 .76,50 ... 16-4 * 110,75 Firsts & Seconds 
5-4 63.50 ... 6-4 34,00 ,,, No 2 Common No 3 Common 4-4 70,00 .,, 
64 70.26 ... Yo 3 Common 3-4 38,75 ,., 8-4 28,00 5-4° 74,75... 
6-4 77,00 ,,, 4-4 17,75 4-4 47,75 43,75 No 1 Com & Sels 
a> & Quin ———wWHITE UIr || Sound Wormy Mixed || No 3 Common 4-4 46,00 .., 
4-4 35,75 ,.. Giarteret 4-4 40,75 4-4 22,75 ... No 2 Common 
6-4 37.50 Firsts & Seconis POPLAR 5-4 23,00 .,, 4-4 33,00 
8-4 41.00 °-° 3-8 65, as ~ Plain 6-4 22.25 
- a =, ae 13-17" Box Boards No 2 Common 

Quartered 3-4 105,0 4-4 103,50 .., —— . Seconds 4-4 ae 70,00 
Firsts & Seconds 4-4 131,25 157.79] 5-4 125,00 ... 5-4 or No 3 Common 
3-4 50.25 ... 5-4 10,88 nae Firsts & Seconds Noi on” & Seis” 4-4 34, 00 

4-4 62,00 ,., 8-4 186, om Tr 94,25 4-4 42,50 ... 
5-4 66,00 .., Wo 1 Gom & Sels 4-4 95,00 112,50 || 5-4 46,75 ... No 1 Com & Sels 
6-4 67.50 .., 5-8 60,25 .., 5-4 106,00 ,,, 6-4 53,00 .,, 4-4 61.25 
8-4 72,00 .., 4-4 81.7 vEK 6-4 ... 126,00 |/No 2 Common 
12-4 61,25 .., o-4 «=687,00 .,, |] 8-4 4... 186,00 4-4 29,75 .., Fizete F Secont ore 
Wo 1 Com & Sels 8-4 110,50 ,,, || Saps 5-4 29.75 ... -4 79 
6 08 jn No 2 Common 4-4 ... 983,75 || 6-4 29,50 |... b-4 83. 00 ips 
5-4 52,00 eee 4-4 54,50 ... 5=4 ee 92,75 10-4 28,00 eee 6-4 88,25 pe 
6-4 54,25 ... $-4 56,25 °.. || Selects’ 12-4 29,00 ,,, 8-4 97,60 .,, 
6-4 58,50 .., Sound Wormy 4-4 ee . 93,00 |] No 3 Connon 10-4 107,50 °: 
10-4 68,50 ,., 4-4 ci No 1 Con’ & Seis 3-4 19,00 12-4 132,75... 
Plain lain 3-4 one = 62, 25 16-4 137,75... 
Panel & Wide Mo 1 Firsts 4& Seconds 4-4 ... 66,00 |}13-17" Box Boards Selects RW 
4-4 79, 5 3-8 50,00 .., 5-4 444 78,75 || 4-4 82,50 ,,, 4-4 63,75 .,, 
15-17" Box Boards 1-2 66/ 9 88,@}| ¥o 1 Comnon 13" & War FAS 6-4 75,75 .,. 
4-4 0,50 ... 5-8 75,75 93,B]) 4-4 51,50 63,75 || 4-4 71,50 .., 6-4 71.75 .., 
9-12 Box Boards 3-4 78,50 103,75|| 5-4 55,50 .., || Firsts & Seconds 8-4 75,00 .,, 
4-4 67,00 ,,, 4-4 90,00 117,75) 8-4 57,75 ,,, 4-4 54,50 ,., 10-4 91,25 .., 
13" & War FAS 5-4 101,50 12825]| Yo 2 Common No 1 Com & Sels 12-4 112,75 ,., 
4-4 68.75 .., 6-4 126,50 119,79) 4-4 30,50 ,,, 4-4 38,75 ,., 16-4 117,75 ... 
Firsts & Seconis 7-4 eee 147,Bi| S-4 34,50 No 2 Common No 1 Shop RW 
5-8 43,00 .., 8-4 114,00 132.28] No 2A Common 4-4 32,75 ..4 4-4 42,75  ... 
3-4 91.7> : No om & Sels 3-4 3.4. 89,25 || 5-4 35,25 .., 5-4 56.25 ... 
4-4 56,75 ., Seo 37,75... 4-4 ,,, 43,00 |] 6-4 35,50 ,,, 6-4 58,25 .., 
5-4 61.25 .-- 1-2 43,25 ... Sw 37,0 cna No 3 Common 8-4 61,00 ... 
6-4 63,75 °°° 5-8 2.25 ... || No 2B Coon 4-4 20,25 .., 10-4 69,50 .., 
No 1 Com & Sels 3-4 58,50 .., 5-4 32,00 .,,,. 5-4 20°25 °° No 1 Common RW 
5-8 28.75 . 4-4 65,00 73,|| lio 3 Common CHESTNUT 4-4 37,00 
3-4 «33075 ° °° b-4 73,50 83.5ul] 6-4 30,00 ain 5-4 40,00 °° 
4-4 40.25 6-4 75,25 79,25 T Firsts & Seconds 8-4 40.50 = 
5-4 45.25 °°° @-4 79,25 ,,, || Firets & Seconds 4-4 .,. 107,25 || No 2 Common *"" 
6-4 47.50 ... 12-4 115,50 °.. 4-4 89,00 107,25 || 5-4 .,, 123,00 8-4 31,50 
lo 8 Conntn lio 2 Common 5-4 107,00 .., 6-4 2... 124,75 ani 
5-8 17,75 ,... 3-4 34,00 .., 6-4 103,50 .., 8-4 ... 133,50 
3-4 18,00 .,, 4-4 49,75 42,B]| 8-4 110,25 ,,, 12-4 (., 144,75 
4-4 26,00 .,, 6-4 coe SE IH| 10-4 225,00 ,,, No 1 Com & Sels 
5-4 29,25 ... 8-4 ese 65,79) 12-4 125,25 ,,, 4-4 .., 60,50 
6-4 27,25 .., No 3 Som Flz Grade|j Wo 1 von & Sels 12-4 .., 84,75 
10-4 29,00 *°° 4-4 33,75 34,0)]} 4-4 26,00 53,75 . 2 Common 
1z-4 29.00 °°: No 3 Common 5-4 76,00 .., 4-4 29,25 
uo 3 Common 4-4 24,75 29, 6-4 73,25 446 FirstséSeconds ivormy 
4-4 21,50 ,., 8-4 72,75 os5 4-4 ... 55,50 
St. Louis, Mo., June 1.—Current quotations on southern hardwoods, f.o.b. St. Louis: 
Gum— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 
Qtrd. red: QUARTERED Rep Oak— 

PAS .+s sees ear * tea * tee ~ eae eee eee err $105@110 $120@125 $130@135 

No. 1 com.. 60 65 67 68 70 No. 1 5 

No. 2 35 +4 38 40 42 44 Yo. 1 com..... 65 68 70 72 75 77 

0. 2com... 35 No. 2com..... 44 46 50 653 57 60 
Qtrd. red, S.N.D.: . ci 
FAS ....... sty ss 6s 65 65 of PuAIN Wire Oss 
No. 1 com. & FAS ....... -- 83@ 85 108@110 115@118 
a seen. 45 46 48 50 55 57 No. 1 com. an 
No. 2 com 25 27 28 29 33 35 __ ee 60 62 65 67 70 72 
. No. 2 com..... 40 42 43 45 45 48 
Plain red: BO © OR. sacs - se¢n 24 26 24 26 

| Rey 97 100 102 105 105 108 Sound wormy.. 36 38 48 49 55 57 

No. l com... 53 55 58 60 65 67 

No.2com... 32 34 36 38 40 42 PLAIN Rep Oak— 

Plain sap: ME. taceneens 80@ 82 98@100 108@110 

" ~ , ‘ a No. 1 com. and 

i. Sar 52 53 57 a aha 6! sel. 58 60 65 67 67 710 

No.l com... 36 37 40 42 ... 53 No. 2com..... 88 40 42 43 ‘ 

No.2com...... 22 ... 25 ... 26 ahead ss 45 
Corron woop— POPLAR— 

i. aumeseeds 54@ 56 56@ 58 ... ... FAS ......... 88@ © 100@105 105@110 
No. 1 com..... 36 388 40 42 ... ... Saps and sel.. 65 72 7 78 80 
Sy seca fe i ae metres a te 4 51 b> Po os ss 
0. com. ee 
— WHITE ee en No. 2 com. B.. 27 28 80 31 381 32 
eg eecrees nd @ 32@135 145@150 Sorr Marte— 
OU sevens --. 72 7 78 80 85 88 Log run ...... 40@... 55@ 60 65@ 70 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as fe- 
ported to the Maple Flooring Manufacturers’ Aggo. 
ciation, averaged as follows f.o.b. cars flooring mij 
basis during the week ended May 29: 


MAPLE Clear No. 1 Factory 
#4x1% Ore CT CEL $72.76 $52.69  ...... 
fA De apielin ereleianeaiaree 86.41 67.98 $37.93 

SA ai vewudedowaia 59.15 46.29 ..... 





OAK FLOORING 


The following are average prices, Memphis bage, 
obtained for oak flooring during the week ended 
May 22, as reported by the Oak Flooring Many- 
facturers’ Association : 


48X14" 13x24,” 3x1” %x2" 


eee oo FF) Pere 
a Se ee a eee 
Sel. qtd. w.&r oS) ae 61.6 
Cir. pin. wht..... 74.72 91.04 $55.31 66.15 
Cir. pin. red..... 72.62 79.10 57.61 57.32 
Sel. pln. wht..... 64.26 74.95 48.51 49.67 
Sel. pln. red..... 57.55 71.76 49.96 47.78 
No. 1 common.... 45.26 56.15 25.28 re - 
No. 2 common.... 19.19 _ nee 
Yyx1¥” Yex2” fyx1hh” fax?” 
ee. Gk. Wee ce cevae Dee «cass cae 
Ce Wee Waka foes 2 ee $79.96 
ca. Bee. 08... 2s 3 ese ae 
Sel. pln. wht..... 60.84 68.03 $52.50 66.39 
ee; SO. PO. 60.0.6 63.17 66.50 59.50 60.10 
No. 1 common.... 38.33 = err 38.75 
No. 2 common.... 9.50 CS ee PSY 





OAK FLOORING STRIPS 


Chicago, June 2.—The following are carload 
prices, f.o.b. Chicago, on #,x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 





—wWhite Red 
Qtrd. Plain Qtrd. Plain 
Clear .........-$134.00 $88.00 $124.00 $82.00 
SF a Teae)— lO ae wane 
GORGE sesenessse Pe 71.00 71.00 71.00 
White Red 
Common, No. 1........ theveceencaaee ‘sae 





POPLAR 


Cincinnati, Ohio, June 1.—The following are 
average wholesalers’ carlot prices, Cincinnati 
base, on “soft texture’ poplar, from Virginia, 
West Virginia, Kentucky and Tennessee, and on 
Mississippi Valley poplar: 


4/4 5/&6/4 8/4 
Sorr TexTure— 
FAS ....-+-.++-$ 98@105 $105@112 $105@112 
Saps & select... 72 77 82 88 82 88 
No. 1 com....... 50 655 65 70 70 16 


No. 2com. A.... 86 38 42 45 45 4 
No. 2 com. B.... 25 27 27 «629 28 8 


VALLEY— 


ee Fe 92@ 98 $ 98@103 
Saps & selects... 60 65 70 75 75 «80 
No. 1 com....... 45 48 52 «55 55 «60 
No. 2com. A.... 33 35 37 40 40 42 
No. 2com. B.... 25 27 26 «628 27 «30 





POPLAR BEVEL SIDING 


Cincinnati, Ohio, June 1.—The following are 


average wholesalers’ carlot prices, Cincinnati 
base, quoted on poplar bevel siding: 
No. 1 = 2 
Clear Select com, 
- navcscsencndee $45.00 $32.00 $22.0 
- vestevcee ecee 65.00 40.00 28.00 
- sancone coccee Ge 37.00 21.00 1700 
Louisville, Ky., May 31.—The poplar siding 


market continues firm, with the movement quite 


fair. Abnormally good weather over the last 
six weeks has resulted in a lot of building, and 
much new work has been started, especially 
small frame construction. Quotations at Louis- 
ville read: 

Clear Sel. No. 1 No. 2 
NE ge ears $55 $40 $30 $22 
_ 7 eer 55 40 30 22 
ee ce 50 40 24 18 


——— 


SOUTHERN PINE TIES 


New York, June 1.—Following are quotations 
on southern pine railroad ties, f.o.b. New York: 





All 8° 6%— Sap Heart 
Bo in3 stoic ee ed $1.40 $1.85 
| _ apa Reem ie 1.35 1.75 
ena ee aaa eer: 1.25 1.65 
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CHICAGO RECEIPTS AND SHIPMENTS 
Reported by J. J. Fones, secretary Board of Trade. 
RECEIPTS FROM MAy 1 TO May 29, INc. 











Lumber Shingles 
os cheseeseeees 337,083,000 39,983,000 
SE nix Go eaten weer 306,520,000 41,112,000 
oe SERGE Oss wo eaiene 
ee Se Sem ee eee gs 1,129,000 
RECEIPTS FROM JAN. 1 TO MAy 29 
Lumber Shingles 
Pe oc acemir ae ameee 1,652,873,000 158,556,000 
BEE? ga a ocitiak ste himorcindee 1,621,758,000 201,387,000 
ok vee en SRE 0 nea wmaunes 
FEE OPE 42,831,000 
SHIPMENTS FROM May 1 TO May 29, INc. 
Lumber Shingles 
Ry ee 155,690,000 32,633,000 
k's bigih atee a eee 177,751,000 53,203,000 
re 22,061,000 20,570,000 
SHIPMENTS FROM JAN. 1 TO MAy 29 
Lumber Shingles 
ee vue eskwewexe a 719,588,000 139,564,000 
PRR ee 794,732,000 213,926,000 
Decrease ......... 75,144,000 74,362,000 





CHICAGO BUILDING PERMITS 


The following are comparative building, permit 
totals for May: 





Permits— May,1925 April, 1926 May, 1926 
Fee 5 148 126 
Offices and hotels. . 10 15 12 
Residences ....... 904 683 767 
Halls and churches 4 5 3 
PE i eaccee xs de sedi re ima 
Apartments ...... 518 443 458 
Stores and offices. . 3 3 3 
Stores and resi- 

IN oo unis ler ey 34 20 12 
Stores and halls... .... 1 giiets 
Stores and apart- 

awakes « ; 34 33 31 
Miscellaneous ..... 14 10 4 

EE ws ta viow un 1,677 1,361 1,416 
SN, sas wa eles a'ek.e 1,443 1,304 1,350 
WD Siv'caeenacue 234 57 66 
Frontage, ft. .....52,564 45,691 33,561 
Pe vrensens $42,051,450 $39,940,200 $30,709,700 
Total Jan. 1 to May 31, 1925— 

Frontage ft. Cost 

Buildings ....... 7,754 244,386 $164,328,150 
Total Jan. 1 to May 31, 1926— 

Buildings ....... 5,838 176,412 $148,052,500 





For Editorial Review of Current Market Con- 
ditions See Page 41 


NORTHERN PINE 


MINNEAPOLIS, MINN., June 1—Rush orders 
characterize the northern pine market this week. 
It is the result of a tendency to buy only for 
current needs and in many sections of the North- 
west the last week or ten days have brought 
heavy demands upon retailers. Retailers’ de- 
mands are increasing. Railroads are buying in 
fair quantity. Industrials are consuming a nor- 
mal amount. Prices are firm. 


BUFFALO, N. Y., June 1.—The northern pine 
trade is a little more active, and retailers are 
beginning to take more interest in filling in de- 
pleted stocks. Buying is not on any large scale, 
but more activity is shown in building. "Whole- 
sale stocks are being added to with the resump- 
tion of lake navigation. 


BOSTON, MASS., June 1.—While there has 
been some improvement in demand for northern 
pine during the last month, distributers find the 
volume of current trade unsatisfactory. Buyers 
do not find prices attractive and there is some 
substitution of western woods. Industrial de- 
mand continues ahead of the call for yard items. 


NEW YORK, June 1.—Stocks are badly broken 
and arrivals light. Dealers, however, seem to 
have no difficulty in getting what they want. 
Mills apparently are making no effort to force 
the market and many firms omit quotations. 


NORTH TONAWANDA, N. Y., June 1.—A 
marked improvement is reported in northern 
Pine demand. Lake supplies are arriving and 
Stocks are being filled in from this source to 
meet the prompt requirements of trade. Buying 
is on a more liberal scale for the better as well 
as the lower and intermediate grades. Much 
hew building is taking increasing quantities of 
Stock, but the greater volume of business is still 
coming from industries. Prices hold firm. 








the Freight sell 
















Babcock Spruce Ladders 
are the favorite ladders 
of lumber dealers every- 
where. 
Babcock Spruce Ladders 
are easily handled — and 
that’s 
argument you can get on 
any ladder. 
more 
ladders 
Babcock Spruce Ladders a 
trial. 


The W. W. BABCOCK CO., Inc. 


BATH, N. Y. 





Light, yet strong 


the biggest sales 
It helped us 
than 100,000 


last year. Give 











EASTERN SPRUCE 


BOSTON, MASS., June 1.—The large spruce 
mills which recently began sawing frames have 
enough orders on their books for present produc- 
tion but new orders are not coming along in sat- 
isfactory volume. Provincial random looks 
firmer and a moderate premium is sometimes 
paid for quick delivery. Boards are scarce and 
firm. Quotations: Dimension, rail shipments, 8- 
to 20-foot, 8-inch and under, $41@42; 9-inch, 
$42@43; 10-inch, $43@44; 12-inch, $45@46. Pro- 
vincial random, 2x3 to 2x7, $33@35; 2x8, $36@38; 
2x10, $388@39. Covering boards, 5-inch and up, 
8-foot and up, DIS, $34@35; matched, clipped, 
$37@38. Furring, 1x2, $33@34. . 


NEW YORK, June 1.—Many items in Cana- 
dian spruce are scarce and buyers find that most 
firms have raised prices $1 to $2. Some good 
shipments by rail have sold fairly well. 


WHITE CEDAR 


MINNEAPOLIS, MINN., June 1.—Large pro- 
ducers and distributers of northern white cedar 
posts and poles last week did a heavier business 
than at any time in 1926. Large retail concerns 
have come into the market for a second time 
this year. Posts are moving freely and sales of 
short poles are good. Prices are steady. 


HARDWOODS 


CHICAGO, June 1.—-There seems to be more 
life in the northern hardwood market than there 
was last week. Numerous small orders are being 
placed which makes for very fair volume. South- 
ern hardwoods are taking on a slightly firmer 
tone, bolstered up by the announcements of cur- 
tailed production among the southern operators. 
The price range, however, is still wide and de- 
mand is light. 


INDIANAPOLIS, IND., June 1.—The furniture 
demand picked up slightly last week. Demand 
from the automobile plants here continues good, 
though buying is cautious. A slight increase is 
reported in orders from box and crate manu- 
facturers. Orders from flooring factories are 
rather numerous, though the amounts called for 
are not large. Railroad buying is restricted. 
Prices are steady. 


NEW ORLEANS, LA., June 1.—Hardwood de- 
mand continues unsatisfactory in.volume, with 
prices fluctuating within a rather narrow range. 
There is an improved call for poplar, but red 
and sap gum are the items commonly cited in 
connection with current sales. The flow of in- 
quiries continues, indicating the trade is keep- 
ing close touch and doing a little bargain-hunt- 
ing. 


KANSAS CITY, MO., June 1.—Demand for 
hardwoods from motor car factories remains in 
about the same volume, but furniture factories 
are buying only small piece stock. There is a 
slightly better call for oak and gum finish from 
retailers and about the same volume of orders 
for flooring. Demand for heavy stock is fair. 

ST. LOUIS, MO., June 1.—Quietness continues 
in southern hardwoods. Neither planing mills, 
automobile concerns nor furniture factories are 
placing many orders. The weather in the South 
is excellent for production, which exceeds the 
demand. Stocks are accumulating for this rea- 
son, and also on account of diminished exporting. 
Mills are curtailing operation. Prices are weak. 


CINCINNATI, OHIO, June 1.—Business is 
somewhat larger in volume in the hardwood 
market, but competition remaihs keen. Prices, 
however, are somewhat more _— satisfactory. 
There is a good demand for small lots, but little 
or no future buying. Export business is pick- 
ing up. 


COLUMBUS, OHIO, June 1.—A better feeling 
has developed in the hardwood trade during the 
last week and the market is now on the upturn. 
Buying from both retailers and industrials has 
increased and shipments are going out steadily. 
Among industrials the best customers are furni- 
ture and automobile concerns, while box fac- 
tories are absorbing low grade stocks. Prices of 
oak at Ohio River: 

FAS No. 1 No. 2 No. 3 
Quartered ....... $145 $90 $50 ena 
UE 56s daeinwsce 105 72 45 $20 

BALTIMORE, MD., June 1.—Some hardwood 
men here say that orders have increased in num- 
ber and the movement in the last week or two 
has shown positive expansion. Prices appear to 
be affected by keen competition. Some items 
are said to have stiffened, while others are just 
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PON DOSAYRINE: 


: 


The Lumber More 
and More Factory 


Men Are Using 


Its softness, lightness and white- 
ness make Craig Mountain Pon- 
dosa Pine an ideal wood forshop 
and factory use. Softness means 
easy cutting and low machine 
costs; lightness means economi- 
cal handling, and whiteness a 
surface that! takes paints, stains, 
etc. uniformly. 


Let us send you samples of 
Craig Mountain Quality Pon- 
dosa Pine so that you can see for 
yourself its fine natural qualities. 


Dealers: Give Craig Mountain Pine 
a trial in your yard. 


ae REPRESENTATIVES :——, 


R. D. Hunting Lumber Co., 
American Trust Building, 
Cedar Rapids, lowa. 
Colorado Continental Lumber Co. 
Chamber of Commerce Building, 
Denver, Colo. 
J. C. Lackey, 5832 McGee Street, 
Kansas City, Mo. 
G. S. Patterson, Oconomowoc, Wis. 
Alex W. Stewart, 931 Lumber Ex. Bidg., 
Minneapolis, Minn. 











Craig Mountain Lumber Co. 


WINCHESTER, IDAHO 
E, H. VAN OSTRAND, President. W. C. GEDDES, Vice-Pres, & Gen. Mgr. 
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about holding their own. Stocks are not exces. 
sive. Export demand is not brisk, and quota- 
tions are influenced by the domestic situation. 


HOUSTON, TEX., June 1.—Low grade cypress, 
gum and oak all are in good demand. Shipments 
exceed production. The better grades of hard- 
weod, however, find slow sale, except for export, 
Stocks are much lower than last year, local 
hardwood men say. 

MINNEAPOLIS, MINN., June 1.—Northern 
hardwood wholesalers in this market said this 
week that business is increasing slowly as the 
season advances. The demand, however, is light 
compared with other years. Farm implement, 
furniture and sash and door manufacturers are 
in the market for fair amounts. Prices hold 
firm. 

BUFFALO, N. Y., June 1.—Hardwood buying 
is conservative, and concessions are being ob- 
tained in numerous cases, as mill stocks show 
an increase. Not much quoted change in mil] 
prices has taken place, although some weakness 
is reported to have developed in red gum. 


NEW YORK, June 1.—Hardwood priees re- 
main firm in the face of a buyer’s market. The 
larger wholesalers indicate a spotty situation. 
There has been a fairly large movement for the 
month, but retailers generally have been reluc- 
tant and there has been a feeling among them 
that they will benefit by holding off. Flooring 
items have moved better than others. Industrial 
demand has been good. 





BOSTON, MASS., June 1.—The lull in hard- 
wood demand continued last week. Some sellers 
are attempting to stimulate trade by offering 
more attractive concessions. Conservative firms 
are maintaining lists and state that stocks of 
dry lumber in first hands are so moderate that 
concessions are unnecessary and unwise. Fur- 
niture and chair factories are doing little buying 
and they usually want very prompt shipment. 
Inquiries from the automobile industry have been 
coming along a little better the last few days, 
There is no snap to the demand for flooring and 
prices continue rather irregular. 


NORTH TONAWANDA, N. Y., June 1.—Mar- 
ket conditions show steady improvement. Deal- 
ers report sales more active than at any time 
this season. Industrials are taking the bulk of 
stock, although increased activity among build- 
ers is augmenting orders. Maple is in better 
demand than other items, especially for cutting 
up purposes, Prices are unchanged. 


LOS ANGELES, CALIF., May 29.—Hardwood 
transactions have been attended with more snap 
this week than at any time since the first of the 
year. Buying is in larger quantities and re- 
quests are for immediate delivery. Prices are 


firm. 
FIR, SPRUCE, CEDAR 


CHICAGO, June 2.—The fir market continues 
on a hand to mouth basis. The settlement of 
labor disputes in the building industry has not 
stimulated demand, but has created a more op- 
timistic attitude among the buyers. Yards are 
buying for their immediate needs only, as they 
see nothing ahead to strengthen the market. 


NEW YORK, June 1.—More large cargoes of 
fir have arrived recently, and most of the lum- 
ber, coming on consignment, has been unloaded 
and distributed promptly. Yards are well 
stocked and sales have been very large. Quite 
an impression has been made on surplus stocks, 
although most of the terminals still have large 
assortments on hand. Fir flooring and lath com- 
mand a good market. 


BOSTON, MASS., June 1.—The big fir distrib- 
uters report they are moving a fair quantity of 
lumber at slightly firmer prices than two weeks 
ago. Bargains in transit lots are not so easily 
found. For an ordinary schedule of 2-inch 
dressed fir $30, ship’s tackle, Boston, has been 
quoted within the last few days. No. 1 common 
fir boards are $28@29. 


KANSAS CITY, MO., June 1.—Fir prices re- 
main soft here with demand slow, country trade 
being poor and city trade inclined to slack off 
a little. The demand generally is for upper 
grades, mostly for flooring, ceiling and stepping. 
There is a small demand for wide boards and 
long lengths in dimension. 


LOS ANGELES, CALIF., May 29.—Prices 
quoted by the principal mills are firm. The 








wp’o an f® mo 3 oss wt 


ooh 





26 Jone 5, 1926 AMERICAN LUMBERMAN 93 























23 smaller mills during the first of the week offered 
a- some concessions, but this practice has been dis- 
. continued, the offers being snapped up immedi- 
ately. 
Ss, ( *Y PR ESS 
its 
‘d- NEW ORLBPANS, LA., June 1.—The mill group 
rt. report shows shipments still in the lead, with 
cal production running second and bookings third. ° 
Shipments ran well above the normal production It we had been selling lumber, 
line, with cut and orders both below that line. ;. ; ; 
rn The local comment reveals little change in mar- and you had been buying it, with 
bie ket conditions and none in quotations. Inquiry a view of having each stick fill a 
he is rated more active, the bulk of the current ° 
ht business being handled in mixed cars. particular place, the forests ot 
nt, —- America would have lasted much BA 
ire CHICAGO, June 1.—Little activity is noted in lon er Representing Mills at: 
old the red cypress market. Demand is spotted, and ger. Natalbany, La. 
the few orders that are being received come — Norfield, Miss. 
" mostly from the industrial trade, although yards It isn’t too late to change. Sera a 
- are taking a little stock. sched, > 
OW 
ill KANSAS CITY, MO., June 1.—The market for 
285 cypress improved a little last week wtih a larger 





volume of orders from country yards. There 
were some straight cars of boards ordered, but 


ree generally orders were well mixed. City demand 





he is slow. Set 
~ NEW YORK, June 1.—Mill shipments for May 


have been well up to normal, with disbursement 
2m reported satisfactory by wholesalers. Prices 
ng have remained firm during the month. Cargo 
ial arrivals are heavy. Gulf red cypress, FAS, 
l-inch, is quoted to retailers at $102.50; selects, 
l-inch, $85; No. 1 shop, 1-inch, $55; 3-inch, $92. 


ic- 





rd- 

org BUFFALA, N. Y., June 1.—The cypress trade 
ng is fair. Retailers appear to have pretty fair 
ms stocks for present needs and are not buying 
of ahead to any large extent. Prices are about 
at steady. 

ir- 

ing BOSTON, MASS., June 1.—Cypress is moving 
nt. a little better. Sellers say that some business 
en they expected te get is going to competitive 


ys. woods at somewhat lower prices. The improve- 
nd ment noted is largely in the request for yard N F HE ‘ ICK! 
items. Some sellers are conceding $5 on shop * 


cypress, but the general range of quotations is 
just what it has been for several weeks. 


ir- 
al- ‘he eee 
me BALTIMORE, MD., June 1.—Cypress demand j j 
of is not active, competitive woods getting the pref- Somewhere the right lumber 1S produced 
ld- erence because they can be purchased at appre- 
ter ciably lower prices. Cypress stocks are not for every use. 
ing large, and prices hold steady. 
———————— e ° . 
- INDIANAPOLIS, IND., June 1.—A distinct im- Because it 1S strong, durable, stiff, and 
provement in the cypress situation is seen here. 4 4 2 
re Last week orders were more frequent and for holds a nail tenaciously, Natalbany di- 
larger amounts. The bulk of the demand, how- * ° ee 
res ever, continues for badly mixed cars. The city mension gives you the proper joists, 
are yard demand showed the most improvement. . 
Rural yard business remains slow. Prices are studding and frame work. 
firm. Ms 
1es ° Ps 
CINCINNATI, OHIO, June 1.—Cypress dealers 
= report a better volume of business. Prices have It protects an investment in a home. 
,p- been steady. Inquiries indicate a fairly good 
business this summer. ’ M 
we Look at the end of the stick. The five 
HEMLOCK (or more) rings insure strong lumber. 
t CHICAGO, June 1.—Hemlock is more active 
bd in the Chicago market than it has been for some 
we weeks. The yards in Wisconsin and Michigan 
all are buying more freely, but it is the same char- 
oa acteristic hand to mouth buying and every order 


“ is a rush call. Prices are $4.50 off list. With 


“ the settling of the plasterers’ strike, the demand 

= for lath is picking up, but it is too early to ascer- 
tain the effect this demand will have on prices. °- 

ib- NEW YORK, June 1.—Western hemlock prices 


ef remain firm, quotations, delivered c.i.f., New 
no York harbor, being: No. 1 western hemlock, 
‘ily rough, $30.50@31.50; dressed, $29.50@30. Sales BER 
ich have been substantial. Most of the lumber ar- *9 a 
on riving now is on consignment. 
ion cra si igen 
BOSTON, MASS., June 1.—Offerings of west- HAM MOND [A 

ern hemlock are ample for current requirements. 9 bd 
re- Sellers are not so eager for business, however, 
ide and prices have strengthened. Bargains in tran- 
oft sits are not so plentiful. Mill lists are un- 
per changed. Offerings of eastern and northern - Southern Yellow Pine 
ng. hemlock are light and prices are steady. Illinois Central . hi aces mee 
ind ya 


Main Line Service. 





BUFFALO, N. Y., June 1.—A reduction of $1 
has taken place in the Pennsylvania hemlock 
ces base price during the last week or two. Much 
“he competition is coming from Pacific coast hem- 
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Ross Carriers Save $93 Daily 


The Putnam Lumber 
Co., Jacksonville, Fla., 
operate four electric Ross 
Carriers at their Ortega, 
Fla, mill. Mr. M. L. 
Fleishel, vice president, 
says these machines have 
displaced 24 mules, 24 
drives and 200 lumber 
buggies. The maintenance 
cost of this latter equip- 
ment would be about $93 


daily,while the four carriers have no fuel 
cost as they are charged from the com- 








ROSS 
Carriers 


Do the work of 
24 Mules, 
24 Drivers, 
200 Lumber 
Buggies and 
work day and night. 








pany’s own electric plant. 

The entire output of tim- 
bers and lumber is virtu- 
ally handled by three Ross 
Carriers because one of 
them is kept under charg- 
ing at all times. They work 
day and night. Let our en- 
gineers study your opera- 
tions and tell you how eco- 
nomically Ross Carriers 
will handle the output of 


your plant. We make both electric and 
gasoline operated carriers. 


Write for list of other lumbermen who are using Ross Carriers. 


The Ross Carrier Co. 


Office and Plant 


Benton Harbor, =: =: 


Michigan 


MURRY JACOBS COMPANY 
69 Columbia Street, - - - - Seattle 
249 Monadnock Building, - 
546 Maison Blanche Annex, New Orleans, La. 


San Francisco 














7, the ships that carry our 








lumber to many foreign 
ports are found files bearing 
the NICHOLSON FILE 
COMPANY Trade Mark— 


that sawfilers know so well. 


Sawfilers, like marine ma- 
chinists and all other 
trained tool users, look for 
the NICHOLSON Trade 
Mark on the tangs of the 
files they buy. No other as- 
surance of the best in files 
is needed. 
NICHOLSON FILE CO. 


Providence, R.!., U.S. 


---a File for Every Purpose 


OL 
Sy 





U.S.A. 


(TRADE MARK: 














lock, offered in large quantity at lower prices 
than eastern stocks. 


WESTERN PINES 


CHICAGO, June 2.—Demand for western pines 
is somewhat light. It is strictly a buyers’ mar- 
ket in which distributers are all keen to place 
orders. Prices are about the same. No. 3 and 
No. 4 common are stiff and moving rapidly, but 
No. 1 and No. 2 are slow. There is light de- 
mand for shop. Manufacturers are busy ship- 
ping on old orders, but new orders are scarce. 
Shop lumber can be bought for $3 off the list 
price. 


NEW YORK, June 1.—Prompt arrival of or- 
ders in record time continues to feature the 
market in Inland Empire products. Better grades 
of Idaho pine are none too plentiful and prices 
for the last two weeks have remained firm. No, 
2 common, 1x4-inch, sells at $61.50; No. 3, $40: 
1x6-inch, No. 2 common, $62.50; 1x6-inch, No. 3, 
$43.50. 

BUFFALO, N. Y., June 1.—Trade in the Cali- 
fornia pines is a little better than a month ago. 
May shipments with some wholesalers were less 
than last year. Prices on California pines are 
weak. 


BOSTON, MASS., June 1.—Demand for Idaho 
white pine keeps about even and prices are well 
held. The market for Pondosa pine is no firmer 
than last reported and buyers are rather timid, 
confining purchases to moderate lots for imme- 
diate requirements. 


KANSAS CITY, MO., June 1.—Industrial con- 
sumers continue to place most of the western 
pine business here, but even that demand is 
showing signs of falling off a little. Retailers 
are not showing much interest in the market, 
most of that busines coming from city yards. 

° 

LOS ANGELES, CALIF., May 29.—The de- 
mand for western pines was featured during the 
week by a number of good sized orders being 
placed by factories. Yard stock trade has shown 
some improvement, running generally to com- 


mons. WOOD 


NEW YORK, June 1.—The redwood market 
continues to show improvement. Much lumber 
for bungalow construction has been sold to out- 
lying dealers and industrial demand has picked 
up considerably. Stocks are in good shape and 
the lumber is of fine quality. 


KANSAS CITY, MO., June 1.—Redwood busi- 
ness here is slow, most of it coming from re- 
tailers who base their orders on lath or siding 
and fill up with moldings and some finish. 


BOSTON, MASS., June 1.—Redwood sellers 
find trade about fair for the season although 
they state there is considerable small lot buying 
and that buyers are usually in a rush for deliv- 
ery. More active building is bringing’ retailers 
into the market with requests for mixed car as- 
sortments of yard items. Factory trade keeps 
about even. Prices are unchanged. 


LOS ANGELES, CALIF., May 29.—A decided 
improvement has been noted in the redwood 
market. The mills are unable to keep up with 
orders, which are considerably above production. 
Prices hold firm, with an upward tendency. 


NORTH CAROLINA PINE 


BOSTON, MASS., June 1.—Sales of 8-inch air 
dried roofers are reported at $31@32.50. The 
lowest prices reported accepted for shortleaf 
flooring and partition during the last week are: 
Bé&better rift flooring, 1x4-inch, $77; C rift, $60; 
B&better flat, $54; B&better partition, }4-inch, 
$54.25. Demand for rough edge is not more than 
fair and prices are unchanged. 


rough and dressed lumber at the mills has been 
reflected in increased buying in the metropolitan 
district, even though withdrawals by the yards 
have not been up to predictions. Prices are 
firm. Arrivals have been rather heavy. 


BALTIMORE, MD., June 1.—Some North Car- 
olina pine distributers report that they are get- 
ting more orders. Boxboards are in extensive 
supply, with the range of prices weak, while 
some other items have shown strength of late. 
Stocks of certain size framing have been aug- 
mented appreciably and prices are not so strong; 
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other sizes hold their own. Construction lumber 
is in fair request and quotations have firmed up. 


BUFFALO, N. Y., June 1.—The trade in North 
Carolina pine is in somewhat increased volume, 
though buying is mostly to fill in depleted stocks. 
Roofers are steady at $29.50 for 6-inch, with 
transit cars not overplentiful. Box lumber is 
rather slow. 


SOUTHERN PINE 


CHICAGO, June 2.—The southern pine market 
has taken on considerable life the last week, 
probably accountable for by the settlement of 
labor difficulties in the Chicago building indus- 
try. Demand has increased noticeably, and some 
distributers are experiencing difficulty in plac- 
ing orders. Manufacturers seem to have no 
surplus on hand and their offerings are light. 
Prices seem stronger, but no general advances 
have been noted. 


NEW ORLEANS, LA., June 1.—Mill reports 
show a gain in orders for the week, a recession 
of shipping volume, and production practically 
unchanged for the week. Shipments led orders 
by a small margin, with production going third 
and all three below the normal production line. 
Locally the current business is rated fair only, 
with inquiry showing improvement and prices 
about as they were. Buying is in small lots as 
a rule and requests for prompt delivery are fre- 
quent. 

ST. LOUIS, MO., June 1.—Although business 
in southern pine opened quietly, the last few 
days of the week witnessed a strong come-back. 
One gratifying feature of the business was the 
improvement in demand for lower grades. There 
were but few orders for upper grade stock, and 
if there is any weakness in the market it is in 
the upper grades of flooring and finish. Building 
permits in the large cities show a slight de- 
crease and the demand from these centers is not 
as great as a short time ago. However, demand 
from the smaller cities increased, the business 
from this source more than balancing the decline 
noted. The grades most in demand are No. 1 
common and No. 2 common and better; while 
straight No. 2 moves slowly. The transit list is 
below normal. 

KANSAS CITY, MO., June 1.—The southern 
pine demand has slowed up a little in the last 
week and prices are softer. The South is the best 
market, with Texas, and particularly the Pan- 
handle country, furnishing a heavy proportion 
of it. There is some inquiry from the Lake 
States, but not enough to cause any stir. The 
demand in the middle West is mostly on a one- 
car basis and cars generally are well mixed. 


INDIANAPOLIS, IND., June 1.—Southern pine 
demand is rather slow. As a result of the num- 
ber of transit cars coming into the State, prices 
are soft. City dealers report fair stocks, and 
find the yard movement out is somewhat bet- 
ter. Rural trade is slow. 








CINCINNATI, OHIO, June 1.—There is a bet- 
ter movement in southern pine with a somewhat 
firmer price position. Transit cars are more 
readily placed. Retail yards are beginning to 
buy more freely with the movement of stocks 
into builders’ hands. 


NEW YORK, June 1.—Volume of business has 
improved steadily for the last ten days, but 
buyers are still resisting efforts to increase 
prices. Roofers hold their own, but lack the 
strength of flooring. 





BUFFALO, N. Y., June 1.—Demand for south- 
ern pine is better than several weeks ago. Some 
easiness has developed in rift flooring, though 
prices are not regarded as really weak. 


BOSTON, MASS., June 1.—Orders for south- 
ern pine are coming along in moderate volume. 
Individual orders average rather small, as buy- 
ers are careful to avoid over-stocking. Quota- 
tions are just about where they were two weeks 
ago, but the tone of the market is not firm. 
Active building is moving.a substantial amount 
of yard stock. 


HOUSTON, TEX., June 1.—Low grade south- 
ern pine stocks are in good demand, but the 
higher grades find a good call only for export. 
Mills are oversold on Nos. 2 and 3 common, but 
finish stocks are difficult to sell. Local yards are 
doing splendid business because of the great 
amount of building of homes and industries in 
the vicinity of Houston. Industrial and railroad 
Stocks are in fair demand. 
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Moore Dry Kilns at Plant of Eastman-Gardiner Hardwood Co. 


Play It So Well Satisfied That 
Safe By They Ordered 4 More Kilns 


Buying Eastman-Gardiner Hardwood Co., Laurel, 
Hardwood Miss., ordered four additional Moore Dry 
Lumber Kilns to keep pace with the increasing demand 
‘epee for their fine quality hardwood lumber. This 
Dried in is sufficient evidence to prove that Moore 
MOORE Moist Air Dry Kilns are built to accurately, 
: scientifically and economically dry hard- 

Dry Kilns woods, as well as softwoods. 


Without obligation, our representative will call 
and give you complete data. When shall he come? 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 


Jacksonville, Fla. ““2¥ayEqined Pha. "™ North Portland, Ore. 























“QUALITY” Stock “Kilmoth” Cedar Closet Lining 


Oak Flooring This vermin-proof lumber offers dealers big sales possibilities. 
builds trade on merit. Every old and new home is a prospect for you. Go out after 
Order it in mixed cars the orders today and we'll keep you supplied with stock. 

—" — ‘* Kilmoth’’ Closet Lining is manufactured from Tenn. 


Red Cedar in 3/8 x 2, 24% and 3% inch widths. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 
Sledge Ave. and Southern Ry. MEMPHIS, TENN. 





























FLEXIBLE 


Garland tis wreas Wagons and Trailers 
FOR TEAM AND TRACTOR HAULING 








Equipped with Solid Steel Axles Guaranteed for One Year. ) 
Also Also } 
Four Wheel Lumber 
Log Wagons Buggies, 
and Self Haul-off 
Loading Gears, 
Skidders Etc. 




















clvnte or. The Only Eight Wheel Trailer itis %. 


Recommended by Tractor Manufacturers. 


New Orleans, I La., U.S.A. : 


—EE ee es: 
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for by unskilled labor. 


Its low purchase price, durable steel construction, and 


Big Tractor 


when a Fordson equipped with Trackson Full-Crawlers 
will pull as much as 4 horses, make twice as many 
trips daily, has a large area of crawler tracks to carry 
the tractor through mud, sand, swamp, and under- 
brush, and is simple enough to be operated and cared 


low operating cost make it the cheapest satisfactory 


tractor for work like yours. 


Our illustrated book shows where and how to 
Send for it today! 


cut your operating costs. 


The Full- Crawler Company 
Dept. of Geo. H. Smith Steel Casting Co. 
MILWAUKEE, WIS. 


a ' yACKSOR 


510 Clinton St., 
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SHINGLES AND LATH 


MINNEAPOLIS, MINN., June 1.—Red cedar 
shingles are still plentiful, with demand continu- 
ing only fair. Retailers are hesitant about plac- 
ing orders. There is a slight tendency toward 
firmer prices but clears can be had at $2.60 and 
stars at $2.30. 


ST. LOUIS, MO., June 1.—There is not much 
activity in shingles. Prices remain firm, with 
quotations: Extra clears, $2.70, mill base, and 
$4.21, St. Louis; extra stars, $2.35, mill base, and 
$3.69, St. Louis. 

KANSAS CITY, MO., June 1.—Shingle demand 
is slow and “hot’’ cars have sold cheaply. The 
country demand is poor and city yards are tak- 
ing most of the cars. The demand for lath is 
fair, but prices are not showing much firmness. 
There has been some call for cypress lath and 
shingles the last week. Siding demand is slow 
and prices on all varieties are weak. 

COLUMBUS, OHIO, June 1.—More weakness 
is developing in the shingle trade. Retailers 


hold off in the belief that prices may go lower. 
Rural dealers are the best customers, although 
city dealers are placing orders for some high 
grade stocks. Receipts from the Pacific coast 
are sufficient for current wants with some transit 
cars on the market. Red cedar extra clears sell 
at $4.35; extra stars, $3.90; British Columbia 
XXXXX, $5.20, delivered. Lath trade is fair and 
prices hold steady. 


NEW YORK, June 1.—Good arrivals and con- 
tinued heavy sales of eastern spruce lath make 
the market sound. Prices range, by vessel, 
$7.50@7.75; by rail, $7.75@8. West Coast shingle 
prices have taken on a firmer tone. Wholesale 
prices are: Eurekas, $5.32; perfections, $6.63; 
clears, $4.56; stars, $4.16. 


INDIANAPOLIS, IND., June 1.—Yards in the 
smaller cities are replenishing stocks. The rural 
yard trade is slow, farmers being late with their 
spring work and refusing to start delayed repair 
and new construction work until this is out of 
the way. Transit cars are more numerous, and 
caused concessions in some grades. Lath buy- 


ing is mostly to replace broken stocks. Prices 
are steady. 


BUFFALO, N. Y., June 1.—The shingle de- 
mand is rather slow, though more orders are be- 
ing placed by retailers. The quantity of shin- 
gles offering is large. Quotations are: British 
Columbia XXXXX, $5.46; Washingtons, $5.16; 
extra clears, $4.36; stars, $3.91. 

BOSTON, MASS., June 1.—The shingle mar- 
ket is quiet but prices remain steady. There isa 
moderate demand for lath. Buyers are cautious 
about ordering ahead of nearby requirements. 
Eastern spruce lath prices are unchanged. West- 
ern hemlock lath are offered at a concession of 
25 cents by some local sellers. 

HOUSTON, TEX., June 1.—Lath are in good 
demand at $5.25 for No. 1 and $4.25 for No. 2. 
Shingles are quiet at prices prevailing for the 
last month. 


NEW ORLEANS, LA., June 1.—Cypress shin- 
gle call is seasonally quiet though perhaps a lit- 
tle stronger than during the preceding week. 
Cypress lath move steadily in mixed cars and 
mills seem satisfied with the buying volume, 
Prices of both items are unchanged. There isa 
better call for pine lath. 

LOS ANGELES, CALIF., May 29.—A firmer 
tone features the shingle market, with orders 
showing an increase both in number and quan- 
tity. An advance of 5 cents has been reported 
by most yards. There is no change in the lath 


situation. 
MAHOGANY 


BOSTON, MASS., June 1.—The demand for 
mahogany is very fair, particularly the better 
grades on which prices are firmly held. There is 
a good stock of African logs in the local market 
and production is continued on a full time basis. 
Some bargains are occasionally offered in spe- 
cial lots of the lower grades, but thick stock in 
the lower grades is rather scarce. 


NEW YORK, June 1.—An unusually good de- 
mand exists for imported lumber of the highest 
grades. Prices are firm with a tendency to 
higher levels. Large sales of Philippine ma- 
hogany have been reported by firms that make 
this lumber a specialty. 


BOXBOARDS 


BOSTON, MASS., June 1.—The eastern mar- 
ket for boxboards is keeping about even. Box 
and shook manufacturers are buying im a normal 
way and they appear to find current prices sat- 
isfactory. Boxboard producers are reducing 
stocks. Round edge pine boxboards, inch, are 
offered at $25@29. 


CLAPBOARDS 


BOSTON, MASS., June 1.—With the expansion 
in building, retailers are taking more clapboards, 
but trade can not yet be called really active. 
Offerings of dry native stock are light and prices 
firm. Current business is largely in West Coast 
clapboards, which are offered at steady prices. 


TROUBLE AND LITIGATION 


BALTIMORE, MD., May 31.—It is stated that all 
the creditors of the Dallas Hardwood Flooring Co., 
of Dallastown, Pa., have assented to a plan of 
settlement with the corporation, and that it will be 
put into effect without delay. The plan calls for 
a payment of 50 percent of all the claims, and in 
this connection the intimation is given that a new 
company will be formed to take over the business 
and continue the mill in operation. There are 
more than sixty separate claims in varying 
amounts. 





VANCOUVER, B. C., May 29.—A $400,000 forest 
fire claim by the Comox Logging & Railway Co., 
of Vancouver Island, against the International 
Timber Co. and the Canadian Western Lumber Co. 
was settled out of court this week. Litigation has 
been pending ever since a serious fire in June, 1922, 
when the Merville soldier settlement on Vancouver 
Island was swept by a fire said to have crossed 
from the Comox company’s lands. In an action 
by the Merville settlers, the logging company lost 
the case and paid assessed damages of approxi- 
mately $100,000. It in turn sued the Interna- 
tional Timber Co. and Canadian Western Lumber 
Co., alleging that the fire had originated in the 
limits and operations of the two defendant con- 
cerns. The International, which is incorporated 
in Washington, had the cutting rights on the limits 
of the Canadian Western Lumber Co. For that 
reason the latter was joined in the defense. The 
trial was set for this week, but in the meantime 
the parties got together and reached an agreement. 
No terms were disclosed, but the statement was 
made authoritatively that the International had 
paid the Comox Logging & Railway Co. a sub- 
stantial sum in cash in settlement. The case was 
then withdrawn from the courts. 
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